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Up for Air 


x 


F. D. R. LEARNS FAST. Shortly 
after getting Man Mountain 
Dean in his army, he applied a 
full Nelson to the war program. 

= 
SOMETIMES HITLER must yearn 
for the open kind of criticism 
that prevails in England. It’s an 
uncomfortable feeling, reading 
off a communique from Russia 
and having your people ask, “Is 
that good?” 

* 


A DISTRIBUTOR WRITES, “Out of 
an original staff of twelve, I've 
had seven men drafted. Is this 
what you call a shadow plant?” 

® 
Ir MAY GET WORSE. First the 
young men were taken by the 
Draft Board, and now the fel- 
lows with graying hair are be- 
ginning to look interesting to 
the baseball scouts. 

* 
SENATOR TRUMAN'S committee 
charges failure of the war effort 
and aceuses the OPM, the 
Army, the Navy, in fact, practic- 
ally everybody but the United 
States Senate. 


ANTI-ANGLOPHILES accuse — the 
British of conducting the Sing- 
apore defense like a reckless 
bridge player, trying to see how 
many tricks they could lose and 
still get the rubber. 


NEW YORK’s FAMOUS hawkers 
are not exactly wishing for air 
raids, but we can imagine they 
stand ready on a minute’s notice 
to swarm through the shelters 
with boisterous offerings of pea- 
nuts, popcorn, coke and SOUuV- 
enir programs. 


IF THE PEOPLE OF the United 
Nations (formerly the Allies) 
find monotony in the ery of, 
“Wait till next year” they 
should talk to Brooklyn Dodger 
fans, who kept up that chant 
until next year finally came. 
x 

AN IMPEDIMENT in their speech 
gives the Japs great trouble 
with words containing the letter 
“L”. This first came to light in 
experiments conducted by a 
young American, Colin Kelly. 














We Went Up in 1915 





The above photo shows the famous “Blade in the Plaid Box” Plane that flew 
from Maine to Florida calling on our distributors en route. Do YOU Remember? 


NOW WERE AFTER ADOLPH, “MUSS’ and THE JAPS 


We made hack saws and band saws for American Industry during the last 
war. We made quality blades that satisfied and sold them through distributors. 


When business got back to normal, LENOX Distribtuors who were a part of 
our sales force found that LENOX Quality and Service satisfied and as time 
marched on they have continued to satisfy. 


Now we are making blades for another war. The quality will continue to 
give service and satisfaction, we will continue to consider our distributors as 
a part of our sales force and give them full co-operation. When this war is 
over once more in normal times industry will continue to buy LENOX. 


Right now we are “ALL OUT” to get the Axis Powers. You can help a lot by 
following the rules on priorities, affidavits, etc. Let's All Fight Together. 


American Saw & Mfg. Co., Springfield, Mass. 





"Ths Blade in the Plaid Box” 
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THE STANDARDIZ 


ED LINE 


Serve and conserve are the orders of the day for all-out production and Faultless Casters do both through 
standardization of design and sizes. Engineered to give longer life—to resist terrific punishment—Faultless 
Casters for Industry save time, save replacement labor, save production costs. For you, they save orders. 


100 Series—Ball Bearing Swivel Plate Caster 


ik Weight Lbs 
Style Kind of of = Overall Size of per Cap 
Number Wheel Wheel Height Plate Caster Each 
108-3 Semi-Steel 3" 34" Bi, P 2 Ibs. 3 0z 200) 
108 Semi-Steel , } : + Ibs. 300 
121-: Ruberex : : : 1 Ib. 10 oz 100 
121 Ruberex x 3 Ibs 150 
121 Ruberex 5 Ibs. 13 oz 200 
121 Ruberex 9', Ibs 275 


200 Series—Heavy Duty Double Ball Bearing Swivel 
Plate Caster 


Style Kind of Dia. of Weight Lbs. Cap. 
Number Wheel Wheel Each Each 
Semi-Steel 5” 9 Ibs. 11 oz. 
Semi-Steel 139 Ibs 
Ruberex 6 Ibs. 9 oz. 
Ruberex 136 Ibs 


500 Series—Rigid Truck Caster 


Style Kind of 
Number Wheel 
506 5 Semi-Steel 
506 6 Semi-Steel 
3-5 Ruberex 
3 6 Ruberex 


Dia. of Weight Lbs. Gap 
Wheel Each Bach 
6 Ibs. 12 oz 

10's Tbs 
3 Ibs. 12 o 
1014 Ibs 


Dreadnaught—Heavy Duty Swivel—Up to 3000 Ib. Capacity 


Mount 
Kind of Size of Holes 
Wheel Plate Ce 
Semi-Steel 
Rubber Tread 
Semi-Steel 
Rubber Tread 


Approx 
Overall Weight 
Height Each 
B°x919" 715 "x6" 105." 44Ths 
B°x9 15" 71 5"x6" 105," 44 Ibs 
6°x97,” rary Siw 10'." 36's) Ibs 
6°x9 7,” 2°x3 74” , 32 Ibs 


Style Kind of 
Number Plate 

1506-8 Swivel 
1516-8 Swivel 


INDUSTRIAL CASTERS 


FAULTLESS CASTER CORPORATION, DEPT. MS-2, EVANSVILLE, INDIANA 


Bronches in principal cities Canadian factory Stratford, Ont 
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EXPANDED PRODUCTION 
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PROOUCT INFORMATION * . ‘ 

Complete catalogs and technical 
booklets containing full infor- 
mation on Thor tools and their 
applications help you sell the , 
right tool for the job. G ; t A 

Assembly Operations are done 3 to 9 P “he 

times faster than by hand with Thor . . 4 (of 

electric screw drivers and nut setters. -_ ¥ P 






_* tae Metal Finishing jobs are speeded wi 

super powered, fully-balanced Th 
Maiatenance Work such as hole drilling, electric grinders, sanders and polishe® 
channeling, chipping and the like in are brought to the work. 
stone, wood or metal is fast and easy 
Production Drilling in wood or metal is + with the Thor-Nado electric hammer. 
speeded with powerful Thor electric ‘ 
drills. 52 precision models in capaci- {2 j - P, 

g 7 


_ 


= > 
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ties from '4" to 114". (A440 


DISTRIBUTORS todaya@re in the front line of American 
Industry’s battle for faster production. To help you meet 
this need for greater speed, Thor has more than 100 dif- 
| ferent Portable Electric Tools that you can offer your 





customers to step up their output On. production, mainte- 


nance or construction jobsg} er those customers are 





y, 
J / a Constant research and 
Vif, . \ an” aggressive develop- 
> —— f ment program has long 
AL’ - 
. ~~ made Thor the pace set- 


ter of the industry in en- 
Pio- 


neering the field of small 





gineering progress 
size and light weight 
Thor has: developed 
virtually-every major improvement in portable 


without sacrifice of power 


power tools for nearly fifty years 


building bombers, battlesfi 
can show them a Thor | 
driver, nut setter, grinder : 
exactly suited to their johg 
More than this, you c 
the positive knowledge h 
utmost in dependable, 
century of tool-making 
that... just as Thor’s 
assurance of practica 
tions that will enable 
tage of the time and 
ble Electric Tools. 


serve with satisfag 


Pa 
and builds nith you for Tomorrow. 


And _ in Thor's laboratories today How well 
are being built the tools of tomor- 


row. For Thor has instituted a ‘“Pro- 


is helping you to serve today and 


precision parts — you 
Able Electric drill, screw 
cd 


ler, buffer, hammer or saw 


Thor tools to work with 


our customers will get the 


Sle-free service. Thor's half- 


ience is your assurance of 
y-trained field force is your 
in submitting recommenda- 
ustomers to take full advan- 
aving benefits of Thor Porta- 
ese definite Thor assets you 


ty .#. build for sales tomorrow. 





this Program of Progress 


gram of Progress” to do these three 
things 


Develop NEW TOOLS for new 
needs. 


Improve present tools for better 
service. 


Discover more uses for portable 
tools. 


Branches in Principal Cities 


building with you for tomorrow is 
evidenced by the fact that in the 
last year alone Thor introduced the 
new Nibbler for cutting sheet metal, 
improved the fast-selling THOR- 
NADO Hammer and widened the 
application of electric screw drivers 
with new attachments. And right 
now, more tool developments are 


“in the works” than ever befdfe. 





“Meu FREE CATALOG 


. hed. in three colors, it shows all tools, kits — 
and sets in We Complete Picmnb Uke .. more than 1200 thems oF highest 
quality, for all industries. ¢ Distributed free to purchasing agents and me- 


chanics throughout the country, over a quarter of a million of these effective 
silent salesmen help build business for you. 


PLOMB TOOL COMPANY « 2209 Santa Fe Avenue « Los Angeles, Calif. 


Plomb answers the nation’s need for fine hand tools for VICTORY 
with a 1942 production schedule 4 times as great as 1940 deliveries. 
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SPANG cw PI Pe ove 


For Sale by 


SPANG CHALFANT, INC. 
GENERAL OFFICES: GRANT BUILDING, PITTSBURGH, PA. 


Sales Offices: BOSTON - NEW YORK - PHILADELPHIA - PITTSBURGH - ATLANTA - CHICAGO - ST. LOUIS 
TULSA + HOUSTON - DENVER * SAN FRANCISCO - LOS ANGELES 
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From the smallest to the largest valve in general 
use today the Powell Line extends. Between these 
extremes is a great assortment of valves, each de- 
signed and built to meet a certain special require- 
ment of American industry. 


Behind this line is a corps of highly trained re- 
search engineers with a vast array of up-to-the- 
minute laboratory equipment ready and able to 
work out the answers to new valve problems as 
they arise. These problems do arise with ever- 
increasing frequency as industrial advances take 
form. As each one is solved the answer takes its 
place in the Powell Line—and the Powell Research 
Engineering staff makes ready for the solution of 
the next one. Thus the Powell Line was built and 
thus it will continue to grow, in step with the 
inevitable progress of Industrial America. 


The small valve shown is a %” bar stock needle 
globe valve for instrument control and similar 
service. It is available in carbon steel, stainless 
steel and other alloys. The large valve is a 14” 
class 1500 Ib. cast steel gate valve for operation 
on 920°F. steam at approximately 1500 Ibs. work- 
ing pressure. It is powered with Limitorque spring 
compensated motor operator. Between these ex- 
tremes of size and design is the Powell Line. 


The Wm. Powell Company 
Cincinnati, Ohio 


POWELL VALVES 
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How Black & Decker jf | 
Distributors Can Fee 
Help Industry @ 
Tool-Up 
for Victory 





DRILLING PLANE NACELLE with famous 
Black & Decker HOLGUNS. Tell how these 
compact, powerful Electric Drills are helping 
to roll out planes from leading aircraft plants. 


~~ 
was 


WEAPONS ARE ASSEMBLED FASTER with 
Black & Decker Electric Screw Drivers and 
Nut Runners. You havea model to speed up 
everything from tiny instruments to tanks. 


Py alee «Ee 


/ 


SHOW INDUSTRY HOW TO SPEED GRINDING operations with fast Black & Decker Portable 








Efe 


Electric Grinders. Great time savers on armament cleaning, grinding, buffing and polishing. 


LACK & DECKER DISTRI- 

BUTORS are highly equipped 
to help industry make America in- 
vincible in armaments. Here’s what 
you can do: 


%* Help gird War production lines 
with powerful, fast Black & 
Decker Electric Tools that step 
up drilling, assembling, cutting, 
sanding and grinding operations. 


* Provide experienced advice to 
busy production men about tool 
applications. Call on Black & 
Decker’s nation-wide field force, 
if you need help solving knotty 
electric tool problems. 


* Aid industry to keep tools in 
steady operation through Black 
& Decker’s 26 Factory-owned 
Branches located coast-to-coast. 





* Point out how you, as a Black & 
Decker Distributor, can supply 
urgently needed tools to step up 
America’s production. 


As you “do your bit’? be assured 
that Black & Decker stands right 
beside you, cooperating to supply 
industry with the tools necessary to 
roll out a swarm of armaments 
that will bring us victory! The 
Black & Decker Mfg. Co., 717 
Pennsylvania. Ave., Towson, Md. 


FREE To Your Customers 
New 1942 Tool Catalog 


See that every production 
man or plant executive 
has a copy of Black & 
Decker’s complete cata- 
log. It’s a quick, handy 
guide to over 100 Electric 
Tools for production, con- 
struction, maintenance. 


Blacks Decker 


@ 
p) 


PORTABLE ELECTRIC 
7 ro oO 








LEADING DISTRIBUTORS EVERYWHERE 


SELL 


Yack Den TOOLS 
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2 NEW MODELS “ot will bring you more customers for 
WALRER- TURNER RADIAL DRILLS 


new 
counter-shaft 
increases 


speed range 





new 
ball - 

bearing 
swivel 


Since the Walker-Turner Radial Drill was introduced last year 
W-T distributors have found a ready market for this rugged, 
versatile machine among ship yards, aircraft, ordnance and 
other defense plants. It presented industry with the first-- and 
only -- low-cost Radial Drill for accurate, speedy handling of 
light duty operations, such as drilling, tapping, routing and light 
profiling. Practically every installation has brought repeat orders. 


Now, the new Counter-Shaft Model opens a wider market for 
Walker-Turner Radial Drills, by increasing the speed range 
from 160 to 8300 r. p.m., adapting them to a greater variety 
of drilling requirements. In addition, both the new and original 
models are now available with a ball bearing mounting for the 
head mechanism which enables the operator to swing the 
head in a horizontal arc with finger-touch ease. Write today 
for complete details. 


od SO ler Wale), b- 
JACOBS CHUCK: 1!” capacity or No. 1 
Morse Taper. 
SPINDLE SPEEDS: eight — from 160 to 
8200 R.P.M. with 1740 R.P.M. motor. 
Speeds proportionately lower with 1140 
R.P.M. Motor. 
OVERALL DIMENSIONS: 
width 31”, depth 58”. 
Shipping weight 450 Ibs. 
BALL-BEARING MOUNTED: sliding ram 
carried on 8 precision ball-bearings. Ball- 
bearing swivel for free horizontal move- 
ment. 
SIX-SPLINE SPINDLE: 
ball-bearings, 





height 72”, 


four precisicn 
with pulley mounted - be- 
bearings to eliminate belt 


tween two 


strain. 
CAPACITY: drills to center of 62 
Distance nose of chuck to table 
Spindle traverse 33,4”. 
tilted to 45 


circle. 
134%”. 
Drill head may be 
right or left. 


Walker - Turner distributors are enjoying record 
sales -- and every sale is protected against cut 


price by our inflexible one-price policy. 


WALKER - TURNER CO., Inc. 


2822 BERCKMAN ST. PLAINFIELD, N. J. 


WALKER-TURNER MACHINE TOOLS 


FOR METAL, 


COMPANY. inc 
PLAINFIELO. NJ 
usa 


DRILL PRESSES BAND SAWS 
JIG SAWS RADIAL SAWS 


SPINDLE SHAPERS GRINDERS 
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FLEXIBLE SHAFT MACHINES 


WOOD AND PLASTICS 


BENCH SAWS 
RADIAL DRILLS 


TILTING ARBOR SAWS LATHES 
BELT AND DISC SURFACERS JOINTERS 
CUSTOM BUILT MOTORS 
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Golden Gate Beebe’'s World's Largest Mud Mountain 
' Bridge Bathysphere Shovel Dam 

' 





..e-ROEBLING EXPERIENCE 


| stands behind you... 




















When Doctor Beebe’s Bathysphere sank down into 
the ocean, his lifeline back to sunlight was a single 
length of Roebling “Blue Center’? Wire Rope. When 
they built a canvas tent that would cover half a city 
block, to protect the fill for Mud Mountain Dam, 
Roebling Wire Rope was chosen to support it * * 
Equipping the world’s largest power shovel. . . lifting 
lives from the world’s deepest mine... building the 
Golden Gate Bridge... from every task, Roebling gains 
Experience. Experience that becomes a vital ingre- 
dient in “Blue Center” Wire Rope...that helps to 

make you proud to sell it, wherever wire 


rope has a routine or unusual job to do. 
Q 


ROEBLING JOHN A. ROEBLING'S SONS COMPANY 
TRENTON, NEW JERSEY Branches in Principal Cities 
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Profit Making Itemso Immediate Delivery! 
Complete "WP 


POWER TRANSMISSION 
EQUIPMENT 


By Medart 


hae Oe 
SAVE STEEL for DEFENSE 


MEDART CABLE-CORE V-BELTS 
DOING A TYPICAL DEFENSE JOB 


Medart load matched “Cable-Core” V-Belt and V-Sheave drives 


are doing “yeoman” service for industry's defense job. Because 


they are superior in quality and performance! 


Wherever possible always specify Medart V-Sheaves, too — 
There ore sheaves and “sheaves”: But Medart Sheaves have 
smooth side, correct size V-Grooves for a balanced, smoother 
running V-Drive 


United — They Pull Together 


INQUIRE 
about 
OUR PROVEN 


DEALER PLAN 





WITH 
THE 


TOUGH 
NEW 


BLACK 


JACKETS 
FOR 


LONGER LIFE 











for SPECIFYING 
MEDART CABLE-CORES 


I— Black Jackets are Tougher 


New, groove-gripping unit jackets of special flexible 
fabric filled with tough, live black rubber. Transmit 
maximum power from and to the sheaves. Give “All-Out” 
defense protection to the vital working parts within. 


2—‘‘Neutralized”’ Cable-Cores 
Defy Hard Work 


Parallel “Cable-Core” construction places load carrying 
cable-like cords in the neutral section where deteriorating 
“flexations’ are at an absolute minimum. “Cable-Cores” 
are composed of powerful fiber strands, specially woven 
and prestretched, then impregnated and imbedded in 
selected cool-running, slow-aging rubber compound. 
A 100% Tough Construction. 


3—Built-in, Uniform Flexibility 


Stretch-taking section above “Cable-Cores” is made of 
special extensible rubber compounds. Compression sec- 
tion below “Cable-Cores” is constructed to resist “crimp- 
age” when belts are flexed around pulleys. Al! sections 
are consolidated into one balanced unit that will give 
you “POWER TRAVEL AT REDUCED RATES” — eco- 
nomical, trouble-free operation for top speed production. 


4—Tailored to the Grooves 


Belts are cured in precision molds to produce exact 
cross sections that will fit true in the sheave grooves. This 
positive “groove-gripping” is far more important than 
matched length if matched belts are to pull together. 


MANUFACTURING ENGINEERS of ALL TRANSMISSION EQUIPMENT 


3500 De Kalb Street, St. Louis, Missouri 
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Block, Cap or Arm Type 
For Every Need 


® BALANCED CONSTRUCTION fe 
BABBITTED & 
Wick or Ring Oiling 


BEARINGS 
&, ALL TYPES 

7 & Rigid Flat or Angle 

Ball & Socket Adjustable 
And Many Others 
i. Od culdin soe conker 
ond finished for long and 


bouble-hee verve 


FLANGE COUPLINGS 


Permanently Rigid! 


Solid Journal or Split 
Plain Bebbstted 


Made for installations requiring great 
driving power and rigidity of align- 
ment. 'e can furnish this couplin 

force fitted to our turned and polished 
Shafting. Inquire about our Service. 


You Can Depend Upon Medart 
BOO o SO 


Sheaves—Any Purpose! 
Bicych novos Wine Rope , 


@": and 
Vira 
Droste Rope 


DRIVES 
AND 
ACCESSORIES 





Shock resisting - 

with steel lined 
Sais 

eccur! 

or plain grooves. 








cA 
HpOWERTIAT | gquced Bite 


There's 
PROFIT Forvou 
'f You Handie 
THE MEDART LINE 
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A CONSERVATION 
CONTROL PLAN 


to aid Industry 
wage war on waste 


Henry Disston & Sons, Inc., has initiated 
and put into effect a nation-wide plan to help 
conserve vital war materials, working time 
and tools. 

Any plant can put the plan to work in its 
own shops without charge or obligation and 
so provide individual instruction cards for 
each one of its employees who uses any one 
of 35 kinds of cutting tools for metal, wood, 
plastics, and other materials. Cards are pro- 
vided for files, hack saw blades, metal cutting 
and wood cutting circular saws, planer knives, 
paper knives, veneer knives, etc. It is not neces- 
sary to be a user or purchaser of Disston prod-, 
ucts to participate in this national program. 


@ From the OPM, George T. Weymouth, 
Chief of the Industrial Salvage Section, 
Bureau of Industrial Conservation, sends 
this comment on the Disston Conservation 
Control Plan: 


“I wish to take this opportunity of ac- 
knowledging to you our appreciation of 
your efforts, and to tell you that this effort 
reflects precisely what we would have every 
industrial plant in the country undertake. 
The entire program meets, therefore, with 
our approval.” 





Essentially the Disston Conservation of tools in your plant. With many years 
Control Plan consists of (1) Instruction of broad experience in a great variety of 
Cards for workmen on the correct choice, industries, Disston engineers know how 
proper application and right care of to fic the tool to the job to be done— 


tools—not only to conserve materials, 
save time and lengthen tool life, but to 
improve workmanship and boost pro- 
duction as well. (2) Bulletin Board 
Posters and similar promotion material 
to stimulate the interest and coopera- 
tion of every employee. (3) Engineering 
Service in the selection and application 


and help you eliminate waste, get more 
work done and produce better results. 


Complete information on the Disston 
Conservation Control Plan and how 
you Can cooperate in the national war 
on waste will follow your inquiry. 
Write today. 


HENRY DISSTON & SONS, INC., 223 TACONY, PHILA., U.S.A. 


Branches: Boston, ¢ hicago, Detroit, Memphis, New Orleans, Seattle, Portland, Ore., San Francisco, Vancouver, B. € 


i F ct : 40 0 0 penne Au tr: i t ° ic y J. . . 
Canadian Factory: i oron: DEFENSE stralian Factory: Sydney, N.S. W 
> f 


a BUY 


UNITED 





STATES 
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VAN ey PPLY COMPANY 


wel LWELP 
KEEP EM FLYING! 



















Sure... we all havea lot of headaches today— _can to see that you get the bearings that you need. 
and the same is true with every manufacturer and In the meantime — and it is our duty — both of 
distributor of precision machinery and parts! us must make an extra effort to see that your 
American industry is being taxed to a production customers get all they can out of their present 
capacity far beyond the most imaginative predic- bearings. Give them Fafnir folders that tell how 
tions. Uncle Sam’s demandshavereachedenormous _ to make ball bearings last longer. These folders 
proportions, but we still haven’t forgotten about are available at no cost, imprinted with your name 
your customers and your problem of supplying —let us know the quantity you need. The Fafnir 
them with Fafnirs. We’re doing everything we Bearing Company, New Britain, Conn. 


— FREE, TIMELY FOLDERS on a —s 
bearing “DO’S and DON’TS” 
Full of practical material on 


bearing care and maintenance. 
All you need at no cost to you. 


Write today. Ball Bearings 


THE BALANCED LINE 
MOST COMPLETE IN AMERICA 
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STANDARD 
BENCHES 


STOOLS and CHAIRS 


Fig. 928 


PAT'D. & 
PAT'S. PENDING 
DRAWER IS EXTRA 


FOREMEN’S DESKS 
Fig. 1740 


TRUCKS 
Fig. 754 


DE LUXE BENCHES 


CABINETS Fig. 1748 


* Pat'd. and Pat's. Pending 





STANDARD PRESSED STEEL 


Steel Lift Truck Platforms, Steel Shaft JENKINTOWN, PENNA. BOX 519 
— BRANCHES —— 


FU! ia and ‘‘Pioneer’’ Steel Shaft Hangers 


Other ‘‘Hallowell’’ Shop Equipment includes 

















As dependable a work- 
and-time saver a5 the 
famous rmeid Wrenc 


W hy are wise buyers demanding it? For instance, fast 
change of die heads: they lock in or release by pull 
of ratchet knob; in Nos. OR and 11R they push out 
easily, snap in either side, but can’t fall out. No bother 
with special dies for close-to-wall threads: regular 4” 
to 1{” tool steel dies reverse easily; quickly removed 
for regrinding, cut smooth accurate threads. Rugged 
all-steel and malleable-alloy tools, extra long service. 
Conduit dies on order, handy carrier with complete sets 
—no extra cost. Pays you to write for information. 


Feiee(b 3-Way Threaders 


Same speedy convenience as 
small ratchet threaders described 
above—dies reverse for close- 
to-wall threads, remove easily 
for regrinding. No. 
30A threads }”, 4”, 
3”; No. 31A, ¢ 
re, 





All EROCzeaic> Pipe Tools are 
sold only through Supply Houses 


i A —_ en 


... Your customers like this 
handier, more efficient 


Fel exw Pipe Vise 


L all E2020 Tools, this bench yoke vise gives 
your customers a lot more service and convenience 
than mere pipe holding. LonGrip jaws protect nickel 
pipe, grip more firmly for easier work, aided by the 
built-in pipe support. There’s a handy pipe bender. 
Frame is of strong special malleable metal, jaws of 
highest quality tool steel, scientifically hardened for 
firm grip and long wear. Full line of bench, post, kit 
and stand vises, yoke and chain patterns, all with work- 
saving features. Good repeat-order products. 


RIFEaID 
Guaranteed Pipe Wrench 


No housing repairs—it stays on the job— 
saves time and money. Powerful 4-beam 
handle, chrome molybdenum jaws, 6” to 60”. 














Pipe Wrenches, Cutters, Threaders, Vises 


A record-breaker for sales. 


THE RIDGE TOOL COMPANY 
ELYRIA, OHIO, U. S. A. 
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Work-Saver Tools for America’s Big Job in 1942 ~ 
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YALE HOISTS CUT COSTS, 
SPEED HANDLING FOR INDUSTRY 


Show executives the answer to the speed-up demanded by the National 
Defense Program—the answer of modernized materials handling with Yale 
Hoists—the elimination of waste time—the lowering of handling costs— 
And watch your sales go up! 


Yale “Cable King” Wire Rope Electric Hoists (shown above), incorporate 
all the latest engineering advances known to electric hoist construction— 
even air-cooling that eliminates excessive brake heat, permits heavier 
duty cycles, allows more work to be done in any given period. 


Yale Spur-Geared Hand Chain Hoists (at right) have the highest lifting 
efficiency ever obtained in this type of equipment. In addition, they fea- 
ture self-actuating load brakes, safety load hooks and friction minimizing 
steel load chain, to make them safer, more efficient and economical in 
operation. 


Tell the story of Yale Super Hoists. They will save your customers many 
dollars worth of time and effort. They will speed their hoisting operations, 
cut their production costs. 


Electric Hoist Capacities: 4 to 10 tons. 


Hand Hoist Capacities: 300 lbs. to 40 tons. 


HE YALE & TOWNE MANUFACTURING CO. 


ILADELPHIA DIVISION—PHILADELPHIA, PA., U. S. A. IN CANADA: ST. CATHARINES, ONT. 


jorld’s oldest and largest makers of Materials Handling Equipment, including Hand and Electric 
dists, Hand Lift Trucks, Electric Industrial Trucks and Tractors, Skid Platforms, and allied products. 
UMI 
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Bristol’s belt fasteners. 


This — 1 reduced size — is a two-page 
spread in the magazine that purchasing agents read: spline socket screws and 
PURCHASING. Our 2-pag¢e insert in THOMAS’ REGISTER directs 
of the many ways they can be aided the reader to our distributor. 
And the advertising we're also doing on BristO | 
DESIGN and 1 
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For ordinary socke! 


A screw purposes: 


Bristol’ 


For small assemblies where vibration is encountered: Briste Multiple- 


STENERS 


AIRING 


t Fasteners, you 


Steel Bel 
jock of soft woo 


With Bristol's 
a hamm 


we BRISTOL COMPANY wu Son 
oad, Waterbury. Connecticut 


127 Bristol Road, 


it's a product you can sell easily — and profitably 








‘TOLEDO’ 


vou U.S. PAT. OFFICE 


STOCKS AND DIES, PIPE CUTTERS 
PIPE VISES, VISE MOUNTS, PIPE 
REAMERS, POWER PIPE MACHINES 
POWER DRIVES, THREAD CUTTING OIL 
ADJUSTABLE BOLT DIE STOCKS 


—are being used in vast quantities for 








the construction of new industrial plants 
to manufacture defense materials, new 
Air Fields, Cantonments, Ship Yards, 
etc. 


Their easy operating principle and qual- 
ity work produced as well as long life 
make them highly desirable for this type 


of work. 


You will find a ready preference for 


“TOLEDOS" on defense jobs. 


ACQUAINT YOUR CUSTOMERS WITH THE NEW 
“TOLEDO” SIMPACT 1" to 2" RATCHET THREADER. 
EASY OPERATING. HIGH SPEED STEEL DIES. SELF 


CONTAINED. 
THE TOLEDO PIPE THREADING MACHINE CO. 
TOLEDO, OHIO NEW YORK OFFICE, 502 NO. 2 RECTOR STREET BLDG. 
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“Acorn” Dies are fur- 
nished in 5 different 
sized blanks. 





Regular “Acorn” Die 
holders for screw ma- 
chines that reverse die 
or rod automatically. 








W/O\GREENFIELD 


TAPS + DIES » GAGES » TWISTDRILLS » REAMERS + SCREWPLATES - PIPE TOOLS 








. . . TEST YOUR KNOWLEDGE 


0 “ACORN” DIES 


ERE are 12 questions about “Acorn” Dies. Out of 7 tool foremen 

who recently tackled them, only one was able to score 100%. 
How about you? Don’t peek at the answers in the lower right corner 
till you’ve checked your knowledge. 


1. 


~ 


10 


11. 


12. 


“Acorn” Dies can be used on all makes of hand or automatic 
screw machines, turret lathes, bolt cutters, drill presses, etc. 

(C2 Right (1) Wrong 
“Acorn” Dies can only be used on fixed centers. 
OD Right — Wrong 
C Right 1) Wrong 
“Acorn” Dies do not require lead screws on machines on which 
they are used. 0 Right (1) Wrong 
“Acorn” Dies can be used on any machines which reverse either 
the die or rod when the desired thread length has been cut. 

0 Right 2) Wrong 
There is only one size of “Acorn” Die blank for all thread sizes. 

CJ Right 1) Wrong 
There are standard holders which permit ‘‘Acorn’’ Dies to be 


used with “button,” spring or floating die holders. 
C) Right 1] Wrong 


“Acorn” Dies are adjustable. 


Smaller than ordinary “Acorn” Dies can be used witha given 
holder. C) Right 1] Wrong 
Each size of “‘Acorn”’ Die holder is available with only one size 
shank. (0 Right [) Wrong 


Genuine “Acorn” Dies have an exclusive patented “heel” on the 
cutting lands that prevents tearing threads on reversal. 

CJ Right 1) Wrong 
*‘Acorn” Dies are so uniform in size that they can be removed 
for sharpening, or changed without checking machine set-up. 

C) Right (1) Wrong 
A special fixture is needed to hold dies for sharpening. 

C Right () Wrong 


For years ‘Acorn’ Dies have hung up 


amazing records on various types of pro- 
duction work. Consider them for any job 
where dies seem to wear out rapidly. 


GREENFIELD TAP AND DIE CORPORATION 


In Canada: GreenrieLp Tap ano Die Corp, 


GREENFIELD, MASSACHUSETTS 
Detroit PLant: 2102 West Fort St. 
WareEHOUSES in 
New York, Chicago and Los Angeles 


or Canapba, Ltp., Gatt, Ont. 








MILL SUPPLIES * FEBRUARY, 1942 











~CODhis advertisement will 
also appear in the machinery 
and tool papers that your 
customers read. We hope 
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Releasing ** Acorn” Die 
holder for hand screw 
machines. 


“Acorn” Die Adapter, 
for button, spring or 
floating holders. 








it will help to overcome 
some of the minor misunder- 
standings which are so annoy- 
ing in these critical times 
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... with FAIRBANKS 
selective distribution 


The efficiency of Fairbanks service to users of Fair- 
banks Valves can be attributed in part to the fact that 
our Distributors consider Fairbanks Valves one of 
their major lines. 


Having handled this line successfully over a period 
of years, Fairbanks’ Distributors have accumulated 
valuable knowledge about our valves and their ap- 
plication. They are in a position to apply this ex- 
perience most effectively as they operate under the 
Fairbanks Selective Franchise. Each distributor is 
fully protected in his assigned su!es area and has the 


strongest incentive to render the most helpful and 
profitable sales service. 


Through national advertising we are constantly re- 
minding users and prospective users of the advantages 
of Fairbanks Valves and the service Fairbanks’ Dis- 
tributors can render. 


We will gladly discuss with you what Fairbanks may 
have to offer in your territory. 


Highly selective distribution. 7 National Power Show exhibits. 


National acceptance of prod- 8 Satisfied 
uct. 


Quality at competitive prices. 9 


users a constant 
source of repeat orders. 
Recognition for over 50 years. 
10 Quality in design, materials 

utor helps. and workmanship. 
Cooperative and engineering : - 

: 11 Adequate margin of profit. 
sales service. 


Extensive and consistent pub- 12 Adequate line of standard and 
lication advertising. renewable valves. 


1 
2 
: Adequate promotional distrib- 
5 
6 


THE FAIRBANKS COMPANY 


19 EAST 4TH ST., NEW YORK, N. Y. BOSTON, MASS., PITTSBURGH, PA. 


Factories: Binghamton, N. Y., Rome, Ga. 























as the RIGHT VALVES TO SELL 
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THE SAW 
Atkins Segmental Cold 
Saw(66-inch diameter) 


with replaceable 
segments of Atkins 


COMES THROUGH “Curled-Chip” 
2 
Going WAG 
Toughest 


On the 


THE JOB 


Sawing 18” x 18° 
oluminum ingots at 
the rate of 3 min- 
ules per cut—108 
square inches per 
minute 





—— 7 


BL Ve 


@ One way in which Atkins Saws are helping lick the 
toughest cutting jobs in armament production is illustrated 
here. The Segmental Cold Saw shown was reported as 
still sharp and ready for more cutting after making 325 
consecutive cuts through 18” x 18” aluminum ingots—a 
total of 74,300 sq. in. of cutting without dulling the saw! 

Chief of the reasons for this unprecedented performance 
is the new Atkins Curled-Chip Tooth. By removing metal 
in clockspring-like chips on the order of a lathe cutting 
tool, and possessing an extra large curved gullet, this new 
tooth form vastly increases cutting capacity and greatly 
extends the cutting period between re-grindings. 


In addition to the Segmental Cold Saw shown here, the 
new Atkins Curled-Chip Teeth have been adapted to power 
hacksaw blades, circular milling saws and bandsaw blades. 
Performance data on each are available on request. 


E. C. ATKINS AND COMPANY 


455 S. Illinois Street ° Indianapolis, Indiana 
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TWIST DRILL AND 
s MACHINE COMPANY 
NEW BEDFORD, MASS., U.S.A. 


NEW YORK STORE: 130 LAFAYETTE ST CHICAGO STORE: 570 WEST RANDOLPH ST. 
ta EL NEN AARNE A SSeS TS 
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.. With No Ceiling in Sight for Allis-Chal- we 
mers Easy-to-Sell “One-Package” Pump! 


HERE’S A NEW LEADER for your line! Allis-Chalmers 
sensational Electrifugal Pump is breaking sales records for 
enthusiastic salesmen, dealers and distributors all over the country. 


NEW 
And no wonder! Its new “Tri-Fit” design and compact “One- é DESIGN — NEW FEA TURES 
Package” construction make it easy to stock, easy to install, easy 


Z2 ONE c 
to sell. There’s a full line from /, HP to 25 HP... the price is omplete package! 











right ... and there’s no waiting for deliveries! gL ‘ 

Every branch of every industry can use the efficient pumping im = 33% Space Saved With o 
power and convenience of this new Electrifugal. And through one. One solid driving sh ne 
aggressive advertising every market is reading and hearing its wae, afe 

werful selling story. \Z On 
-_ — wthane Cut As Much 4 

Get the complete facts on this new wonder pump... and Cision pont Slt supports $ 40% 
get your share of these extra sales. Write Allis-Chalmers, ‘on balance... ease strain torreon one 
Milwaukee, Wisconsin. A 1445 vital parts, 









| 

pom & 
- <blath Proof Motor Standard equ; 
ent...100% designed fo = 
Ss E a 
=459-t0-Get-at Cast 
stuffing box a 5 Simplifies 
INspection. ad waterseal gland 





ALLIS-CHALMERS 


HILWAUKEE-WISCONSIN 
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KEYSTONE lubricants 
are doing a specialized job in defense work 


Take the ease of a shipyard where winter-licked oil was making plenty 


of trouble. As many as six ring-oiled motor bearings would fail in one 
season. Then this yard changed to a winter-defying Keystone Lubricant. 
Result, no more burnouts due to cold ...even at thirty below the motors 


start and run safely on the lubricant film remaining on the bearing surfaces, 








: ‘ . . SPECIALIZED 

until recirculation begins. LUBRICANTS 
Your customers, too, have equipment that must keep working, regardless. 

Help them now to take advantage of Keystone Lubricating Service ... to 

get the benefits of more efficient lubrication. 


The Keystone Distributor in YOUR locality will gladly cooperate with you 
in making Keystone Lubricants available to your customers. 


ee me! 


KEYSTONE LUBRICATING COMPANY «© 21st, Clearfield & Lippincott Streets, Philadelphia, Pa. * Est. 1884 
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Cool and Tough on Hardest Sanding Jobs 


SIOUX Phenol Abrasive DISCS re- 
main cool, clean and fast cutting. 


Th flexible f ’ P 
ey are tlexible tor concave, con PHENOL ABRASIVE 


vex and reverse curve sanding, and 


their double life provides continu- 
ous cutting action. 


STANDARD THE oy Oe WORLD OVER 


MILL SUPPLIES * FEBRUARY, 1942 








MULTIPLIED MILLIONS OF TIMES! 


5 meee OF IT — your own hand, which may have tugged vainly to raise a mere window, 
can lift a load of 150,000 pounds! 


It’s no side-show stunt—but it does take BLACKHAWK Hydraulic Equipment to do it efficiently 
and with the greatest utility. This kind of multiplied hand-power is being used in shops, mills, 
mines and shipyards all over the country, every day . . . lifting, spreading, pressing, bending, 
pushing, clamping . . . saving uncountable hours of man-power, salvaging materials and speed- 
ing up work. This is the job of Blackhawk Hydraulic Hand Jacks, Inverted Jacks, Gauge- 
Equipped Jacks, Porto-Power Pipe Benders, Porto-Power Jacks, and Hydraulic Controls. 
All Blackhawk Products — Wrenches and Hydraulics — give extra leverage, speed and dex- 
terity to human hands. 

The thrill of it all is that Uncle Sam didn’t have these refined Service Tools the last time he 
rolled up his shirt sleeves! And no other country in the world today has them in this same efh- 


cient, dependable form. Blackhawk — and Blackhawk Industrial Supply Distributors — are 
at the service of America! 


BLACKHAWK MFG. co.., Dept. M1722, Milwaukee, Wisconsin 














BLACKHAWK 
LIBRARY OF FREE 
SERVICE LITERATURE 


% 


™, HANDY GUIDE on use and buying o 
( wrenches. Just published. 48 pages 
covering Socket, Box-type and Spe- 
cialty Wrenches. 


OC TORQUE INDICATOR BULLETIN — 


wil 


) the story on how you can “measure” 

* the pull of hand-power on nut and 
bolt assemblies to eliminate bolt 
shearage, burned out gaskets, loss o 
compression, cracking, excessive wear 
distortion and other causes of me- 
chanical failures. 


BLUEPRINTS FOR BUILDING YOU 
OWN PRESS for use with 20-ton an 
§0-ton Blackhawk Hydraulic Porto- 
Power Jacks. Can save you up to $100. 


PICTURE BOOK OF PORTO-POWE 
USES — a few of the many mainte- 
nance and production methods ushere 
in by this new type of Hydraulic Jack. 
Ram sizes begin at “thimble size” — 
power ranges from 2 to 50 tons 


BENDING PIPE ON THE JOB — ex- 
} plained in Bulletin B41. Porto-Powe 
* Jacks can be used with attachments 
to form kinkless hgnds in pipe up t 
4-inch diameter. 


HOW HYDRAULIC JACKS CAN BE 

Fi GAUGE-EQUIPPED to test materials 

‘~< weigh vast loads, press to predeter- 

mined pressures — described in Bul 
letin G41, 

~ HYDRAULIC HAND JACKS AND 

| ) WHEELED JACKS — pictured with 


‘ uses in Bulletin J41. Hand models 
range from 1 to 75 tons. 





TO BLACKHAWK DISTRIBUTORS 
AND THEIR SALESMEN: 





The above literature is offered to your 
customers through this advertisement in 
trade magazines. The many resulting 
inquiries, from this and other Black- 


a $A : hawk —~ - — referred to - 
»ares lackhawk I sesial Dicsciie: 
oe, AL bb / ‘fa LD Ny ADA nearest Blackhawk Industrial Distribu 
































@ The Bunting Bronze Standardized 
Bearings supplied by leading whole- 
salers all over America are constantly 
required in production and mainte- 
nance of machine tools and all kinds of 
industrial machinery. 








These ready-for-assembly bearings 
can be used in countless other applica- 
tions, saving time, trouble, money and 
speeding production in defense indus- 
tries. See that your area is fully supplied. 
Bunting warehouses in key cities main- 
tain stocks to expedite delivery. The 
Bunting Brass & Bronze Company, 
Toledo, Ohio. Warehouses in All 
Principal Cities. 


n 
m =a -»* @ 
was. 








if it's about bearings er bearing 
metals, you'll find what you want te 
anew in this big BUNTING Cateleg. 
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CQ) INTERCHANGEABLE 
dé HOIST... MOUNTINGS! 
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These three simple interchangeable mountings enable the Zip-Lift to answer any require- 
ment for bolt, hook or trolley service. They're firm-fitting, easy to change, and like every 
other Zip-Lift part — properly designed. 


This interchangeable mounting feature is matched by a host of other equally important 
advantages such as the safety type limit switch, double brakes, full magnetic push-button 
control, anti- friction bearings, dust - proof 
weather-proof enclosed construction, etc. 


It's only natural to expect the most advanced 
features in a product produced by a company 
with over 55 years’ experience as America’s 
largest manufacturer of overhead handling 
equipment. And feature for feature the P&H 
Zip-Lift has no equal in the low cost electric 
hoist field. 


HARNISCHFE 


CORP TIO 
\_.4538 W. NATIONAL AVENUE MILWAUKEE, WISCONSIN 








250, 500, 1,000 LBS. 





ad 
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In speeding National Defense 


“MORE CUTS WITH NUCUTS” 


is serving you also! 
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Speedier NUCUT'S filing helps promote 
your reputation for quality products 


In foundries, in machine shops, in assembly plants the nation over — 
you will find NUCUT Files playing their part in helping industry meet 
the urgent demands of National Defense. 


Again NUCUT'S are proving they have “what it takes” to provide faster, 
smoother, easier filing wherever production must be pushed at top speed. 
NUCUT “Wavy Teeth” — an exclusive design feature incorporating both 
coarse and fine teeth scientifically positioned in wavy rows—cut deep 
and level the surface at the same time, with each stroke. 


In serving industry so effectively, NUCUT Files are also serving the | 
mill supply house. Let .us show how you, too, can benefit from the 
superior performance NUCUTS give your customers. 


HELLER BROTHERS COMPANY 


America’s Oldest File Manufacturers 





ow kes WAVY TEETH 


: oe 


Newark, N. J. Newcomerstown, Ohio 
\ ) 
\ | ——S 
| ; : : 
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} 
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What More Can YOU Do 


To Help Meet The Enormous Demand For Lamps? 


Lamps are one of the most vital mecessities for the successful conduct 


of the all-out Victory production program. 


There are many others besides your regular lamp customers in your 


territory that need the kind of lamp quality, lamp service and lamp 


economy you can give them with 


CHAMPION LAMPS 


CHAMPION 


4 










x 


Champion Lamps are licensed 
under General Electric Company 
incandescent and fluorescent patents. 
Champion hasa national reputation 
for meeting the highest standards of 
quality and dependability since 1900. 


Lynn, 


The mill supply salesman with Champion Lamps 
puts himself in a position to be of greater help 
both to his customers and prospects and to his 
own company. 


CHAMPION National Advertising Backs You Up 
It is steadily building recognition for the 
Champion name and trade mark and what it 


stands for. Look for the Champion messages in 


MODERN INDUSTRY ELECTRICAL EQUIPMENT 

FACTORY INDUSTRIAL EQUIPMENT NEWS 

ELECTRICAL CONTRACTING MILL and FACTORY 
PURCHASING 


Why not get the whole story and see what it 


means to you in terms of your present problems? 


LAMP WORK 


Massachusetts 


ee oe er ee ee ne ee 
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TIME SAVINGS UP TO 300% 
POLISHING, PRE-POLISHING and FINISHING METALS 


BLOCKS i 


War industries have discovered hundreds of new applications for 
Brightboy, resulting in time savings of up to 300%. A unique, rubber 
cushioned, abrasive product, Brightboy does not conflict with the con- 
ventional grinding and polishing materials. It has a utility quite 
different from a grind or a buff. Its light action produces a smooth 
finish, pre-polish or polish with minimum dimensional loss of material. 
Brightboy is a MUST in many war industries! 


DISTRIBUTORS in many sections of the country have built grati- 
fying sales and profits—starting from scratch only six short months 
ago. MANY TERRITORIES STILL AVAILABLE TO JOBBERS 
WHO CAN QUALIFY. Brightboy’s extensive advertising campaign 
to America’s war industries is now under way. Brightboy’s specially 
planned sales promotion for distributors will build sdles for you 
in your territory. WRITE FOR FULL PARTICULARS. 





Brightboy  srceps up pousHinG AND FINISHING 
REMOVES HEAT MARKS AFTER WELDING 
SMOOTHS AND FINISHES PARTS AFTER SHAPING 


Ha REMOVES LIGHT BURRS AND ROUGH EDGES FROM STAMPINGS 


STICKS SMOOTHS UP WELDED AND SOLDERED JOINTS 





No special setup required Ready for immediate use 
Every last square inch of the material is usable 


BRIGHTBOY INDUSTRIAL DIVISION 
| WELDON ROBERTS RUBBER CO. Newark, N. J., U.S.A. 
I 
WHEELS 


Made in Ta ——— 
Sticks and a Num . 
Special Shape: 
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Your customers can see for themselves the extra 
values in Kennedy Standard Iron Body Wedge Gate 
Valves. 

Just show a plant engineer one of these high quality 
valves . . . he will quickly notice the fine grained 
body casting, the bronze bushings at all stem con- 
tact surfaces, the ample support of the stem at the 
yoke nut, the provisions for longer service from seat 
rings, the special conveniences for repacking, and the 
many other extra values. 

That's why so many supply houses find the Kennedy 
line profitable to handle. 


THE KENNEDY VALVE MFG. CO., ELMIRA, N. Y. 


KENNEDY 
lron-Body (Uod9" Gate Valves 
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WAR PRODUCTION 


never drops when you sell 


\ R/M PACKINGS.. 











With the increased speeds and strains and stresses of industry geared 
for war, R/M packings are doing the job! They're keeping air and 
water, oil and steam, and corrosive chemicals under control. They’re 
cutting down repairs, boosting production, saving time, maintaining 


America’s speed-up! 
R/M packings are in demand! 


Make the most of R/M’s recognized dependability. Sell the R/M line 
and gain the customer satisfaction that means resales. Sell the R/M 


line and put on a show of profitable sales figures. 


Send for the complete, compact R/M catalogue that makes sales easy. As many copies as 





you need. Let customers see the right packing for each job. Write for copies on your 


business letterhead—and 


Keep Machinery Rolling! 


INDUSTRIAL SALES DIVISION 


mm RAYBESTOS-MANHATITAN, INC. 


MANHEIM, PA. 
BRIDGEPORT, CONN. NORTH CHARLESTON, S. C. PASSAIC, N. J. 


Makers of Packings for Every Industrial Use 
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As a company we are proud of our affiliations with the mill supply houses of 
America. @ Here are men who see above and beyond today’s profit. They think 
and sell in terms of QUALITY. They have built permanent reputations through 
their sponsorship of first line merchandise. © AMERICAN CHAIN could never have 
won its way into their warehouses unless it met their severe and superior standards. 
e Although their distribution of goods is now determined by priority ratings, we 
know that they are giving valuable service and advice in the proper selection, appli- 
cation, use, inspection and maintenance of essential products such as, for example, the 
WELDED AND WELDLESS CHAINS which we make. @ Now that every metal product is 
in great demand, this special cooperation is in high favor among industrial men. 


AMERICAN CHAIN DIVISION ¢ YORK, PENNSYLVANIA 
AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT * CONNECTICUT 


ESSENTIAL PRODUCTS... AMERICAN CABLE Wire Rope, TRU-STOP Emergency Brakes, TRU-LAY Control Cables, AMERICAN Chain, 
WEED Tire Chains, ACCO Malleable fron Castings, CAMPBELL Cutting Machines, FORD Hoists and Trolleys, HAZARD Wire Rope, 
Yacht Rigging, Aircraft Control Cables, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shaped Wire, Welding Wire, 
READING-PRATT & CADY Valves, READING Electric Stee! Castings, WRIGHT Hoists, Cranes, Presses... I Business for Your Safety 
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POP’S ORIGINAL “SCHOOL OF FILING” 
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LEAN ON A FILE -- 
IF YUH MUST LEAN 
ON SOMETHIN’, USE 
A SHOVEL! 
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STICKLER FOR 
FILIN’ 
FFISHUNCY! 
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& = “Burcre never was a time when 
” being helpful was so important a 


part of selling—or so genuinely 
welcomed — as now. 

When you sell Nicholson or Black Diamond 
Files you're selling more than just files. 
Through their high quality and many special 
designs to fit specific jobs or materials, 
you're selling greater production speed and 
efficiency. . . . Which is what American 
industry needs—desperately —today. 

Your job—and sales opportunity —is in 
helping managements, production engineers. 
shop superintendents and foremen in choos- 
ing and correctly using The right file for 
the job. 

Did you say you're not a “tile expert’? 
You can be one in comparatively short 


NICHOLSON and BLACK DIAMOND ‘Files 


FOR EVERY. PURPOSE 





et Fe ae te ee the pa Ne 





order. There's a liberal education in avail- 
able Nicholson literature: 


Booktet, A File for Every Purpose, for 
the elementary facts. 


TECHNICAL BuLieTINns for advanced study. 


The latter cover especially the character, 
application and performance of Nicholson 
and Black Diamond Special-purpose Files 
for Stainless Steel, Aluminum, Brass, Lead. 
Foundry Castings. Die Castings, Plastics. 
Die-making., Shear Tooth and Lathe filing. 
A wide range of saw and Swiss Pattern files 
is also covered in Nicholson literature. 


What can we send you fo help you and your 
salesmen help your and their customers? 


NICHOLSON FILE CO., PROVIDENCE, R.1., U.S.A. 


(Also Canadian Plant, Port Hope, Ont.) 


aS Eee eS ee ty 


Mae + D i eer 
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LEADERSHIP 


How many of your present lines will be leaders in 

the sales race tomorrow? Today’s volume is not an 

accurate gauge. Many changes will occur between 

now and the end of the present war. There will be 

changes in products . . . in manufacturing methods 
. . in personnel. 

How, then, can we select tomorrow’s leaders? 

Consider first the use of the product. Are its 
applications limited to a specific industry . . . or is it 
applicable to al] types of industry? Is the performance 
satisfactory . . . the quality right? Is it well known and 
accepted by the trade? These are the factors that 
govern sales in a normal market. 

Johnson UNIVERSAL Bronze is one product that 
can be checked from every angle. So long as wheels 
turn, good bearing bronze will be necessary. The 
alloy will always determine the quality of the metal 
and S.A.E. 64 has no peer. No other line of bearing 
bronze enjoys the wide and consistent advertising as 
Johnson UNIVERSAL. Business papers, trade papers, 
direct mail, catalogues—keep the line constantly 
before the buyers . . . both old and new. 

Johnson UNIVERSAL Bronze will provide you with 
leadership both in sales and performance. 





















S/eeve BEARING HEADQUARTERS x 
535 SOUTH MILL STREET - NEW CASTLE, PA. 
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“> JOHNSON BRONZE COMPANY 








BROWN § SHARPE 
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1857 
—the first WOOD'S factory 











\Lonc LIFE LINE 


At no extra cost, Wood’s Products give you the benefit of that priceless 
ingredient ... experience. 


85 years of specialization in the design, development and application 
of quality transmission equipment has created a wealth of knowledge 
... available to you. 





And you'll find that Wood’s Products — through efficient and econom- 
ical operation — are saving time and power in all lines of industry. 
What about your own plant? Investigation pays... try it! 


“\ 
EVERYTHING IN TRANSMISSION 


BEARINGS « COLLARS « CLUTCHES « COUPLINGS e¢ CONTACTORS « HANGERS 
PILLOW BLOCKS e« PULLEYS e« V-BELT SHEAVES AND COMPLETE V-BELT DRIVES 


v &. y 


SONS COMPANY 
CHAMBERSBURG, PA. 


















1942 —WOOD'S large, well 
equipped plant 








Some good 
territory still 


open to alert distributors. 














85 YEARS OF UNINTERRUPTED SERVICE tedz 
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OF QUALITY POWER TRANSMISSION EQUIPMENT . 
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A MERICA’S greatest 
armament is her industrial 
‘apacity... her ability to out- 


produce any nation on the face 


of this earth. The “guns” 


' American industry point their 


muzzles skyward, but their range 


them smoking. 


SOIT MORE TIERELPTIE + 


Good tools are essential to effi- 


cient industry. Our job, along 


. with that of thousands 
' that duty, we shall not fail. 


J. H. WILLIAMS & CO. 
225 Lafayette St., New York City 


WILLIAM 


Headquarters 





for over half a century for 


P-FORGINGS and DROP-FORGED 


ticheEs TOOL HOLDERS “c” CLAMPS 


KEEP ‘EM 
SMOKING 


“heey “em plying r 


is inealeulable. In this war of 


materiel it is vital that we keep 


| others, is to keep them good 


and to keep them coming. In 
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GOLLY, HOW WE BREAK INTO PRINT! 


F you pick up a magazine and find 

somebody coming right through the 
pages at you, that’s probably us. 

Because we're not shrinking violets 
about our product. We believe — along 
with all of our Jenkins Distributors—that 
when you've got a better valve you ought 
to tell the world. And tell ’em strong. 

That’s why you'll find that Jenkins 
Valve advertisements are big, full-page, 
and two-page-spread ads. 

That's why you'll find these husky ads 
appearing in twenty leading Industrial, 
Engineering, Purchasing and Manage- 
ment publications. A complete tent over 
the market. 

And on the same principle of telling 
the world about a better product, you'll 
find Jenkins Service Representatives 
always on the job, helping boost the 
efforts of Distributors...and Jenkins 
Engineering Service always at the dis- 
posal of the Distributors to help solve 





When you consider a set-up like that — 
and consider Jenkins Selective Distribu- 
tian Plan, which assures each Distributor 
an opportunity to make a generous 
profit—is it any wonder that Jenkins 
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JENKINS VALVE ADVERTISING FOR 1942 


ro Big, sledge-hammer ads in these well-known publica- 





Distributors are on red velvet? 
JENKINS BROS., 80 White St., New 
York, N. Y. Bridgeport, Atlanta, Boston, 
Philadelphia, Chicago, Houston. Jenkins 
Bros., Ltd., Montreal; London, England. 
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tions... regular sales promotion by Jenkins Service 
\ Representatives...and support from factory to cus- 
A tomer, all help Jenkins Distributors to a whopping slice 














TALK OF THE TRADE 


STEEL PRICE CEILING: No matter what Henderson says, Muskegon, 


Mich., has its own steel price quotations . . . According to C. G. “Casey” 





2 
Vanderwier (Lakeshore Machinery & Supply) one nickel coke is the 
commission on two steel bars . . . Customer in a frenzy needed the two y; 
bars in a hurry and Casey scoured the town until he found em, whereupon . 
the customer. busting with gratitude. offered to blow a sawbuck on his 
; rescuer . . . But Casey settled for the coke and said, “Come again.” 
SOCIETY AT LARGE: Sunday newspapers of Jan. 11 featured the mar- Not covered in M-21-b 


riage of Andy Carey (Carey Machinery & Supply) . . . When Cleveland 
gals undertook to stage a Yale dance at Christmas time with skiing as the 
theme, they had to call in Dan Swander, Jr. (Columbian Vise), a Dart- 
mouth alumnus, to show ’em how the thing is done. 


EARNED REST: After more’n six months in the midst of the Defense * i Fe |) 
maelstrom, Bill Stauble (Holo-Krome) packed up with the missus and 


" 
lit out for Florida. ae APs 


PATRIOTS: In addition to the regular dividends of the quarterly profit- 
sharing plan, R. C. Neal Co., Buffalo, gave workers a Christmas bonus of 
two weeks’ pay in Defense Bonds . . . Then, there is Pete Boylan (Pat- 
tison Supply) who pays his losses in the Cleveland Athletic Club’s daily 


Anything to please 








card games in Defense Stamps . . . Anybody else? 
BIG LEAGUER: No tennis tyro is L. Biltehik ( Bronx Hdwe.. N. Y.) who Ms 
has crossed racquets with the best. including William Tatum Tilden, III. 
COAST GUARDIANS: Safety of citizens on the western shore of Lake f J 
Michigan is in the hands of Sam Clark (Samuel Harris) who’s a captain i¢ / 
4 in the Coast Guard Auxiliary in charge of the Chicago area with about 175 ~ 
civilian members under him . . . All are owners of small power boats, Blue chip pay-off 
—_ 7 assigned to patrol the lake front in case of emergency. 
ston, 





LETTER MAN: Bill Teare (Sterling Products) is first distributor we 
know to get the prized Navy “E” for his buttonhole . . . Received it 
along with officers and employes of Goss Printing Press Co. for outstand- ji , 


Remember Wilmette Harbor! 


nkins 
land. 


ing record in converting the plant to war work. 





JUNIOR BRAIN TRUST: For the past five years Bill Rhines, 13-year 
old son of R. C. Rhines (American-Marietta) has staggered school 
officials of Goffstown, N. H.. by scampering through I. Q. tests with prac- 
tically perfect scores . . . And just to prove he’s no bookworm, Bill this 
fall put together a model railroad, scaled ,', inch to the foot and practically 
flawless in detail. 


BULB & SHUTTER DEPT.: When the magazine, “Life”, offered a job to 
J. W. Godbey upon his graduation from Purdue, through which he had 
worked his way as a professional photographer, he turned it down to join 
Knapp Supply, Muncie, Ind.. so as to pursue an engineering career 

Even so, he still has his memories—and a batch of awards won for excel- 





lence of photographic composition. 





atiee ANY OLD rubber bands today? J. J. W. Stump the Quiz Kid 
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GOLLY, HOW WE BREAK INTO PRINT! 








F you pick up a magazine and find 

somebody coming right through the 
pages at you, that’s probably us. 

Because we're not shrinking violets 
about our product. We believe — along 
with all of our Jenkins Distributors—that 
when you've got a better valve you ought 
to tell the world. And tell ’em strong. 

That's why you'll find that Jenkins 
Valve advertisements are big, full-page, 
and two-page-spread ads. 

That’s why you'll find these husky ads 
appearing in twenty leading Industrial, 
Engineering, Purchasing and Manage- 
ment publications. A complete tent over 
the market. 

And on the same principle of telling 
the world about a better product, you'll 
find Jenkins Servicé Representatives 
always on the job, helping boost the 
efforts of Distributors...and Jenkins 
Engineering Service always at the dis- 
posal of the Distributors to help solve 
tough problems. 
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When you consider a set-up like that — 
and consider Jenkins Selective Distribu- 
tion Plan, which assures each Distributor 
an opportunity to make a generous 
profit—is it any wonder that Jenkins 
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JENKINS VALVE ADVERTISING FOR 1942 


“ Big, sledge-hammer ads in these well-known publica- 


of profits from the valve business. 


Distributors are on red velvet? 
JENKINS BROS., 80 White St., New 
York, N. Y. Bridgeport, Atlanta, Boston, 
Philadelphia, Chicago, Houston. Jenkins 
Bros., Ltd., Montreal; London, England. 
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, Representatives...and support from factory to cus- 
A tomer, all help Jenkins Distributors to a whopping slice 
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TALK OF THE TRADE 


STEEL PRICE CEILING: No matter what Henderson says, Muskegon, 
Mich., has its own steel price quotations . . . According to C. G. “Casey” 
Vanderwier (Lakeshore Machinery & Supply) one nickel coke is the 
commission on two steel bars . . . Customer in a frenzy needed the two 
bars in a hurry and Casey scoured the town until he found °em, whereupon 
the customer, busting with gratitude. offered to blow a sawbuck on his 


rescuer . . . But Casey settled for the coke and said, “Come again.” 


SOCIETY AT LARGE: Sunday newspapers of Jan. 11 featured the mar- 
riage of Andy Carey (Carey Machinery & Supply) . When Cleveland 
gals undertook to stage a Yale dance at Christmas time with skiing as the 
theme, they had to call in Dan Swander, Jr. (Columbian Vise), a Dart- 
mouth alumnus, to show ’em how the thing is done. 


EARNED REST: After more’n six months in the midst of the Defense 
maelstrom, Bill Stauble (Holo-Krome) packed up with the missus and 
lit out for Florida. 


PATRIOTS: In addition to the regular dividends of the quarterly profit- 
sharing plan, R. C. Neal Co., Buffalo, gave workers a Christmas bonus of 
two weeks’ pay in Defense Bonds . . . Then, there is Pete Boylan (Pat- 
tison Supply) who pays his losses in the Cleveland Athletic Club’s daily 
card games in Defense Stamps . . . Anybody else? 

BIG LEAGUER: No tennis tyro is I. Biltehik ( Bronx Hdwe., N. Y.) who 


has crossed racquets with the best. including William Tatum Tilden, III. 


COAST GUARDIANS: Safety of citizens on the western shore of Lake 
Michigan is in the hands of Sam Clark (Samuel Harris) who’s a captain 
in the Coast Guard Auxiliary in charge of the Chicago area with about 175 
civilian members under him All are owners of small power boats, 
assigned to patrol the lake front in case of emergency. 


LETTER MAN: Bill Teare (Sterling Products) is first distributor we 
know to get the prized Navy “E” for his buttonhole Received it 
along with officers and employes of Goss Printing Press Co. for outstand- 


ing record in converting the plant to war work. 


JUNIOR BRAIN TRUST: For the past five years Bill Rhines, 13-year 
old son of R. C. Rhines (American-Marietta) has staggered school 
officials of Goffstown, N. H., by scampering through I. Q. tests with prac- 
tically perfect scores . And just to prove he’s no bookworm, Bill this 
fall put together a model railroad, scaled ,'; inch to the foot and practically 
flawless in detail. 


BULB & SHUTTER DEPT.: When the magazine, “Life”, offered a job to 
J. W. Godbey upon his graduation from Purdue, through which he had 
worked his way as a professional photographer, he turned it down to join 
Knapp Supply, Muncie, Ind., so as to pursue an engineering career 

Even so, he still has his memories—and a batch of awards won for excel- 
lence of photographic composition. 


ANY OLD rubber bands today? J. J. W. 
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Blue chip pay-off 





Remember Wilmette Harbor! 
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Stump the Quiz Kid 





REPUBLIC’S 
3-POINT POLICY 


HE unprecedented conditions of today nec- 1 

essarily involve countless uncertainties which A line of rubber irems 
complicate both the day-to-day conduct of business and future plan- arma irs re ek ier 
ning. The Mill Supply House, in serving a function of greatest “he ttade solicited. 
importance to industry absorbed in the defense program, is faced 2 


with many new problems, Under these circumstances, the business uniformly - pad Pees 


factors which many “years past have proved constant are of inesti- _— vies _— that should 


Policy . . . perp assurance of complete cooperation between m7 i seice basis inducing 
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Republic Distributors ; : the factory. This is clear tc jet nae che sonere 
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Mill Supplies 


Iv IS DIFFICULT TO IMAGINE how the personnel of An- 
drew Carey’s new National Defense committee might 
have been improved upon. In its nine members is rep- 
resented the cream of distributor experience, vision 
and ability. The question, however, that comes to 
many minds is, “What about manufacturer experience, 
vision and ability?” Many persons outside of. but 
affected by. the circles of industry policy making. are 
wondering why the many capable men within the 
ranks of manufacturers are not included in this co- 
ordinating work. 

The industrial supply industry is a Siamese twin. 
Its entire evolution and progress to date has been 
achieved as the joint effort of the two inseparable 
halves, manufacturer and distributor. To an observer 
it is not easy to understand why the two are not now 
officially together. Especially in the midst of a war. 
and beset by a priorities blitzkrieg, it is not readily 
apparent how the two teammates could hope to go it 
alone, or why they would attempt it, or who would 
stand to gain. 

There is reason to point out that the one who might 
henefit most by this division of effort could easily he 
their traditional enemy, the direct selling manu- 
facturer. For evidence, look closely at the terms of the 
Production Requirements Plan. It grants a rating to 
the manufacturer in keeping with the merits of his case 
as set forth in his application. If he can make a good 
case for himself, he comes out well; if not, not so well. 
It largely depends on his ability to show the “end use” 
of his product and to gather proper ratings. The manu- 
facturer who sells through industrial supply houses 
must get his data through the cooperation of his dis- 
tributors, their salesmen and their order departments. 

If that cooperation falters only a little, the direct 
seller gains important ground. Not only will his pro- 
duction flourish at the expense of the distributor- 
minded manufacturer, but actually the war effort will 
suffer by the resulting impediments to the flow of ma- 
terials into local supply house reservoirs. 

This is not minor. It is becoming quite evident 
that the requirements of PRP are such that a whole 


new program of record keeping is necessary for the 


supply industry. To help their manufacturers support 
the best possible defense picture, distributors will need 
to feed back properly certified priority extensions. and 
to classify and report all rated orders in the various 
brackets. On the other side, manufacturers must be 
careful about their requests for data, else the variety 
of demands will either swamp the distributor or be 
ignored by him: in either case the defense picture 
would be spotty, the priority assistance granted would 
necessarily be small and the flow to the supply house 
would be curtailed. 

It is a situation that demands manufacturer- 
distributor cooperation as never before. One can't 
help but return to the question, “Why are the manu- 
facturers left out of this coordinating job?” 

To go back a bit, it can be recalled that the original 
Defense Committee, which included manufacturers as 
well as distributors, was abruptly dissolved in Decem- 
ber at Cleveland in the midst of much important un- 
finished business. At that time the explanation was 
given that this step was taken in order to clear the 
tracks for OPM to create a legally responsible dis- 
tributor group such as has been formed in some other 
fields. But brief investigation showed the OPM com- 
mittee idea to be inadvisable, and those who wondered 
why this investigation was not made before the com- 
mittee disbanded, instead of after, were told no more. 

Perhaps, after these seemingly off-course moves, the 
idea of an exclusive distributors’ committee was so 
predominant that the importance of including the 
manufacturers was lost to sight. This is only specula- 
tion, of course. 

If a mistake has been made, it ought to be rectified 
promptly, and it isn’t too late for doing that. If there 
is a sound reason why distributors alone should direct 
the industry’s coordinating efforts, that reason should 
be broadcast so that doubts will be removed. 

Meanwhile, the practical job of coordinating, be- 
tween individual manufacturers and their distributors, 
must go on, effectively and efficiently. On the success 
of these joint efforts now depends their whole ability 
to serve the war program, and their hope of emerging 


into the future with an unimpaired position. 


JOHN J. WELCH, Editor 





Currently [mportant 


Changing Scene 


Frequently these pages have urged distributors and 
salesmen to guard against neglect of the fundamentals 
in their regular routine of business. The easiest thing 
to do—and perhaps the most dangerous—is to neglect 
the program of customer contact. 

As proof of what’s going on and why it is important 
to maintain the schedule of regular calls, the McGraw- 
Hill circulation department recently examined the per- 
sonnel changes of those in responsible positions in ap- 


proximately 5,000 industrial companies, with this result: 


Presidents 11% change 
V ice-presidents 19% 

General managers 14.5% 

Sales managers 23.5% 
Production managers & supts. 29.5% 
Design engineers 22% 


It’s a story that has been told in the Bible, thus: “Now 
there arose up a new king over Egypt, which knew not 
Joseph.” Joseph had been cultivating Pharaoh. When 
his contact died and a new boss took over the job. 
Joseph had to cool his heels in the reception room like 
the common peddlers. He found it humiliating, and 


costly—even as you and TI, 


The By-Products 


The subject of post war industrial distribution prob- 
lems is generally but necessarily sidetracked these days. 
Vaguely distributors realize that these hectic times will 
end and the struggle to get material will be reversed 
into a struggle to get orders. The problems of the hour 
are too pressing to do much about it, but the overhanging 
threat of things to come is certainly no boon to morale. 
Hence it might be encouraging to realize that some of 
today’s most troublesome features are actually working 
to put the distributor in better position for the com- 
petitive future. 

Most important of these disguised blessings is the 
priorities madness itself. It may have doubled the paper 
work and swamped desks in a morass of back checking 
and double checking. But there is value in its effect of 
necessitating steps to keep adequate records, to keep 
control over separate departments within the house and, 


in short, to put down on paper and keep up to date the 
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whole story of efficient management in industrial distrib- 
utor organizations. 

Though such systems are not new in many organiza- 
tions, those who are adopting them stand to gain greatly 
in efficiency, and from this observation post it can be 
seen that the level of the entire industry is bound to 
climb in that respect. In business, the efficient competitor 
is the tough competitor. and it is indisputable that an 
increase in efficiency all down the line will give distribu- 
tors a sharp weapon against whatever and whomever may 
provide competition after the war. 

In a broader sense, the combined efforts of distribu- 
tors and manufacturers to secure the necessary “end use” 
data required under PRP really amounts to a useful 
excursion into the realm of market research. For all 
the talk about sales planning that filled the pre-war air. 
the fact remains that there were still many blanks to be 
filled in under the headings of, “Who uses the product, 
what for, in what kind of plant?” 

PRP now makes it vital to have such data, and the 
record of it, kept in the manufacturer's files, is insur- 
ance against the day when merchandising is restored 
to an exact science. Manufacturers will be able to plan 
their selling more wisely and assist their distributors 
more concretely. Both should recognize and gain comfort 
from the fact that the priorities ill wind is providing a 
market information service that will be invaluable in the 
order-grubbing days that are certain to follow this present 


spree of business. 


A Statistical 
Achievement 


The subject of market analysis is not closed until 
mention is made of the freshly published volume, “Indus- 
trial Distribution and Marketing”, produced for the use 
of manufacturers who sell through the industrial distrib- 
utor. Arch Morris, our business manager, has succeeded 
in assembling the full statistical story of U.S. industry. 
imposed against the background of coverage offered by 
local distributors. This is the first time such a detailed 
guide to sales has been offered anywhere. Although the 
volume is not compiled to aid the distributor directly. 
it will benefit him immeasurably through its proper use 
by his suppliers. Here, too, is a formidable weapon for 


creating a stronger post war position. 
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THE WAR MONTH . 


JANUARY —Nelson the No. 1 man quickly pushes the great job of convert- 
ing America’s vaunted industries exclusively to military purposes .. . Distribu- 
tors felt themselves drawn in deeper through creation of a Distributor Section 


within the Priorities Division 


* * * * 


...9ane amendments to some rules helped ease 


pressure from the mounting strain which is complicating the job of supplying 
huge needs of industry approaching a full 24-hour schedule of production. 


Distributor Section Created 


Lin White heads priorities unit to smooth problems affecting service 
fields rendering vital help to essential war-time industries. 


Creation of the “Distributor Section” 
within the Priorities Division last month 
marked the government’s biggest step 
in its evident intention of getting the 
most effective use out of wholesale “hard 
goods” units whose normal trade chan- 
nels are helping to link together the 
war economy. 

The move was a morale booster for 
industrial distributors especially, since 
they have long wondered if their plight 
might be forgotten in the hurly-burly of 
big league war production, Equally 
reassuring was the personnel chosen to 
man the new department. Heading it 
is Lin C. White (White Supply Co., 
Waterbury). Under him are Russell C. 
Duncan (R. C. Dunean Co., Minne- 
apolis); McKew Parr (Parr Electric 
Export Co., Newark); Wm. Pinkham 
(Malleable Iron Fittings Co.) and Cliff 
B. Cecil. All are practical, capable men. 
taken directly from the fields whose 
problems they will administer. 

Their assignment is to deliver to the 
war production program the full service 
of wholesale hard goods fields with the 
greatest efficiency. Their intimate knowl- 
edge of the various fields will enable 
them to do this without subjecting the 
wholesalers to handicaps that might de- 
tract from efficiency. Coming within the 
scope of the Distributor Section are such 
businesses as industrial supplies. whole- 
sale hardware. electrical supplies. 
plumbing and heating. automotive sup 
plies. marine supplies. etc. More per- 
sonnel is being added as the work load 
piles up. 

The effect of this group's activities 
may already be noticed in several ways. 
“accumulation” 
method of extending priorities by gath- 


For example, — the 


ering enough of them together to make 
up a practicable purchase order, is one 
result of this section’s efforts to intro- 
duce streamlining into the new regula- 
tions, 

Their recommendations may also 
be given some credit for the improve- 
ments recently achieved in handling 
PD-1A and PD-3A forms. It is their 
hope that all regulations affecting distri- 
butors may be explained so thoroughly 
that there can be no confusion in obey- 
ing them to the letter and making full- 
est use of them. The quality and scope 
of information available to distributors 
has gained considerably since the new 
section was formed, 


A Rating For 
Distributors? 


Since its formation early last month. 
the Distributor Section in the Priorities 
Division has been subjected to a grow- 
ing pressure directed to force the issu- 
ing of a blanket preference rating for 
several of the different fields coming 
within the scope of that department. 

Some of this pressure has been in 
behalf of the industrial supply busi- 
ness. and it would be well if the full 
facts were known before further steps 
in this direction are taken, 

The common line of attack is. “If the 
plumbing and heating industry has its 
own rating. why cannot one be granted 
to industrial supplies, which are cer- 
tainly of equal or greater importance 
to the war program?” 

The reference implied in the above 
statement is obviously to the order 
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M-67. issued last month. which names 
both the plumbing and heating. and 
the electrical supply fields. It should 
be noted first that M-67 is a limitation 
order and that in no manner does it 
grant a rating. As a matter of fact, 
many who are affected by it are already 
squirming under the tightness of its 
control and representations have been 
made in Washington asking that its 
restrictions be eased. 

While conceding that blanket rat- 
ings have been issued to such  busi- 
nesses as iron and steel warehouses and 
oil well supply houses. Washington of- 
ficials point out that there are many 
difficulties that impede granting such a 
rating in the industrial supply field. 

The greatest of these is that so many 
industrial distributors also deal in 
wholesale hardware, contractors’ sup- 
plies. ete. The danger of the rating 
being used too promiscuously is obvi- 
ous. Furthermore, in many houses the 
dividing line between these  depart- 
ments is often poorly defined. 

It is felt that before any such rating 
appears in the industrial supply field, 
distributors must show their ability to 
segregate these departments distinctly 
from each other. The warning is also 
given that a blanket rating brings 
with it regulations and controls that 
are often onerous, such as limitation 
on the amount of stock that can be 
carried and on the amounts of mate- 
rials that can be purchased for stock. 

“Meanwhile.” one official said, “the 
distributor’s benefits are spreading, 
through the permission to ‘accumulate’ 
ratings as provided in P-100. P-90. and 
PD-3A. More and more. ratings are 
being granted to his customers and the 
process of extending these is becoming 
more simple, more in’ keeping with 
regular business practice. We are well 
aware of the distributor's position 
perhaps better aware of it than he is 
and also of the good and bad features 
of blanket preference ratings.” 
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“Little Purp” Is Simple 


Small business offered use of PRP principle but may file application 
on stream-lined PD-25x form. 


With the Production Requirements 


Plan stretching out farther each day 
in its priorities coverage of miseel- 
laneous manufacture. January saw the 
introduction of the same principle te 


-maller businesses, 


By offering this 


assistance to manu 
facturers whose annual sales volume is 
less than SIOO.000. and by reducing 
the application process to the simplest 


possible routine. it is expeeted that this 


over-all sort of coverage. whieh had its 


beginning with the Defense Supplies 
Rating Plan. will reach down te pro 
ide help wherever possible through 
Hl industries in the land. 

The three leading features: 

1. Less red tape Instead of the 
multi-page PD-25\) application form 
under PRP. a simplified one-page 
form. PD-25x. is used. A Small Busi- 
ness section has been set up in the 
Production Requirements Branch and 


titties al fast serviee on applic ations, 


2. Leeway for small fellows. In 
assigning ratings, attention will be paid 
to the disadvantageous — purchasing 
position of small producers. and to the 
location of plants in areas stricken by 
priorities unemployment. 

subcontracts. 


The PD- 


25x form provides for listing the man- 


3. Hope for 


ufacturer’s power-driven) — machinery. 
should aid the 
wor k. 


plan is not 


which Government in 


assigning wat 
The 


small industries going indefinitely just 


intended to keep 


because they are small. It aims to help 
difficult 


version to war. or 


while 
civilian 


bridge a period con- 
essential 
production is taking place. 

Those 
“Little 


thorized 


under 
be able to buy au- 


who receive a 
PRP” will 


quantities 


rating 


of materials by 
writing a prescribed endorsement on 


purchase orders ~igned by a desig- 


nated official, Ratings mav be extended 
by suppliers and sub-suppliers. 





PD-1A, PD-3A 


Priorities Regulation Ne. 3) sets 
VMareh | as the date for PD-LA to re 
place the old PD-l. and for PD-3A) te 
replace the old PD-3. PD-b and PD-5 
Hlowever, a WPB announcement dated 


bebrouary 2 declared that beginning that 
date applications for individual preter 
ence ratings can be filed on the new 
pplication blanks (PD-LA ind that 
Army and Navy preterenee ratings 


ssued on PD-3A 
Only hiteh to this 
blanks 


read Ubverny doe 
is that few. if am 


ot) thie thew 


were then as tilable 
Phe OPM had issued an earlier version 
tothe on forms but these are not 
valid lt expected that the new 
forms will be available in quantity. by 
mid-February The forms mav be re 
produced by anvene providing the offi 
cal term is followed exaetly 
Analysis of the revised forms discloses 
several decided improvements. Among 


these are 


| Ratine- may so bee extended to “up 
pliers and sub-suppliers by a simple en 
dorsement ONL PULP TL dse orders (Here 
lolore Ph). ] ratings have not been eX 
tendalble ind PD ratings could be 
extended only { the extension were 
countersigned by an authorized govern 
ment otheer when the amount involved 
sus tmnere than So 

2. Inventors replacement for ma 
terials used in filling rated orders is 


tllowed net only to the ree ipient ofan 
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individual rating but al-o to his sup- 


pliers and sub-suppliers. This may be 
dene provided such replacement does 
net increase inventories above a “prac- 
ticable working minimum” 


} When a supplier or sub-supplier 
has received two oor more contracts 
bearing the same preference ratings. he 
ean accumulate his orders for supplies 
in extending the ratings. 

\s to replacement of inventory. if the 
materials to be replac ed are to be manu- 
factured, processed, assembled or other 
wise physically changed by the supplier. 
the rating must be extended while the 
materials are in process of fabrication. 
For materials not processed or changed 
by the 


rating 


extension of the 
three 
inserted 


supplier the 
may be 
This 


primarily for the benefit of wholesalers. 


defer red up to 


months, provision was 


enabling them te group their orders 
while making small deliveries. 

Neither the applicant for the rating. 
ner his suppliers or sub-suppliers may 
ise this rating to obtain machinery or 
which they use in 
parts to fill the order. If 
those who have been assigned a rating 


on the PD-LA 


capital equipment for this purpose and 


capital equipment 
fabricating 


form need machinery or 


cannot obtain it without priority: help. 


they must apply for a separate prefer- 


ence rating on another PD-]A. Prime 
contractors who need machinery of 
equipment to be used exelusively in 


filling Army or Navy orders can get the 
rating on PD-3A forms. 
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“Mill Supplies” 
Adds to Service 


via Bulletin 





The deluge of important Washington 


news and. priorities developments af- 
distributors has led 
Vint Stretires to extend its publishing 


service. and provide more frequent re- 


fecting industrial 


ports from the Washington — front. 
“Mini Strriits’ Supplementary Bal- 
letin™ was issued about January 30. 


scheduled to fall between the January 


and February issues. Mimeographed. 
it filled three regular-sized sheets, This 
bulletin will be continued in’ succeed- 
ing months, Only one copy is sent to 
each subseribing house. and it is sug- 
vested that those receiving it route it 
along to others who may be interested. 

\ further step to provide full. up-te- 
the-eminute coverage during the emer- 
veney has been the adoption of a 
greatly speeded-up schedule for print- 
section you are 
These four pages (49-52 
at the 


being 


ing the now reading. 


) are made up 
end of the publishing schedule. 
processed by the printer over- 


night. then printed and bound in’ with 


the issue just before mailing. Ino this 
way it is possible to include Washing- 
ton news that is almost a full) week 


“fresher” than was previously the case. 


Defense Group In 
Central States 


\s the result of an executive commit- 
tee meeting of the Central States Mill 
Supply Association. held January 26, 
President Osear Tber (QO. Tber Co.) an- 
nounces the appointment of a Central 
States Defense Members 


of the new committee are: W. CC. Teare 


Committee. 


(Sterling Products). chairman; Carl 
\. Channon (Great) Lakes Supply 
Corp.): and Charles FE. Curtis (West- 


ern tron Stores Co). 
According to Mr. ber. the new com- 
with the re- 


mittee will be charged 


and col- 
laborating with the recently appointed 
all-distributor (Mins 
PLiks, January In this way it is 
that the States 

able to present a 
data and information on distributer ae- 


Mid \ est tor 


the regional representatives on the all- 


sponsibility of cooperating 


committee SU p- 
1942). 
Central 


hoped eroup 


will be wealth of 


the use of 


tivities in the 


industry committee. 





R. C. Neal 


To industrial 
ply organizations it daily becomes evi- 
dent 


MORE AND MORI sup 


that a special department — to 
handle priorities details will be neces- 
sary if one has not already been cre- 
ated. Typical of such departments that 
have come into being. and a fair model 
for those who have not vet made this 
move. is the unit now operated by the 
R. C. Neal Co. Buffalo. 
ment embraces the 


principles of record keeping common 


This depart 
simple. sensible 
to most other mill) supply operations. 
adapted to the 
particular needs of most houses. 

In 


henee may easily be 
up the department. two 


added to the Neal 


Wileox was brought in 


setting 
persons were 


sonnel. M. C. 


pel 











Organized for Priorities 


priorities department 
systematizing to keep proper tab on ratings, extensions 





shows application of sensible 


reports 


the rating. and date extension was made. 


In addition. a file drawer 


photo) conveniently segregates copies 


of orders on which the different: prefer 


ence ratings have been used. To indi 
cate the need for organization. more 
than 300 blanket) preference ratings. 
from P-3 to P-95. have been extended 
to the Neal company. On = certain of 


than 30 
customers (who 
holder of the 
rating). “In savs Mr. 
Wileox. “a single serial number is ex 
tended to different 
customers, considerably 


these. Neal has received more 
extensions from othe 
also sell toe the original 

ene 


sone 


two dozen 
had 


thousand 


us trom 
We 


than a 


have 
more extensions of 


these preference ratings made toe us.” 
























Record file of “P” 


orders helps Wil 


cox accumulate data which must be 


reported at end of month on proper 








from a manufacturing company where Handling of P-100, Orders that do PD forms. Copies of purchase orders 
he had priorities experience. with Miss not carry the P-100 endorsement and == on which use has been made of a 
Blee Gates to assist: him. signature. when reeeived from eus- blanket preference rating are daily 
War industry predominates in the tomers eligible to use that rating. are placed in these folders. Major segre 
Buffalo area. Many customers there- returned with a request that the eus- gations embrace all the different 
fore hold high preference ratings un- tomer provide the proper endorsement preference rating orders (P-3, P-4, etc. 
der the various “P™ orders. Thus a (See Form Letter C.) The distributer. and within these divisions are kept 
filing system oon the use and availa- in facet. will seldom uneonditionally ac folders, each marked with custo 
bility of such ratings is a major feature cept an order that lacks either a rating mer’s serial number 
of the department. The first step was or an extension: the order may |x 
to assemble all preference rating data started through the house routine. but its top. In going through the file. the 
on cards, indexing and cross-indexing at the same time. a letter is sent te large stamping makes such orders 
this information. (See Cards A & B.) the customer. asking for a rating if easily identifiable and = readily pulled 
\ card is made for each customer held- it is possible to use one out it inspeetion demands it. The job of 
ing a preference rating. It lists all To comply with the government's accumulating under P-100 and P-90 is 
these firms who hold extensions of that stipulation that P-100 orders be segre handled in the purchasing department 
preference rating and who have ex- gated from other orders in the files, a Functions of Department. Vhis de 
tended it to Neal Le. other customers large “P-100" stamp was made. ALL partment is priorities headquarter 
with whom original customer has also purchase orders received. and every for the house. Tt has the answer. on 
filed his rating. It also lists these file copy of a Neal purchase order te can get the answer. for any prioviti« 
suppliers to whom Neal has extended suppliers. is) thus stamped boldly at problem brought by a customer. a 
= Issued to Curtiss-Wrigit 2apuss St. Loupe) 
Extended to us by ite on | 
15-1 Tse I | | | 
| | ont | | =| } 
U { ay c € u | | | 
q Kelly Aeroplane Co. | du 15-41 Union Products ° | | 
Phelps Aircraft Corp. 11-6-41 Produc n Mfg. Co. ] | <é 
Jonn H. Phomas Co. 11-15-41 Electric Eng 5) | } 
0. « U. Co | 11-25 jeneral Serew Co. =] 
Jonn Jones 3 i e, 
eiii4rd-aliisor 7 | 5 | | 
Metal Specialti = does | ] 
A t essorie * e 7 “se 
‘ . 18 ME 1 | 
i J 
Cards A (left), and B, cross index all preference rating suppliers to whom Neal has extended the rating. Also 


data. Card A records extensions of Preference Rating 
Order P-3, Serial No. 6 (the serial issued by the govern 
ment to that customer and used by him in all extensions) 
Left half of card indicates customers 
this preference rating order to Neal, 





who have extended 
other half indicates tious. 
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by that customer 


indicated (by asterisk) are a few cases in which customer 
extended to Neal suppliers directly. Card B, a customer's 
card, shows different preference ratings extended to Neal 


All company names above are ficti 
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Neal 


ranization 


-alesman or others within the or- 


\mong its more important 


duties are 
1. Edueational servicer 
Normal follow vet 


extensions lacking on incoming 


ustomers 


up to inlorma 


Keeping all records and 
required by WPB., 
ions of blanket 
ind) PD-3's 
00 PD-3’s are 


making 


ill re ports 


| kxten- 


rating orders 


mately 250 to 


prelerence 
(Approxi 
handled 
monthly. ) 
». Matching 
th 


prelerence rating cer 


Neal 


extensions, 


tilicates ow order to supplier. 


ind executing 


Neal 
supply 


6. Information to 
telling the 
sources require for priorities data. what 


In 


1uive 


Service or- 


vanization, what 


observed, what 


| 
Deen 


regulations must 


blanket ratings issued to 


Customers «> that these may I ised 





when orders a 
Istomers 

Card. A & B 
wales 


levine 


lepartme 
This is 
revisions 
Maintainir 


priorities 


quent 


ne 
partment has 
file based 
PLIES, 


bulletin 


on 
thre 
(week 


priorities 


iation bullet 
\ 


of previous 
| 


ileox is me 


iltheu 


often 


du 


Thhe produc t~ th 


~low 
he has helped 
ful departn 


well-grounded 


reporting 


mill 
oh at the 


rated 


trom 


re obtained 
\ll 
is summarized for the 
nt and the 
kept up-to-date with fre 
ind 


from 


Information 
others in 
idditions 


vigilanes 
trends 


1 on chang 

(Ds 
Information 
MILL SUP 
“Vietory” 


loose-leaf 


rules and 
organized 
data from 
covernment = 


We ekly 


service. 


ly). a 
and as 
ins 

t handicapped by lack 
<upply experience. 
start his 


unfamiliarity 


progre ss Wd 


e to with 
e company handles. But 
create an important and 


ent while developing a 


supply knowledge. 





Form Letter C provides a hurry-up 
whose orde ds more data 
addressing the cust 


to indicate 


means 


kind of informat 
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of checking back with customer 
Wilcox makes necessary check marks when 


ion wanted. 
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Handling of P-90 
Rated Orders 


Although a description of the method 


for handling orders carrving ratings 


eranted under the Production Require 
ments Plan was published in the Janu 
general understanding of 
of =till 
White. chief of the Dis- 
PRP. offers these ad- 
ditional suggestions: 

The 
replacing the material 
P-90 order. He 


item. 


iy isstie. 


thi process ix 


tures 
Lin 


Section 


sore te 
| lt king. 
tributes 


distributor 


three wavs. of 
sold) from = stock 
may re place ex 
sold: he 
only one or two sizes in 
could the 
sizes sold that he 


other 


h is 


under 


actly. item. by as may 


wish to change 
the 


purchase cost of the 


same class and figure 


Wishes to replace with ~izes of 


that 


in 


same class: or he may keep track 
his total 
P-90 under each individual rating and 


he 


stock or low on. He may also naturally 


h ~ records of sales under 


purchase sizes that he may out of 


combine orders where part of the ma- 
terial may 
fier 


his 


be still due under the speci 
rating. Tle must. however. keep 
with their 
\-I-b. ete. 
the dis- 
tributer and this interpretation should 


ratings. in accordance 


importance, that is. A-T-a, 


This is a big advantage for 


materially aid in replacing his stocks. 


but the distributer must cooperate by 
carrying out his part in properly mak 
and keeping 
P-90) be used 
If the 


undet 


ne the seg 
\t 
for anticipated stock shipments. 


regation- 


records, no time can 


cost of material being replaced 
P-00 js S100 rated 
\-I-b. he can 
of replacement but it 
S100 and must 


status. Le. 
S100) worth 
not by 


ina 
buy exactly 
mitist 


\-1-b. 


undet 


ovel 
be in net higher 


but can be lower accumulating 
scale. 
One 


ltist 


the distributor's order 


filed separately showing 


COPY aol 


then 


Ive 


weumulations. changes in 


dollar 


originally 


the 
etc. 


Iv pes. 


| the 


his’ and 


all 


Ins cost. 


pure 


customers issuing serial 


numbers 


Overlock Back 


Joseph | 
dist 
t 


t rough 


ay ternyne 


Overlock. 


throughout — the 


known to many 


ributors COUDLES 
the 
Plan last 
returned to. the 
wing retired from OPM 
Ir. Overlock 
His position as vice 
ital UHlineis 


ist Coo ( 


his edueational werk on 


Supplies Rating 


ind’ fall. has 


ifter h 


mime! 
Wal peels 
months age. had 
to 
dent of the ¢ 


Bank 


last 


eral 
returned presi 


Na 


corinne 
md Ts 


ment 


tional 


but 


Hye 
weeepted the 


lists 


post 


of contract piotitieonn for thre 


Hines 

















Distributors Help 
Railroads Carry 
The War Load 


In 1942 carloadings will rise 16% over 1941, itself a record 


year. 


To the railroads this means greater efficiency, 


heavier reliance on their industrial supply distributors. 








A Railroad Buyer Speaks up on Distributors 


“The distributor's salesman is an in- 
tegral part of the service of supply. 
We could not operate without him. He 
furnishes information on the latest de- 
velopments, the best materials to use, 
the sources of supply, the time neces- 
sary to obtain materials, and gladly 
demonstrates such facts to our users. 
He is an encyclopedia and a labora- 
tory, and it is through his experiments 
and suggestions that most of our im- 
provements are provided.”—D. C. Curtis, Chief Purchasing 
Officer, Chicago, Milwaukee, St. Paul and Pacific Railroad Co. 


D. C. Curtis 








THE AMERICAN RAILROADS, with 235,- 
000 miles of steel track, theirlumber- 
ing freights, crack streamliners and 
busy terminals, are the prime com- 
munications system knitting together 
this War Effort. So 


smoothly have the railroads absorbed 


country’s 


the: impact of the arms program to 


date that few realize that carloadings 
rose nearly 10 per cent last year over 
1940, are expected to rise another 16 
In the 
face of this assignment the railroads 


per cent this year over 1941. 


have confidently informed the gov- 


g 
ernment that they will meet the full 


demands of the War program. 
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The railroads’ confidence in their 
ability to meet the gigantic load to be 
imposed on them this year is, in itself, 
testimony to their belief in the dis- 
tributors that serve them, for their 
principal problem will be one of oper- 
ating supplies. Their only concern 
is that distributors may be forced by 
the demands of higher priorities to 
curtail services to the railroads, and 
if this should develop the railroads 
can be expected to wield their influ- 
behalf of the 


among officials in Washington. 


ence in distributor 


Salesmen as “Idea Men” 


Besides the tremendous responsi- 
bility of maintaining adequate repair 
and replacement parts in stock to 
keep cars rolling on defense needs, 
the railroad purchasing agents admit 


purely selfish motives in wanting to 








retain the full services of the distrib- 
To them the 


salesman is not a peddler. 


authority for placing orders rests with 








utor and his salesmen. 





the chief purchasing agent. Actual or- 








He is a_ der-placing is delegated to a purchas- 








purveyor of ideas. His house and the 


ing agent and several assistants, each 





manufacturers he represents are ex- of whom is a specialist on several of 








perimental laboratories from which — the 48 different buying classifications 





are constantly withdrawn tested prod- set up by the railroads. In 1940, over 








ticts and suggestions for more efficient 850 million dollars in orders for fuel. 





rail service. 
As a buyer of over 100,000 stock 


items coming from plants located in 





material and supplies were placed by 
for the 


This figure does not in- 








these men maintenance of 








operations. 





2.638 out of 3,072 counties in the clude orders for new rolling stock. 











United States, he recognizes the valu- Duties of the chief purchasing 











able saving in time and money made agent and his assistants make it im- 








yossible only through the placing of yractical for them personally to pass 
| + I # | ; 





single orders for thousands of items on recommendations or suggestions 








with one concern in contrast to plac- made by salesmen for the introduc- 








ing thousands of individual orders. tion or use of new equipment. If 











the idea or product has merit, the 








How the Railroads Buy 





supply salesmen is encouraged to go 








Complete responsibility and final right down the line and demonstrate 




















































res 


eee 
on 


emt 


a 


77ers 





Many railroads build their own 
freight cars. The 1942 car-building 
program will provide a _ lucrative 
source of business for industrial 
salesmen. 












The 100,000 and more maintenance 
items needed to keep rolling stock, 
roadbeds and repair shops in full 
operation are housed in stockrooms 
like this. Strict inventory control and 
dependence on distributors help to 
avoid wastage and obsolescence. 





it to department heads and the shop 
men most vitally affected. Thus the 
salesman 


and 
product knowledge throughout the en- 


extends his services 
tire organization, becoming in the 
process an immeasurable asset to the 
chief purchasing agent. 


Scope of Their Warehousing 


To appreciate more fully the value 
of such services, it is necessary to get 
a glimpse of the tremendous purchas- 
ing problem faced. As a rule, each 
road maintains at its main terminal 
huge warehousing facilities for han- 
dlig and stocking the thousands of 
items necessary for the efficient up- 
keep of the rolling stock, right-of-way 
and buildings. Smaller warehouses 
are also located at key points on the 
line. 

These warehouses operate in a man- 
ner similar to the stockrooms of a 
With- 


drawals are made only upon receipt 


large manufacturing plant. 


of proper requisition from depart- 
ment heads. A general storekeeper 
is charged with the responsibility of 
maintaining on hand a minimum in- 
ventory covering 30 to 60 days supply 
of materials and supplies. This means 
a constant flow of requisitions in and 
out of the warehouse, necessitating 
a rigid control over inventory in order 
to discourage wastage and defeat 
obsolescence. So well is the control 
functioning, despite the tremendous 
flow of materials in and out, that it 


is not unusual for the stock on hand 























to fluctuate less than one percent 
over the period of a year. This 
factor in itself makes for rapid repair 
work on the rolling stock and aids in 
efficient operation of the road. 


Salesmen Aid in Standardization 


Such close attention to buying 
leaves the purchasing agent little time 
to spend in furthering the roads’ 
plans for more standardization and 
simplification of methods and equip- 
ment. Here again he leans heavily 
upon the services of the supply sales- 


- 


man in testing out new ideas and put- 
ting them to work in the form of 
practical aids toward more efficient 
service to the nation’s shippers as well 
as the great traveling public. 

Perhaps no greater tribute could be 
paid to the distributor and his sales- 
men than that expressed by the chief 
purchasing agent of one of the coun- 
try’s outstanding railroads when he 
said, “I’ve done business with supply 
men for more years than I like to 
remember. It's impossible to extend 
proper credit for the hundreds of 
ideas and services given our organ- 
ization. Together weve made today’s 
speedy, efficient railroading possible. 
Tomorrow's problems are looming 
ahead and we want and need their 
help in meeting them.” 


(Note: Pictures courtesy of the American 
Axsociation of Railroads and Railway Pur 
chases and Stores Magazine. Cover photo by 
the Office of Emergency Management.) 





































Thanks to a well-organized system of supplies, the railroads have done a 
remarkable job of keeping their roadbeds in first-class condition. 
tenance car is well provisioned with extra tools and parts. 


The main- 





Classification 

Track fastenings, bolts, spikes, ete......... 
Bar iron and steel. spring steel, tool steel, 
unfabricated rolled shapes. wire netting 
and chain, except light coil: boiler. fire- 


box, tank, and sheet iron and steel. all 


Eo ua watlanes wide cen waded oo EuieuEs 






Bolts, nuts, washers, rivets, lag screws. pins 
MIE vcaretcnanwuanccce cessectnn tas 


Track and roadway tools, all kinds; miscel- 


laneous track material and wire fencing; 
motor, hand, push and velocipede cars, 
NEE, ovo ee cone cere aa bnaesee sees 


* Total purchases for year were $854.463.000 





SOME RAILROAD PURCHASES IN 1940* 





Classification 


$35.718.000 


Machinery and repair parts. including all 
power driven shop machinery........... 


Machinery. boilers, repair parts and all other 
iron and steel products.............0000- 

25.875.000 
Pipe, iron and steel fittings, all kinds...... 
Hardware, all kinds, including nails....... 
9.596.000 
Hand and small machine tools. such as drills, 
taps. reamers. dies. chasers, including air 


(eels GE DI. ose citcdsapiresvesanseees 


9.451.000 Rubber and leather goods...............+- 


including fuel and forest products. Figures for 1941 were much higher. 






4.148.000 


8,483,000 


5,318,000 








3.855.000 





6.839.000 


6,514,000 














The Industrial Clipper 


Something about the markets, use and types of bolt 


clippers and other useful members of the family. 


CONSTRUCTION ENGINEERS try to fig- 
ure reinforcing bars, bolts, rivets, and 
carriage bolts so they can be bought 
or shop-cut to proper length. But. 
fairly regularly, the rods have to be 
bent for an offset, a curve, or some 
other special shape, and in spite of 
careful planning they must be cut 
quickly. Engineering departments try 
to figure carriage bolts for wood-and- 
metal assemblies and rivets for steel 
assemblies to length too, but shop 
foremen regularly have to cut off an 
end or two.  Linemen, electricians 


and tree surgeons have heavy wire 
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CLOSE-UP SHOWING ADJUSTING- 
SCREW ARRANGEMENT 
(Note also three blade types available) 


ANGULAR CUTTER 


SMALL TYPE 


for stringing and for guying—it can 
be sawed, but clipping is faster. Mill- 
wrights, shipfitters, lumbermen, ship- 
ping departments, stevedores, track 
crews, maintenance men—all these 
have periodic wire, bar or bolt clip- 
ping jobs. 

The answer to all these needs is the 
bolt clipper or bolt cutter—really a 
grown-up pair of gas pliers minus 
the gripping jaws and with levers 
multiplied to give greater power. 
Common sizes run from 18 in. to 
36 in. long, and largest units can 
easily nip a °x-in. bolt (in the thread) 
or a l.-in. soft steel rod. 

The reason for this ability is the 
lever multiplication in the malleable- 
iron handles—running in most types 
around 90 to 1. 


equipped with double setscrews on 


All types also are 


each blade to adjust it to close tightly 
even when it has been worn (all but 
hard - tempered spring - wire - cutting 
jaws can be sharpened with a file), 
so there’s no danger of chewing the 
bolt end instead of clipping it clean. 
All also have rubber bumpers inside 
the handles to cushion the shock as 
the handles come together when the 
piece is sheared. 

Jaw types are legion, depending on 
the work they are to do. Commonest 
are open-end jaws of either clipper or 


center cut. The latter refers to the 
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method of grinding—hence to method 
of cut. 
one side like a wood chisel. hence 


The clipper blade is flat on 


can be used to cut a bolt end square 
and close up to the nut. The center- 
cut jaw is sharpened like a flat chisel. 
hence forms one of a pair of V’s cut- 
ting through the piece. The cut piece 
will have a chisel-shaped face, but the 
clipper is more versatile in that it 
can be used without turning over and 
is easier to sharpen. For hard-to-get- 
at spots (like trimming work project- 
ing from flat surfaces), there are 
angular cutters and even clippers with 
swivel heads. Then for bolt-end nip- 
ping there are end cutters which have 
blades set like your teeth. 


Nut Splitters 


Variants of both side and angle 
cutters are the nut splitters, which are 
simply bolt clippers equipped with 
special jaws designed to split a nut 
without injuring the bolt thread. 
They are often the only method of 
removing rusted. cross-threaded or 
smashed nuts. The end splitter is 
made in a smaller range of sizes, be- 
cause it is less commonly used. 

There are, of course, combination- 
jaw units. One manufacturer has 
them with both end and side clippers 
on the same jaws, and all have the 
combination clipping and nut-split- 
ting jaws, doing all three types of jobs 
under practically any conditions. 

So—if you've got bolt clippers or 
nut splitters in stock, go calling on 
construction crews, utilities, railroads 
and maintenance men in your terri- 
tory. Among them you're certain to 


find customers. 


LARGE UNIT COMBINATION END-CUT CLIPPER -CUT CENTER-CUT SWIVEL-HEAD 
JAW NUT SPLITTER JAW JAW CUTTER 
(Note side cut, 
end cut and 
nut splitter) 
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Atlantic City’s modern Traymore 
Hotel, with 600 large rooms and 
suites, site of the 1942 Triple Mill 
Supply Convention. 


RETURNING to the scene of successful 
1936 meeting, the Triple Mill Sup- 
ply convention is scheduled to be 
Atlantic City, \. J.. May 4, 


The official convention hotel 


held in 
> and 6. 
will be the Traymore on the famous 
Boardwalk. 

Informal inquiry among distribu- 
tors and manufacturers indicates that 
factor that tends 
to increase rather than decrease at- 


the war will be a 
tendance. Although the pressure of 
business is extremely heavy. partic- 
ulaghy at this time. it is felt that the 
convention is doubly important this 
year, since it gives an opportunity 
for group approach to the many prob- 
lems jointly affecting all in the in- 
forward-looking 


dustry. In addition, 


distributors and manufacturers are 
agreed that the maintenance of trade 
contacts and good will is one primary 


essential to the 


carrying of an or- 
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Facts: 


TIME 
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Typical parlor, suitable for entertain- 
ing and small gatherings, has private 
outside balcony. 


derly distribution system over into 


the post-war period: a form of in- 


surance against the future. 
The Travmore offers ideal facili 
ties for a convention. since it was 


primarily designed to cater to large 


atherings. All meeting rooms are 
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° ATLANTIC CITY 
° THE TRAYMORE 
° MAY 4, 5, 6 
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address 
There 


fourteen meeting rooms. 


equipped with public Sys- 
tem and have outside exposure. 
are. in all, 
in size from the American 
200, to the 


Room, accommodating 35. The 


varving 


: ; 
Room. seating Pine 
ray- 


is centrally 


more located along At- 
lantic City’s expansive beach and 
Boardwalk. 
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Four oilcups lubricate the headways 
on this power hacksaw, another the 
eccentric and one each journal. 


For long service life and accurate, 
clean tapped holes, taps must be 
lubricated constantly. Here a multiple 
drop-feed oilcup provides metered 
lubrication. 
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FRICTION makes it possible for a man 
to walk, a belt to pull, an automobile 
to move. Without it, man couldn't 
exist. But it is also one of his greatest 
problems, for whenever two surfaces 
slide over each other, there is fric- 
tion, bringing with it heat, 
shortened life. and the need for lubri- 
cation. 


wear, 


Lubrication is a science demand- 
ing a real understanding of friction 
under every conceivable condition. 
We can't all have that. but we can 
have some knowledge of the equip- 
ment available to fight friction where 
it isnt wanted. This is particularly 
important now, because every ma 
chine and every tool must be kept 
working just as long as_ possible. 
Proper. adequate lurication is essen- 
tial for maximum working life: too 
much or too little at a required spot 
Is economic 


afford that. 


> 
Because everyone knows what an 


waste. And we can't 


oil hole is and how a simple oil can 
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LUBRICATION —Vital 


To make machines and tools last longer, produce more 
War goods, lubrication is essential. Here are typical 
lubricating devices and facts to help you sell them. 


Simple demonstration by your salesmen will often sell proper lubricating 
equipment when reams of words fail. Here pressure equipment is being shown. 
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Production Need 


By E. J. TANGERMAN, Technical Editor 


works, let’s start there. They're both 
supposed to be very old, but neither 
was known over a couple of hundred 
Before that, 


grease smeared on by hand was the 


years ago. tallow or 
limit of lubrication. That sufficed be- 
cause everything moved slowly and 
bearing loads were light. Not so to- 
day! 


Oilers 


Simplest of all oiling devices 
and most common—is the oil can. 
with which everybody is familiar. 
But less familiar are its many indus- 
trial variants. each designed to handle 
a certain job, or a group of jobs. 
Most used are push-bottom and push- 
side types, without which no machine 
was once complete. In addition to 
lubricating oil, they may be used to 
apply kerosene in drilling or turning 
brass or copper. coolants in toolroom 
die-sinking. 


turning or paints or 


white-lead mixtures for other pur- 


poses. The old circular can has been 


q 


~~. 










Essential for proper operation of pneumatic chucks is 
a dependable supply of lubricant. Here a lubricator 
provides it—premixed with the compressed air. 


re 
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*% 





First filling of finished portable tools, and refillings in 
plants using a number of such tools, are best handled 
by a pressure-gun set. 


supplemented with square, pyramidal 
or special shapes, plastic containers 
in various colors (to see how much 
fluid remains and to distinguish be- 
tween them quickly), long, short, and 
flexible spouts, interchangeable tips 
(small, powerful stream or large 
flow) and many other variations. The 
old plain steel ones now must com- 
pete with copper-plated, chromium- 
plated, blued or polished “oilers,” 
depending upon service and fancy 
of the user. 

Evolved from simple cans are the 
engineers oilers, usually — long- 
spouted, large-capacity units (some 
will hold 2 qt.) with a shut-off but- 
ton, which permits large-volume. 
controlled flow without wastage. 

While the common oiler applies oil 
to a surface, a drilled hole or an oil 
cup, the larger ones take care of 
slipper pads and felt-lined troughs 
(which are oiled less frequently or 
require larger qnantities). There are 


also many cases in which the oilcup 
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or other oil receiver cannot be seen 
clearly. There the pushbutton type 
allows exact control of the “squirt.” 
A variety of the pushbutton types are 
also really pressure guns, in which 
the operator's push on a button or 
pull on a trigger actually forces the 
lubricant out. This is particularly 
useful in forcing lubricant along a 
long passage, in clearing slightly 
gummed openings, or in speeding 
filling of cups or other containers. 
Low-speed bearings. open gears. 
chains, wire rope, ete., on relatively 
rough or cheap machines are “squirt- 
oiled.” On more elaborate units, the 
oil can serves principally as a filling 
unit for sight-feed oilers, lubricators 
or some other closely controlled lubri- 
cator. The simple drilled oil hole 
nowadays is usually covered by a cap 
or button held in place by a spring 
or chain, or by a side-hole or top- 
hole cap which must be rotated to 
expose the hole. Side oil holes as well 


as top ones may have a reservoir and 
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pressure-gun arrangement with check- 
valve fittings of many types served by 
plunger guns, also with check valves, 
so pressures up to 10,000 lb. per 
sq.in. can Le built up. These are now 
common on slow-speed and heavy- 
duty shaft and on similar duties 
particularly where there is danger 
that squirted or dropped oil would 
fail to penetrate to the surfaces to 
be lubricated. 

Many plain and anti-friction bear- 
ings, chains. gears, and the like. espe- 
cially when lubrication is important 
but not vital. are served by single- 
or multiple drop-feed oil cups. Most 
of these include a manual snap or 
lever for starting and stopping. plus 
a needle valve with which flow can 
he regulated. They are subject to as 
much as 700% variation in feed with 
a 50-deg. temperature change and 
some variation from full to empty, so 


should not be suggested where tem- 


| 
| 


px 


perature varies widely. where refilling 
is infrequent. or where no operator 
checks flow periodically. To handle 
temperature variations, there is a 
thermostatic type in which bearing- 
temperature variations are trans- 
mitted to air in the cup, forcing more 
or less oil down as required. There is 
also the constant-level type for ring- 
oiled or anti-friction bearings. in 
which an inverted bottle provides 
pressure counter-balanced by air 
trapped in it. 

Wick-feed cups and boxes have one 
or several wicks or a pad. either rest- 
ing on the journal or pushed up by 
springs from beneath. Wick types 
combine capillary and siphon action. 
They can be adjusted to some extent 
by adding or taking off wicks or pads. 
wick length. Feed of 
top-feed types varies with oil level. 
Wick types may be shut off by with- 


drawing the lower end of the wick 


or by adjusting 





Machine tools can be kept precise and productive only with proper lubrica- 
tion. Note the six sight-feed oil cups on this gang miller. 


Oo 
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with the wire holder. Bottom-feed 
types feed only when the journal is 
turning. 

Bottle oilers, now commonly used 
on plain horizontal bearings, etc.. are 
bottles inverted over the oil hole, a 
feed wire extending through the bot- 
tle cap down to the journal. Heat 
generated by the journal is conveyed 
up the wire to the air space over the 
oil, creating pressure which, com- 
bined with up-and-down movement 
of the wire. feeds oil down to the 
bearing when the journal is operat- 
ing. 

Force-feed lubricators are all simi- 
lar in principle, incorporating one or 
more plungers similar in action to a 
simple tire pump, energized by a 
camshaft which may be lever, belt or 
gear driven. The lubricator is its own 
reservoir, and from this the plungers 
draw in turn a metered quantity of 
oil which is then pumped to the de- 
sired point or points. Manual varia- 
tions force oil to a group of points 
each time an operating lever or but- 
ton is depressed. These are the so- 
called “1l-shot” systems. 

Hydrostatic lubricators have been 
used for years in steam-engine lubri- 
cation. They operate by using a head 
created by condensate from the steam 
line. They must be started or stopped 
with the engine, and Some oil is lost 
each time the unit is refilled. Me- 
chanical lubricators are now super- 
seding the hydrostatic units. Operated 
from some moving part of the engine, 
by ratchet, rotary or clutch drives, 
they start and stop with it and vary 
feed with speed. Oil pipes leading to 
distribution points usually carry 
spring-loaded check valves so they 
are always full. yet do not waste oil 
into the steam line when the engine 
is stopped. 

A variation of the hydrostatic lu- 
bricator is used on air compressors, 
admitting air pressure over the oil to 
permit the latter to run out by gravity. 


Grease Lubrication 


Simplest of our grease-feeding de- 
vices are grease cups, which force 
grease into a bearing each time the 
cap or a projecting handle is screwed 

(Continued on page 105) 
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“Sure, I Ask a Lot 
of Questions... 


. . . this salesman would admit, but from 
earlier experience as a buyer, he knows 
he can save precious time for War plants 
by being well fortified with facts. 


A COMMON TRAIT among successful 
salesmen is an innate—or purposely 


developed—-curiosity about every- 
thing that happens in the industrial 
communities they serve. By drawing 
on the fund of facts accumulated by 
a persistent curiosity. such a salesman 
hecomes a veritable encyclopedia on 
the problems. opportunities, ambi- 
tions and achievements of local indus- 
try. And what makes him elick with 
busy purchasing agents in the Wat 
plants is the fact that he can pack his 
sales presentation with all facts that 
have a bearing on the problem of the 
day—and do it quickly and effect- 
ively. Thus curiosity serves both 
buyer and seller. 

Having sat on the other side of 
the desk. as a purchasing agent. for 
some time before becoming an indus- 
trial salesman for Manning. Maxwell 
& Moore. Jersey City distributor, 
Thomas Lynch is one who has only to 
refresh his memory of previous ex- 
periences to remind himself that a 
buyer's time is limited even in normal 
times. In War times. a rambling dis- 
course by an unprepared salesman is 
the short, quick road to unpopularity. 
So he has applied an inherited curi- 
osity to learn all he can about a cus- 
tomers problem—and what he can 
offer to help solve it 


view. He is thus prepared to make 


before an inter- 


minutes count. 


Keeping an Eye on the Future 


Here’s how Mr. Lynch's curiosity 


help him lay the groundwork for 


future business. Waiting in the recep- 


















Thomas Lynch has an inquisitive nature. 
Note airplane factory in background. 


tion room of a large Wal plant re- 
cently. he met a friend employed 
there. By easy questioning, he learned 
that a new plant addition was soon to 
he built. plus these salesworthy facts: 

1. Name of the executive in charge 
of planning. 

2. Names of engineers in charge of 
production planning. 

3. When work was to start. and 
when the building would be com- 
pleted. 

b. When orders were to be placed 
for equipment, 

Clearly this advance information 
was going to stand him in good stead 
when the project ripened. 

In his opinion, the time spent 
waiting to see a customer should never 
be wasted, Instead of reading a 
newspaper, youll find thim thinking 
out what he’s going to say when he 
gets in to the inner sanctum, 

Nor does he neglect to make good 
use of his time when he’s escorted 
through the plant itself, for. he fig- 
ures, here are his greatest opportuni- 
ties. During a plant visit he keeps 
his eyes wide open and peppers his 
guide with questions. Because the 
questions are intelligent. so are the 
answers. Most plant men take pride in 
their equipment and like to talk shop. 
Later, when he has marshalled the 
facts about a customer's plant prob- 
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lems. the selling job becomes easy. 

Mr. Lynch's curiosity extends be- 
vond a prime contractor of War 
materials to the subcontractors also. 
Frequently he asks for a list of them. 
“Hf you are being delayed by deliver- 
ies from your subcontractors. it may 
be due to their inability to gel sup- 
plies.” he explains. 

On one occasion, for example. he 
was given the names of fourteen sub- 
contractors. He called on them all. 
explaining that the prime contractor 
was using his line of abrasives. and 
pointing out that they could obtain 
the identical finish if they too used 
the line. This suggestion bore fruit 
and several new accounts were. se- 
cured. not only on abrasives. but on 
other products as well. 

To Mr. Lynch. the new “Automatic 
Expeditor” developed by Manning, 
Maxwell & Moore, is a simple method 
for getting the results of his curiosity 
down in black and white. in the form 
of orders. As described in Mit Sup- 
PLIES in December. 1941. this is a 
plan for writing up a War plant's 
future requirements (particularly per- 
ishable tools) as advance orders, 
backed by the firm’s assurance of de- 
livery on schedule. It is made to 
order for any salesman inquisitive as 
he is about future plans of | his 


customers. 
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pells Efficiency 


Under pressure of War, plants are turning to group 


drives. Here are simple rules to help your cus- 


tomers get the most out of flat leather belting. 


By LOUIS EATON SHAW, Consulting Engineer, Member A.S.M_.E. 


WITH THE INCREASING difficulty of 
procuring small motors, and the cur- 
tailment of rubber necessary for the 
manufacture of V-belts, group drives 
using flat leather belts are again com- 
ing to the fore. 

One of the important factors in 
maintaining production schedules is 
to keep these belts running as con- 
stantly as possible. Every time a belt 
breaks or runs off the pulleys, ma- 
chines are shut down, workmen be- 
come idle, and production is delayed. 
Under war conditions, when every 
hour counts, the loss of even a few 
in the 
battles 


ultimate 


minutes here and there may. 


aggregate, mean the loss of 


and the postponement of 
victory. 
industrial 


facts which 


supply salesmen know full well, but 


These are 


they may not know that considerable 
be added to 
flat-belting installa- 


their 


efliciency and life can 


their customers’ 


tions by curing misalignment 
ailments. 
Even the best of belts cannot give 


eflicient and dependable performance 
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if shafts and pulleys are not in proper 


alignment. Misalignment reduces 
the service life of belts, causes un- 
necessary shut-downs, irreparable 
loss of man hours, and disrupted 
production schedules. 

Misalignment falls into four cate- 


uo - *—* 
gories: 


(a) Lack of parallelism, where 
the two shafts carrying the pulleys 
closer together at one end than at 
the other (Fig. 1). 

(b) Twist, in which the shafts 
are twisted out of line with each 
other (Fig. vie 

(c) Offset, where the shafts are 
in proper alignment, but the pul- 
leys are offset in relation to one 
another (Fig. 3). 


id) A 


more of the above conditions such 


combination of two. or 
as (a) and (tb), (a) and (ec). tb) 


and c}, or a), (b) and (e). 


Let us first consider the condition 
of simple lack of parallelism shown 
in Fig. 1. 

If the pulleys are of the flat-face 
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variety, the belt will move to the 
left at a rate depending on the belt 
velocity, the degree of misalignment 
and, (and this is important to bear 
in mind) entirely independent of the 
direction of rotation. It is merely a 
question of time before the belt will 
run off the pulleys entirely. 
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Using a model of his own construc- 
tion, the author has demonstrated to 
many power transmission salesmen 
that the behavior of flat belts is the 
key to misalignment difficulties 


e*.« 














Fig. 1 Lack of 
parallelism 











If 


running in the direction indicated by 


it is assumed that the belt is 


the arrow, it is evident that the points 
1, 2. 3, ete. are successively nearer 
the left side of the upper pulley 
(that is, the pulley onto which the 
belt is passing) and that the belt 
must, of necessity, creep in that di- 
rection. The same holds true when 
the belt is run in the opposite direc- 
tion, for we would then have to con- 
sider the points in reverse order, 6, 
5, 4, ete., and it is readily seen that 
they become successively nearer the 
left-hand side of the power pulley 
onto which the belt would then be 
passing. 

If the pulleys are of the usual 
crown-face variety, the same tendency 
would exist for the belt to creep to 
the left, but this tendency would be 
offset to a greater or less degree by 


the effect of the crown. To make 





Resorting again to the use of the 
points 1, 2, 3, ete., it is readily ap- 
parent that, with the belt running in 
the of the 


points are successively 


these 
the 
crown line of fhe upper pulley and 


direction arrow. 


nearer 


that, in consequence, the belt will 
creep to the right. 
Assume Two Belts 

For the next step, suppose we 


visualize two belts on the pulleys, as 
in Fig. 5. Both belts, of course, will 
tend to approach the crown line, 
creeping toward one another until 
their adjacent edges meet, where- 
upon one will either overlap the 
other or they will run indefinitely 
side by side, depending on whether 
they are thin or thick. Two ordinary 
V-belts, which are very thick in pro- 
portion to their width, will run this 


way continuously, this being a com- 








Fig. 2 Shaft twist 


this statement clear, let us first an- 
alyze the conditions imposed on the 
belt by the pulley crown. This is 
easily illustrated by exaggerating the 
width of the pulleys out of all pro- 
portion to their diameters, and by 
showing the belt as being much nar- 
rower in relation to them (Fig. 4). 
and by showing the belt to the left of 
the crown line. 

Let’s assume that the belt possesses 
a certain amount of elasticity or 
“stretchability” in its length, as is the 
case with leather belts. The tendency 
then. under the conditions of Fig. 4. 
is for the belt to stretch along its 
right-hand edge and thus form itself 
into an are. or curve, as shown in the 


drawing. 


Fig. 3 Shaft 





offset 
exaggerated 


mon method of driving bench lathes 
in which a two-groove sheave is used 
as a driver on a variable-speed trans- 
mission, the belts running over the 
sheave and over the largest lift) on 
the headstock cone pulley. 

Our next step, then, is to visualize 
the two belts of Fig. 5 as having come 
the 


and through some miraculous means, 


together in manner described 
to have welded themselves together 
into a single belt. But a single belt, 


running over crown-face — pulleys, 


will ride with its center directly on 
the crown line only if the shafts are 
exactly parallel. If a condition such 
as shown in Fig. | exists, with the 
shafts closer together at one end than 
at the other. the center of the belt 
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will ride to one side of the crown line 





as shown in Fig. 6. 





Moreover if the degree of mis- 





alignment is great enough, the belt 
will creep to the left until it slips off 
the pulleys, just as the flat-face pul- 







leys in the previous figures would 





have done. Any slippage of the belt 





will greatly aggragate this condition, 






and cause the belt to leave the pulleys 





much faster than a non-slipping belt. 





Again, this action is entirely inde- 





pendent of the direction of rotation, 





and completely upsets the commonly 





accepted theory among mechanit:s 































that if a belt is running to one side 
of the crown line the remedy for the 
trouble is to spread the shafts farther 
apart in the opposite direction. They 
will tell you that “a belt will always 
ride to the high side”, but this “rem- 
edy” only aggravates the condition. 


Let me emphasize the necessity for 


= ee 
e 
—— e 
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Fig. 6 Crown pulle 
two belts joined 


Fig. 5 Crown pulley, 
two separate belts 


lengthwise elasticity in belts if we 
expect them to stay on crown-face 
pulleys. Steel belts or “cord” belts, 
in which this property is virtually 
non-existent, will not behave like the 
relatively “lively” leather belts. Very 
narrow belts, likewise, will not con- 


form to the crown of the pulleys and 


consequently require much more 
careful alignment. A_ string will 


walk up one side of the crown and 
down the other side just as though 
there was no crown present. It be- 
haves exactly as does the belt running 
over the flat-face pulleys of Fig. 1. 
Turning now to the form of mis- 
alignment or “twist” shown in Fig. 2. 
we find that the behavior of the belt 
differs from that of Fig. 1 


In one 
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very important respect 


the side of 
the pulleys toward which the belt 
creeps is dependent on the direction 
of rotation. In other words, if the 
direction corresponds with arrow 1, 
the belt will creep to the right. If in 
the direction of arrow 2, it will creep 
to the left. 


Diagnosing the Ailments 


Wherever it is possible to reverse 


the direction in which a belt runs 


it is also determine 
quickly whether the misalignment is 
of the class of Fig. 1 or of Fig. 2. 


Suppose a belt running on crown 


possible to 


face pulleys shows a decided tendency 
to run to the left of the crown line 
as shown in Fig. 6. If, on reversing 
the direction of rotation, it still runs 
to the left, the misalignment is of 
the type shown in Fig. 1. But if it 
moves over to the right side of the 
crown line, the misalignment is of 
the type shown in Fig. 2. 

With mind, it is 


understandable that, with the pulleys 


these facts in 


running always in the same direction, 
a certain degree of misalignment of 
the type shown in Fig. 1 (in which 
the belt tends to creep to the left) 
can be offset, or neutralized. by in- 
troducing the type ef misalignment 
shown in Fig. 2 (in which the belt 
tends to creep toward the right). 
But don't 
drive. for it just won't work. 

With slight 


this form of correction may not be 


try this on a_ reversing 


only misalignment, 
objectionable from the standpoint of 
belt still much 
better to place the shafts in correct 
alignment in both planes. 


service. but it is 


The form of misalignment or “off- 


set” shown in Fig. 3 is wholly inde- 


pendent of the shafts. With the 
shafts properly aligned in both 


planes and with the crown face pul- 
leys offset from each other as shown. 
the belt will ride to one side of the 
crown line on one pulley and to the 
opposite side of the crown line on the 
other. 


In the case of shifting belts it is 





customary to use a double-width flat 
face pulley for the driver and two 
If the 
shafts are in correct alignment the 
belt will run with its center on the 
crown line of whichever pulley it 


crown face driven pulleys. 


happens to be on at the moment. 

While it is easily demonstrable 
that belts can be run. and undoubt- 
edly do run in thousands of cases, 
under slight degrees of misalignment 
of the types a, b, c, or d, and while 
many others run under conditions in 
which two or more of the possible 
types of misalignment exist (one be- 
ing offset by another), it is still evi- 
dent that for the best service in every 
respect long belt life. freedom from 
shut-downs. efficient and dependable 
performance, and maximum produc- 
tion from machines and operatives— 
proper alignment in each of the four 
ways described in this article will go 
a long way toward insuring the best 
results. 

No tire ever wore evenly on a 


wobbly wheel. 





How They Lick the Shortage Problem 


Subcontracting—Kenneth Macom- 
ber, Chase Parker salesman in Bos- 
ton, keeps a weather eye out for 
opportunities to do his bit for the 
cause of subcontracting. One cus- 
tomer may have a machine tool used 
only part of the time. If Mr. Ma- 
comber finds another customer with 
work to be done on such a machine. 
he puts the two in touch with each 
other, Frequently they make a deal 
which speeds the wheels of produc- 
tion in both plants. 


. and. inei- 


dentally will make better friends of 


them both. 


Unselling Specials—J. 
Co.. Holyoke. Mass.. 


sales 


Russell & 
checked recent 
records of screws and other 
small items sold in production quan- 
tities. By tracking down the uses of 
a large number of special sizes, they 


found that in 


many cases standard 


screws could be used just as well. 
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Customers willingly changed specifi- 


cations to get better deliveries. 


Charles C. Lewis Co.. 
Springfield. Mass.. 


Tip on Steel 
points out that 
many engineers do not appreciate the 
close tolerances to which cold-rolled 
steel is produced today. Customers 
who ask for piston-rod steel often 
find that ordimary cold-rolled stock. 
accurate to .OOL in.. will serve their 
purposes just as well. The fact that 
it is closer to finished size sometimes 
saves machining time required for 
the special steel. 
Forged to Fit—The “village smithy” 
is a true friend of Thomas Kenneally. 
for Parker & 
Boston. When shipyards call for bolts 


salesmen Chase Co.. 
with countersunk heads and other odd 
parts. he digs something out of stock 
that the blacksmith can forge to the 


desired size and shape in a few hours. 
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“We haven't 
* is a sentence that never 


Procurement Expert 
got it. . 
ends a conversation or telephone in- 
quiry at the Reasoner Tool & Sup- 
ply Co. in Boston, until all possibili- 
ties for filling the customer's need, 
somehow. have been exhausted. No 
order from a regular customer is re- 
fused or back-ordered until supply 
sources have been checked. and the 
intended use for the article is exam- 
ined. When the specified product is 
not obtainable. an alternate that will 
serve is found. 


Surplus Stocks at Home—G. R. 
Armstrong Manufacturers Supplies. 
Inc.. Boston, compiled a list of shelf- 
warming screws of odd sizes, for 
which there was little demand. Cus- 
tomers were shown the list, checked 
it against their requirements. and 
readily selected those that could be 
put to immediate use. 











= 
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The following statement, prepared for 
Mill Supplies by General Hershey, paints 
a realistic picture of the war-time prob- 
lems and policies of draft officials. From 
it distributors will draw the inescapable 
conclusion that their young men—sales- 
men, junior executives, telephone men, 
stock clerks and delivery men—are not 
likely to be deferred from duty under the 
Selective Service Act. The General's ad- 
vice is to start now in training others to 
fill the gaps left by those who are called 
to the colors. Replacement workers may 
be women, older men, and young men 
who are so definitely handicapped phys- 
ically that they would be rejected by the 
medical examiners. — Editor. 


—— 


aa 





The Young Men Are Going to War 

























By Brigadier General LEWIS B. HERSHEY, Director of Selective Service 


Most OF THE ACTUAL combat fight- 
ing this war will be done by the 
Modern 


warfare is of such a nature that it 


young men of America. 


requires the greatest’ in 


stamina, coordination, and 


action. Generally speaking, the fit- 


ness of men for modern combat serv- 


ice is in inverse ratio to their age. 


Under recent _ legislation. 


than 26 million men between the ages 


of 20 and 44. inclusive, are liable 


for military service. There are 


additional 13 million men 18 and 19 


years of age, and 45 to 65 years of 


age who are registered. 


physical 
reflex 


more 


This gives 





America a total manpower of some 
11 million men who must do the tasks 
that are necessary in total war for 
total victory. 

Selective service in total war is 
not going to deviate from the funda- 
mental principles which governed its 
operations during the — peacetime 
training program. Men will continue 
to be deferred from military service 
when they are “necessary men,” and 


are difficult or impossible to replace. 


However. management and indus- 
try must recognize that the man who 
is deferred as a necessary man is de- 
ferred 


ployer has the responsibility to se- 


temporarily, and each em- 
cure and train replacements for sueh 
deferred men who are physically fit 


and would otherwise be available for 





General Hershey 
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military service. Occupational defer- 
ments are usually for a six-month 
period. When absolutely necessary. 
such deferment may be continued for 
additional six-month periods, but 
only where their continuance in the 
present job is absolutely necessary 
for the maintenance of our national 
health, safety and interest. 

There is an adequate supply of re- 
placements for necessary men among 
those who are physically unfit for 
military service, those who are 
presently deferred because they have 
dependents, those who are above the 
ages liable for military service—15 
to 65—-and in many cases among the 
women of this country. 

Employers must be honest and sin- 
cere in their requests for deferments 
and must limit such requests to cases 
of men who are in fact necessary. 
No industry or activity, no matter 
how closely identified with national 
production for war, can ever become 
a refuge for those who seek to avoid 
their obligation to their country in its 


hour of need. 
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The Heat is on Subcontracting 


WPB’s new decentralization policy adds emphasis to the distributor's 
opportunity to help spread the war work among his customers. 


FOR DISTRIBUTORS taking an active 
part in aiding their non-defense cus- 
tomers to get into subcontracting, 
there were two significant pieces of 
news in last month’s consolidation of 
OPM and other war-time agencies of 
the government into the single, all- 
powerful new War Production Board. 
headed by Donald M. Nelson, as 
chairman. 

The first of these was the transfer 
of the Division of Contract Distri- 
(DCD. the subcontracting 
agency) to the Production Division 


of WPB. By integrating all “spread 


bution 


the-work” activities into the Produc 
tion Division itself. this move makes 
the subcontracting department more 
of an essential part of the War Pro- 
gram and less of a notion counter for 
bewildered manufacturers. 

The second significant change is a 
basic shift in authority from Wash- 
ington to the field offices. Now that 
Mr. Nelson is procurement chief for 
the whole War effort 


no longer sub- 
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ordinate to the Army and Navy in 
actual purchasing practices—he is 
clothing the field offices with author- 
ity to do the buying job locally as 
much as possible. He intends to break 
the log-jam of contracting-letting by 
decentralization. Under his plan it 
should seldom be necessary for the 
small business man to go to Wash- 
ington in order to become a working 
part of the program. 

How many of a distributor's civil- 


ian customers will be squeezed com- 
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pletely out of their established lines 
of business depends on the nature 
of their finished products. Non-es- 
sential products are likely to disap- 
pear entirely. Hence there is no 
greater service a distributor salesman 
can render to his country and to his 
customers than to combine his unique 
knowledge of local industrial pro- 
cesses with full facts about the needs 
and buying practices of the War 
Program—so that one may serve the 
other. 


Photo Courtesy OEM 
Wide World 


In Detroit the automotive industry is 
going all out for War work. Above, 
a big maker of car bodies turns its 
productive power to wings, tail sec- 
tions and flaps for bombers. Under 
the new program it expects to buy 
more industrial supplies than ever. 


Like small manufacturers all over the 
country, this maker of drapery fix- 
tures is moving out of its civilian 
business to War work. Under five 
subcontracts now signed, it is mak- 
ing firing pins for incendiary bombs, 
primer cups for explosives, etc. 











TEN SUBCONTRACTING TIPS FOR YOUR CUSTOMERS 


In soliciting subcontracts, try to get them 
from nearby prime contractors. Close co- 


ordination of 


manufacturing methods is 


necessary. 


Try to get work that can be done with exist- 
ing equipment. New machines are scarce, 
deliveries are uncertain, and they may not 
be needed after the War. 


Sell the prime contractor on a willingness to 
“do things his way”. There is usually a good 
reason for his insistence on special methods. 


agement methods. Survey forms have been 
developed for this purpose. 


Bid only on work you can do efficiently. It 
will prevent losses from rejections and un- 
duly high manufacturing costs. 


Base your estimates on sound cost principles 
or obtain cost and time-study data from the 
prime contractor. Most of them are anxious 
to see make a fair 


their subcontractors 


profit. 


a . . be 4 7 a y °, is > > ; 7 Pp y « 4 es. i. bd e 
Some prime contractors won't engage a sub- 8. Keep your — d delive ry lat Failure 
contractor who is too set in his ways. to do so will tie up the prime contractor's 

ll production line, and diminish your chances 
Apply for work that is within your custom- . : . 

7 of securing War work on a steady basis. 

ary range of accuracy. If better-than-average 
tolerance is required, let the contractor 9. Observe tolerances and specifications care- 


know, and get his advice and assistance. It 
will avoid costly rejections. 

In soliciting work, give the prime contractor 
full information on your present equipment, 


regular products, degree of skill, and man- 


10. 


fully. Inspections are very exacting in War 
work. 

Draw on the experience and consulting serv- 
ices of your prime contractor. They will 
help keep down costs and rejections. 








Get in Touch With Your Nearest Office 


If you haven't already done so, here’s the place to start your quest for subcontracting opportunities. 
In addition to providing a meeting place for prime contractors and potential subcontractors, most of 
these offices can give priorities assistance, some offer financial advice also. They are listed by the 
telephone company as “United States Government” usually with a subhead such as National De- 








fense. Division of Contract Distribution, OPM or WPB. 


Vlabama 
Birmingham 


frizona 
Phoenix 


irkansas 


Little Rock 


California 

San Francisco 
Fresno 

Los Angeles 
Oakland 

San Diego 
Sacramento 


Colorado 
Denver 


Connecticut 
Hartford 
sridgeport 
New Haven 


Delaware 
Wilmington 


Florida 
Jacksonville 
Miami 
Tampa 


Georgia 
Atlanta 


Idaho 


s0o1Ne 


[linois 
Chicago 
Decatur 
Peoria 
Springfield 


Indiana 
Indianapolis 
Evansville 
Fort Wayne 
South Bend 


lowa 
Des Moines 


Kansas 
Wichita 


Kentucky 
Louisville 


Louisiana 
New Orleans 
Shreveport 


Vaine 
Portland 
Bangor 


Varyland 
Baltimore 


(Main offiee in 


Vassachusetts 
Soston 

Fall River 
Lowell 
Springfield 
Worcester 


Vichigan 
Detroit 
Grand Rapids 


Vinnesota 


Minneapolis 
Duluth 


Wississippi 
Jackson 


Vissouri 
St. Louis 
Kansas City 


Vontana 


Helena 


Nebraska 
Omaha 


\ ( vada 


Reno 


Vew Hampshire 
Manchester 


ench 


state listed first) 


Veu Jersey 
Newark 
Camden 
Trenton 


Ve uw Vewrico 
Albuquerque 


New York 

New York City 
Albany 
Brooklyn 
Buffalo 
Rochester 
Syracuse 

Utiea 


North Carolina 
Charlotte 
Raleigh 

North Dakota 
Bismarek 

Ohio 
Cleveland 
Canton 
Cincinnati 
Columbus 
Dayton 
Toledo 


Youngstown 


Oklahoma 
Oklahoma 
Tulsa 


City 


Oreqon 
Portland 


Pennsylvania 
Philadelphia 
Allentown 
Chester 
Eerie 
Harrisburg 
Johnstown 
Lancaster 
Norristown 
Pittsburgh 
Reading 
Seranton 
Wilkes-Barre 
Williamsport 
York 


Rhode Island 


Providence 


South Carolina 
Columbia 


South Dakota 
Sioux Falls 


7 CHHOSSCTE 
Memphis 
Chattanooga 
Knoxville 
Nashville 


Te US 

Dallas 

Kl Paso 
Houston 
San Antonio 


ti tah 
Salt Lake City 


Vermont 
Montpelier 


Virginia 
Richmond 


Washington 
Seattle 
Spokane 


West Virginia z 
Wheeling 
Charleston 
Clarksburg 
Huntington 


Wisconsin 
Milwaukee 
Appleton 
Kau Claire 
Madison 


Wyoming 
Casper 
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Save Paper for the War Effort 


Ir TAKES LOO TONS OF PAPER to build 
a battleship. Likewise, every other 
phase of the War Effort is demand- 
ing unprecedented quantities of pa- 
per and paper products. Although 
the paper and pulp mills of the 
nation are working at 107 per cent 





Hardware & Supply Co., Akron dis- 
tributor, saves scrap paper, trims it 
and binds it into note pads. 


of rated capacity. and expect to pro- 
duce 21,000,000 tons of paper prod- 
ucts this year, the pinch is bound to 
be severe. 

It is the sulphite and rag pulp that 
the 
office 


must be conserved. These are 


raw materials used to make 
as well as 


for 


packing. rag content papers for load- 


and duplicating papers 
paper for munitions (cartons 
ing shells). Because industrial dis- 
tributors, by the nature of their busi- 
ness, use large quantities of paper. 
they are asked to become diligent in 
practicing conservation. 


ee Ys 


dent of Horder’s, Inc... a Chicago 


Horder, 80-year-old presi- 


distributor of stationery and paper 
products, submits eleven ways for 


industrial supply houses to save 


paper: 


1. Write briefly and to the point — it’s 
better business expression anyway. 

2. Write and type on both 
letterheads and second sheets when you 
can’t be more brief. 

3. Order 25 to 50 per cent of your let- 
terheads, memo forms, and second sheets 


sides of 


in a short size (say 5'.x7 in.) as “short- 
ies” for short subjects. 

4. Put carbon copy on back of letter 
being answered, thereby eliminating most 
second sheets entirely. This will also 
substantially reduce the use of clips, pins 
and staples, and cut down the need for 
new steel filing cabinets (which are now 
hard to get). 

5. Use smaller-size memo and _ scratch 
pads; 4x6-in. instead of 5x8-in. pads and 
3x5-in. instead of 4x6-in pads. Avoid 
8'4x1l’s when possible. 

6. Buy lighter weight paper. A change 
from 20 to 16 substance weight saves 
20 per cent in pulp and costs less. 

7. Use 6%4-in. instead of 
the big ones. 


envelopes 


8 Run all mimeograph and other du- 
plicated bulletins on both sides of the 
paper. 

9. Instruct shipping departments to use 
new materials in the most efficient man- 
ner possible, and to re-use salvage from 
the receiving department. 

10. Instruct receiving department to 
open incoming cases, cartons and pack- 
ages so carefully that containers and 
materials can be re-used. 

ll. Don’t destroy any waste paper or 
paper products. Some local agency will 
collect them to be reclaimed for the 
manufacture of box board, cellular 
board and other packing materials. 





Two More Solutions for Small Orders 


By D. W. HUFF, Sales Manager, The Thomas Laughlin Company 


ONE OF THE most serious problems 
that has kept cropping up during 
my 22 years’ contact with industrial 
distributors, as salesman and _ sales 
executive, is the small order on which 
the costs of handling, delivery and 
invoicing far exceed the profit. One 
solution to it may be called “Related 
Sales”"—which means _ selling a 
greater variety of goods to the same 
buyer, thus getting a bigger order. 
Another is the use, by the salesman. 
of “door opener” items which by 


their nature lead to bigger orders. 


Related Sales 


Suppose you, as the salesman, are 


calling on a buyer who has a requi- 


uo 
ip 


sition for a length of wire rope. To 
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accept the order and walk out with- 
out mentioning related items, even 
if you are asked to make delivery in 
nothing flat is to overlook a golden 
opportunity. Remember a piece of 
wire rope without fittings is about as 
useless as a car without tires. At the 
customer's mention of wire rope you 
can suggest also clips, thimbles, turn- 
buckles, shackles, hooks, sockets. 
sheaves or blocks. 

This policy can be successfully fol- 
lowed with many items. Coil chain 
should introduce such related items 
as missing links, swivels, shackles. 
grab hooks and slip hooks. Belting 
should be associated with belt lac- 
ing, dressings, pulleys, hangers, shaft- 
ing: 


rubber hose with couplings. hose 
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clamps, nozzles and valves; pipe with 
fittings, wrenches, valves, pipe cut- 
ters, stocks and dies. Bolts and cap 
screws require wrenches. drills and 


taps. 
There are dozens more of such 
items with which “Related Sales” 


can be created. If you have first 
learned your customers’ needs (so 
you won't waste time talking about 
items they have no use for), you can 
do an unusually constructive selling 
job. 


Door Openers For ‘Related Sales” 


Once the salesman is in to see the 
purchasing man, it is often desirable 
for him to go one step farther and 

(Continued on page 166) 











How They Do It 


TRIPLEX SUPPLY COMPANY 


Machine Shop Cutting Tools and Supplies 


744 N. Fourth St. 


Milwaukee, Wis. 


Telephones Marquette 7570-7571 





When our office is closed, call any of 
the following numbers for service. 


M. W. Mund 
Edgewood 4300-M 


George L. Pfeiffer 
Concord 3139-J 


Bill Zastrow 
Locust 4432 


John R. Pauly 
Locust 4027 


C. M. Pauly 
Beacon 6560-W 


Hans E. Hansen 
Mitchell 8622 





In and North of Fond du Lac and Manitowoc 
H. E. Thomas - - - - Oshkosh 3153 


Offers 24-Hour 
War Service 


When the war broke out many dis- 
tributors promptly wrote their local war 
production plants that they were ex- 
tending 24-hour emergency service, and 
enclosed a card listing telephone num- 
bers of men who would serve them any 
hour of the day or night. Triplex Supply 
Co.’s card is shown above. 


Matching Outfit » 


For V-Belts 


Bernard Anderson of Hinds & Coon, 
Boston distributor, demonstrates the 
tension stretch machine used to match 
V-belts for customers. One of the pulley 
bearings is fixed, the other is movable 
in the angle-iron mounting. 
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Product Data 
Easy to Find 


Product information is quickly avail- 
able to salesmen at the Colonial Supply 
Co. in Pittsburgh, where this ready 
reference filing was recently installed. 
All manufacturers’ literature is kept 
clean and handy in 10x12-in. paper 
cartons. An alphabetical index, by 
manufacturers, steers one to the exact 
location of desired literature. 


Home Made Racks 
For Rubber Goods i 


Rubber hose and belting at the Can- 
ton Supply Co., Canton, Ohio, is kept 
off the floor and ready for immediate 
cutting and delivery by a set of home- 
made racks built of ordinary pipe and 
fittings. The reels are hung on cross 
members, easily lifted into position, 
and save many feet of floor space. The 
firm handles the Hewitt line. 





69 











Henderson Acts on Prices 


Manufacturers of abrasives, new machine tools, railroad accessories, 
portable tools and furnace linings asked to stabilize prices. 


Leon Henderson, Price Administrator 


of the War Production Board. took 
several new steps last month to prevent 
further price increases in the field of 


industrial supplies. All but one of Mr. 


Henderson’s January actions were ad- 


dressed to manufacturers. rather than 


The 


machine 


to distributors. exception was 


that on new tools, which 
was a legal price ceiling affecting both 
manufacturers and distributors. 

The preducts in which price stabili- 
zation last 


coated and bonded abrasives, new ma- 


was sought month were 
chine tools, railroad equipment acces- 
sories, portable power tools, steel fur- 
nace linings, wire and gears. 

These follow several other efforts by 
the Price Administrator to prevent in- 
flationary movements in the field dur- 
ing the past year. Thus, he has legally 
OPA price sched- 


second-hand 


established ceilings 


ules—on machine tools 
(Feb. 17). iren and steel products from 
the mills (April 17). from the 


mills (August 12), builders’ hardware 


copper 


(Nov. 19), and iren and steel products 
from (Dee. 15, announced 
Suppiirs). Voluntary 
Mr. 
machine 
now superseded ), lubri- 


warehouses 
Mint 
price ceilings were requested by 
last 
(May 7. 


cating oils (August 4). steel furniture 


in January 


Henderson year on new 


tools 
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(Nov. 9). and textile machinery 
‘8. 
(Dee. 2). . “a 
i gu 
Makers of coated abra- 


eh, 
sive products and bonded abrasives were 


Abrasives 


asked on Jan. 23 not to publish, quote 


or sell their output at prices above 
those each manufacturer had in effect 
on Oct. 1, 1941. The request applies to 
all such firms. 


whether a regular or special item. 


items sold by these 

If a manufacturer considers it neces- 
sary to increase prices over Oct. 1 levels, 
OPA asks notification a month in ad- 
vance of the date it is intended to take 
effect, together with a detailed state- 
ment of reasons believed to justify the 
proposed increases. 

Coated abrasive prices increased on 
the average of from 6 to 10 per cent 
during the last months of 1941, 
the first 1937. according to 
OPA. These are being investigated. and 
until full details of this rise are forth- 
coming, OPA has decided that the Oct. 
l levels should 


two 
advance 


exceeded. No 
significant change in prices of bonded 


not be 


abrasives are reported. 


Railroad Accessories—-Three manu- 
facturers of railroad equipment acces- 
sories have withdrawn October price 
increases at the request of OPA. The 


companies and their products are West- 
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inghouse Air Brake Co. (air hose and 
fittings. gaskets. seats and packing 
cups). Youngstown Steel Door Co. 


(freight-car doors), Edna Brass Mfg. 
Co. 


Electric Service Supplies Co. (railroad 


(locomotive specialties), and the 
supplies). 


New Machine Addressed to 
both distributors. 
Price Schedule No. 67 places a ceiling 
tools at pre- 
1941. Defining ma- 
chine tools as “all machines for cutting. 
forming of 
metals,” the order covers lathes. planers. 


Tools 
manufacturers and 
machine levels 
vailing on Oct. 1. 


for new 


abrading. shaping and 
as well as such 
metal-working 


milling machines, ete.. 
equipment as presses 
which are not ordinarily consi ered 
machine tools. 

The price schedule forbids the sale 
by dealers or manufacturers of new 
machine tools or extras at prices above 
Oct. 1 lists. If there was no list price 
on that date, the maximum is the last 
price at which a similar tool or extra 
was sold during 1941. A special section 
in the schedule prescribes a method for 
determining the maximum 
newly developed or special equipment. 


price for 


By Feb. 15 every manufacturer must 
file with OPA a filled-out copy of Form 
167:2 giving such data as list prices 
and discounts, and on Form 167:3 the 
names of every dealer sold since Jan. 1. 
1941, 

Machine tool dealers must file by 
April 10, and every three months the -e- 
after, an “afhirmation of compliance” 
on Form 167:4. This is a sworn state- 








UMI 


ment that during the previous three 
months all quotations. sales and de- 
liveries complied with the new price 
schedule. Copies of Form 167:4 can be 
obtained from the Office of Price Ad- 
ministration, Washington, D. C. The 
form can be reproduced. providing no 
change is made in style and content. 
and that 84%x1l-in. paper is used. 

Mr. Henderson’s first action to hold 
new machine tool prices in line was 
taken on May 6 when he asked all pro- 
ducers to adhere to price levels then 
prevailing. This request was repeated 
on August 18, when reports of price 
advances reached OPA. Indications of 
further price unsettlement caused Mr. 
Henderson to call a meeting of a repre- 
sentative group of manufacturers on 
Oct. 22 to discuss the advisability of a 
formal price ceiling. These discussions 
were continued at another meeting of 
On Jan. 7 
some 300 manufacturers, representing 


the same group on Nov. 17. 


practically the whole industry. met with 
OPA staff members and discussed pro- 
Many 


of the suggestions are said to be ineor- 


visions of the proposed ceiling. 
porated in the new price schedule. 
Portable Tools—— Approximately 120 
manufacturers in the portable power- 
Criven tools industry were requested not 
to raise net sales prices above Oct. 1 
levels, and asked to meet with OPA 
representatives in Washington on Jan. 
17. Following this meeting a number 
of manufacturers withdrew price in- 
creases which had been announce | 
during December, and issued new price 
lists based on Oct. 1 lists. 
Steel Furnace Lining:— Those grades 
of dead-burned grain magnesite which 
are used as a protective lining in steel 
furnaces have been placed under Price 
Schedule No, 75, effective Jan. 28. The 
maximum price established is $22 a 
ton, f.o.b, Chewelah, Wash.. for mainte- 
nance grades of domestic grades of 
domestic dead-burned grain magnesite 
in bulk. To this may be added freight 
to point of delivery, and $4 a ton for 
carload quantities handled in bags. 
Maintenance grades are used to main- 
tain basic open hearth steel and other 
metallurgical furnaces by providing a 
protective lining for the refractory 
brick, principally on the furnace bot- 
tom. While the new schedule establishes 
maximum prices’ for maintenance 
grades only, it is OPA’s stated intention 
to add to the schedule prices for other 
grades of the same product. and_ to 
issue a schedule for all grades of basic 
refractory brick, 
magnesium or chrome, or both. 
Wire and Cable 


ings on wire. cable and cable acces- 


whether containing 


Formal price c-'l- 


sories were established at Oct. 15 levels 
by Price Schedule No. 82. In the an- 
nouncement. Price Administrator Hen- 
derson said prices of many types of wire 
and cable had been raised from 5 to 25 
per cent the first of the year. A feature 
of the schedule is an adjustment to 
cover about half of the reeent 65-cent 
increase in lead prices. 


Gears and Sprockets—- Manufacturers 


of gears. speed reducers and sprockets 
were requested last month to refrain 
from selling at prices higher than those 
in effect on Oct, 15. The request was 
made at a meeting of gear manufac- 
turers at OPA offices in Washington on 
Jan. 27. which was attended by con- 
cerns producting over 80 per cent otf 
the industry’s dollar volume. OPA is 
expected shortly to issue a formal price 
ceiling for these products, 





The automotive industry was asked last month to increase its War produc- 
tion during 1942 from the $2,500,000,000 scheduled “before Pearl Harbor” to 
between $5,000,000,000 and $6,000,000,000. This industry had already been 
performing miracles of production. The Ford plant above, for example, was 
built and tooled up inside of six months, is now nearing top output of Pratt 
& Whitney airplane engines. 


Gages, Chucks on Priority 


Revised machine tools order, E-l-a, now includes also gages and 
chucks. Will force distributors to extend preference ratings to get 


deliveries. 


\ new order covering the production 
and distribution of machine tools was 
issued last month, with two additional 
items of importance to distributors 
gages and chucks. These two products 
thus come under the same complete 
priority control as machine tools. 

Known as General Preference Order 
No. E-1-a. 


minor changes in substance from = the 


Revised, it) contains only 


previous machine tools orders, but is 
accompanied by a new “Master Numeri- 
cal Preference List” governing deliver- 
ies, This list is not made public. but is 

nt to all makers of machine tools. 
cages and chucks. Other changes con- 
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sist of clarification of the operations of 
preference ratings and urgency stand- 
ings. 

The order gives detailed instructions 
for manufacturers to follow in deter- 
mining which orders to favor when 
preference ratings conflict. The order 
also specifically prohibits manufae- 
turers from giving priority standing in 
production and delivery schedules ex- 
cept upon receipt: of the preference 
rating certificate covering such a de- 
livery. The effect of this clause will be 
to force distributors to extend priorities. 
Sale to non-defense customers are not 
specifically forbidden, 


71 





Rubber Goods Rationed 


Limited to percentages of consumption on various items, manufac- 
turers are filling only A-rated orders from distributors. 


In industry, one of the most telling 
effects of the Japanese blow in the Far 
East was the cutting off of 98 per cent 
of this country’s rubber supply. Four 
days after the outbreak of war, tire 
sales were prohibited and the rubber 
companies ordered not to process rub- 
ber for anything but A-3 orders or 
better. Since then there have been 
numerous modifications and interpreta- 
tions of the original freezing orders, 
and although the rubber rationing pro- 
gram will continue to evolve and change 
according to the country’s needs, the 
basic pattern now seems to be set. In 
effect it prohibits the sale of mechanical 
rubber goods by distributors on any- 
things but A-rated orders. 

Although a sizeable stockpile of 
crude rubber was built up in anticipa- 
tion of an emergency, the demands of 
the armed forces are so great that con- 
sumption for civilian use must be cut 
to bare essentials. The program is in- 
tended to meet military needs without 
materially affecting industrial efficiency 
of the nation. 

In the field of mechanical rubber 
goods, the situation was clarified on 
Jan. 23 by Amendment No. 3 to the 
restrictive order M-15-b issued on Dec. 
11. This amendment imposes drastic 
control over the consumption of crude 
rubber and latex by processors. Civilian 
uses are almost entirely eliminated by 
the effect of the order by specifically 
permitting manufacturers to fill) only 
“War Orders,” and to process in addi- 
tion only a given percentage of rubber 
for various product classifications sold 
through distributors, 

War Orders are defined as those for 
(1) the Army, Navy. Maritime Com- 
mission, Panama Canal Coast and 
Geodedic Survey, Coast Guard, Civil 
Aeronautics Authority, the Office of 
Scientific Research and Development. 
(2) Allied countries, (3) Lend-Lease. 
and (4) material to be physically in- 
corporated into orders for (1) and (2). 

In addition to War Orders, the rub- 
ber manufacturers can use prescribed 
pereentages of their average monthly 
consumption during the 12 months end- 
ing March 31. 1941. Effect of this per- 
centage rationing program has been for 
manufacturers. to announce that they 
will accept only A-rated orders from 
their distributors (A-10 orders for 
maintenance and repair parts covered 
by Order P-100 are thus acceptable). 
At the moment there is nothing to pre 
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vent distributors from selling non-rated 
orders except the certainty that they 
are selling themselves out of stock. 

Percentage quotas imposed on manu- 
facturers follow: 

Quota of 180 per cent: fire hose, mill 
hose, and washers, gaskets and tubing 
for fire-fighting equipment. 

Quota of 140 per cent: conveyor belt- 
ing, elevator belting. flat transmission 
belts, industrial V-belts. acid hose, 
chemical hose, industrial vacuum hose. 
oil suction and discharge hose, paper 
mill hose, pneumatic hose. railroad 
hose, sand-blast hose, steam hose, suc- 
tion hose, and selding hose. 

Quota of 100 per cent: spray hose, 
brewers’ hose, creamery hose, and _ in- 
dustrial gloves. 


Stewart-Warner Man 
In Key Post at WPB 


Authority to operate the priorities 
system and to administer regulations 
under requisitioning acts has been offi- 
cially vested in James S$. Knowlson, 
Director of the Division of Industry 
Operations. Mr. Knowlson, the presi- 
dent of Stewart-Warner Corp., has been 
serving as Acting Director of Priorities 
since November. 

As Director of Industry Operations of 
the War Production Board. Mr. Knowl- 
son has been delegated the powers of 
Donald Nelson, chairman of WPB,. in 
order “to issue priority orders and 
regulations, to compel acceptance of 
war orders by manufacturers. to 
requisition the property of any person 
or firm which is needed for the War 
eort. in accordance with — federal 
statutes.” 


Standardization Coming 
On Cold Rolled Steel 


The standardization of cold rolled 
steel sizes was discussed last month by 
cold finished steel producers and gov- 
ernment representatives under the aus- 
pices of the [ron and Steel Branch of 
the War Production Board. 

Problems discussed at the meeting 
incluced the interests of the armed 
forces in having many sizes of steel for 
shells, the determination of what sizes 
and grades of steel are regularly dis- 
tributed and the sizes of cold steel units 
distributed at present, so that manufac- 
turers can eliminate unnecessary sizes. 
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NEW “P” ORDERS 





Summarizing a few of the im- 
portant preference rating orders 
issued in January. 


War Chemical Industry—Preference 
rating P-89, issued Jan. 26, assigns an 
A-l-a rating to deliveries needed to re- 
pair breakdowns, A-l-c to deliveries 
needed to avert immediately threatened 
stoppages, and A-3 to procurement of 
materials for repairs, maintenance and 
operation of the war chemical industry. 
To get such ratings, the producer must 
file with the Chemicals Branch of the 
War Production Board a statement giv- 
ing certain requirement data, after 
which he will be assigned a_ serial 
number. 

A distributor may use the rating to 
restore his inventory to a_ practical 
working minimum only, Further, he 
may defer use of the rating until he can 
place a purchase order for the mini- 
mum quantity procurable on his cus- 
tomary terms, but cannot defer it 
longer than three months. A simple 
acceptance form is provided to extend 
the rating. 


Used Machine Tools—Order P-77, 
which assigns an A-l-c rating to de- 
liveries of a specified list of materials 
to be used in re-building machine tools, 
has been extended to April 1. It would 
have expired on Jan. 25. 


Heavy Trucks—An A-3 rating is now 
available to manufacturers of heavy 
trucks under the production speed-up 
plan by which the War Production 
Board authorized a 34 per cent in- 
crease in production in order to create 
a stock-pile for essential civilian uses. 


Industrial Lift Trucks——-Order P-40 
which made available an A-l-g rating 
for materials going into industrial lift 
trucks and replacement parts has been 
extended until March 10. 


Fire Fighting Equipment — Prefer- 
ence Rating Order P-45, which assigns 
a rating of A-2 to deliveries of material 
needed to build fire fighting apparatus 
for defense orders. has been extended to 
Feb. 28. The order would have expired 
on Jan. 31. 


Unfinished Homes—-The War Pro- 
duction Board has extended until Feb. 
14 the time in which applications may 
be filed for assistance under Preference 
Rating Order P-71, which assigns an 
\-10 rating for materials needed to 
complete private dwellings for which 
foundations were laid by Oct. 9. Use 
application Form PD-135, and file with 


local FHA offices. 





eis 











Tires for Supply Houses? 


Distributors’ trucks will probably get the tires they need but, under 
present rulings, salesmens’ cars will not. 


Like all other Americans who travel 
mainly on rubber tires, distributors will 
be wise to tread softly on those they 
have now. Local tire boards being set 
up throughout the country are charged 
with rationing out the lean supply of 
new tires according to strict—although 
constantly changing drawn up 
by OPA, and now backed by the 
authority of the War Production Board. 

Although any one refused tires by his 


rules 


local board may appeal to his State 
Tire Rationing Administrator, it is not 


likely that distributors will have to 
take such action for their delivery 
trucks, 


One tire administrator indicated to 
Mitt Suppuits that he would be much 
inclined to grant an eligibility rating 
for new tires requested by industrial 
distributors (although he had not yet 
been asked to do so). His reasoning 
was based on Sec. 404, paragraph (e) 
(4) of the official Tire Rationing Regu- 
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lations. page 5). This cites as eligible 

those trucks operated for: 
“Transportation of material and 

equipment for the and 


maintenance of production facilities. i. 


construction 


In issuing certificates under this para- 
graph (e) (4), the local board is to 
adhere strictly to the requirement that 
trucks are to be granted new tires or 
tubes only to transport materials, sup- 
plies, and equipment for the construc- 
tion and maintenance of factories, mines 
and similar production establishments. 
ii. A truck for 
issued under this paragraph (e) (4) 


which a certificate is 


may be used for any other purpose 
stated in this subsection (e). or for any 
of the stated in 
(a). (b). (ce), and (d), but a statement 
of the additional shall be 


included in the application.” 


purposes subsections 


purposes 
Salesmen are not so favored. At this 


industry 
have been granted eligibility status. 


writing, no salesmen in any 
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TIME IS SHORT Cy 


Priorities Now Under 
C. H. Matthiessen 


Appointment of C. H. Matthiessen 
Jr. to take charge of the priorities pro- 
gram in the Division of Industry Opera- 
tions has announced by J. 5S. 
Knowlson, Director of the 

Mr. Matthiessen, home is in 
Pasadena, Calif.. came to Washington 
in February, 1941, as Executive As- 
sistant in’ the General Productions 
Group of the OPM. Later he was As- 
sistant Deputy Director of Priorities in 


been 
Division. 
Ww hose 


charge of operations, and has recently 
Assistant Deputy Director in the 
Materials Division. Mr. Matthiessen is 
a graduate of Yale. class of 1916. 


been 


Philip D. Reed To Head 
Industrial Branches 


Philip D. Reed, chairman of the 
board of directors of the General Elee- 
tric Company, will head the Industrial 
Branches in the Division 
Operations of the War Production 
Board, according to J. S. Knowlson, 


of Industry 


Director of the Division. 
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Now fully possessed of the power needed to do the job, Donald M. Nelson, chairman of the new War Production 
Board, presides at the board's first official meeting. Left to right, seated: Leon Henderson, Price Administrator; 
James V. Forrestal, Undersecretary of the Navy, and an alternate fcr Secretary Knox; Jesse Jones, Federal Loan 
Administrator; Frank Knox, Secretary of the Navy; Donald M. Nelson, chairman; Henry A. Wallace, Vice Presi- 
deat of the U. S. and chairman of the Board of Economic Warfare; Robert P. Patterson, Undersecretary of War, 
representing Secretary Stimson, and Lt. Gen. William S. Knudsen, Director of Production for the War Department. 
Standing: Herbert Emmerich, Executive Secretary, and Jon Lord O'Brian, General Counsel. 
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TREND of 
Supply Sales 








Orders 
Sales per Volume | Size of 
Area Indi-  Sales- per Average 
cator man Salesman Order 
per Day 
North Nov. 348.0 18 $17,700 | $42.00 
Atlantic Dec. 350.0 18 $18,200 $40.00 
Southern | Nov. 197.0 19 $12,700 $29.00 
Dec. | 210.0 16 $12,800 $36.10 
Middle Nov. 222.0 18 $14,900 $33.30 
West Dec 300.0 22 $19,000 $35.70 
Western | Nov. | 232.0 13 ee $44.10 
Dec. 285.0 * * * 
Pacific Nov. 195.0 * * $26.60 
Dec 255.0 * $8,350 | $38.20 


Orders 
per 
Work- 
ing 
Day 


111 
111 


93 
716 


110 
105 

















% Omitted because of insufficient data. 
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In December the Sales Indicator resumed its sensational 
rise, more than recovering the losses of the two previous 
months. Its December level was 290, up 24 points from its 
266 in November. December’s gains were registered in all 
regions except the North Atlantic where sales were stable 
at 350. Dollar values of average order (chart below) also 
moved up to a new high of $35— indicating that the small- 
order problem is being solved by the War Program, The 
number of orders per working day was down, in December, 
to 95. 
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Keeping Up with Business 


Vast Expansion Seen 
In Chemical Plants 


Industrial consumption of chemicals 
has increased by approximately 63 per- 
cent since 1935 and production—which 
had to take care of direct military needs 
and greatly enlarged export shipments 

has shown a much higher percentage 
gain, according to the January issue of 
Chemical & Metallurgical Engineering. 
Last year, chemical plants operated at 
capacity and in some cases above rated 
capacities, with no surplus stocks held 
either by producers or consumers. Our 
change to a full war-time status and the 
magnitude of the 
program give 
dous 


announced military 

idea of the tremen- 
within the industry 

made during 1942. 


some 
expansion 
which must be 


U.S. Economy Entering 
Complete Conversion 


Temporarily, at 
has entered a 
Business Week in its Jan. 24 analysis 
of the outlook. Rapid expan- 
sion in aggregate output of goods and 
services is not only unlikely, but a de- 


least, 
restrictive 


our economy 


phase, says 


business 


cline is possible. Donald M. Nelson’s 
order finally and definitely shutting 


down light-truck and passenger-car pro- 
duction suggests as much. This is the 
beginning of wholesale conversion of 
the metal-working industries to war out- 
put. And it is unlikely that expansion 
in actual arms output will offset imme- 
diately the declines in production of 
such articles as automobiles, 
tors, farm implements, etc. 


refrigera- 


Machine Tool Output 
To Be Doubed In ‘42 


Asked to expand its output sharply. 
the machine tool industry hopes in 1942 
to double its 1941 production, 
Burnham Finney, editor of American 
Vachinist. That means, it is stated, that 
about $1.500,000.000 of machine 
will be built this year to be 
the manufacture 
United Nations. In December machine 
tool builders produced $85.100.000 of 
machine tools, a rate in excess of 
$1.000,000.000 a year. On that basis it 
appears likely that the industry will be 
able to attain its 1942 objective. 

The Government is working with ma- 
chine tool builders individually to arrive 
at agreements of how much expansion 


reports 


tools 
used in 
of war goods for the 


should be undertaken. In a number of 
cases it is asking that builders of critical 
tools triple their present output. 

War contractors in need of machine 
tools have urged to order the 
simplest types of machines to do the 
particular job, instead of insisting upon 


been 


more complicated machines which take 
longer to build and of which there is a 
shortage already. It also is suggested 
that contractors use their best ingenuity 
to improvise ways of doing machining 
work with used machines or with tools 
in their plants now. 





Business activity 149.8 
Automobile production 79,930 


ings, like the 
for the two-month decline 
the number of orders per 
from 12 to 17. 
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Activity Figures 


(As of January 24, 1942) 


The sales volume of the average supply salesman moved to a record peak 
in December ($16.100 as against $14.500 in November). 
Sales Indicator on the opposite 
during October 


salesman per day (bottom chart) increased 
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Orders per salesman per day in December—17 


97.7 
811,196 


Steel activity 
Carloadings 


Thus his earn- 
more than made up 
and November. Meanwhile, 


page, 


1941 
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NEW PRODUCTS 


with Sales Possibilities 





Caliper Rule 


A Useful Tool 





A handy pocket size caliper rule for 
mechanics, engineers, draftsmen and all 
kinds of service and repair men, has 
been announced. Identified as the No. 
136% rule, it is a useful tool for meas- 
uring rods, tubing, squares, cable, rope, 
bolts, pipe, etc. It can be used for accu- 
rate inside and outside measurements. 
Caliper capacity permits measuring 
hole diameters from #2-in. to 5-in., and 
widths or lengths up to 5-in. Diameters 
of rounds up to 3-in. can be measured 
with this new rule. The rule is made of 
boxwood, with brass caliper slide gradu- 
ated by l6ths and 32nds its full length 
of 5 in. Back of rule has vertical gradu- 
ations in l6ths for easy measuring on 


straight surfaces. No. 136% rule is 
57x-in. long and 1 ¢s-in. wide.—Stanley 
Tools, New Britain, Conn.—Mi.t Sup- 


puies. February, 1942. 


Saw 
Fast Cutting Tool 





Announcement has been 
the addition of 
the manufacturer's line of portable elec- 


tric tools. 


just made of 


a new 814-in. saw to 
Phe new saw. model 825. is a 
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fast-cutting tool for all sawing in the 
framing of schools. churches, 
factories and similar structures. Excel- 
lent for remodeling work, all main- 
tenance sawing, for cutting of wood, 
steel, lead. copper. aluminum and com- 
positions in production work. This saw 
is designed for use with abrasive discs 
to cut and score stone, tile. concrete. 
etc. Cuts to a depth of 2° .-in. in wood, 
for fast easy sawing on all 2-in. rough 
lumber. Bevel cuts lumber up to 2!4-in. 
thick at 45°. Cuts aluminum and cop- 
per up to 14-in. thick; lead sheets up 
to l-in. thick. Blade has a free speed 
of 3000 r.p.m. and is protected by au- 
tomatic telescoping guard that rotates 
on ball bearings. Model 825 is 18-in. 
long and weighs 1814-lb. Every moving 
shaft is mounted on ball bearings for 
quiet operation and long life.—Skilsaw, 
Inc., Chicago, Ill—Mit. Supp ies. 
February 1942. 


houses. 


Electric Hoist 


Streamlined Design 





Just placed on the market is the new 
“CM METEOR” heavy duty electric 
hoist. Some of the important features 
of the unit include: streamlined design 
that provides compactness and_ elimi- 
nates excess weight; airplane type cool- 
ing fins that dissipate the heat gener- 
ated by gears and load brake: fully 
enclosed, weatherproofed design that 
permits use indoors or out; and for 
extra safety. fully enclosed safety-type 
hook blocks. and a specially designed 
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electrical system that permits only 110 
volts to pass through the push button 
station. The “Meteor” is the result of 
years of research and experimentation, 
and jt is claimed has proven the ability 
to facilitate production, release more 
man-hours for other operations, afford 
complete safety to men and materials. 
The hoists are available in capacities 
of % ton and up.—Chisholm-Moore 
Hoist Corp., Tonawanda, N. Y.—Miv 
Suppuies, February. 1942. 


Mounted Wheel 
Display Case 
Aids Customer Selection 


This custom-made, modernistically fin- 
ished cabinet occupies 14% sq. ft. of 
counter space yet is designed to contain 
an assortment of the most popular “Chi- 
cago” mounted grinding wheels. It has 
the dual advantage of acting as a dis- 
play piece as well as a permanent stock 
container. From it orders can be filled 
promptly and stock checked at a glance. 
Display case is very effective as a silent 
salesman for while counter man is busy 
customers can be studying chart and se- 
lecting correct wheel they require for 
any particular job. Mounted on top of 
cabinet. visible to customer and clerk 
alike. is a complete chart of contents, 
including actual samples of the wheels 
and giving exact size and shape of over 
98 varieties available-—Chicago Wheel 
& Mig. Co., Chicago, Ill—Mut Sup- 
pLigs, February, 1942. 
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A useful tool for mechanics, engineers 
Fast cutting tool for all sawing ones 
Streamlined design provides compactness 
Aids customer selection of proper size 
For industrial stockrooms and garages 
For small diameter heating lines 

Wide variety of applications possible 
Features push button control 


Withstand chemicals and liquids 


Also adaptable for other work 
Full range of sizes and types 
For high pressure installation 

For changing fuses quickly 
Handy work bench for machinist 
No shedding, flaring or spreading 
For spot welding of aluminum 
Has transparent plastic handle 
Safety, speed, convertibility 

Has wide space between wheels 


Can be sprayed or brushed on windows 


MANUFACTURER 


Stanley Tools 

Skilsaw, Inc. 

Chisholm-Moore Hoist Corp. 
Chicago Wheel & Mfg. Co. 
Blackmer Pump Co. 

Union Asbestos & Rubber Co. 
Black & Decker Mfg. Co. 
Wright Mfg. Division 

Surety Rubber Co. 

Paasche Airbrush Co. 
Allis-Chalmers Mfg. Co. 
Consolidated Safety Valve Div. 
Littelfuse, Inc. 

Lyon Metal Products, Inc. 
Osborn Mfg. Co. 

Progressive Welder Co. 
Landon P. Smith, Inc. 

Coffing Hoist Co. 

Hisey-Wolf Machine Co. 


American Marietta Co. 











Hand Pump 


For Industrial Stockrooms 





details 


The of a hand-operated 
pumping unit have just been announced. 
This unit, known as the “BY-809” hand 
pump. was designed primarily for indus- 
trial 


new 


other 
applications where oils. paints. solvents 
and similar liquids are dispensed from 
under-floor The capacity is 
20 g.p.m. at easy cranking speed. The 
dial face of the meter is calibrated in 
pints, one revolution of the hand indi- 
cating a quart. 


stockrooms. and 


garages 


storage. 


A reset device is pro- 
vided for measuring quantities less than 
quarts. The drip pan is attached to ihe 


upright pump support and the drain 
pipe leads back into the storage tank. 
A flame-arresting. safety-type strainer 
is provided in base of the drip pan. 
The pumping unit is a standard Black- 
mer geared type rotary pump. The 
spout is the dripless type. The unit is 
equipped with a locking 
valve on the suction pipe. For use with 
drums or barrels. the unit can be fur- 
nished less pedestal base. support pipe 


convenient 


and drip pan assembly. and equipped 


with standard bung attachment and 
suction pipe.—Blackmer Pump Co., 
Grand Rapids, Mich.--Mit. Supeiirs, 
February. 1942. 
Insulation 


Small Diameter Heating Lines 


Problems encountered in insulating 


small diameter heating lines on large 
have 


airplanes resulted in develop- 


ment of a new product know as “Insu- 


tube”. Light weight. small size and 
ability to stay put under severe shock 
and vibration are listed as features 
which promise wide appeal for many 
industrial installations where small 
pipe or tubing is used to carry hot 


gases or liquids. The material is made 
in the form of a seamless braided tube 


MILL SUPPLIES ° 


FEBRUARY, 1942 


of long fibre asbestos with a wall thick- 
ness of Y-in.. and is offered in a choice 
of sizes to fit pipes l-in. in diameter 





and smaller. It is supplied either plain 
or with a water and grease repellant 
coating. In applying, the insulation is 
slipped on before assembly and _ is 
end = after being 


lengthwise on the 


either 
tightly 

Simple wire clamps are avail- 
able or any ordinary hose clamp can 
he used, 


clamped at 
stretched 
pipe. 


The insulation is ordinarily 
packaged in reels of 100-ft. length, but 
can be furnished in any desired length. 
The standard 
for temperatures up to 


recommended 
500° F.. and 
special material can be supplied for 
higher temperatures._Union 
& Rubber Co., Cicero, Ill. 
1942. 


(Continued on page 167) 
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Sales Meeting in Print 


Some questions on rope and its proper use in service. If you can answer 
18 out of 25 correctly, you're doing very well. Answers on page 169. 


1. Why are small sheaves hard on 
rope? 

2. Is it good practice to lift a load 
by putting a rope sling over projecting 
pins? 

3. How can rope be protected when 
placed around a sharp corner or edge? 

1. What happens to a rope when it 
slips on a winch drum? 

5. Should a rope be allowed to lie 
idle on a moving drum or capstan? 

6. Should soft laid rope be used for 
hoisting and for block-and-tackle rigs? 

7. Which should be used for pile 
driving, hammer falls and for drilling 
cable—soft-laid or hard-laid rope? 

8. How about rope drives and sim- 
ilar transmissions? 

9. If the primary problem is ease 
of handling, which—hard-laid or soft- 
laid—rope should be used? 

10. One common way to take up 
rope-transmission slack is to toss on 
water, Is this good practice? 

11. Where should rope be stored? 

12. Is a long splice suitable in trans- 
mission rope? 
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13. Which is better on a block and 
tackle—a short or a long splice? 

14. Is a 3-strand rope suitable for 
transmission use? 

15. Which is preferable, the English 
or the American system of rope trans- 
mission ? 

16. Exactly what is the English sys- 
tem? 

17. And now explain the American 
system. 

18. Should a rope be dragged along 
the ground? 

19. Are wood pulleys all right for 
rope drives, 

20. What is a good form of support 
for stored rope? 

21. When rope is coiled for storage, 
what should be done? 

22. How should rope be taken from 
a maker's coil? 

23. How can unlaying or fraying of 
rope ends be prevented when it is cut? 

24. If a rope has stood a heavy strain, 
is it safe thereafter? 

25. Is the “lay” of a rope impor- 
tant? 




















“Am I to gather from your actions, Mr. Snord, that you are endeavor- 


ing NOT to sell me anything?” 
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The Riddle of The 
Missing Corona Corona 


Last WEEK, Sam Supplier lost a brand- 
new Christmas Corona Corona out of his 
desk drawer. It came from a P.A. 
trying to get a keg of stove bolts. He 
knew the boys wouldn't steal any- 
thing valuable, but that almost anyone 
could have snitched a cigar. So he 
called ‘em all in and asked point blank. 

Jackson: Thomas snaked it, Sam. 

Garvin: Honest, Boss, I took it! 

Buckley: Ah, Garvin is lying, as 
usual. He thinks he’s being a martyr. 

Sampson: Sure, Garvin is lying, but 
so Was Jackson! 

MacNast: I hate to peach, Sam, 
but Buckley hooked it. 

Dooley: Nah, it wasn’t Buckley! And 
it wasn’t me! 

Killian: Lissen, Boss, not me or Mac- 
Nast or Dooley was even in the office! 

Thomas: Either Buckley or Samp- 
son got it. 

Flaherty: Thomas and Jackson are 
both lying. 

Lucas: So help me, either MacNast, 
Killian or Dooley has told the truth. 

Carlson: Of them three, two told 
the truth. 

Of course, some of the boys were 
trying to protect the guilty guy, and 
you can take it for granted that at 
least seven were lying. Then the fel- 
low who had the most lies told about 
him is guilty. Well, who puffed that 
Corona Corona? 

(If you don’t smoke, see page 169.) 


PASTE THIS IN YOUR HAT 


Recommended Illumination Values 





Illumination 
(Ft.-Cdles.) 
Recom- 

mended Min. 
a 5 3 
oS 8 eee 8 5 
Eratting Teems «< «000000. 25 15 
se eee 3 2 
Offices (close work)....... 15 10 
No close work .......... 10 8 
OE ee ae 6 4 

Roadways, plant yards..... i 0.02 

ne as 0.25 

Factories -roughest work .. .. 0.5 
SOUS WOTE 2020. c cence ee 1 
ordinary work ........ os 2 
——C1OGE WOFK 2.0 ccccccecs - 3 
ss wa Satins 5 






































ONE PRESIDENT 
AND ONE POLICY FOR 


ib os Seite 


FRANKLIN G. SMITH, 
President of 

7 The Osborn Manufacturing 

Company since 1892 


% Osborn has enjoyed the vigorous leadership of one man for 
the past 50 years—its founder and president, Franklin G. Smith. 
In 1892 he established the policy that every brush bearing 
the Osborn name should not only be of high quality but should 
be sold and serviced in a manner to insure greatest value to 
the customer. 


Osborn distributors have aided in the continuance of this 
policy by providing a high type of sales and service in their 
: respective territories. Osborn, in turn, has improved product 
quality constantly, even though its line has increased from six 
brush types in 1892 to over 4000 items today. Its research 
laboratories are continually developing new or better brushes. 
And, through the OSBORN BRUSHING ANALYSIS, scores 
of industries are being introduced to the benefits of brushing 
for the first time. 


It is because of Franklin Smith’s farsightedness that 1942 
finds Osborn prepared, both in product and personnel, to aid 
America in its drive toward new, all-time high production 
records. The biggest job in our 50-year history lies ahead and 
we approach it with confidence. 


THE OSBORN MANUFACTURING COMPANY 


5401 Hamilton Avenue Cleveland, Ohio 























WORLD'S LARGEST 





MANUFACTURER OF 





BRUSHES FOR INDUSTRY 








Sales Tips 


FROM THE TRADE PRESS 


Because of space limitations, most items ap- 
pearing in this department have been reduced 
to their elemental facts through digesting. 
Where the reader's interest is particularly 
great, we recommend that the article be 
sought out and read in detail in the paper 


where it originally appeared. 


Adequate Lubrication 
Makes Bearings Last 


Today as never before transmission 
salesmen will be rendering a superior 
service by paying particular attention 
to lubrication practices of customers’ 
ball and roller bearings. for these items 
are difficult to replace after a break- 
down. 

This article points out that the lubri- 
cant in a ball or roller bearing performs 
a four-fold duty: (1) it protects the 
finished and highly polished surfaces 
from rust and wear, (2) it reduces fric- 
tion between stationary and moving 
parts, (3) it aids in the dissipation of 
heat resulting from deformation of 
loaded parts and from friction, and (4) 
it generally forms a supplementary seal 
between stationary and rotating parts 
which prevents dust and dirt from en- 
tering the bearing. 

Importance factors in correct lubrica- 
tion of anti-friction bearings such as the 
care, selection and methods of applying 
lubricants are discussed authoritatively. 

James 1, Clower in Power, January. 


Here’s Where to Sell 
“Scotch Tape” 


Industrial tape. used se much for 
wrapping, sealing. and tagging. is now 
being used for masking. protecting. 
holding. trimming, and identifying in a 
thousand war and civilian industries 
served by distributor salesmen. 

Airplane practice is taking a leaf 
from the automobile practice of “mask- 
ing” bright work during spray-painting 
operations. Paper-backed masking tape 
defines edges and protects areas not to 
be painted. such as wing markings and 
insignia. Narrow lines emerge sharp 
and spotless when the tape is peeled off. 
Specially cut patterns are used over and 
over, and a crepe-paper variety of tape 
can be pulled around to fit) curves. 
Blast-etching of designs. numerals. ete. 
on polished metal is facilitated by mask- 
ing with rubber-backed tape. used also 
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as a shield against spatter and hot chips 
during welding and drilling. Double 
faced tape holds small parts for paint- 
ing and blasting. 

Customers obligingly devise new uses 
and tell the manufacturers about them, 
says the article. Last month, for in- 
stance, a munitions maker sent photo- 
graphs to Minnesota Mining showing 
machine gun bullets moving on an as- 
sembly conveyor made of “Scotch” tape 
to which they stick until they are re- 
moved. 

Most important. however. are count- 
less wartime applications: different col- 
ored tapes to identify airplane wiring 
circuits; seals for guarding bomber 





flares against the effects of moist, salty 
ocean air; adhesive covers for para- 
chute release springs to protect thin 
fabrics from tearing and abrasion; 
Bakelite-backed tape to protect air- 
planes and tanks during transoceanic 
shipment; a tip of adhesive foil across 
the business end of an airplane machine 
gun to protect the inside of the barrel 
against corrosion until the moment of 
firing.—Business Week. 


Out-Think the Buyer, 
Don't Out-Talk Him 


Sometimes one gets the impression 
from salesmen that their august pres- 
ence is all that is required to get the 
business. The average buyer is really 
hungry for new ideas, new thoughts, 
new methods. and is terribly disap- 
pointed when the salesman tries to out- 
talk him rather than out-think him. 

The salesman who approaches the 
buyer with the latest plans and policies 
of his industry will be received with 
open arms. 

Don’t talk football, baseball, prize 
fights. That’s peacetime language. 
Give the trade a new outlook, a new 
idea, a new thrill. It can be done. Out- 
think the p.a. instead of out-talk him.— 
Midwest Purchasing Agent, January. 
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“It's our assembly line foreman. He wants to know just when we'll get deliv- 


ery on those +10 bolts, we ordered last week.” 
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DODGE 7T 


ICTORY * 


WOOD SPLIT 


PULLEY 


y 2, 
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ELL Dodge Wood Pulleys for “Vic- 

tory” production — avoid priority 
problems — save metals so vitally needed 
in the manufacture of vital war material. 
Dodge Wood Split Pulleys absorb heavy 
shocks — transmit power positively with- 
out wasteful slippage. They are light in 
weight and low in cost . . . the tractive 
pull of leather on wood is greater than 
on metal . . . resulting in longer belt life. 
Interchangeable bushings provide for use 


of pulley on any shaft within its range of 
bore . . . compression fastening insures 
against slipping on shaft. 

Many immediate and vital production 
drive problems can be quickly and effect- 
ively solved — without priority delays — 
with Dodge “Victory” Wood Split Pulleys 
— plus the important feature of saving 
precious metal for the cause of Victory. 


DODGE MANUFACTURING CORPORATION 
Mishawaka, Indiana, U. S. A. 


a 
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% A Type for Every 


Service — Normal 
Duty—High Speeds 
— Shock Loads — 
Motor Pulleys 


Standard Sizes from 
Local Stocks—Rush 
Service from Fac- 
tory on Specials 


Over Six Million 
Sold on One-Year 
Money-Back Guar- 
antee Since 1882. 


Sey OFFERS inpysray THE VICTORY WOOD Sp; 
_* TO Save meats. ..10 WIN THE WAR 


Jeet 





Ten Years Ago in Mill Supplies 





es SAMPLE FOR TESTING PURPOSES, RD. VAN DYKE JR, PRESIDENT 
WDUSTRIAL SUPPLIES INC, MEMPHIS, SOLD QUANTITIES OF GARBAGE Cans 
TO THE HARASSED MILL OPERATORS 45 ‘COTTONSEED SAMPLE CANS" 








S\ONEY +, WGODBURY, PRESIDE oman & CO,PORTLAND, 
OREGON, CUT LGDSEAS A MANIFACTURERS AGENT IN 
WAY, (922. BE FORE LONG HE Wes. FUL FLEDGED DiS- 

TRIBUTOR SPECIALIZING STRICTLY ON INDUSTRIAL 
T@DISAND SUPPLIES, WHICH FDLICY HE STILL 
WAD FOLLOWING WITH CONSPICUOUS 
SUCCESS. 








, 
FoR tu: hone Newarx Supply ©, 
NEWARK W.J., SELLING SOMETHING MORE" WAS A CASE OF CONCENTRATING ON TRANSMISSION 
PRODUCTS IND KNOWING THESE LINES SO WELL THAT SALESMEN AND FIRM MEMBERS COULP 
ICTUALLY TEACH PROSPECTS HOW BEST TO APPLY TRANSMISSION IN THEIR OWN FACTORIES, 


NEWS ITEMS 


[HE CONGDEN & CARPENTER COMPANYS 
NEW MODERN BUILDING AT PROVIDENCE, RL, 
BUILT ESPECIQLIY TO FIT ITS NEEDS, ACTUALLY 
WAS SAVINGS OOO ANNUALLY ON REPAIRS, 
SIMPLIFYING: INVENTORY CONTROL, SPEEDING UP 
ORDER-FILLING—AIND ELIMINETING MUCH: LABOR! 



































AitHouGH JOHN T-PomTs WAS SELECTED PRES- 
IDENT OF THE GALIGHER CO, SALT LAE CITY 
HE STILL ag PERSONALSALES EFFORTS 


Ve 
FY INJECTING TA 7 INTO BRIEF, FRIENDLY ics \ | WB A By spiciauizina ON PUMP SALES GND 
COLLECTION LETTERS, THE WATE | arpwilee Go, \(@ RENDERING SERVICE ON THEM, SAGER-SPUCK SUPPLY 
NORCESTE laa KEPT CREDIT LOSSES UNDER CO., ALBANY, WAS ABLE TO KEEP IN CLOSE TOUCH 
1%. VICEPRESIDENT A.A FARRER TOLD THE STORY WITH THE NEEDS OF USERS FOR NEW EQUIPMENT. 


























Free Rolling... Self-Aligning...Greater Load Capacity! 


Seasoned judges of fighting ability are 
backing Link-Belt Shafer roller bearings on their 
records. The fighting heart of this unique self- 


aligning roller bearing is the concave-roller con- 


vex-raceway combination. This design provides 
angular contact between rollers and races and 
gives dual capacity for combinations of radicl 
and thrust loads. It compensates for misalign- 
ment more successfully than any other bearing, 
yet assures undisturbed contact of rollers and race- 
ways at all times. Available without mountings 
or as pillow blocks, and units of the flanged, take- 
up, cartridge, hanger and duplex types. 
In develo»ing and prozo'ing th’s line Link-Belt has 
taken azother orwcard sie.»—-a ste> that is react- 
ing to tl.e sales boneii o! d’sirikutors. 
8726-C 
LINK-BELT COMPANY 
Dodge Plant, 519 N. Holmes Ave., Indianapolis, Indiana 
Chicago, Philadelphia, Atlanta, Dallas, San Francisco, Toronto 


Carried in stock by mill supply houses throughout the 
country 
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NEWS OF THE MONTH 





Bronx Hardware’s show brought manufacturers, salesmen and customers 


together. 


Left to right: Densa (Bronx Hardware), Constantin (Van Doren), 


Levis (Lyon Metal Products), Perkins (J. H. Williams), Biltchik (Bronx Hard- 


ware) and Stearn (Cummins-Diese)]). 


Bronx Hardware Holds 
Industrial Show 


The Bronx Hardware and Supply Co. 
manufacturers 
and salesmen together last month in a 
three-day industrial 
the occupation of its new and enlarged 
headquarters at 2733 Third Ave., New 
York City. 

Held on Jan. 15. 16 and 17, the show 
the the 
activities in the industrial supply field, 
almost to the exclusion of other 


brought its customers, 


show celebrating 


stressed importance of firm's 
lines. 
It was in charge of I. Biltchik, presi- 
dent, with the details handled by Miss 


Sophie Simon and Herman Densa who 


the advertising department. 
During the three evenings the distribu- 


compose 


tor’s entire sales organization, as well 
as the manufacturers’ men, was busy 
showing local industrialists through the 
displays. Sandwiches and refreshments 
were served until 10 p. m. 

The building adjoins former 
headquarters of the firm on Third Ave., 
and provides 30,000 sq. ft. of floor space. 


new 


exhibits 
ranged on a portion of the second floor. 


Manufacturers’ were ar- 
So successful was the enterprise in at- 
tracting key customers to the variety of 
offered that the company is 
planning to keep a continuing display 


lines 


of industrial supplies in that area. 


Governor McGrath (at mike) congratulates Brown & Sharpe for its Navy “E”. 
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Fred W. Glover, president of the 
Textile Mill Supply Co., Charlotte, 
N. C., died on Dec. 29. Until re- 
cently Mr. Glover had been active 
in association work, and was one 
of the pillars of the supply industry in 
the South. 


* 


Brown & Sharpe 
Wins Navy “E” 


In recognition of its achievements in 
the production of ordnance material in 
the War Program, Brown & Sharpe Mfg. 
Co. has been presented with the Navy 
“E” pennant and the flag of the Bureau 
of Ordnance by Secretary of the Navy 
Frank Knox. 

In the presence of company officials 
and department heads, Henry  D. 
Sharpe, president of the firm, accepted 
the pennant and flag on behalf of the 
firm on Jan. 3, and turned them over to 
Arthur H. Bainton, works manager. Mr. 
Sharpe spoke of the significance of the 
award, and expressed his appreciation 
of the honor bestowed on the company 
and its employees. 

The award entitles employees to wear 
a special lapel button bearing the name 
of the company, the insignia of the 
Bureau of Ordnance and the Navy “E” 
which is the traditional Navy mark of 
excellence. 

Participating in the program were 
Mayor Dennis J. Roberts of Providence; 
Capt. A. S. Hickey of the Navy; Wil- 
liam Webster, vice president of the 
Providence Chamber of Commerce; 
Governor J. Howard McGrath of Rhode 
Island; J. S. Chafee, vice president, 
Richmond Vail. assistant secretary, A. 
H. Bainton, works manager, and A. L. 
Hurst, works superintendent of Brown 
& Sharpe. 
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} The cry for copper, lead, zinc and magnesium rises 


j to a crescendo as industry doubles and redoublesits, 5 
output of war material. But—it takes rubber to min ; 
and mill these now-precious metals. Rubber hol 

_ to operate the air drills—rubber conveyor belts 
; carry the increasing tonnages of ore. And with r 
ber itself now a scarce material, the pre-emergency 


tributors are proving doubly worth while. Through 
many years these HEWITT men have worked with 


| mine operators to reduce the destructive effect of 


conservation efforts of HEWITT engineers % dis- 


mining service on rubber equipment. Out of this 
HEWITP research have come many improved types 
; of hose and belt with special mildew-resistgnt rein- 
forcing fabrics and new and tougher compopnds of 
natural or synthetic rubber. Originally designed to 
lower production costs, each of these improvements 
is now playing a still more important role in sav- 
ing rubber—conservation based on true indubtrial 
economy. These are accomplishments of HEWITT's 
industrial rubber specialization—with parallels in 
the petroleum, metal working and all the indgstries 
in which HEWITT has helped to increase efficiency. 





|} HEWITT 


' RUBBER [tire nv 


OSE « CONVEYOR AND TRANSMISSION BELTS ¢ PACKING 
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25000 in FEBRUARY 


Consumers and prospective users will read this Holo- 


Krome Message in MILL & FACTORY during the 


month of FEBRUARY. 


eee fibro fory 


See Page 173. 


O-KROME 
ed SOCKET SCREWS 
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DISTINGUISHED 
SERVICE 





E. A. BAHN 


That time-tested proverb “there are 
more ways than one to skin a cat” is 
being dusted off daily by distributor’s 
salesmen, who, faced with seemingly 
impossible procurement problems, man- 
age to come through somehow with fly- 
ing colors. There’s a reason for it too. 
Customers striking a snag on defense 
jobs think first. of the supply sales- 
man whose promises of service have 
been fulfilled time and again in the 
past. Fortunately most of these pro- 
curement problems have a_ solution 
which the salesman can furnish with- 
out the waving of a magic wand. Usu- 
ally they require some extra leg work, 
plus a dash of ingenuity and some 
common sense. 

Ed A. Bahn of Sligo Iron Store Co.. 
St. Louis, this month’s Distin- 
guished Service Award for citing two 
instances where this simple combina- 
tion played a major role in keeping 
two defense jobs rolling. 

One of Ed’s customers, a local struc- 
tural iron shop, was working hard to 
complete a job for a contractor erect- 
ing a defense plant. The shop super- 
intendent suddenly discovered that he 
needed 600 standard size bolts to com- 
plete the job and meet the contrac- 
tor’s deadline. Sligo’s own cupboard, 
as well as the competitors’ bins, was 
almost bare of that particular size so 


wins 
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There is a Wright hoist for every job 
\ —the WRIGHT SPEEDWAY ELECTRIC HOIST, 
ba , the WRIGHT IMPROVED HIGH SPEED HAND- 
Be . OPERATED HOIST, the WRIGHT TRAVELING 
“ CRANE, JIB CRANE, MONORAIL TROLLEY. 
os MG, They handle anything from 4 to 50 
bas ; *p vf tons—fast, safely, economically. 
he he ) But you get more than the hoist 
Bh fitted exactly to your needs. First— 
ey gtd ‘ you get the Wright engineering expe- 
. e: f rience which assures you the most 
re r oF economical solution of your problem 
4 with the WRIGHT HOIST. Second—you 
Y get inbuilt safety in every part. The 
load chain, for instance, has a safety 
‘ factor of 7 to 1. The bottom hook 
slowly opens to indicate overload. 
' 
<@ HI-WAY LOW HEADROOM 
TROLLEY HOISTS 
WRIGHT TIMKEN TAPERED 
ROLLER-BEARING TROLLEY 
“@} PLAIN 
A WRIGHT 
IMPROVED 
HIGH SPEED HOISTS GEARED 
This drop forged, special 
steel hook, possesses such 
an unusual degree of ductility it 
will straighten out before any 
part of the hoist is damaged. 
Third—assured operating effi- 
ciency is a characteristic of every 
WRIGHT HOIST. Their action is 
smooth, positive, fast. Finally — 
Wright gives you year-in-and-year- 
out dependability and the very 
minimum of maintenance cost. <4} WRIGHT 
Let Wright engineer your hoist- ELECTRIC 
ing and crane problems. Work ‘ —— 
through the Wright distributor in 9 
t your city. You'll find him listed in 
fe, We the classified 
Bost! telephone book. 
Bo Ay 


Rh ay cranes 
Pre a5” 

Be £75 & se WRIGHT MANUFACTURING DIVISION 

, YORK, PENNSYLVANIA 

In Business for Your Safety 








AMERICAN CHAIN & CABLE COMPANY, INC. 


BRIDGEPORT, CONNECTICUT 
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Ed contacted the manufacturer only to 
be informed that the back orders 
couldn’t be shipped for at least another 
two weeks. It looked at that moment 
as though both the structural iron shop 
and the contractor were in the soup. 
Then Ed had an inspiration. 

He remembered seeing a bolt ma- 
chine standing in one corner of the 
structural shop. The superintendent 
immediately saw the wisdom of Ed’s 
suggestion and soon had the machine at 
work making sufficient bolts to com- 
plete the job. It was simple from there 
on, for Ed merely provided the rod 
and the shop did the rest. 

Hardly had Ed finished solving the 
above problem when another customer. 
a manufacturer of centrifugal pumps. 
called for 200 ¥%-in. capscrews. It 
was late Friday afternoon and _ the 
manufacturer had promised delivery on 
a number of orders with high defense 
priority ratings for the first part of 
the following week. Capscrews were 
all that were needed to complete the 
final assembly on the promised pumps. 
With the assistance of one-of the Sligo 
buyers, Ed scoured the town and by 
noon Saturday had located the neces- 
sary 200 capscrews. He loaded them 
into his car and personally delivered 
the order to the plant that afternoon. 
The assembly crew completed the job 
on Monday, and the pumps were ship- 
ped out to defense customers the fol- 
lowing day. 

While these two sales are relatively 
insignificant in Ed’s month’s record. 
they are part of the service that indus- 
trial salesmen frequently render to 
prevent stoppage of the war program. 


Jenkins Works 7 Days 
A Week, To Add Plant 


Jenkins Bros. advised its distributors 
last month that a 24-hour-day, seven- 
day-week production schedule has been 
inaugurated, and that a new plant is 
being equipped for the manufacture of 
its valve line. The around-the-clock 
production schedule was started several 
weeks ago in order to speed up delivery 
on valves ordered under high priority 
ratings. 

To accelerate its services to distri- 
butors, the firm has also lengthened 
its work week in the sales offices and 
warehouses to six full days, so that 
prompt attention can be given to dis- 
tributor orders as late in the week as 
5 o'clock Saturday afternoon. 

Jenkins’ new factory will add 
630,000 sq. ft. of productive floor area. 
It is being equipped with precision 
machine tools to utilize to the full the 
increased productive facilities recently 
added by a new foundry. The factory 
addition is scheduled to be finished 
in June. 








1 Down the Sea fasta! 


...when SKILSAW TOOLS are on 


the job to speed up 
work from 
stem to stern! 


Pc 


Ye 


In the Greenport joiner shop SKILSAW speeds 
up sawing on plywood for a minesweeper deck 
house. SKILSAW makes all cuts in wood and 
metal...cross-cuts, rips, bevel-cuts and grooves. 


Sanding isdone fasterat Greenport with Skilsaw 


America’s busy shipyards are a big NEW 
market for SKILSAW DISTRIBUTORS everywhere! Be It Sander. 
The men who build America’s ships are rapidly 
turning to SKILSAW TOOLS because they speed up 
countless jobs . . . send ships down the ways sooner! 
The Greenport Basin & Construction Co., for example, 
uses SKILSAWS and SKILSAW BELT SANDERS in 
building minesweepers to save the hours that are so 
vital to America’s victory program. 
More keels are being laid today in busy shipyards 
everywhere ... and far more ships will be ordered. 
That’s why it pays to be right on deck .. . right now 
. . . pushing every tool in the SKILSAW line to this 
vitally important market! 
SKILSAW, INC. e 5033-43 Elston Avenue, Chicago 
New York © Boston * Buffalo ¢ Philadelphia * Cleveland ¢ Detroit 


Indianapolis ¢ St.Lovis * KansasCity * Atlanta * New Orleans 
Dallas «© Los Angeles * Oakland © Seattle © Toronto, Canada 


SKILSAW= TOOL 


* FOR THE DEFENSE OF AMERICA * 
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for More Tool 
Mileage 







No. 654 = Sizes: 6", 7” 
Alloy Steel 


Urgent days, these — days that 
brook no delays—days that 
require the best in tools.... 
And UTICA tools are of finest 

ee quality, made by specialises. 3 in 





90 MILL SUPPLIES * FEBRUARY, 1942 





| A. L. Freedlander, president of Dayton 
Rubber Mfg. Co. has been appointed 
| deputy to the chief of the Rubber and Rub- 

ber Products Division of the War Produc- 

tion Board. Mr. Freedlander, 
| credited with many developments in the 
chemistry and engineering of rubber prod- 
ucts, served the Government during the 
first World War. 


who is 


Brock Appointed 
By Roebling’s 

Bert M. Brock has been appointed 
Manager of Industrial Relations for 


the John A. Roebling’s Co. 
Announcement of Mr. Brock’s appoint- 


Sons 


ment, effective January lst, was made 
| by C. G. Williams, executive vice presi- 
| dent. 

| For the past year Mr. Brock has 
| been director of industrial relations, 
| Pittsburgh District, Carnegie Illinois 
Steel Corp., and prior to that was 


assistant director of industrial relations 
for the U. S. Steel Corp. Previously, 
he held a similar post at Columbia 
Steel Co. at San Francisco. 








A variety of industrial supply items is 
being taken on by the Hartford (Conn.) 
branch of the Charles C. Lewis Co. which 
previously carried only steel products. 
Office staff, above, includes Stanley God- 
frey, J. A. Cassels and William J. Kindl. 
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WHAT EVERY GAUGE GLASS 





SALESMAN SHOULD KNOW 


ABOUT 


Length of Service 


lasting gratitude of your customer. 


With all available equipment being strained 
to capacity, it is doubly important that every 
precaution be taken. to avoid shutdowns. 
Gauge Glass failure must be reduced to a 


minimum, and that is where you can earn the 


When you sell him Pyrex Gauge Glasses you 
are giving him long gauge glass life. When 
you urge him to carry replacements in stock 


you are helping him to avoid costly delays. 





PYREX GAUGE GLASS SALES FEATURES: 


Chemical Stability—Resistance to the cor- 
rosive action of steam. 


. Resistance to heat and cold—Because of 


its low expansion coefficient, Pyrex brand 
Industrial Glass resists temperature changes 
that would instantly shatter ordinary glass. 


. Hardness—The hard, smooth surface re- 


sists abrasion and scratching and contrib- 
utes to permanent visibility. 


. Working Pressures—Pyrex Gauge Glasses 


are available for all pressures up to 650 Ibs, 


per square inch. 


. Odd Lengths—Orders for odd lengths can 


be easily cut from standard stock glasses 
carried by your supply house. 


. Accuracy—All tubing from which Pyrex 


and Corninc Gauge Glasses are made is 
machine drawn to uniform accuracy. 


Complete Line—These Gauge Glasses in- 
clude: Pyrex Broad Red Line, Pyrex Red 
Line, Pyrex High Pressure, Pyrex Heavy 
Wall and Corninc Standard Gauge Glasses. 


“Pyrex” is a registered trade-mark and indicates manufacture by Corning Glass Works, 


} 
JULNING 


F (Glass Works 
A Corning, New York 
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Write us for 
Bulletin A-3— 


NOW! 


) 





MILL SUPPLIES 


You can save yourself money and trouble by using 
W-S High Pressure High Temperature Forged 
Steel Fittings even where pressures and temper- 
atures are only moderate. It has been proved that 
their longer life under such conditions outweighs 
the additional cost. But more important, you will in- 
sure yourself against breakdowns and replacements 
in future months when all kinds of fittings may 
be a lot more expensive and a lot harder to get. 
W-S Forged Steel Fittings in both welding and 
screw end types are available from distributors’ 
stocks in a wide range of sizes and pressure ratings. 
The Watson-Stillman Co., Roselle, New Jersey. 


THEN call 


your nearest Mill 
Supply Distributor 






















WATSON-STILLMAN 


Hyd 


® 2151 
FEBRUARY, 1942 





With one of the most modern plants in 
the industry, Macklin Co., Jackson, Mich. 
is adding another new building to house 
a continuous kiln which will increase the 
production of vitrified grinding wheels by 
30 per cent. 


Canadian Office 
For Mine Safety 


Enlarging its field of service to 
Canadian industry, Mine Safety Appli- 
ances Co. of Canada, Ltd. announces 
acquisition of a new building located 
at 139 Kendal Ave., Toronto, where a 
broad line of approved safety equip- 
ment will be available in meeting the 
ever-growing requirements of — the 
Dominion’s industrial and mining enter- 
prises. 

The Canadian-managed and _ staffed 
subsidiary of Mine Safety Appliances 
Co. of Pittsburgh will conduct the 
manufacture and assembly of certain 
safety products, while stocking all im- 
portant items made by the parent com- 


pany. The company’s general man- 
ager is R. Morris. who will make his 
headquarters in Toronto. 





They who but sit and wait also serve. 
Telephone salesmen at Fort Wayne Pipe 
& Supply Co. do a lot of squatting so that 
customers may have little waiting to do. 
Left to right: Russell Lapp, Art Baer, John 
Palmer, Oscar Gerke and Art Weigand. 



































“Keep them rolling, keep them flying, 
keep Democracy from dying”’ 


USED BY PERMISSON OF PEARSON AND ALLEN, WASHINGTON MERRY-GO-ROUND 


... and Hack Saw Blades 


N the interests of National 

Defense and by request of the 

O. P. M., manufacturers of 

hack saw blades are restricted in 

their purchases of High Speed steel 

(18-4-1) in the ratio of 1 High Speed 
to 3 of Molybdenum type H. S. 


This means that those who have 
been in the habit of buying our Red 
Arrow High Speed power blades 
must, of necessity, expect limited 
quantities. There simply is not 
enough to goaround. It also means 
that Red Arrow hand blades will be 
available in Molybdenum type only 
— and it's a mighty fine cutting tool. 


Further, it means that users of 
High Speed power blades must 


satisfy a portion of their demands 
with a power blade that is of 
equal quality. 


And this can be done! 


It can be done and it gives usa 
chance to repeat what we have said 
many times in the past: That for 
all around production work there is no 
better blade than Barnes Molybdenum 
SERVICE. 


Made in hand and power sizes, the 
performance of these blades has 
won thousands of friends — and 
before this emergency is over, it 
will win many more. 


Remember its insignia of quality 
—the mark of a Barnes Better Blade. 














Distributors who stock this blade and those who handle it in the future can always 
know that Barnes SERVICE Blades will never let their customers down. Right now is a good 
time to push it. The facts presented on this page provide excellent reasons why. 
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YOU CAN HELP YOUR CUSTOMERS 
INCREASE THEIR PRODUCTION 
By selling them... . 








DESMOND CUTTERS 
AND DRESSERS... 


Frequent dressing with 
the proper dresser is 
necessary to keep grind- 
ing wheels fast cutting 
and accurate. 


You will be doing your 
part for “all out” produc- 
tion to see that all of 
your customers grinding 
wheels are frequently 
dressed with the proper 
Desmond Dresser and 
Cutters. 








Only Desmond can sup- 
ply the proper Dresser 
for all types and sizes of 
wheels. 





SIMPLEX : 


In our complete line of 
Machinists’, Produc- 
tion, Welders’, Combi- 
nation Pipe, Drill Press 
& Milling Machine 
Vises you will find a 
vise for all of your cus- 
tomers’ vise require- 
ments. 


The exclusive solid 
steel slide makes them 
stronger and more serv- 
iceable. Help your cus- 
tomers check over their 
vise needs today. 


TEEL 
LIDE 


VISES 

















THE DESMOND-STEPHAN MFG. CO. 


URBANA 


e OHIO 
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More than 4200 employees of SKF Indus- 
tries, Inc. last month won the Bureau of 
Naval Ordnance Flag and the Navy “E” 
(for excellence) for their performance on 
contracts for ball and roller bearings. 


Opens Shop to Rebuild 
Machine Tools 


The Reynolds Machinery Co., Provi- 
dence, R. I. distributor of machine and 
hand tools, has expanded its business 
to include a machine tool rebuilding 
shop capable of handling equipment up 
to four and one-half tons. The new 
building, erected particularly for this 
purpose, is at 221 Eddy St. Formal 
opening of the building was held Dec. 
8-9. A machine tool show, with demon- 
strations, featured the opening. 

The rebuilding department of this 
distributor’s business was planned for 
a number of years, and matures at a 
time when war needs make it most im- 
portant. The company now has three 
branches in Providence. 





In December, Reynolds Machinery opened 
this establishment for rebuilding machine 
tools. 











Pe 
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The 


COFFING 


Model Y-C 
Ball-Bearing—Spur-Geared 


CHAIN HOIST 











ey mproved — 
GREATER 


CAPACITIES for 
TODAY'S VAST 


Defense Program 


@ In this new model “Y-C”, Coffing has 
developed a free-running, anti-friction. 
all-weather hoist that has many applica- 
tions in plants engaged in vital produc- 
tion for defense as well as in construction 
and utility operation, railroads, mines, oil 
fields, shipyards, arsenals, etc. It is low 
in first cost and pays for itself many 
times over in savings where time and 
labor are important factors. Six capac- 
ities: 2, 1, 1%, 2, 3, and 4 tons give the 
maximum in safety, speed, durability, 
and efficiency. 





@ Our new bulletin gives 14 outstanding features that will help 
Distributors to do an effective selling job. Let us send you a 
copy and have one of our experienced sales representatives 
discuss our cooperative sales program with you. 


COFFING HOIST CO. DANVILLE, ILL. 


ADVANCED 
COFFING ‘zsicno HOISTS 
RATCHET-LEVER HOISTS © ELECTRIC HOISTS © LOAD BINDERS 
SPUR GEAR HOISTS © TROLLEYS © DIFFERENTIAL HOISTS 
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Sales Clinics Urge 
Intensified Selling 


Two distributors’ sales forces heard 
their bosses caution at year end meet- 
ings against resting on 1941’s laurels 
and thus softening up their keen sales 
senses. S. D. Conant, vice president of 
Sligo Iron Store Co., St. Louis, and 
R. E. Kramer. president of H. Chan- 
non Co., industrial sales division of 
Hibbard, Spencer, Bartlett & Co.. Chi- 
cago. both emphasized strongly that 
1942 would call for the utmost in 
physical and mental capacity from each 
man. 

“World War I.” said Sam Conant, 
“hrought with it a period of prosperity 





Sam Conant, Sligo vice president, cautions 
sales force against becoming order takers 
in 1942 while brother G. K., president, 
smiles approval. 


that took a heavy toll among distribu- 
tors salesmen. Some among Sligo’s 
force got mentally lazy and mistook 
order-taking for salesmanship. When 
the going got tough again, they had lost 
the technique of selling and = turned 
sour on life in general. 

“I don’t want this to happen to you 
in 1942. There is a tremendous task 
ahead for all of us. Our national se- 
curity may depend upon how well each 
of you performs his job. You are quali- 
fied by years of experience and training 
to give industry invaluable tips on 
speeding production methods. There is 
no time for taking undeliverable orders. 
Use your sales brains in working our 
substitutes and Sligo and the nation 
will come out on top during 1942.” 

Sligo’s three-day mecting, December 
29-31. brought together the 35 outside 
and the twelve inside salesmen for a 
round table discussion. One feature of 
the meeting was a talk by Frank J. 
Cleary (Western Editor. Mini Sup- 

















ELECTRIC IOOLS 


VAN DORN JOBBERS form the “supply lines’’ for in- 
dustry’s production lines, on which Van Dorn Tools are 
humming to help America roll out bombers and battle- 
ships, tanks and trucks. With over 100 different types of 
Van Dorn Tools at your disposal, you are best equipped 
to lick any production problem in portable electric tool 
applications. Hard-pressed production men are relying 
on your tool-wise advice in fitting correct Van Dorn 
Tools to tough drilling, grinding, sanding, cutting and 
assembling operations in armament plants. 


Industry knows that behind Van Dorn stands a 35-year 
reputation for sound tool engineering . . . tools whose 
traditional POWER, speed and stamina can be counted 
upon to set the pace on gruelling War production lines. 
Van Dorn is maintaining its high standards and stepping- 
up its tool output, to help you Jobbers help industry win 
the production battle! The Van Dorn Electric Tool Co., 
717 Joppa Road, Towson, Maryland. 





(OlVv. OF BLACK & DECKER MFG. CO. ) 


PORTABLE ELECTRIC TOOLS 
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Over 100 Different Van Dorn Electric Tools 


For Faster, More Efficient Production 


FEBRUARY, 1942 
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WIRE ROPE 


_IN SHIPS LIKE: 


THIS... 


so imendont to 
the nation’s 
war effort — 






STEEL AND WOOD 
SHELL TACKLE BLOCKS 


STEEL AND WOOD 
SHELL TACKLE BLOCKS 











ARE DOING A ss 
VITAL _— 


HARDWARE 
WIRE ROPE 
FITTINGS 
. 


U-W PRODUCTS ~~ = 





il 





THE UPSON-WALTON CO. 


CLEVELAND 
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With the nation’s major war activity on far distant fronts, that 
require the vital services of wartime vessels of all types, U-W’s 
part in equipping these ships is of great importance. 


Tackle blocks, wire rope, fittings of all kinds . ... these are the 
U-W products that are doing their share in the nation’s war effort 
at sea, as well as serving on the home front in manufacturing, 
mining, farming, construction, and all the other activities of a 
nation at war. Too, U-W items are integra! parts of the direct 
tools of war planes, trucks, scout cars and other war 
machines. 


Pretty good evidence of U-W sturdiness and dependability .. . 
added proof of the extra quality that is built into each and every 
U-W item. 


ESTABLISHED 1871 


OHIO 
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PLIES) on the job that lay ahead for 
distributor's salesmen now that the 
nation is on an all-out war program. 
Besides completely overhauling the 
house’s interior, rearranging and add- 
ing new offices as well as repainting the 
exterior, the company has streamlined 
its operations by reducing number of 





Sligo sales force in new meeting room 
who heard Sam Conant describe company 
plans for 1942 and Frank J. Cleary (Mill 
Supplies) discuss the status of the indus- 
trial distributor since Pearl Harbor. 


departments from seven to four. This 
latter step was fully explained to the 
ouside men and met with their instant 
approval. 

The two-day sales meeting, December 
29-30, presided over by R. E. “Pat” 
Kramer, was the first held since the 
sales forces of H. Channo Co. and 
Hibbard, Spencer, Bartlett were com- 





R. E. Kramer (right) introduces A. E. Gold- 
thwaite, vice president of Whitman & 
Barnes, to the first sales meeting of the 
combined Channon-Hibbard sales forces. 


bined under his direction. Both groups 
now operate as one under the name: H. 
Channon Co., Industrial Sales Division 
of Hibbard, Spencer, Bartlett & Co. 
Meeting was devoted to a series of 
talks by sales representatives of the 
many prominent firms whose lines are 
handled. These men reviewed the past 
year’s performance and pointed out the 
new markets and sales possibilities that 
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NOW YOU CAN OFFER. 





cast thelr 
ith J-M Firecrete— and put them pave time and MONS | 
1 snd any possibilities of produc- 
n one day ° tion tie-UPs- Because \-M Firecrete 
Castable Refractories do just that, 
all overt the country increase 
_M Firecretés special 


;stributors 
_and go into service 


they are helping d 
sales a0 profits. Actually, wit 
shapes © > Cc ‘oht in the plant.- 
within rwenty-fou r 
Mixed, pourec an 
crete casts easily, sets qu 
fring shrinkage and 
Three types are ava 
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2800° F.,a" [_W.Firecretesfor temperatures up t 
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“["BUDGIT” 


HOIST 
» See 








~aAa user! 


If it is your job to sell ‘BUDGIT’ HOISTS you are backed by 
an army of unpaid assistants. 

For in HUNDREDS OF INDUSTRIES with thousands of in- 
stallations there are men who use ‘Budgit’ Hoists and cannot 
stop praising them. Our remarkable sales records on ‘Budgits’ 
—and yours— are made possible by the kind of service rend- 
ered by this pioneer among small electric hoists. 

Defense needs ‘BUDGITS’. There are still thousands of 
spots where a ‘Budgit’ Hoist would take the dead-weight 
burden from a man and INCREASE his vital PRODUCTION. 
Your job, and ours, is to see that ‘Budgit’ Hoists are installed. 
And how simply that is done: HANG UP, PLUG IN AND USE! 





You can SELL AND DELIVER ‘Budgit’ Hoists NOW 


Capacities of 250, 500, 1000 and 2000 lbs. 


‘BUDGIT’ HOISTS 


SHAW-BOX CRANE & HOIST DIVISION 
MANNING, MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 


Makers of all types and sizes of Electric and Hand Operated Cranes and Electric Hoists... . 
Send all your crane and hoist inquiries to Shaw-Box! 
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lay ahead in 1942 for the distributors’ 
salesmen. 

Pat Kramer in an informal address 
warned his men that ahead lay much 
hard work before the sun set on 1942. 
He pointed out that with industry adopt- 
ing a 24-hour, 7-day week schedule. 
the distributors’ salesman will have to 
burn much midnight oil and spend many 
extra hours working out plant problems 
on the spot. He urged they study pri- 





P. H. Hartshorn and R. E. Kramer sit in on 
talk by manufacturer's representative to 


learn what 1942 has in store for the 
Channon-Hibbard sales forces. 


orities until each became a_ walking 
book of regulations for upon their 
knowledge of these regulations, he said. 
may depend the speed with which de- 
fense customers get deliveries as well 
as service. The two-day session termi- 
nated with announcement by Paul 
Hartshorn, sales manager, that a hand- 
book of priorities for use by salesmen 
was in the making. 


New Lines Taken on by 
Distributors 


H. B. Kimmey Co., Inc., PLatrssure, 
N. Y. has taken on mechanical pack- 
ings and refractories of the Johns- 
Vansville Co. 


Worthington Pump & Machinery Co. 
recently appointed the following new 
distributors: W. L. Brake & Co., 
Port Lanpb, Me., Harry Cooper Sup- 
pLy Co., SprinGFIELD, Mo., Harry P. 


Leu. OrLtanpno, Fia., SmitH-Court- 
ney Co.. RicumMonp, Va., Unricu 
SuppLty Co.,. Nortw Kansas City, 


Mo. ano Younc & VANN Suppty Co., 
BinMINGHAM, ALA. 


Bue Rince Harpware & Suppry Co., 
Bassetts, Va. and the ENGINEERING 
Service & Suppty Co., Houston. 
Texas, have become distributors of 
Hancock valves. 


Mocriane Co., Inc. Kansas Crry, Mo. 
recently added the Duragauge line o} 
Vanning, Maxwell & Moore’s Ash- 
croft Gauge Division. 











VISE WORK 
PRESS JOBS 
PUNCHING 
BENDING 
STRAIGHTENING 
CUTTING 
TESTING 
frpes hands STAMPING 
a 2 RIVETING 


Pals apply jaws 


Svelop pressure, re- ASSEMBLING 


Se pressure. 





ERE is a tool that meets a tremendous immediate 
demand—a tool you can sell in quantity, on which 
you can make delivery without delay. You men who have 
the responsibility of speeding war production among 
your customers can develop quick sales at substantial profits. 


The Studebaker Hydraulic WSf*R£S$ provides a great saving in time 
and labor—speeds up vise work for many operations—replaces presses cost- 
ing 5 to 15 times as much. Controlled by foot pedals, it permits use of both 
hands in setting up and removing work. Proved by use in aircraft, machine 
tool, and other industries—it is now ready to save time in any plant. 

From one pound to ten thousand pounds maximum pressure can be de- 
veloped between the jaws by Foot Booster Pedal—without oytside power. It 
is 2 to 5 times faster, is safer, and more accurate—has more positive gripping 
capacity. Two models—$68.50 and $87.50 list. 





Distributor territories are available. Experienced field men are 
at your disposal. Catalog insert sheets are ready for your salesmen. 


Vertical mounting (left). Horizontal mounting (below). 


PHONE, WIRE OR WRITE 


STUDEBAKER 
MACHINE COMPANY 
9 SO. CLINTON ST. 
CHICAGO, ILLINOIS 


ANDOVER 3227 


i Se ae ee ot ae 


ISEPRESS 


SPEEDS UP PRODUCTION, TOOL ROOM AND MAINTENANCE WORK 
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The Blades that 
take the HACK 


out of Hacksawing 


2 


SPARTANS ON THE JOB 


Meet the battle of metal 
cutting by selling 
SPARTANS. 


We have mobilized our 
efforts in your behalf— 
making SPARTANS a bet- 
ter line to sell than to sell 


against. 


Spartans will always be 


tough to beat! 


SPARTAN SAW WORKS, INC. 


SPRINGFIELD, MASS 
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Sales representatives of Rust-Oleum Corp., held their first annual sales meeting in 
Chicago last month, and discussed plans for more effective aid to their distributors. 
Left to right: E. I. Porter, C. H. Johnson, J. C. Simmons, J. Boren, N. E. Weber, R. A. 
Ferguson (president), J. A. Larson, E. C. Poehler, A. J. Whisler, A. LaCamp, J. H. Moran 
and T. W. Harper. 


Newell of Starrett his headquarters in Atlanta since 1935. 

F . Since that time he has become well 
Dies in Atlanta known in the hardware and mill supply 

Horace E. Newell, southern sales trade in the Southeast. In 1941 he 
representative of the L. S. Starrett Co., served as president of the Southeastern 
died Jan. 14. He was stricken with a  Traveliers Club. an organization of 
heart attack three days before, and he manufacturers’ salesmen and agents. 
then contracted pneumonia. He was a veteran of the World War, 

Mr. Newell, a native of New Eng- a Shriner, a member of the American 
land, was 47 years old, and had made Legion, and of the 40-and-8. 








After a full day devoted to plant inspection and individual conferences, the salesmen 
and executives of the Milwaukee Brush Co. met at the Hotel Pfister in Milwaukee in 
January to discuss distributor cooperation plans for the new year. At the dinner meet- 
ing, left to right: G. A. Hamilton, E. F. Streich, Jr., J. U. Christoffel (new plant superin- 
tendent), P. V. H. Gerdine, R. S. Wagner (vice-president), M. G. Belau, G. E. Spratt 
(Harnischfeger Corp., a guest), R. F. Reinholt and E. F. Streich, president. 
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Help Save Those Things Most Needed 
to Win the War 


Every new ARMSTRONG TOOL HOLDER you 
sell helps to speed production, helps to save 
man-hours, to save high speed steel and to 
increase output on the machine tool for which 
it is purchased—every ARMSTRONG TOOL 
HOLDER you sell helps win the war because 
ARMSTRONG TOOL HOLDERS save those 
very things most needed in modern mechanized 
warfare. 


Sold thru industrial distributors ARMSTRONG 
TOOL HOLDERS are used in over 96%, of the 
machine shops and tool rooms are an essential 
factor in America's machine tool might. Coming 


in sizes and shapes for every operation on 
lathes, planers, slotters and shapers and many 
operations on turret lathes and screw machines; 
they provide permanent, multi-purpose tools 
that "Save: All Forging, 70°/, Grinding and 90°, 
High Speed Steel."’ Sell them wherever you call. 


& ARMSTRONG BROS. TOOL CO. 


‘'The Tool Holder People”’ 
305 N. FRANCISCO AVE. CHICAGO, U. S. A. 
Eastern Warehouse & Sa 


199 Lafayette St., New 








ARMSTRONG TOOL HOLDERS Are Used in Over 96% of the Machine Shops and Tool Rooms | 
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Leading 9 


The MINUTE MAN Says: 


i\ Refiner™ 
Relies on Veelos! 





The Bovaird Supply Company, Tulsa, Okla.— 


who sold the Veelos V-Belts shown above— 


knows that today’s buyers demand “production 


insurance” ... not just belting. Veelos is the 
answer! The exclusive link construction per- 
mits users to “shoot” belt trouble with light- 


ning speed. Veelos in rolls gives an automatic 


supply of matched Y- 
Belts of any length. 
Make it a point to tell 
customers how Veelos 
keeps trouble away 


from their doors! 


MANHEIM MANUFACTURING 
& BELTING CO., MANHEIM, PA. 


104 


VEELOS 


V-BELT 


ADJUSTABLE to any length 


ADAPTABLE to any drive 
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SHOOT BELT TROUBLE FAST 
WITH VEELOS IN ROLLS 










| 


| 











F. G. Smith of Osborn 
At Helm 50 Years 





F. G. SMITH 


Osborn Mfg. Co. of Cleveland has 
set aside the first week of February to 
commemorate the completion of 50 
years of operation under the leadership 
of Franklin G. Smith, its president for 
the past half century. The official cele- 
bration will be held on Saturday night, 
February 7, when members of the firm’s 
20-year club tender a banquet in his 
honor at the Union Club. The dinner 
will be attended by local distributors 
of Osborn products, and by state and 
city officials and other notables. The 
principal speaker will be Willard 
Chevalier, publisher of Business Week. 

Mr. Smith is president also of the 
Ohio Rubber Co. of Willoughby, Ohio. 
His two sons, Phil and Norman Smith, 
are also associated with him in the 
Osborn business. 

When Mr. Smith first became presi- 
dent of the company, its staff consisted 
of one foreman, two men, two girls and 
three boys. Today, his company’s pay- 
roll comprises 768 persons. On Febru- 
ary 2, 1892, when he first took over 
the company, all of the brushes in the 
shop were made by hand. The only ma- 
chine in the little factory was a cam- 
operated wire-cutter. Products included 
brushes for foundries, breweries, street 
cleaners, butchers, and horse brushes. 
In contrast with this, more than 4,000 
industrial brushes are listed in the 
latest catalog. 

In 1887 Mr. Smith got his first job 
in a Cleveland hardware store, laying 
out orders on the packing-room floor at 
a salary of $200 a year. He worked 
for the company for three years and 
nine months, receiving frequent in- 
creases in responsibility, but few in- 
creases in pay. Shortly afterward, he 
bought Osborn for approximately 
$6.000. 

Mr. Smith established extensive re- 
search facilities at the plant and a 




















Jutstanding Products 


in OUTSTANDING MARKETS | navn Sceory 
PRODUCTS 


/ a \ 
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HE CRY of all plant operators is for greater 


service. Everywhere they’re looking for those 10 Factors ’ 

materials with the added quality and dependabil- about A.R Enten Prodlucts 
itv th: ssure or life ; sate oe 1. Leading Manufacturer. 2. Essential to 
ity that assure longer life and greater production. lodustry.”. 8. Outstanding Market. 4. A 
Complete Line. 5. Aon [rare Acceptance. 

ee a — Se fe | , 6. Laboratory Control and Scientific Manu- 
Industrial plants all over the United States know fecture. ‘7, Missouri Firecliys. 8. Adver- 
that the high quality of A. P. Green refractory tising Support. _-9. Engineering Service. 


10. Highly Profitable. 





products means longer service, higher efficiency 
and improved production. Plant men in this vast 





c vr ; T <] f » ve) F . 
market recognize the advantages of A. P. Green Act Quickly ’ 
. . - 
products — and, what’s more important for you, Cite eeicitientinneind tien, 
. . ad “Things YOU Ought to KNOW About 
they’ve built up a tremendous demand. an A. P. Green Dealership. 


Tells about sales possibilities 
and profit advantages. 








Fire Clay Brick Super Duty Brick High Alumina Brick Special Refractory Tile 

' Insulating Fire Brick Plastic Fire Brick . . Mortars . . Maintenance Coating Materials 

F I R E B R I C 4 C 1°) M PA N bf Refractory Castables Oil Burner Combustion Chambers Industrial Insulations 
“MEXICO, MISSOURI A. P. GREEN FIRE BRICK CO. 


MEXICO, MISSOURI 
Ofices: NEW YORK «© CHICAGO «© DETROIT «© ST. LOUIS + TORONTO 


Every Industrial Boiler & Furnace Depends Upon Refractories 
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There's New Business 
for you in 


No flaring, welding, soldering or threading 
Simple... Fast... Positive 
Unlimited applications in 


Hydraulic Lines Steam Systems 
Oiling Systems Gas and Fuel Lines 
Water Lines Air Lines 


Ermeto fittings are safe under high pressures and 
offer great resistance to effects of vibration. Will 
hold up beyond the burst strength of the tube itself. 


Write for samples and complete details. 


THE WEATHERHEAD COMPANY - crevetann, onto 


TUBE FITTINGS « VALVES + DRAIN COCKS - “avinvion. Automotive 
| AND REFRIGERATION SPECIALTIES 
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recent contribution of the laboratories 
has speeded defense production in air- 
craft plants. This development is a tiny 
end-brush especially designed to remove 
zinc chromate coating from the small 
area around the rivet holes. Previously 
done by the use of small sandpaper 
discs which frequently filled and_re- 
quired changing, this operation was 
speeded some 700 to 1,000 percent by 
application of the brushing principle. 

In commemoration of his 50 years of 
service as president of the Osborn or- 
ganization, two perpetual Franklin G. 
Smith scholarships have been estab- 
lished in the School of Engineering of 
Fenn College in Cleveland. 


Buchanan Now Head 
Of Allis-Chalmers 


The board of directors of Allis- 
Chalmers Mfg. Co. named Max W. 
Babb, president of the company, as the 
new Chairman of the Board of Direct- 
ors, and elected W. C. Buchanan to 
succeed him es president. 

Mr. Buchanan has devoted a substan- 
tial portion of his time for the past six 
years to the Globe Steel Tubes Co.. in 
Milwaukee. of which he is president, 
and in which capacity he will continue. 

Mr. Babb, in becoming chairman of 
the beard, will fill the position formerly 
occupied by the late General Otto H. 
Falk, which hes been vacant since his 
death in 1940. 


Three days before Japan attacked, this 
snapshot was taken of the ‘Time is Short” 
sign in offices of Reasoner Tool & Supply 
Co. in Boston. E. A. Reasoner is standing, 
while E. J. Doucette is seated facing the 
camera. A strong believer in specializa- 
tion, Mr. Reasoner’s firm specializes in 
tools. 
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LUBRIPLATE lubricants are 
manufactured in various 
fluid and non-fluid densities 
to meet every condition and 
are packed in containers, 
one to five hundred pounds. 


THEY NEED IT! 
THEY WANT IT! 


it's your job to supply 
LUBRIPLATE 


Every plant you call on, is depending on YOU to help them 
boost their output, yet keep upkeep and replacement costs at 
a minimum. NOW is the time LUBRIPLATE lubricants 
are needed more than ever before. 





Machines and machine parts are hard to get today. Pro- 
duction is speeded up to the limit. LUBRIPLATE enables 
higher speed machine operation without increasing heating 
and wear of bearings. Not only is LUBRIPLATE superior 
for modern machinery but it enables old machines to be 
stepped up to present production requirements. 

The wide awake mill supply house can build a fine perma- 
nent business with the LUBRIPLATE line. Its investment 
requirement is nominal, it averages six to ten turnovers a 
year, and is distributed on a restricted territorial basis. 
Write us and ask if the territory you cover is still open. 


LUBRIPLATE DIVISION 
FISKE BROTHERS REFINING COMPANY 


Since 1870 
Newark, N. J. Toledo, Ohio 
DEALERS FROM COAST TO COAST 


 LUBRIPLATE 


THE MODERN LUBRICANT that Arrests Progressive wear 
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ARE 


SUPPLY LINES jow 
UNITED STATES ELECTRICAL TOOLS 


Help Keep Everything Rolling 








PORTABLE ELECTRIC GRINDERS 


Ball-bearing 
ditioned. 





Universal motors. Aijr-con- 


PORTABLE ELECTRIC SAW 


cutting device. 6"' to II" 





4 AUTOMATIC DRILLS 


Ball-bearing. 
4"" to 2" 


Universal motor, Also sizes 


6-Point 
Certified 
Distributors’ 
Plan 





MOTOR-IN-BASE 
BUFFER AND POLISHER 


Model 100. Single spindle and belt drive. 
7-inch overhang for large and bulk work. 
3HP to 20HP 





PRECISION LATHE GRINDERS ee Wate tee 


Model XX. For internal or external grinding 


e rified or high speed wheels. 
Interchangeable spindles. '4HP to 10 HP 


iS HP 


Write for Catalog No. 56 





NCINNATI, SS) 


~- USA 





108 MILL SUPPLIES ° 


LIFE LINES 


Ball-bearing. Automatic telescoping safe- 
ty guard. Adjustable foot base and bevel 











Model 65. Gear drive transmission. For vit- 
7/2 HP to 





7 ‘a> ELECTRICAL TOOL CO. 














~ 


FEBRUARY, 1942 


O'Connor Promoted By 
Lyon Metal Products 





J. B. O'CONNOR 


J. B. O'Connor, director and manager 
of the Operating Division of Lyon Metal 
Products. Inc., has been named sue- 
cessor to J. E. Bales, retired. as vice- 
president in charge of development and 
design engineering. 

Mr. O'Connor started with Lyon as 
a draftsman 32 years ago. For a number 
of years he has been a director of the 
company as well as manager of the 
operating division, which embraces en- 
gineering, planning. and purchasing. 

Mr. Bates, who retires after 40 years 
of service with the company, was one 
of the original three founders of the 
firm. 


Romance Overheard 
In the Tools Dept 


It is “plane” that I love you, he began. 

Is that on the “level”? she asked. 

Haven't I always been on the “square” 
with you? he said. 

But you have many “vices,” she remon- 
strated. 

Not a “bit” of it, he asserted. 

What made you “brace” up, she que- 
ried, coquettishly. 

The fact that I “saw” you, he replied 
with a bow. 

I ought to “hammer” you for that, she 
answered saucily. 

Come sit with me on the “bench,” he 
urged. 

Suppose the others should “file” in? 
she murmured. 

You shouldn't let your arms “compass” 
me, she continued. 

I know a preacher that is a good 
“joiner.” he suggested. 

Promise not to “chisel” him out of his 
fee, she requested. 

That wouldn't “auger” well for us. he 
admitted. 

Vid-Continent Purchaser 
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DOMINANT DRIVE 
OF INDUSTRY 


TRADE MARK 


The use of this emblem by an 
association member in connec- 
tion with Multiple V-Belt Drives 
is your assurance of mechani- 
cal excellence — the result of 
cooperative engineering, re- 


search and experience. 






engineering standardizes 
—industry economizes... 


Along with the recognition of the superiority of the Multiple V-Belt 
Drive, there arose a serious problem which threatened to offset the 
advantages of the new, highly efficient method of power transmission. 
. . . Because speed ratios between driver and driven members did not 
permit of variation, the necessity for at least one sheave in a drive to 
be made to special dimensions was frequent. Not only was this costly, 
but usually it entailed delay. Moreover, the procedure was repeated 
when replacement became necessary. . . . Association members were 
quick to realize the need for eliminating this condition. Engineering 
committees were put to work to develop standard sheave and belt sizes 
which would make “specials” the exception, instead of the rule. Today, 
approximately 600 different speed ratios and over 25,000 sheave com- 
binations are made available from standard sizes. . . . Again, the value 
of pooled information and cooperative effort by association members, 


with resulting huge savings to industry, was demonstrated. 


MULTIPLE-V-BELT DRIVE ASSOCIATION 


140 SOUTH DEARBORN STREET °° 


CHICAGO 





MILL SUPPLIES * FEBRUARY, 1942 109 


























“THE HANDIEST TOOL CATALOG 
I'VE EVER SEEN”... 


That's what one plant man told us about the free Stanley Catalog 
No. 50! Why not write for copies to distribute to large users 
of Industrial Tools? It's ready-referenced, easy to use, a manual 
of the Stanley Hand Tools that will deliver top-quality work 
and long service. 









Every 
Index 
Listing 

Marks A 

Complete 

Line 


TRADE MARK 


Typical of Stanley 
Industrial Tools... 


STANLEY 
HAMMERS 


Drop-forged heads, super heat- 
treated and fitted with selected, 
straight-grain hickory handles by 
the Stanley “Evertite” process, 


to. 750 
Striking 


these Stanley Hammers are built to 


keep on working long after poor 


No. 232 
Machinists 
Riveting 


No. 850 


quality hammers are scrapped. 
Sledge 





STANLEY TOOLS 


DIVISION OF THE STANLEY WORKS 
New Britain, Conn. 
THE TOOL BOX OF THE WORLD 
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Tire-Saving Tips 
For Salesmen 


If you want your tires to give you 
extra miles of service, take it easy on 
the curves. This is the warning to 
American motorists issued by P. W. 
Litchfield, Chairman of the Board of 
Goodyear Tire & Rubber Co., whose 
experience in the rubber industry covers 
a span of more than forty years. 

On one of the main highways between 
Akron and Cleveland, a distance of 
thirty-five miles, there are eighty curves. 
Sweepings from these curves have been 
collected, analyzed and compared with 
sweepings taken from straight stretches 
on the same highway. This test revealed 
that tire wear on curves is 1200 per cent 
greater than on the straightaway. 

The most important factors in tire life, 
Mr. Litchfield pointed out, are speed, 
overloading, underinflation, wheel align- 
ment, brake equalization, “jack rabbit” 
starts and abrupt braking. 

When automobile speeds are reduced, 
the rate of tire wear declines sharply. 
Research men have estimated that the 
average tire on a new car will give about 
30.000 miles of service if it is driven at 
an average speed of 35 miles per hour, 
whereas if that average speed is 50 miles 
per hour the tire will wear out at 20,000 
miles. 

“There are one hundred and ten mil- 
lion tires and tubes on the streets and 
highways of America today,” Mr. Litch- 
field pointed out. “If each driver would 
reduce his average speed by 10 miles 
per hour he would get about 6.300 extra 
miles out of his tires and this would add 
up to a total of almost seven billion 
extra tire miles for the nation as a 
whole. Since it may be a long time 
before we can replace the tires now on 
the road, motorists would do well to 
discipline their driving habits.” 





A slide rule on the desk of Herman 
Whalig, C. H. Tiebout & Sons, Inc., Brook- 
lyn, is of considerable help in making 
priority calculations. 

















First of a fleet of giant four-engined flying ships being built by Vought-Sikorsky Aircraft. Note Bassick Casters at work. 


FULL SPEED AHEAD °% Bassicks 


Speed—Speed—Speed . . . on Bassicks! Wherever you turn 
in our mighty wartime speed-up you’ll find these little 
wheels of industry doing their bit—rolling out goods and 
guns on their sure way to Victory. 





Whatever your customers make—shells or foods, motors or 
metals—if their production is vital to Victory, help them 
get it going on Bassicks. Show them how the right Bassick 
Casters can get their production going at an all-time high. 

















KEEP "EM ROLLING ON BAS SICKS 
BASSICK CASTERS: snccrorr connecticut 


WORLD’S LARGEST MANUFACTURER OF CASTERS 
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HIGH SPEED BLADES 


These are the precision-cutting hack saw blades 
that are winning new records — sawing steel used 
in tanks, torpedoes, crankshafts, machine tools — 
all hard-to-cut alloys. These Capewell molybdenum 
high speed blades saw faster, last ~ = Prompt 
shipment is also made of Capewell’s Hard-Tung, 
Flex-Tung and FleXloy hand blades, and of 
Capewell's (tungsten) High Speed power blades. 


THE CAPEWELL MFG. CO., Hartford, Conn., U. S. A. 


CAPEWELL 















Interstate Machinery & Supply Co., Omaha 


| distributor, has modernized inside and out 
during the past few months. Above, its 
swanky, all-glass front entrance; below, 


new counters, display cases and lighting 
| on the main floor. 





















THE MOLYBDENUM 
HIGH SPEED HACK SAW BLADE 
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New Appointments At 
Manhattan Rubber 


Four appointments to the executive 
staff of The Manhattan Rubber Mfg. 
Division of Raybestos-Manhattan, Inc., 
were announced recently by H. E. 
Smith, general manager. 

W. L. White, director of laboratories, 
and H. Snyder, manager of the roll 
covering and tank lining departments, 
are now assistant factory managers. 
H. H. Burrows has been appointed man- 
ager of the roll covering and tank lin- 
ing departments and P. A. Cady will 
be laboratory manager. 


Burman Co. Succeeds 
D. M. Gilmore Co. 


Organization of the Burman Co. as 
successor to the D. M. Gilmore Co.. 


| Minneapolis distributor, has been an- 


nounced by Olof S. Burman, president. 
Mr. Burman had been president of the 


| 79-year-old Gilmore Co. since 1923. 


Associated with him in the new firm is 
Gordon S. Burman as sales manager. 
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O meet the stepped-up tempo of today’s 

production schedules, faster tools are 
required . . . tools that will do their jobs ac- 
curately — uniformly — dependably. 
Armour’s Electrocoated Alundum is just such 
a tool! A sharp, clean-cutting, fast-cutting 
abrasive that gives longer wear and finer re- 
sults — Electrocoated Alundum answers every 
need in metal finishing work. 


Economy Rolls and Sheets! 


Electrocoated Alundum comes in the handy 
fifty-yard Economy Roll...and is also available 
in 9 inch x 11 inch sheets. Whichever form you 
specify, you'll find that Armour’s Electro- 


re sw, £02 OS i wry, She BE 
| 20 at Oe 5 ee A OR a we 


Division of 


ARMOUR AND COMPANY + CHICAGO 
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coated Alundum will give superior performance 
always! 





Let Our Abrasives Experts Help You! 


Armour has skilled Technical Counselors who 
will gladly assist you in insuring your custom- 
ers the best possible application of abrasives 
to their production work. Ask your Armour 


branch, or write to Armour Sandpaper Works, 
Chicago. 


* * * 
Armour’s Electrocoated Alundum (aluminum 
oxide) is made by a patented elec- 

trostatic process in which each 
abrasive grain is firmly embedded 
on end in glue applied to the 
backing. The electrostatic proc- 
ess also arranges the abrasive 
grains at equal minute distan- 
ces apart—insuring long wear 
and even cutting. 
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Quick service from branches in 


Boston New York Buffalo 


Philadelphia 
Milwaukee Detroit 


Pittsburgh 
Cleveland 


Indianapolis St. Louis 


San Francisco Los Angeles 


Seattle High Point, N. C. 


Cincinnati 
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NAYLOR PIPE 
SAVES STEEL-DOES 
A BETTER JOB FOR 
YOUR CUSTOMERS 
—AND MAKES 
MORE MONEY 


FOR YOU! 









Spiralweld 


Ps it 3 the 
ey, ° 
LOcKkseqy sive 




































t 


Arrow shows ‘heel’ which extends the SP 

entire length of the pipe in spiral form, th RAL 

providing a continuous expansion joint ar di WE, 
which absorbs shock loads, vibration, O@s D 
expansion and contraction. This con- th 


° 
struction makes Naylor performance e Trick 


top all other light-weight pipe. 





Everybody benefits when you recommend 
Naylor Pipe. The exclusive Lockseam Spiral- 
weld structure makes it possible to use Naylor 
light-weight pipe on applications normally 
requiring costly, heavier-wall pipe. Thus it 
saves steel. 


Your customers save money and realize bet- 
ter pipe performance because Naylor Pipe 
combines strength, leak-tightness and safety 
factors found in no other light-weight pipe. 
You make a good profit on every sale and 
build customer good will through Naylor 
plus performance and extra savings. Write 
for complete details and Naylor catalog today. 


RECOMMEND NAYLOR PIPE FOR Air lines 
- - High and Low Pressure Water lines . . 
Diesel Intake and Exhaust lines . . Paper 
Mill Piping . . Ventilating Pipe . . Vacuum 
lines . . Oil and Gas-gathering lines . . Sand 
and Gravel Conveying lines . . Hydraulic 
Mining . . Dredging Pipe. 


1253 EAST 92nd STREET + CHICAGO, ILTINOIS 
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Me 


Dont keep the mailman waiting is George 
Stalker's motto. As president of Indian- 
apolis Purchasing Agents’ Association, 
George (W. J. Holliday Co.) is in the 
throes of planning a purchasing agents’ 


| show. 


Manufacturer's Plan 
Aims At Conservation 


A concerted program advocating full 
alertness to the broad possibilities of 
easing shortages through proper use of 
various industrial tools is being pursued 
in 1942 by Henry Disston & Sons, Inc.. 
manufacturers of tools, files. saws and 
knives. The Disston company is_ in- 
cluding industrial distributors promi- 
nently in its conservation campaign. 

Nucleus of the plan is a series of 
“Conservation Control” cards, covering 
35 of the company’s major products. 
These cards contain basic information 


| on tool failures, their causes and cor- 





CONSERVATION CONTROL CARD No. 1 
| 
| 





Power Hack Saw Blades 


Hew to obtain greater efficiency and make blades last longer. 
FAILURE CAUSE CORRECTION 











Blade drawn too ught Reduce tension on blade Allow 
: ——— just enough to hold st seraight 


Pulling out L 
at pin hole Blade cwisting i cut and prevent twisting 

















Reduce see recommenda 
| Feed roo heavy tons on other side 
Speed too great Reduce to recommended speed 
£ pee 
Premature Use number of teeth recom 


Incorrect cooth spacing mended for marenal | 





wear 

increase feed as recommended 

Insufficient feed to prevent dulling by abra | 
sion 





Stripping |_Toorh specing 100 coarse | U0 umber of teeth recom 












































ee — mended for matenal 
mareni 
en frame Check machine for wear and 
Frame out of ine with |  edjusement 
we 
c , i Blade loose in frame Adjust 
Stock not ght in vise laspect clamps sod ughten 
cuts Reduce see recommends 
Feed 100 heavy tuons on other side 
Wornout biede Install new blade 
Start new cut May require new | 
Hard spot in maternal blade 
Tasufhcient tension _] Make adjustment 
Use number of teeth recom 
Tooth spacing (00 conrse. | ended. for matersal 
Blades oe see recommenda 
Feed 100 heavy x ted 
Start new cut 





breaking New blade in unhashed 
cut , 


Side strain on blade Worn our Change blade 











(CONTINUBOD ON OTHER SIDE) 
Correct wee of tects — mohes work easier saves vitel materials 
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These Low-Cost METAL-CUTTING BAND SAWS 
Gan Help You AA OW 


\ When you are confronted with an urgent need for immediate 
-increased production in connection with the U. S. armament 












































program — check into the possibilities of using this 
14-inch Delta metal-cutting band saw. It is ideal for cutting 
® Aluminum Castings @ Cold Rolled Steel @ Malleable Iron 
@® Aluminum Sheets @ Carbon Tool Steel @® Babbitt 
@® Hard Cast Brass @ Bronze&Manganese @ Bakelite & Molded 
@ Soft Cast Brass @ Drill Rods Plastics 
— Brass Sheets o High Speed Steel J Asbestos & Felt 
® Brass Tubing @ Monel Metal @ Brake Linings 
® Cast Iron @ Nickel Steel ® Fibre & Mica 
® Copper @ Iron Sheets & Bars @ Slate & Transite 
® Metallic Hose ®@ Pipe @ Hard Rubber 
Pe i RD eRe Fee = ‘cht atenilieeiel 





Will Help Speed up Production 


There is no limit to the number of jobs you can find for this 
economical low-cost tool around the general tool and ma- 
chine shop. And the few uses mentioned above scratch only 
the surface of the machine's adaptability. Die casters and molders of 
plastics find it indispensable for trimming work. The miter-gage groove 
in the table makes it easy to fit the machine with fixtures for cutting 
tubing, etc., on a production basis, and it can be fitted with rip gage for 
cutting strips from sheet metal. Once the machine is installed, there is 
no end to the number of jobs that are found for it! 


Many Basic Advantages 


This machine is not just another metal-cutting saw—but represents sound 
designing from the bottom up with many new basic features. Double 
trunnions provide rigid table mounting. Fully enclosed gear-drive, run- 
ning in oil, is mounted directly on base of machine. Four metal-working 
speeds. Can be switched easily into high speed for soft materials. All 
wheels and shafts are carried on New Departure self-sealed ball bear- 
ings, insuring trouble-free performance for the entire life of the bearings. 
The guides, unlike those in ordinary machines, adjust independently of 
each other, are made with micrometer accuracy; and provide smooth, 
clean, accurate cutting. 


OTHER DELTA LOW-COST MACHINES 
- ong 


Cut-Off Machine cuts A complete line of Bench and Pedes- 

| speedily and to exact single and multiple tal Grinders ‘that 

lengths a wide variety of spindle 14” and 17” never forget their 

materials. Priced at one drill presses in slow goggles’’-- the safest, 

half the usual cost of ma- and high speed most accurate and 

chines of this type. models. efficient grinders 
made. 


Note to Delta Dealers 


. 
\ and their Salesmen 
/ This is one of a series of full page adver- 
tisements on Delta Machines appearing 


this month in an extensive list of leading 


N 4 trade publications. 
MILWAUKEE f 





The Delta Manufacturing Company 4 
637-B E. Vienna Ave. Milwaukee, Wis. 4) 


” 


es” 






No. 887-C 
Metal-Cutting 
Band Saw 





-—————— —. - a -—-- —— 
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- SPIRABANDS 





Only two of the thou- 
sands of applications 
for Behr-Manning *Spira- 
bands. Their use for 
sanding curved surfaces 
and hard-to-get-at places 
is universal, 


The use of Behr-Manning *Spirabands — handy, efficient 
little cylinders of Metalite Cloth with an extra cloth 
interliner for added strength—is spreading like “wild- 
fire.” They are made in an almost endless range of sizes 
from such tiny things as 4” diameter by 14” wide up 


to 314” diameter by 9” wide and in any standard grit. 


Applied on expanding mandrels, they are used similarly 
to solid abrasive points and wheels, but have the ad- 


ditional advantage of resiliency. 


Every metal working plant is a potential market for 
*Spirabands. You'll do your customer a favor and put 


yourself in right by talking about them on your next call. 


* Reg. U.S. Pat. OF. 








BEHR-MANNING 


leah ile), Me) me. le) ale), mae)’ i 7%. bs) 


Quality Abrasives Since 1872 





116 MILL SUPPLIES ¢ FEBRUARY, 1942 














rection. Cards, devoid of advertising, 
are distributed free through Disston 
territorial representatives and distrib- 
utor organizations. In addition, lapel 
buttons are made available to workers 
in plants adopting the plan, and posters 
on materials conservation are offered 
free for display in plants. 

A series of sales meetings with in- 
dustrial distributors is now being or- 
ganized to explain the program to 
supply salesmen. 

“We are not only endeavoring to help 
save our products and get most out of 
them,” said Walter H. Gebhart, manager 
of sales in Disston’s industrial division, 
“but we want to save all tools. Beyond 
that, we are aiming at the conservation 
of the material that the product is used 
on for fabricating. We hope to help 
avoid spoiled work, which means more 
production, the saving of time, materials 
and money.” 

Extensive advertising in a number of 
industrial publicatfons will tell the story 
of the conservation control plan to 
industry. 


Medart Promoting 
Wood Pulleys 


Medart Co., makers of a full line of 
power transmission equipment, is now 
urging customers to “Order Wood Pul- 
leys and Get them Now,” because “steel 
is needed for munitions.” The com- 
pany’s newest literature points out that 
wood split pulleys are available for 
prompt delivery. and wood is not likely 
to become a scarce material because of 
the War program. 





E. H. Cargen, miil supply mgr. of the 
Olmsted-Flint Corp., Cambridge, Mass., fol- 
lows a selling philosophy which he says 
works 100%. “Before launching into a 
sales message, let your prospect express 
his own thoughts. You can’t fill his mind 
with your own ideas till you have given 
himself a chance tg clear out his,” 
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OSTER “CHIP CHASER” 


»>RUSH 


DELIVERIES ASSURED 
FOR OSTER DISTRIBUTORS 
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Note ample space 
provided for quick, 
thorough oiling 
and for chips to 
fall away rapidly 
Ye revent fouling 
dies —-* 
phan “CHIP 
CHASER” design 
wins instant ap- 
proval upon demon- 
stration tocustomers. 


Oster “CHIP CHASERS” are in big demand _ with all-steel carrying case holding the ratchet 
for manual pipe threading work in factories, handle and five die-heads, as illustrated at top 
on construction projects, in shipyards, in rail- _ of this page. 


road repair shops, - fact, everywhere that Alert salesmen of Oster Distributors can make 
standard Pape from %" to 14" must be many quick sales with “CHIP CHASERS” and 
threaded rapidly and accurately. other Oster pipe threading equipment. How 
“CHIP CHASERS” are made in three types: about deliveries? Try to beat Oster shipments 
No. 00 Ratchet Type oe. ly” to 34"); anywhere. Prompt deliveries are part of 
No. 001 Ratchet Type (range 12” to 1 5 and Oster’s policy of teamwork with distributors. 


34 
No. 000 Three-Way Type (range 8" to YA" THE OSTER MANUFACTURING COMPANY 
The No. 00 “CHIP CHASER” can be fu rnished 2041 East 61st Street * Cleveland, Ohio 


| eons 


PIPE THREADING EQUIPMENT FOR EVERY REQUIREMENT 
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* From coast to coast a great volume of tools and sup- 
plies is being bought from new catalogs. In a recent letter 
one distributor has written us: 


Three-fifths of our requisitions that we receive 
each day bear numbers taken from our catalog. 


* More requisitions soon will be written from other new 
catalogs that we are now compiling for distributors 
located in 


Arkansas Louisiana Oklahoma 
California Massachusetts Oregon 

Connecticut Michigan Pennsylvania 

Florida Missouri South Carolina | 
Georgia Nebraska Texas | 
Indiana New York Virginia | 
Kentucky Ohio Washington | 


R. R. DONNELLEY & SONS COMPANY 


350 EAST TWENTY-SECOND STREET CHICAGO, ILLINOIS 
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J. J. “Pete” Ricketson shouldn't have any 
trouble in writing up an order after 
twelve years’ experience at the order desk. 
But that’s not Pete’s major worry now, 
for he’s been promoted to the outside 
sales force and is combing a territory for 
Ellfeldt Hardware & Machinists’ Supply 
Co., Kansas City, Mo. 


Weldon Roberts Rubber 
Holds Sales Meeting 


Field representatives of the Bright- 
boy Industrial Division of the Weldon 
Roberts Rubber Co., Newark, con- 
vened for a_ special merchandising 
clinic at the factory Jan. 16 and 17. 
Meetings were in charge of Weldon 
Roberts, president, and his son, Garrett 
Roberts. 

Plans to increase distribution of the 
product through industrial distributors 
were discussed, and new literature, new 
dealer helps and more extensive indus- 
trial advertising were announced. 





John E. Purcell, has recently returned to 
the sales force of Kasper & Koetzle, Brook- 
lyn, after an absence of 25 years. He 
comes from the Steelcote Mfg. Co., St. 
Louis. 


























Wickwire Rope helps London keep 
enemy aircraft above the Balloon 
Barrage—one of scores of Victory ser- 


vices performed by Wissco products. 





A Message About Wire Rope 


FROM LONDON’S BALLOON BARRAGE! 


Here is a vital message written in steel 
upon the skies over London . . . where a 
single order for 587 miles of Wickwire 
Rope now adds its bit in protecting a 
great city from dive bombers. 

Every foot of that wire rope is an elo- 
quent argument in itself, speaking directly 
to every user of wire rope— whether used 
for war, or for essential civilian services. 

The message is: VICTORY NEEDS 
STEEL! Victory needs night and day all- 
out efficiency in every industrial opera- 
tion. Wire rope that fails too soon wastes 
steel. The time wasted replacing it is a 
red stop light on Victory. 

You can speed Victory by using wire 


rope of the correct size and type for your 


service ... then by taking proper care of it, 


so that it lasts. 


The long life of Wickwire Rope begins 
with skillful production of the metal in 
blast 


through prgud care and precision meth- 


our own furnaces. It continues 
ods in drawing the wire, and laying the 
rope. Wickwire representatives give ex- 
pert help in advising on the best type of 
rope for each use. And after delivery, 
Wickwire Service in the field continues to 
work with you, to assure longest life 
on the job. 

Our authoritative “KNOW YOUR 
ROPES” manual, on the selection, appli- 
cation and usage of wire rope, has prof- 
ited more than 25,000 rope users. Ask for 
your copy today. Write Wickwire Spencer 
Steel Company, 500 Fifth Avenue, New 
York, N. Y. 





r 
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Here’s What We’re 
Doing to Help You 
Sell Wickwire Rope 


This year 54 magazines will tell 
the Wickwire Spencer quality 
story, reaching the most influ- 
ential buyers of wire rope.Time, 
Newsweek, and Business Week 
cover your executive market, 
while direct buyers in the in- 
dustries that use most wire rope 
are reached through 31 indus- 
trial magazines! Write for full 
informationabout the Wickwire 
Rope franchise or ask our repre- 
sentative to come and see you. 





SEND YOUR WIRE ROPE QUESTIONS TO WICKWIRE SPENCER 
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WICKWIRE ROPE 


Seles Offices and Warehouses: Worcester, New York, Chicago, Buffalo, San Francisco, Los Angeles, . 
Tulsa, Chattanooga, Houston, Abilene, Texas, Seattle, Export Sales Department: New York City 4 
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EBL ALLY SLING CHAINS 


Smooth movement of materials through 
manufacturing departments means more 
profits. Herc-Alloy Sling Chains, Amer- 
ica’s FIRST alloy sling chains, are facili- 
tating speedy production, safeguarding 


men and materials, and reducing costs 
in every type of industry. 


Fabricated from a high-grade alloy steel 
of nickel and molybdenum, Herc-Alloy 
Sling Chains have the endurance and 
stamina to withstand the toughest indus- 
trial assignments. Heat treating under 
rigid pyrometer control insures uniform- 


ity and ductility. Herc-Alloy Sling Chains 


COLUM 





STRENGTH 


SERVICE 
SAFETY 


never crystallize or develop grain growth 
... therefore, they NEVER require an- 
nealing. Links are electric welded by the 
patented “Inswell” process providing 
25% more metal at the critical point 
in the link...at the weld. For double 
strength, service and safety, plus cost- 
cutting performance, specify Herc-Alloy 
Sling Chains. 

CM manufactures a complete line of 
chain for every application. Trained en- 
gineers are available for consultation on 
your chain problems. Write for Herc- 
Alloy catalog today. 


-MSKINNON 


CORPORATION 


(Affiliated with Chisholm-Moore Hoist Corporation) 


120 FREMONT AVE. 


ae 


Branch Offices: NEW YORK + CHICAGO + CLEVELAND 


TONAWANDA, N. Y. 
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You too would wear a baffled expression 
if you had received the communication 
being read by W. V. Starkie, L. L. Ens- 
worth & Sons, Hartford. One of his manu- 
facturers sent him the document, purport- 
ing to be a new priority form. Turning 
the page, Mr. Starkie was confronted with 
a sheet entirely in Chinese. 


C. O. Wood Elected Head 
Of T. B. Wood's Sons Co. 


The election of C. O. Wood to the 
presidency of T. B. Wood’s Sons Co. 
was announced last month, following a 
reorganization meeting of the firm’s 
board of directors. He succeeds T. M. 
Wood, who was named chairman of 
the board. 

Other officers are W. H. Fisher, vice 
president and sales manager, C. M. 
Wood, secretary and treasurer, and 
C. O. Wood, Jr., general manager. 
These men, together with G. H. Wood, 
compose the board of directors. 





A second-generation man in the supply 
business, John Stadtmueller of Thomas J. 
Kiley & Co., Brooklyn, comes by his vast 
knowledge of the business naturally. He 
has been with the house 36 years himself, 
and his father was there for 22 years 
before him. 
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ELT FASTENING is a subject that is worthy of the most care- 

ful attention on the part of industry today. When transmission 
or conveyor belts fail today it means more than just the loss of 
time—it may mean the loss of a bomber in the Pacific because 
the arrival of a fighter plane was delayed just one more day. 


We believe that Mill Supply Houses have an opportunity to 
render a real service to the industrial plants in their territory 
by suggesting a careful check-up of belt fastening practice. At 
times like these the operating, maintenance and purchasing men 
are on the alert tor any idea that will help lengthen belt life and 
eliminate the possible loss of machine hours. 


On many check-ups that have already been made we have 
found that: 


mm | 


1. Quite often the fasteners are too large or too small for the 
thickness of the belt. 


2. Steel fasteners are frequently used under conditions where 
higher priced alloy fasteners of Monel or Everdur would cost 
less in the long run. 


3. Often times wide transmission belts are joined with two or 
more short sections of lacing when long sections of correct 
length for width of belt are not only easier to apply but also 
make a more uniform and longer lasting joint. 


4. Some material handling conveyor belt joints are not ‘water 
tight” permitting materials to sift through. 


5. Holes and rips in many conveyor belts are not being prop- 
erly patched and repaired to give full service life. 


In making an analysis of belt fastening practice we have two 
bulletins that will be helpful to the men handling Belt Mainte- 
nance in the plants in your territory. 


BULLETIN A-60 shows how to handle the lacing of flat belts up to %%” thick 
with Alligator Steel, Monel and Everdur belt lacing. Tells what kind of lacing to 
use for different services and gives list prices on long lengths up to 96”. Every 
purchasing department and belt maintenance man should have a copy. 


BULLETIN F-100 shows how to make “water tight” butt joints in conveyor belts 
with Flexco HD belt fasteners. Also shows the various types of rips and patches 
that can be handled with these fasteners and with Flexco HD rip plates. Lists 
fasteners made of steel, “Monel”, “Everdur’ and “Promal.” The use of these 
fasteners has increased tremendously and if you use conveyor belts from 4” 
to 142" thick you will want this bulletin. 


Write for a supply of these bulletins for use by your a 
salesmen and for distribution to plants in your territory mn <e ¥, a 
ae? B “a 


WRITE FOR 
YOUR COPIES 


FLEXIBLE STEEL LACING CO., 4633 Lexington St., Chicago, Ill. 


—$—_——————————— 


ALLIGATOR |, |FLEXCO) HD 


——— 


STEEL BELT LACING BELT FASTENERS 
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Cut Time and Set-Ups 


with long-lived 


FOR CUTTING THIN METAL, 
Simonds Rotary Forged Shear 
Blades are tops in long service, 
accuracy and output. These blades 
are forged before heat-treating, to 
add toughness which means long- 





SIMONDS SAW AND STEEL COMPANY, 470 MAIN STREET, FITCHBURG, MASS. 
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er service between grinds... and 
that saves important set-up time. 
Simonds grinding methods permit 
exceptionally close tolerance, plus 
or minus .00025”. Write for de- 
tails on these quality cutting tools. 
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New perpetual inventory system installed 
at Knapp Supply Co., Muncie, Ind., re- 
quires the services of three girls. Charlie 


Price (left), supervisor, says the man- 
hours saved during the first few months 
of operation plus the efficient check on 
purchasing this control now affords has 


made the investment well worthwhile. 


Real Service Needed 
To Sell War Plants 


With the declaration of war by the 


United States, visits to defense plants 


will be even more closely guarded than 
during the defense period, points out 
Paul Van Duren, president of Van 


Duren Supply Co., which is located in 
the key war production center of Pater- 
son, N. J. 

To win the degree of confidence neces- 
sary to get inside the plant and work 
closely with war plant officials, Mr. Van 
Duren urges salesmen to go “all out” 
in giving extra emergency services when 
they are needed, and to bear in mind 
constantly that the constructive engi- 
neering salesman 


suggestions a can 


make are often exceedingly valuable to 
production officials. 

As an example of the former, Mr. 
Van Duren relates the problem of the 





PAUL VAN DUREN 


Urges extra services, all-out engineering 
aid to war production plants. 
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MAINTAINING COVERAGE 


of America’s Biggest... 





METAL-WORKING PRODUCTION 


as shown by Payroll Indices for Transportation 





Equipment and Machinery Manufaciure — two 
major divisions of the Metal-Working Industry. 


' ! 
(U. S. Dept. Labor Statistics) 
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“Buyingest 
Industry 








, DISTR BUTORS! —Your siggest mar- 
* ket, N.etal-Working, htis zoomed to 
half of all industry. American 
Machinist's paid circulition, Metal- 





Working’s largest, has jumped too. 
American Machinist em help you 
win ind keep custoiners, if the 
many acturers you rep: esent adver 
tise trere. Why not iuvggest it - 
TODAY? 
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// NET PAID CIRCULATION OF AMERICAN MACHINIST 


A FORTNIGHTLY TECHNICAL AUTHORITY OF METAL-WORKING SINCE 1877 


1933 1934 1935 









330 WEST 42nd STREET, NEW YORK, N. Y. 








1936 1937 1938 1939 1940 1941 
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DEMING PUMPS 


AID THE BATTLE FOR PRODUCTION 





In the “all-out” drive of Industry and Agriculture to help WIN 
THE WAR, Deming Pumps and Water Systems are performing 
vital services in a wide range of applications. 


For factory water supply and fire protection, air cooling, mine 
dewatering, irrigation projects, booster service in chemical 
plants and for scores of other diversified applications, the high 
standards of Deming Pumps and Water Systems are proving 
their merits through dependable, economical service. 


Likewise, Deming’s long standing policy of close cooperation 
with Deming Distributors is proving to be a most practical 
aid to the nation’s war effort. Everything possible is being 
done to expedite deliveries to vital points of need. 


THE DEMING COMPANY + SALEM, OHIO 
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TRAP LEADER | 
IN SUPPLY HOUSE 
SALES 





IMPULSE STEAM TRAP 
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war plant which needed a grinding 
wheel of special grain and grade, not 
available in local stocks. He telephoned 
his abrasive manufacturer in the middle 
west which had the right grain and 
grade, but in a larger size. The manu- 
facturer agreed to trim it down, and 
ship it by air express, which delivered 
it to the plant within 24 hours. 

As an example of a sales engineering 
aid, Mr. Van Duren tells how a war 
plant had requisitioned a diaphragm 
pump weighing 2,200 lbs. which was 
intended for portable use throughout 
the plant. He pointed out that a cen- 
trifugal pump. weighing only 250 Ilbs.. 
and available for immediate delivery, 
would serve the same purpose with 
much more convenience in moving it 
around the plant. 


Norton Names Two 


James K. Stevenson and Paul F. Spar- 
row have been appointed salesmen for 
the Refractories Division of Norton 
Company, Worcester. Mass., and will 
have their headquarters in Chicago and 
Pittsburgh respectively. 


A Specialist In 
Specialties 


The Eggleston Supply Co., Boston. 
has always specialized in the distribu- 
tion of specialties not generally carried 
in the stock of industrial supply houses. 
Motors of only 1/25 h.p. are among the 
many unique lines handled by this 
house. These are used in control instru- 
ments on submarines, for animated 
window displays. or on machinery 
models. An order of 50 such motors 
were sold for use on devices to test the 
ability of motorists when driving in 
highway traffic. 

Flexible shafting equipment for dril- 
ling and grinding operations. and vi- 
brators to improve the quality of freshly 
poured cement and concrete, are others. 





The Mall chain saw, demonstrated by 
Paul Eggleston, left, and Elliot Stantical 
is typical of the specialized nature of 
Eggleston's lines. This saw is used in 
lumbering operations, and in dock and 
wharf construction. 
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ok THE GUM USED ORIG- 
INALLY FOR INSULATING 
OCEAN CABLES 


Thousands of plants can 
use BALATA BELTS for 
greater economy and effi- 
ciency in CONVEYING... 
ELEVATING...DRIVING. This 
tough, extra-strong, durable 





— heavy cotton duck impregnated with balata — has 
been a VICTOR specialty for many years. Three weights 
and constructions to suit almost any requirement: 


VICTOR balata belting 
FLEXMORE extra balata 
FLEXMORE balata 


Prices reasonable. A single purchase convinces the user 


of its superior belt value. _ 


VICTOR BALATA & TEXTILE 
BELTING COMPANY 


Chicago: 345 W. Hubbard Street 
Factory: Easton, Po 


New York: 53 Pork Pi 

















CAR MOVERS 


The compound leverage principle of 
construction in ATLAS Car Movers 
gives them tremendous speed and 
power. Add to this their moderate 
first cost, ease of handling, and high 
efficiency and you can readily see why 
ATLAS Distributors are enjoying the 
very best kind of business now. Stock 
ATLAS—get details. 


Appleton-Atlas Car Mover Corp. 
2947 No. 30th St. Milwaukee, Wis. 


| delivering a high-speed sales package, also. Because 
| every sale increases the number of fastening jobs where 











“You can sell much more 
than a screw’ 


When you sell American PLUS Phillips Screws, you’re 
selling a high-speed production package which often 
speeds assembly as much as 50%. That means more and 
faster production . . . for victory. 

When you sell American PLUS Phillips Screws, you’re 






















power driving (rather than slow hand methods) can be used. 
That means more screw and power driver sales... for you. 

Hundreds of plants that use hand methods for fear of 
screwdriver slippage, can switch over to power drivers when 
adopting American PLUS Phillips Screws. And that can 
mean thousands of new power driver sales. 








Enlarged Advertising Campaign Works for Distributors 


All American Screw Company advertising, including two- 
page spreads in first-rank management, metal-working, 
transportation and electrical publications and the biggest 
screw ad in THOMAS’ REGISTER (two full pages) directs 
the prospect to the American Screw Company distributor. 


AMERICAN SCREW COMPANY 


DETROIT, MICH. 
1847 W. BETHUNE ST. 





CHICAGO, ILL. 
589 E. ILLINOIS ST. 


Providence, R. I. 


WOOD SCREWS @ MACHINE SCREWS @ SHEET METAL SCREWS @ STOVE BOLTS 













INDUSTRIAL 
BRUSHES 





IMPORTANT MAINTEN- 
ANCE EQUIPMENT FOR 
TODAY’S BIG PRODUC- 
TION SCHEDULES ..... 


CAPITAL "RED CAPS" handle industry's 
maintenance jobs economically and ef- 
ficiently. This is no small undertaking be- 
cause in many industries, especially those 
engaged in defense work, the » ther 
up job represents an outlay of large 
amounts of money. An ever increasing 
number of these companies rely on "RED 
CAPS" because they are familiar with 
their high quality, their long service life, 
and +hair thorough adaptability for the 
job at hand. Sell the best maintenance 
equipment for the money—CAPITAL 
LOONTEE "RED CAP" Brushes and Brooms. 
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Making leather belts of the best stock, 
hand tailoring them to order after deter- 
mining exactly what the requirements of 
operation are going to be, plus being a 
good salesman himself, has enabled W. V. 
Richardson of Goddard & Jackson, Los 
Angeles, to develop a belt department 
that really pays. 


Sales Increase On 
Air Raid Items 


Joseph C. Ryan & Sons, Inc., Yon- 
kers, N. Y., reports a sharp increase in 
the sale of air raid defense equipment. 
Items of this nature include safety 
helmets, flash lights, kerosene lanterns, 
portable searchlights, sirens, police 
whistles, night sticks, buckets (some 
customers want them with sand) and 
portable fire pumps. 

The firm handles two types of port- 
able fire pumps, knapsack and stirrup. 
The former is used in connection with 
a container of extinguisher liquid car- 
ried on the back of the fireman. The 
stirup pump is inserted into a bucket 
and held in position with a stirup for 
the foot on the outside of the bucket. 

Sales on electric pumps for draining 
cellars have improved due to the possi- 
bility that air raid bombings might 
break water mains. Long handled shov- 
els are another air raid item showing 


good sale. 


Craig of Nicholson 
Dies at 67 


Ernest S. Craig, vice president and 
assistant general manager of Nicholson 
File Co., died in Providence on Dec. 26. 

Born on March 2, 1874, Mr. Craig 
came to Nicholson File on April 12. 
1894. He became assistant to the presi- 
dent in 1911, and was elected secretary 
of the company in 1915. On May 28. 
1917, he was elected a director and 
assistant general manager, and on April 
14, 1939, he was elected vice president. 
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DEFENSE WORKERS 
PREFER C & L! 
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Old-timers and youngsters alike pre- 
fer C & L Tools. Experienced men want 
an experience-proven torch, one that in 
the past has given them years of de- 
pendable service. Apprentices like 
C & L heat tools because they are sim- 
ple to operate, always burn blue, do 
hard jobs easily. 





















FORD TRIBLOCS are not only low in 
: first cost, but they are extremely low 

It's downright sensible to carry the A : zi oa one? 

line of heat tools busy mechanics pre- in maintenance cost. They provide 

E fer. If your stock of C & L Torches and . 

Fire Pots is not complete, call your the most economical load transpor- 

supply house for replacements. 





tation—vertical by chain block and 
horizontal by Ford trolley. FORD 
CLAYTON & LAMBERT (4F | poccmecetinn. Tegan Sane 
AEGs ie Bales wick J T are fast anc ames vin op- 
eration and they are “on the job, 











available for use on the instant. 


More Customers They help you maintain produc- 


tion schedules—help you avoid 
Week by Week os dhe : 


costly delays. 


The FORD TRIBLOC is a quality 
spur-gear hoist. It is made through- 
out of high grade drop forgings and 
malleable castings of certified grade. 
Its Acco High Carbon Heat Treated 
Chain has great strength and high 
elastic limit. Hoists are tested to a 
50% overload before shipment. 


Write for information on TRIBLOCS 
in %-ton to 40-ton capacities. 





The original penetrant The penetrating 
and rust solvent lubricating oil 


Every week more plants are discover- 
ing the usefulness of Tasgon and 
Lubri-Tasgon, which do their jobs by 
the unique principle of colloidal pene- 
tration. Tasgon quickly loosens rusty 

‘ nuts, bolts, fittings. Lubri-Tasgon pr 
carries a rich lasting lubricant to | my 
every moving part. Write today for “cee 
information about prices, discounts we 
and display material. 


SAMUEL CABOT. Inc | AMERICAN CHAIN & CABLE COMPANY, Inc. 
1411 Oliver Building Boston, Mass. 







IN 
FORD -ILADE LPHIA, PENN 


In Busines 55 for 
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SPEED RAIL SHIPMENTS 


@ Today as never before, Distributors 
have front line jobs for those efficient, pow- 
erful, car moving tools. Millions of car 
loadings mean work for BADGER Car 
Movers—spotting and shifting cars for 
prompt loading and unloading—keeping 
sidings clear so that every available car 
can be put into main line use. 

We urge you to check the needs of all 
industrials with sidings in your territory. 
Here is a source of business for you today that will not only bring 
you profit, but will facilitate rail shipments and delivery of raw 
materials and products that are required for war production. 
Insure your ability to “keep ‘em moving.” Be sure your stocks of 
BADGER Car Movers and the Advance Safety Car Wrench are ade- 


quate for today’s needs. We will cooperate fully in serving your 
requirements. 





© POWER KING 


ADVANCE SAFETY WRENCH 


ADVANCE CAR MOVER COMPANY 


APPLETON+ WISCONSIN 
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Because too many cooks can spoil the 
priority accounting, as well as the pud- 
ding, Wallace J. McElroy has been given 
sole charge of this work at the Silliter & 
Holden Co., Hartford. His services permit 
other staff members of the firm to devote 
full time to their regular work 


Sound Films Teach ° 
Machine Operation 


A series of sound films, produced by 
the U. S. Office of Education, Federal 
Security Agency, to assist potential and 
employed defense workers more rapidly 
to learn and more thoroughly to com- 
prehend the instruction being given 
them in the vocational schools through- 
out the country, has been announced by 
Dr. John W. Studebaker. U. S. Com- 
missioner of Education. 

Fifty reels of film, eighteen of which 
have been completed and the balance 
of which are now in production, com- 
prise the series. These films will be 
reproduced in 16 mm. size and made 
available at low cost to defense train- 
ing centers, vocational schools, and in- 
dustries offering apprentice training. 
The contract for distribution was 
awarded on a competitive basis to 
Castle Films, Inc., which will sell the 
sound-on-film reels at less than nine 
dollars a reel. ; 

Presenting a detailed course in the 
handling of machine tools in precision 
work, forty of the films are on the sub- 
ject of machine shop practice. Seven 
reels are devoted to the engine lathe, 
five reels cover precision measurement, 
five are on the vertical boring mill, five 
on the milling machine, five on the use 
of drill presses of various types, seven 
on bench work, three on the shaper, two 
on the action of single point cutting 
tools. and one on centering and layout. 
In addition, ten reels still in produc- 
tion cover operations in shipbuilding. 

As an example of the detailed instruc- 
tion provided by the films, the five 
subjects treated in the reels on the 
engine lathe are: rough turning between 





























Reasonable Cost Allows 


PROFITABLE MARGIN 


Rubyfluid is the profit line of soldering 
products that smart jobbers promote. 
Rubyfluid products are made right to 
meet today’s exacting demands—they 
do a perfect job quickly. 


Rubyfluid builds good will—brings re- 
peat sales—gives you real profit. 
Order a supply for your shelves today, 
there is more soldering now than in 
previous years—increase your sales 
by having a good stock of excellent 
materials. 








ORDER FROM 


RUBY 


CHEMICAL CO. 
76 McDowell St. 
COLUMBUS, OHIO 




















HANG ON 


Because they have a speciai grip, 
Electroline-Fiege Wire Rope Con- 
nectors ‘hang on"’ under all condi- 
tions. The bite is tapered from rear 
to front. That dampens vibrations, 
thus preventing crystallization and 
fraying, tives you a positive con- 
nection and added rope life. 


Electroline-Fiege connectors are 
safe (no molten metals to injure 
workmen or weaken wire rope,) 
streamlined, easy to install and 
economical. There are styles and 
sizes to fit every need. Write today 
for the interesting booklet, ‘‘Posi- 
tive Grip’’. It is full of useful data. 





4121 South La Salle Street Chicago, Mlinois 


















.-- to help you sell more 


LEATHER BELTING 


Leather Belting is being advertised in the same business 
papers as last year... and in additional magazines like 
Modern Industry, Machine Design. A total circulation of more 


than a million messages to industrial customers of yours! 


Ask Leather Belt manufacturers how you can 
tie in with this promotional effort for 1942. 
Talk Leather Belting. Every manufacturer 
should see “Facts About Leather Belting’s 
Superiority.”” Carry it with you. Use the 14 


points in your own selling. 





AMERICAN LEATHER BELTING ASSOCIATION 
53 Park Row, New York, N. Y. 


RB 
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Production means Victory 


“YANKEE” VISE 


Speeds Production=and Sales 








War means all-out production. All-out production demands the 

tools that can stand the punishment of ceaseless hours, endless 

work and still speed up the job. The “Yankee” Vise is just such 

a tool. Here’s why: 

1. Sides, front end and base are accurately milled to hold work 
square on face plate or machine bed. 

2. Detachable swivel base permits the vise itself to be transferred 
from bench to machine for drilling, tapping or milling opera- 
tions—and back to bench again. 

3. Quickly, easily and economically converted into milling, drill- 
ing and tapping jigs. 

4. Hardened steel block with V-shaped grooves, furnished as 
standard equipment, holds round stock securely. 


8 wy Ws . ; i 

“Yankee” Vises are made in four jaw widths and two styles. No. 991— . 
i 114”; No. 992—2”; No. 993—234”; No. 994—4”. These same sizes with 
' the detachable swivel base feature are Nos. 1991, 1992, 1993, 1994. ‘ 


“YANKEE TOOLS 


make good mechanics better 


North Bros. Mfg. Co., Phila., Pa., U.S. A. 
Established 1880 
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centers; turning work of two diameters; 
cutting a taper with the compound rest 
and with the taper attachment; drilling, 
boring and reaming work held in 
chuck; and cutting an external na- 
tional fine thread. 

An unusual feature of the films is 
that they are taken from the standpoint 
of the machine itself rather than of the 
operator as such. The machine through- 
out remains the “star” of the show, and 
extraneous matter which might distract 
viewers is carefully excluded. 


F. L. Curtis Becomes 
R-M Vice President 


F. L. Curtis, general manager of the 
Manhattan Rubber Mfg. Division of 
Raybestos-Manhattan, Inc., has been 
named a vice president. Mr. Curtis has 
been associated with the company since 
its beginning in 1893, and has long 
been its treasurer. 

Succeeding Mr. Curtis as general 
manager is H. E. Smith, formerly assist- 
ant general manager, and succeeding 
Mr. Smith is J. H. Mathews. 


Joins Bright & Co. 
As Salesman 


A. N. Wagner. formerly with the 
Economy Fuse and Mfg. Co., has joined 
Bright & Co., Reading distributor, as 
outside salesman. This 
creases the industrial 


addition in- 
sales force to 


four salesmen, according to J. C. Bright, 
sales manager. 


Part of main office of Biggs Pump & Sup- 
ply Co., Lafayette, Ind., which underwent 
a face-lifting, sound-proofing and fluores- 
cent lighting job last summer. C. W. Huth, 
p.a., and Roy Beaulieu are in _ back- 
ground while R. M. O’Haver, sales man- 
ager listens to customer's problem in right 
foreground. 
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% An adventure of a distributor’s salesman who knew his territory 


T 
cue THAT WASN 
“Best Seller” —™ Comes To LIFE 


To Your Line! | ‘A prospect of mine was caught with “I remember an idle plant that had a 




















his pants down — machine like his — 





“He gave me his next order. I made “And I got over some safety recom- 
sure the rating forms were correct and mendations — replacing wire rope 
and fittings—" 


o ia 
can build 8 
2g’ substantial 


ey 






Write for catalog sheets and prices—and 
start your profits rolling in with this "Best 
Seller’’ right now! 


345P West Huron St. CHICAGO, ILL. 







Why You Can SELL MORE 


CLEMENTS 


CADILLAC 


PORTABLE-ELECTRIC COMBINATION 
BLOWERS & SUCTION CLEANERS 









Laughlin Protects 
the Distributor 


with a 100% 
Distributor Policy 


In leading industrial magazines 
Cadillac advertisements tell why the 
elimination of dirt and dust is vital to 
continuous, economical plant operation. 
Cadillac paves the way for your “sales- 
offense.” 


For industries’ “Dust-Defense"” we 
offer 5 Cadillac models. Write 


oun MFG. CO. THE THOMAS L AUGHLIN COMPANY 


6656 S. Narragansett Ave. Chicago, Ill. PORTLAND, MAINE 


= 





— 0G For 


an” 


i. - NOW... 
Harper can supply 
war industries and other 
priority holders with fas- 
tenings. This 1942, 4 





/ color, 80-page Catalog 

% @) gives details. Write for 
Vs complimentary copy to- 
s day. Harper maintains 

: 4320 STOCK ITEMS 

Pa . . . of non-ferrous and 

Pa stainless bolts, nuts, 


screws, washers, rivets 


A) and related items. . . 
“hy and operates special 
* machinery to produce a 


host of “hard-to-make”’ 
fastenings. Today Harper 
Products are being used 
by thousands of war 
manufacturers. Mail your 
Catalog request now. 


THE H. M. HARPER CO. 
2622 Fletcher St. Chicago, lil. 


















GLOBE zx: 


. « « Pre-Tested for Quality 
So As To Assure Complete 
Buyer Satisfaction! 



















@® This is no time for “just-as- 
good” products . . . quality must 
be foremost in all the items you 
sell . . . quality such as that 
found in every woven belting 
product made by GLOBE! 
Today, under the stress of emer- 
gency production, make sure of 
your sales—sell GLOBE! 

With GLOBE, you're not only 
equipped to guarantee your 
belting, but you can fill almost 
every belting requirement as 
well. GLOBE has the belt most 
buyers need, among them being: 


SOLID WOVEN WHITE 
COTTON BELTING 
SOLID WOVEN WATER- 
PROOF TREATED BELTING 
ENDLESS WOVEN BELTS 
KANRY-TEX BELTING 
WEBBING AND BELTING 
SPECIALTIES 


Write for our latest price 
and product list 











Globe Woven Belting Colne 


1390-1398 CLINTO 


BUFFALO NEW YORK 
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| Distributors Announce 


New Catalogs 


Distributors’ catalogs keep rolling off 
the presses in attractively bound covers, 
packed with pertinent sales informa- 
tion selected and culled for the use of 
busy purchasing agents. These new 
sales guides are an important part of 
each distributor’s contribution to the 
speedy arming of the nation and repre- 
sent not only a tangible cash outlay but 
many tedious hours of work on the 


| part of the sales and office staffs in 


collating the material. Below are some 
of the latest off the R. R. Donnelley 


yresses in Chicago. 
£ 


Mills & Lupton Supply Co., Chat- | 


tanooga, Tenn.—This company has 
issued an industrial supply catalog of 
300 pages covering the mill supplies, 
electrical and power equipment, trans- 


| mission and belting, pumping units, 


steam specialties, plumbing and _heat- 
ing, conveying equipment, contractors’ 
equipment, and roofing. In addition 


| to Catalog No. 30 of industrial sup- 
| plies, they also compiled Catalog No. 
| 82 of electrical supplies. The com- 


bination of the two catalogs enables 
them to represent practically every need 
of the industries they serve. 


Cameron & Barkley Co., Charleston, 


S. C.—An_ old-established house that 
| began business in 1865, this company 
| now has branches at Jacksonville, 


Tampa and Miami, Fla. At the 
beginning of the catalog, two pages are 
devoted to reproduction of the original 
partnership agreement signed by the 
founders of the company on November 
1, 1865. It also contains pictures of 
the offices and warehouses of the four 
branches. Catalog 77 has over 600 
pages and is conspicuous for the many 
blue-ribbon lines which Cameron & 
Barkley handles, It is attractively bound 


_ in a blue imitation leather cover. 


Smith-Courtney Co., Richmond, Va.— 
Another old-established southern sup- 
ply house, the Smith-Courtney Co. has 
issued its 70th anniversary catalog, No. 
6, to reflect the goods carried by their 
Richmond, Va., and Greensboro and 
Hickory, N. C. branches. Catalog 
covers their lines of industrial supplies, 
machinery and contractor’s equipment, 
which they distribute to the textile 
mills, shipyards, railroads, industrial 
plants, ete., in their territory. It con- 


| tains a great deal of engineering data, 


| 


designed to make the catalog a useful 
reference book as well as a source of 
information covering various supply 
items. The engineering data is dis- 
tributed throughout the book, usually 
adjacent to the type of goods to which 
it is related. This information is so 
abundant that a separate index is car- 
ried. The catalog runs over 800 pages. 
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noth 
ROCKWELL 


BLAST GATES 


© Practically every industry 
uses low pressure lines to carry 
air, gas, liquids or semi-liquids 
—that should be controlled by 
blast gates. 


Distributors find the Rock- 
well line ideal, because they 
can supply any type or size, 
and make prompt shipments. 





No servicing required. De- 
liveries are made direct to your 
customer. 


Write for catalog No. 4026, 
price lists and discounts. 


W. S. ROCKWELL COMPANY 


@ Any gauge can 
be rough-handled 
out of adjustment. 
However, if it's a 
MARSH “Recali- 
brator” Gauge 
turning this ‘‘Re- 
calibrator” screw 
corrects the gauge 
throughout its 
ENTIRE scale. 


Write for our distributor plan 
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Photograph courtesy Packard Motor Car Co. 








A MARVEL No. 8 Speeds All-out Production 
of Packard Rolls-Royce Aircraft Engines 


MARVEL Sawing Machines are playing an important part in speed- 
ing production for National Defense. Not only the MARVEL 6A 
and 9A High-Speed Production Saws that automatically cut-off rifle 
barrels, gears and parts from bar stock in great quantities; or the 
giant MARVEL No. 18 Hydraulic Saw so well known for its cutting 
Speed; but all other MARVEL Saws, too, each in its own way, are 
at work in America's “all-out production." Take for example, the 
MARVEL No. 8 Universal Band Saw illustrated above, working on 
aircraft engine crankcases in the "D" Division of the new Packard 
Rolls-Royce Engine Plant. 


Because of its large capacity (will handle work up to 18" x 18"); 
because it cuts at any angle fe 45° right to 45° left; and because 
the blade remains vertical throughout its straight-forward carriage 
travel, the MARVEL No. 8 will do trimming, notching, mitering and 
cutting-off, and will save hours of machining by roughing out work 
to size and shape. 


ARMSTRONG-BLUM MFG. CO. 


"The Hack Saw People” 


5700 Bloomingdale Ave. Chicago, U. S. A. 


Eastern Sales Office: 225 Lafayette St., New York 


MILL SUPPLIES * FEBRUARY, 1942 








* 


The MARVEL System of Metal Sawing com- 
prises the most complete line of metal saws 
(9 types) including small general purpose shop 
hack saws, automatic production hack saws, 
a giant hydraulic hack saw, the metal cutting 
band saw illustrated above; and the positivel 
unbreakable MARVEL High-Speed-Edge Hac 
Saw Blades. 


MARVEL SAWS are sold thru industrial dis- 
tributors. 
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WITHOUT 
DELAY 


The tremendous VIC- 
TORY plant expansion 
program does not tolerate 
delays. The most remote 
item needed to complete 
a job can work serious 
havoc with vitd@l defense 
schedules if stocks are 
permitted to run out. 
ARRO has anticipated all 
this by maintaining com- 
plete and ample stocks of 
ARRO EXPANSION 
BOLTS and ALLIED 
PRODUCTS for prompt 
delivery. As a jobber, 
this means you can take 
care of your customers 
without delay. 


Jour 


ARRO EXPANSION BOLT 
COMPANY 
Marion ¢ Ohio 
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AND ALLIED PRODUCTS 
Sold only through jobbers 


















WAR COMMUNIQUE 


to MILL SUPPLIES 


Last month many distributors were 
invited to comment, in a special “War 
Communique’ to Mill Supplies” on 
their problems under present condi- 





tions. Their viewpoints provide a repre- 
sentative cross section of the industry's 
current headaches. Some of the more 
interesting comments follow. To en- 
courge frank expression, no names are 
used, 


Manufacturers Confused 


Distributors are greatly confused by 
the varying interpretations of prefer- 
ence rating orders they are receiving 
from manufacturers. This is also true 
of the instructions they are getting for 
procedure in extending preference rat- 
ings. 

We have had the experience of hav- 
ing two manufacturers in the same line 
of business tell us to proceed in two 
different ways on the same preference 
rating order. The least that manufac- 
turers should do is to develop a uniform 
set of instructions on similar lines of 
merchandise. 

Why not ask the manufacturers, 
through the trade association of their 
industry to develop a unified system 
of sequests for operating under the 
priority 'aws? 


We also find that manufacturers 
tutives are not as well posted 
on priority regulations as distributors 


elves are. Since the manufactur- 
ers’ salestaen can’t spend much time 
selling these days, certainly there is no 


The government's vast new shipbuilding 
program has imposed new burdens and 
responsibilities on distributors in Savan- 
nah, Ga. Above, M. S. Doyle, sales man- 





MILL SUPPLIES * FEBRUARY, 1942 





ager of Georgia Supply, wades through a 
sea of priorities detail. 


IN EMERGENCIES, 
TOO, HE 
PUTS HIS TRUST IN 


KLEINS 





Since 1857 


HEN winter winds howl and there’s 

ice on the lines! America relies on 

the man with the safety belt and climbers to 

keep power surging through lines—tokeep 
messages humming over singing wires. 

Under conditions like these, the reli- 

ance on Klein pliers by these ‘‘men who 3 

know” is an adequate testimonial to the 

fact that for them only the best is good 

enough. 


Saas a 









Mathias KIEIN & Sons 
Esableched I Ch ago. USA 


3200 Belmont Avenue, Chicago, Illinors 
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MAGNOLIA BEARING METALS 


STEEL LETT YR ENS, 


worn! MAGNOLIA Anti-Friction METAL 


the lowest coefficient of friction of any known 
bearing metal . . . 300% lower than genuine 
babbitt. It is recommended for use in electric 
motors and other machines which subject bear- 
ings to steady, high speeds and uniform loads. 


A graphite treated, self-lubricating alloy having CRACKE : 





POWER Nickel-Genuine BABBITT 


i 
SQUEEZED: A uniform, nickel-treated, genuine babbitt 


alloyed particularly to withstand extremely 
heavy sustained pressures. A superior bearing 
metal in which hardness, strength and high 
melting and softening points are combined. 
For use in such machines as marine reciprocat- 
ing engines, water turbines, paper mills and 
rolling mills. 


RECOMMEND MAGNOLIA BEARING METALS... 


and assure your customers superior bearing service with minimum 


a arent sina Bas ai 
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120 BAYWAY : ELIZABETH: NEW J 
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Handbooks Available .. 


friction losses under every kind of load. Our engineering depart- These Magnolia Metal Bearing Books 
ment will gladly assist you in advising the correct bearing metal will help your salesmen and your 
for any operating conditions. customers. Write for supply. 


Lrowltes 


ADAMANT Super-Genuine BABBITT 


The highest quality genuine babbitt known... 
tough ... strong... it stands shocks without 
cracking. Recommended for use in internal 
combustion engines, rock crushers and other 
machines which subject bearings to severe 
shock loads. 





ISOTROPIC Die-Cast BRONZE 


A stronger bronze cast by the new crystal con- 
trol method which produces a more homoge- 
neous structure. Available in over 700 different 
stock sizes, these superior bronze bushings are 
machined on all surfaces and are free of blow 
holes, cracks or spongy metal. They wear 
longer and present a better bearing surface. 












THE MAGNOLIA METAL COMPANY 


ERSEY 
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STATIONARY JAW A 
SWIVEL BASE 











COMPLETE 
LINE 
cy 


Machinists 
Bench 
Combination 
Pipe 
Coachmakers 
e 
Chucking 


s 
Woodworking 
Solid Nut 
Continuous 
Screw 
Quick Action 
Lightning Grip 





MORGAN 


SEMI-STEEL 


VISES 


” COMBINE MODERN DESIGN 
WITH PROVEN PERFORMANCE 
RECORDS + © © © © oo 


The accuracy, rigidity, and strength of MOR- 
GAN Vises have established performance rec- 
ords that give you effective sales arguments. 
When you add to this our modern methods of 
manufacture and the interchangeability and 
dependability of our vises you really sell 100°, 
satisfaction to your customers. Important too— 
especially to your customers who are engaged 
in defense work—is our ability to handle orders 
promptly. Our protective distributor's policy 
assures your profits. Write— 





MORGAN VISE CO, wn serrensow st. CHICAGO, ILL. 
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better way of assisting the distributor 
than to learn how to interpret priority 
rules, and particularly their own com- 
panies’ requests for priority informa- 
tion. Too many times the salesman 
just shrugs his shoulders and remarks 
that these problems are not in his de- 
partment—which is only too true, either 
because his home office has not pro- 
vided information, or because he has 
not been mede to develop an under- 
standing of it. 


Wants Exemption For 
Industrial Salesmen 


It takes many years to train indus- 
trial supply salesmen to the point where 
they are of real assistance to defense 
industries. Yet they are given no more 
consideration by the local Selective 
Service Boards than young men_ in 
mediocre jobs in the defense industries. 
Young men can be taught to run an 
automatic machine in three months. 

Apparently the draft boards have 
been instructed not to exempt any 
“distributor” employees, and the word 
“distributor” is defined as any firm 
that sells at retail. In my opinion, in- 
dustrial distributors should be regarded 
in the same category as d-fense plants. 


® True, it takes many years for an in- 
dustrial salesman to mature to his full 
usefulness. But Uncle Sam needs men, 
and is adopting a policy of few defer- 
ments, no exemptions. Even among the 
sipyards, aircraft factories and muni- 
tions plants, the young men will be 
called up. (See article by Brigadier 
General Hershey on page 65 of this 
issue.) —Eprror. 


Expresses Fear of 
M-67 Order 


We see an _ increasing tendency 
toward allotments and minimum in- 
ventories, rather than preference rat- 
ings. In principle this is all right. 
However, one of the recent orders, 
M-67, provides for six turnovers a year, 
exclusive of direct sales. We think we 
have done a pretty good job during the 
past 20 years in the matter of turnover, 
but we haven’t even come close to six 
times a year. Our lines are varied, and 
some of the shelf goods just can’t be 
turned over that fast. 

The M-67 Order applies, of course, 
to plumbing, heating and _ electrical 
wholesalers. We are just wondering if 
the government is going to ask for six 
turnovers on mill supplies. 

It is the writer’s opinion that imme- 
diate representations to the government 
should be made by our industry to 
point out that more liberal provisions 
should be made for our inventories. 

We realize that we are in war, and 























PLYMOUTH 


THE Rone YOU CAN TRUST 





THE ANSWER IS: all the Manila rope this country 
can produce . . . since we must now include soldiers, 
marines, and the 17 workers required to equip every 
single armed man. 

REMEMBER PEARL HARBOR! 

That infamous attack started War in the Pacific and 
interrupted normal trade movements of one of Uncle 
Sam’s vital materials— Manila fiber from the 
Philippines. 

With the result that our Government has now 
wisely enlisted the services of all existing stocks of 
Manila fiber in producing rope for war—leaving non- 
military civilian needs to be met by rope made from 
other fibers. 

PLYMOUTH WARTIME ROPE is one such rope 
now made to fill civilian orders. It is made of the 
finest sisalana fibers available and is 80% as strong as 
our famous regular Plymouth Manila Rope. 

Wartime Rope, too, must be conserved to the best 
of our ability. We mustn’t waste rope of any kind. In 
fact, if every piece of rope used in 1942 were properly 
cared for and made to last only 10% longer, it would 
increase the country’s stockpile by approximately 





PLYMOUTH CORDAGE COMPANY 


North Plymouth, Massachusetts «Welland, Ontario 


You may send me a copy of the new Plymouth Rope 
Emergency Book No. 2—as well as the booklet 
“Making Rope Last Longer.” 


NAME 
BUSINESS__.__ 
ADDRESS_ 


15,000,000 pounds! 


HERE’S ONE BIG WAY YOU CAN HELP OUR WAR 
EFFORT: Tell all your rope customers how vital the 
need is to save rope. If the Purchasing Agents, Plant 
Superintendents and other executives whom your 
salesmen call on are stimulated to do something about 
it in their own plants, it will help tremendously. 


A few simple instructions are all you need to know. 
They are covered in anew Plymouth Looklet “Making 
Rope Last Longer.” This is available for your dis- 
tribution. 

Plymouth has also prepared a special new “Emer- 
gency Service Book No. 2” explaining all the details 
in the new Government order. Write for your free copy. 


SO PLAY SAFE, BE THRIFTY, HELP UNCLE SAM 
WIN. Send in coupon for your free copy of the new 
Plymouth literature on Rope in Wartime. 


PLYMOUTH CORDAGE COMPANY 
North Plymouth, Massachusetts, and Welland, Ontario 
Division Offices: New York, Chicago, San Francisco, 
Houston. Warehouse Stocks: New York, Boston, Baltimore, 
Philadelphia, Cleveland, Chicago, Houston, San Francisco. 
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PLYMOUTH CORDAGE COMPANY 
North Plymouth, Massachusetts 


LAST LONGER 











PLYmouTH 


ORDAGE COMPany 
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For service that means better results 
forthe user .. . 


VINCENT HUNTINGTON 
Improved GRINDING WHEEL 
DRESSERS and CUTTERS 







There's a great difference in the way cutters are made—we have been 
making them since 1909 and use only high carbon tool steel for our 
cutters—the teeth are milled and heat treated to the proper degree of 
hardness. When you sell Vincent Huntington dressers and cutters you 
can be sure your customers are getting the right tool for the job. Stock 
them—supply them! Our punched catalog sheets explain many special 
features of our tools—send for them. 


"If it's a Huntington Dresser or Cutter Vincent Makes it’ 


THE 
VINCENT STEEL 
PROCESS CO. 


2434 Bellevue Ave. ae 
DETROIT, MICH. - Ea. 


New Type Hardened 
Steel Bushings 





Non-Burring 
Cutters 














BUILD UP YOUR ROOFING BUSINESS with 


ROLL 
ROOFINGS 












Backed by over half a century 
of specialized manufacturing ex- 
perience, these high quality, 
popularly-priced, ready-to-lay 
roofings are nationally known 
for their dependability. Made in 


weights and finishes to meet 
every requirement. 

To maintain your roofing busi- 
ness and profits—sell CAREY 
Roll Roofings. Write nearest 
branch office for distributors’ 
proposition, or address Dept. 55. 





THE PHILIP CAREY MFG. COMPANY - Lockland, Cincinnati, Ohio 


. ANADA ne mice giy p ' ' , aT in 
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our own conveniences are sub- 
ordinate to the war effort. Nevertheless, 
we think that the experience of our 
industry should play a large part in 
decisions of this kind. if the industry 
is to do its job at peak efficiency. 


that 


@ There is nothing definite to the effect 
that M-67 will distributors of 
industrial supplies. Doubtless if its 
principle is extended to this field, care- 
ful investigation will be made first to 
determine the practical working level 
of stock that will be necessary. The ex- 
perience represented in the personnel 
of the Distributor Section (see Page 
49) should inspire some confidence that 
decisions affecting the industry will be 
based on sound knowledge of the prab- 
lems.—Epitor. 


cover 


Priority Extensions 
Still a Problem 


Ninety-five per cent of our present 
difficulties are in securing deliveries. 
We are having very little trouble in 
securing the necessary priorities, but it 
does consume a large amount of our 
time. We will be greatly relieved if, on 
all classes of material requiring priori- 
ties, a certification on an order is per- 
mitted by the purchaser, and can be 
re-extended by us in the same manner. 
We are doing this on a fairly large 
proportion of our orders, but some 
suppliers insist on having separate pri- 
ority rating sheets. 


®@ Although certification by the pur- 
chaser can be extended by the distrib- 
utor in a number of important priori- 
ties (notably P-100 and P-90, which 
are accumulative by class of product) 
it is necessary to bear in mind that this 
privilege is not general. With increas- 
ing recognition of the distributor's 
problem among officials in Washing- 
ton, it is significant to note that the 
accumulation method is granted more 
frequently in a number of the more 
recent priority regulations. The new 
PD-3A will be accumulative within the 
terms of the order.—Epitor. 


Replacing Stock Sold 
For Maintenance 


It is becoming increasingly difficult 
to obtain material for replacement of 
our stock without having at least an 
A-10 priority. In many instances the 
manufacturer insists on having a higher 
rating. 

We feel the government should issue 
an order similar to P-100 to take care 
of repairs and maintenance of the 
home owner and small business man. 
Isn't it essential to be able to repair a 
burned-out boiler or a broken closet 











B Vest Steel Valves are d-r-o-p f-o-r-g-e-d 
and that’s why they are extra strong 
and extra tough ... operating with a 
maximum of dependability and a mini- 
mum of maintenance in exacting flow 
control services ... the kind of perform- 
ance that is a “must” with power plants 
like Chester Station of the Philadelphia 
Electric Company. 


PHENRY VOGT 
MACHINE 0, 


7% LOUISVILLE, KENTUCEY - 


Branch Offices: 


me York, Philadephia Soe a 
“: ‘ . id , + 
fieego, Cincinnati, ‘St 4 es 
- Z oe a aes 


> -1500* globe valves on - pressure drip lines 
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VERSATILITY //is 


Now Built in three Sizes 
No. i dia. round of 


5” x10" f 


No or. dia. round of 


8” « 16” flat 


No. 12—12” dia. round or 


12” = 16” fot 


Also the No. 9 Upright 
Sow. 





WELLS Metal Cutting Band Saws 
Accurately Handle a Variety of Jobs 


Each day, even each hour, may bring a 
new and different job to the Wells Metal 
Cutting Band Saw —but each will be 
handled 
lowest cost. These dependable saws are 


accurately, 


expertly engineered and are designed to 
do a wide variety of work. They are 
portable and can be quickly moved 
the where needed. Learn today what Wells 
Saws can do for you. 


WELLS MANUFACTURING CORP., Three Rivers, Michigan 














Your Customers Will 
Appreciate Saving Time With 
PEERLESS 
HOISTS 


When your customers are con- 
fronted with new or additional prob- 
lems of saving time in keeping ma- 
terials and work moving you have 
the answer at your fingertips—Peer- 
less All Steel Hoists. 


And you have the advantage of 
saving him time and money by 
eliminating losses incurred by re- 
pairs and maintenance of his Hoists. 
The sturdy steel construction of 
Peerless Hoists guarantees him a 
maximum amount of time on the 
job day after day and year after 
year. 


Steel stands the strain and Peer- 
less Hoists are ALL-STEEL. 


THE HARRINGTON COMPANY 


17th & Callowhill Sts., Philadelphia, Pa. 
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bowl in order to protect the health and 
welfare of the community? What good 
is a stock of raw material to an indus- 
trial plant if it doesn’t have the man- 
power to fabricate it? 


® Evidently your business is essentially 
plumbing and heating. Your manufac- 
turers should apply for priority assist- 
ance under the Production Require- 
ments Plan, which is designed to help 
not only those producing war materials, 
but also those selling to distributors of 
plumbing, heating, electrical and indus- 
trial supplies. With PRP’s application 
form, PD-25A, a manufacturer sets 


forth his raw material requirements 


and “end uses” of his products—in 
your case maintenance and repair of 
farms, homes, etc. When his applica- 
tion is approved, he will get a priority 
for at least some of his needs—enough, 
presumably, to fulfill requirements of 
the essential services rendered by his 
product, In this way it is expected that 
sufficient production will be maintained 
to provide the maximum two months’ 
inventory allowed plumbing and heat- 
ing distributors under Order M-67.— 
Epiror. 


Actual or Book ‘ 
Inventory? 


You are doubtless familiar with the 
suggestions which have been general re- 
cently, advising distributors to keep 
books and records showing the follow- 
ing: 

1. Records covering total sales be- 
ginning as of Jan. 1, subdivided so 
that they can show which are direct 





Shy A. S. Scheu, Colcord-Wright Machin- 
ery & Supply Co. treasurer, usually does 
a fadeout when cameraman comes 
around. "I can't get used to those dang 
things exploding,” says this elderly St. 
Louis supply house executive after being 
caught unawares. 


























MAMA WANTS 


».. 


(And conversely—) 


Dont send a man 
to do a boys job! 


T'S pretty obvious that this big fellow should be putting 

his strength to some more productive use. 

And it's just about as obvious that the same principle 
also applies to pipe. Yet the simple fact is that a lot of pipe 
strength is being wasted in services where much lighter wall 
thickness would be adequate — that a lot of steel is going 
into pipe that should go into tanks and guns and planes. 

To get right down to cases, light wall Taylor Spiral Pipe 
can handle a large percentage of the jobs for which Standard 
Thickness is ordinarily used at an installed cost which is 
perhaps twice that of Taylor Spiral Pipe. 

They don't have to be easy jobs either, for Taylor Spiral 
Pipe is plenty tough — much stronger, in fact, than even 
seamless pipe of equal gauge. 

Sizes range from 4 to 42 inches — thicknesses, from 18 to 
8 gauge. All types of end joints, all kinds of fittings and 
“specials” and fabricated assemblies are produced by 
Taylor Forge, assuring complete service and undivided 
responsibility. 

Yes, when you sell Taylor Spiral Pipe you help save the 
dollars and steel that are so vital to wartime industry. 


TAYLOR FORGE & PIPE WOKKS 


General Offices & Works: Chicago, P.O. Box 485 © New York Offices: 50 Church St. 


Philadelphia Office: Broad Street Station Bldg. 


TAYLOR Q\w 


A SPOOL OF NUMBER 
©O WHITE THREAD/ 









@ Complicated pip- 
ing layouts are han- 
dledinatrim, 
workmanlike way 
with these Taylor 
Forge Light Wall 
Fittings in combina- 
tion with flanged 
Taylor Spiral Pipe. 
Special factory- 
made fabrications 
are as accurate as 
the plans. 




























































SELL TAYLOR 
SPIRAL PIPE FOR: 


High and Low Pressure 
Water Lines. 


Low Pressure Steam and 
Air Lines. 

Steam and Diesel Exhaust 
Lines. 

Vacuum and Suction Lines. 

Blower Piping. 

Sand and Gravel Lines. 

Industrial Gas Lines. 


Oil and Gas Gathering 
Lines. 


Swing Pipe. 
Spray Pond Piping. 
Hydraulic Mining. 

Dredge Lines. 








@ Other Taylor Forge Products include: WeldELLS and a com- boiler and other pressure vessel outlets; Heavy-wall Electric- 
plete line of other Seamless Steel Fittings for Pipe Welding; Weld and Forge-Weld Pipe; Seamless Rolled Steel Rings; Corru- 
Forged Stee] Flanges; Forged Steel Nozzles and Necks for gated Furnaces, and similar forged and rolled steel products. 
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FIGHT WASTE... SPECIFY 


IRON HORSE CANS 


Metal must not be They're built... with 
double-seamed bot- 
toms and extra wiring 
at top...to cut 


down waste! 


wasted. Cut down on 
replacements with 


IRON HORSE CANS 






WRITE FOR 
Pg CATALOG NOW 





F1416 Garbage Utility Can reo 
“ ing Industries” \ 
33 Years Serving Indu Oily Waste Can 


ROCHESTER, 


NEW YORK 











They'll Give Your Customers 
Years More Service 





Wtavy DOUmE 
BALL BEARING 
Swivel CaSTeRs 


‘Sted STEEL Bfae 
ING 8Ox BOLTED DOuRLE Sioe 
ANGLES LOCKING 
WOOO PLATFORM, 


Just look at the rugged con- 
struction of these Fairbanks 
“Commander” steel - frame plat- 
form trucks with hardwood plat- 
form. Is it any wonder that they 
last years longer! 

Note the way they’re armored. 
Heavy steel angle irons protect 
the hardwood platform from courssomans 180m S018® 
bumps. They are built to take the most brutal punishment with- 
out injury. 

Pipe handles and racks are held rigidly to frame by bolts, and 
can be removed at will. The platform, too, can be replaced, in case 
of accident, without cutting or rewelding frame or understructure. 

Made in a large variety of styles and sizes to meet every require- 


ment, 













END PLATFORM 
ANGLES 


Mas0wOOD Mal. 
fOmm Sicurtyr 
BOLTED BETweens 
LOwt® ano 
UPPER ANGLES. 


VULCAMIZED RUB 
Bt OED wrens 
PROTECT MOORS 
f#Om DamaGt 
CasTee SPacett COumE ancit 


Write for Catalog No. 52 and prices to distributors. 


THE FAIRBANKS COMPANY 
19 East 4th St. New York, N. Y. 


ill Fairbank 
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Hand and Platform 
Trucks, Wheel- 
barrows, Casters 
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sales and which are sales from the 
distributor’s stock, stock sales to in- 
clude, of course, back orders and any 
products shipped to and billed through 
the distributor. 


2. Sales from stock should be fur- 
ther divided so that distributors can 


furnish data showing the volume of 
sales made on rated orders and sales 
on un-rated orders. 

3. That all distributors should have 
taken a physical inventory as of Dec. 
31, 1941, and have accurate detailed 
figures as of that date, and then main- 
tain and keep additional inventory 
records as of the first of each month 
during 1942. 

I believe most distributors are now 
in a position to present figures an- 
swering all of these questions with a 
possible exception of an accurate dol- 
lars-and-cents figure of their actual 
inventory at the end of each month. 
We. for example, have it definitely as 
of Dec. 31. We roughly determine it as 
of each month by charging inventory 
account with actual cost of merchan- 
dise purchased, likewise crediting with 
the actual cost of merchandise sold 
during the month. Do you know if this 
is considered satisfactory ? 


® Yes, Government officials agree to a 
book inventory, month by month after 
a physical inventory taken at the end of 
the year. This means adding purchases 
subtracting sales at cost, and excluding 
direct shipments.—Ebitor. 


Ilg Ventilating 
Promotes Four 


Several promotions have been made 
in the sales organization of the Ilg Elec- 
tric Ventilating Co., Chicago. 

B. L. Casey of the Chicago city sales 
office, has been named district manager 
of the northern territory, supervising 
sales in Chicago, Milwaukee, Minneapo- 
lis. Galesburg and South Bend. W. G. 
Burbo has been appointed manager of 
the Boston office. 

C. E. Parks, formerly manager of the 
Pittsburgh office, has been transferred 
to Los Angeles. where he will assume 
new duties as District Manager of the 
Pacific Coast Territory. 

C. H. Schneider, formerly in the 
Philadelphia office, assumes the post 
vacated by Parks, as manager of the 
Pittsburgh office. 


Fluorescents For Ford 


What is said to be the world’s biggest 
single fluorescent lamp _ installation 
(156,000 lamps) in the new $47,000,000 
Ford bomber plant near Ypsilanti, 
Michigan, was announced last month 
by W. E. Poor, executive vice-president 
of the Hygrade Sylvania Corp, 
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C- ABOVE we picture the importance of the Distributor, in Allen publication 
= advertising for February. This illustration — with the following text — goes out to 
od more than 150,000 of the men who buy or influence the buying in industrial plants: 
ng e 
O- 
G. STRAIN on the industrial machine in- BUT the wheels keep turning — contin- 
of creases; maintenance requirements are uously because the Distributor upholds a 
no mounting in quantity and urgency. The marketing system that WORKS. His wheel— 
ed largest manufacturing plants in the country the mill supply house — connects supply and 
“a would have to shut down within a few days, demand; links the capacity of the one to the 
. if the flow of consumable supplies through needs of the other in a high-geared mechan- 
he | local Distributors were stopped. ism of production. 
rst e 
he ; * * * 
: Allen works — and advertises — to make the Distributor the recognized Key Man in industrial 
‘ marketing today. The man who keeps the machinery of supply functioning without breakdown. 
= F DISTRICT OFFICES 
on j New York City Philadelphia, Penna Chicago, Il Los Angeles, Calif. Detroit, Mich St. Louis, Mo. San Francis« 
30 Church Sireet 15 South 21 st Street $230 N. Latrobe Ave 4051 Stocker Place 14126 Montrose Ave 9726 Lenor Drive 520 Market 
00 : Cortland 7.570% Rittenhouse 0477 Mulberry 2576 Axminis ter 1-0892 Vermont $-2897 Flanders 6045 Dougla 
ti, 
th THE ALLEN MANUFACTURING COMPANY, HARTFORD, CONN. 
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The Complete Line 


Only Armstrong-Bray can supply all 
of your belt lacing needs—WIREGRIP 
BELT HOOKS, Lacers and Lacing Ma- 
chines; STEELGRIP FLEXIBLE BELT 
LACING, SUREGRIP HOOKS and 
FLEXGRIP COUPLINGS for round 
belting. 


































WIREGRIP BELT HOOKS (6 sizes) 
come on patented alignment cards 
that hold hooks rigidly in position, 
and prevent handling losses and card 
end waste. Applied with a Wiregrip 
or any other standard make lacing 
machine. 


STEELGRIP BELT LACING (8 sizes) in 
standard boxes, handy packages or 
long lengths for wide conveyor belts. 
2-piece hinged rocker pins take up 
wear and increase flexibility. Applied 
with hammer, penetrates toughest 
belting with ease and clinches into a 
smooth ‘‘humpless' joint. 


















WIREGRIP Belt Lacing Machines, 
Standard Bench Type (parts inter- 
changeable with other standard 
makes), and improved Portable Vise 
Lacer, that has feet to hold, it up- 
right while loading. These machines 
take all makes of wire belt hooks, 


Write for Catalog 
ARMSTRONG-BRAY & CO. 


“The Belt Lacing People’’ 
5356 Northwest Highway 
Chicago, U. S. A. 

























We are one of the very few who can offer you from ONE 
SOURCE a complete line of files and rifflers. 


We make both Swiss and American patterns in all sizes, 
shapes and cuts. Our plant is at top speed and we are filling 
orders as fast as possible. NATIONAL DEFENSE and our 
regular customers come first. 


“ALLIGATOR” 
“DU-MORE” 


—— . . . “KLEEN KUT” 
YOU CAN'T SELL A BETTER FILE AMERICAN PATTERNS 


CARSON NEWTON CO. «~ _ Belleville, W. J. 
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Peterson of Osborn 
to Address A.S.T.E. 


R. O. Peterson. chief engineer of the 
Osborn Mfg. Co. is scheduled to address 
the American Society of Tool Engi. 
neers’ first meeting of the month, Feb, 
4, in the Sears Roebuck auditorium in 
Baltimore. Mr, Peterson will discuss 
new applications of power brushes. 

Meetings of other chapters of the 
4.S.E. for the month follow: 

Philadelphia, Feb. 5, Closed meeting. 
Engineers Club. 

Rockford, HL, Feb. 5, with Joseph 
Geschelin, Detroit Editor of Chilton 
Publications as principal speaker. This 
will be a joint meeting with Rock River 
Valley Engineering Council at the Hotel 
Faust, Rockford. 

Schenectady, N. Y., Feb. 9, with J. E. 
Erb, Metallurgist of the General Elee- 
tric Co., discussing heat treatment of 
steel. At Veteran’s Memorial Hall, 
Scotia, N. Y. 

Syracuse, N. Y., Feb. 10, with Mal- 
colm F, Judkins, chief engineer of the 
Firthite Division, Firth Sterline Steel 
Co., discussing latest developments in 
carbide tools, Onondaga Hotel. Feb. 13, 
the fourth annual dinner-dance and 
frolic of the Syracuse Chapter, A.S.T.E. 
will be held at the Onondaga Hotel. 

St. Louis, Feb. 12, with Carroll 
Edgar, Chief Tool Development Engi- 
neer of Vascoloy-Ramet Corp., discus 
sing defense tooling, including carbide 
dies, at the Melbourne Hotel. 

Columbus, Ohio, Feb. 12, with A. J. 
Colwell, vice-president, Thompson Prod- 
ucts, Inc., discussing “The Engineer's 
Part in the National Defense Program,” 
Hotel Fort Hayes. 

Hamilton, Ont., Feb. 12, with Frank 
W. Curtis, national president, A.S.T.E. 
as principal speaker and guest. At 
Royal Connaught Hotel, Hamilton. 

Cleveland, Feb. 13, with M. F. Jud- 
kins, Chief Engineer, Firthite Division, 
Firth Sterling Steel Co., presenting an 
illustrated lecture on the manufacture 
of carbide tip tools at the Mid-Day 
Club. 

Boston, Feb. 19, annual dinner, 
frolic and election of officers of Boston 
Chapter, A.S.T.E. at the Hotel Lenox. 


Henry Idema II Joins 
Marine Corps 


Henry Idema II, vice president of 
the Manufacturers Supply Co. in Grand 
Rapids, has joined the Marines. He is 
taking his basic training at Parris 
Island, S. C., and will probably be 
transferred soon to the Marines station 
at Quantico, Va, 
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MILWAUKEE INDUSTRIAL BRUSHES — 


ARE IN THE MIDST OF 


Engi. & 
x Feb. 4 
e NSE PRODUCTION 
liscuss 
1es, 
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chilton & 
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Hotel. : 
Carroll | 
Engi- | 
discus: | 
-arbide Y 
hb A. ¥ i 
n Prod. | 
rineer’s 
gram,” : 
| 7 ~) In production departments and in mainte- factories didn’t do an all out job when emergen- 
st. At | nance work in many of America’s plants cies arose. 
jon. i hi: f f ‘ 
* Jud- producing armament and machines for defense With industry on longer hours and machines 
ee il MILWAUKEE Industrial Brushes are on the job. ; ‘ 
aimee, performing to capacity, more and more 
lee ; That the “Milwaukee” plant has been called MILWAUKEE Industrial Brushes will continue 
jid-Day F upon to serve those with priority ratings is but a to go to work. This means an important job for 
a natural result of the importance of brushes in all Distributors. Industry still has production 
ae ; types of production work. Brushes for years and maintenance problems to be ironed out. 
Lenox. have been classified as tools—necessary ones. MILWAUKEE Industrial Brushes offer one 
There could be no defense preparations such as dependable answer. 
are America’s if the availability of tools was 
f limited. There could be no great America if its THE MILWAUKEE BRUSH MANUFACTURING Co. 
F Milwaukee, Wisconsin 
t QUALITY 
: MILWAUKEE WIRE WHEEL BRUSHES - WIRE CUP BRUSHES - WIRE SCRATCH BRUSHES 
lent of | BRUSHES 
Grand } 
He is ‘ 
wan lhe Key to Industrial Brush Problems 
y be 
station | 


PUSH BROOMS - BENCH BRUSHES - 


FLUE BRUSHES 


- FLOOR BRUSHES - FOUNDRY BRUSHES 
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A GREAT 





Whether you sell Morse roller and silent 
chains only, or whether you sell the com- 
plete Morse line, you'll discover that 
Morse is the name that opens up profit- 


FOR PROFITABLE 
SELLING 








skillful craftsmanship, the most modern 
and finest materials, and advanced de- 
sign have won and strengthened the 
position of this company. 





The prospect of a free venison dinner and 
a good time brought out 260 customers of 
the R. R. C. Neal Co., Buffalo. on the night 
of Jan. 26. Nimrod Neal had several ex- 
planations as to the source of the venison, 


able selling for you. For almost half a 
century, the Morse Chain Company has 
served Industry by building the finest 
power transmission products. Honest, 


MORSE CHAIN CO. 


Now, you can reap the benefits of this 
policy of outstanding service. Sell the 
Morse line of power transmission 
products. 


Division Borg-Warner Corp. 


but the least plausible one offered was 
that he had shot the game with his own 
artillery. 





ITHACA, N. Y. 








Buyers Put Emphasis 
On Advance Planning 





The declaration of war and the turn- 
ing of the year have brought no great 
change in the general business situa- 


tion. The’ increase defense produc- 
tion is offsetting reduction in non- 
defense operations. 

In. the Midwest, conditions are 


repotted better than a month ago, but 
much * uncertainty exists regarding the 
effects of new restriétions on civilian 
| demand. In the West a somewhat down- 
trend in the 
situation is indicated. 
maintaining stocks of 
this section is 
dificult to 
usual manner. 


general business 
Difficulty of 
distributors in 
said to be making it 
transact business in the 
A check to general busi- 
Canada during December. 
caused by war news, has been followed 
by a speeding-up in some lines of pro- 
duction, particularly for war require- 
ments, 

Commodity Prices 


ward 


ness in 


throughout this 
country are still increasing. No change 
is indicated in Canada. Further in- 
creases are expected to be caused by 
increased costs for materials and labor. 
Special discounts are being eliminated 
by most producers and many discounts 
from list prices are out. 

In the East increased prices are re- 
ported on farm products, textiles, and 
metals. No special items are reported 
from the West and increases reported 
in the Midwest are spotty. The general 
price level in Canada feels the steady- 
ing effect of the regulations of Wartime 
Prices and Trade Board. In the United 
| States, OPA price ceilings will tend to 

hold prices in line but higher 
| taxes. and farm prices can only mean 
further strength in our 
price structure. 

Inventories show 





VALLEY GRINDERS 


% Low upkeep cost 
% Economical, efficient performance 
% Complete satisfaction in service 


More than 20 years of painstaking research and manufacture have produced Valley 
Grinders, which are now accepted for their quality, accuracy, and performance through- 
out the world. Most large industrials know from experience what to expect from Valley 
Grinders and satisfied customers are your best assurance of profitable repeat business. 


Valley Grinders are powered by the famous Valley Ball Bearing Motors and protected 


ll 
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by the Valley Guarantee. Specifications include heavy shafts, over- 





size ball bearings, wide wheels, and adjustable tool rests. 


from 4 h. p. Bench to 5 h. p. Pedestal models. 


Valley Electric Corp. 


4221 FOREST PARK BLVD. ST. LOUIS, MO. 


Sizes 








wages, 





commodity 





| 
\ 





no change from a 
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ut QUAKER stave you 


TIME is most important now! 

Our Nation has a task ahead . . . a gigantic task that 
must be completed at the earliest possible moment. 

Precious minutes cannot be wasted. Our Govern- 
ment is asking for vast quantities of all kinds of 
materials. Orders and instructions to speed the war 
materials affect every business. 

Quaker is gladly conforming to all orders that have 
been given to the Mechanical Rubber Goods Industry. 

Government orders for finished products naturally 
have the right-of-way. All such orders for Army, 
Navy, Air Force, are rushed to completion and 


shipped where directed. Industrial and civilian uses 
we will serve to our best ability under the present 
emergency. 

Please bear in mind that the exact product you 
want may not be available due to conditions beyond 
our control. 

We are advising our trade what we can offer and 
suggesting to them what can be used until what they 
desire is again obtainable. 

Quaker is at your service. Perhaps we can help you 
save some of those precious minutes. Quaker Quality 
Products have been aiding Industry for 57 years. 


DO NOT HESITATE TO CALL ON US FOR SRT ORMRSSON, Saavsce OR HELP 









HILADELPHIA | 
NEW Len ° BUFFALO * —_< ~ MEMPHIS e HOUSTON e SAN FRANCISCO 
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NEW DEFENSE BRAND OILED SISAL 
ROPE—NO RESTRICTIONS ON ITS SALE 


Are you having trouble obtaining good rope due 
to priority restrictions? For just such companies not 
engaged in Defense Work, Fitler has developed a De- 
fense Brand Oiled Sisal Rope. It is lubricated against in- 
ternal friction and is specially treated with a water preserva- 
tive. Under O.P.M. General Preference Order No. M-36 
Amendment No. 2 dated Dec. 19, 1941, manila rope was placed 
on the list of production limitations. To those able to furnish a pref- 
erence rating of A-I-J or better on a P.D. Certificate form, attached 
to order, Pure Manila Rope is still obtainable. 


THE EDWIN H. FITLER ¢O. 


Manufacturers of Quality Rope for Over a Century—Established 1804 
MAIN OFFICE, PHILADELPHIA, PA. 
St. Louis New Orleans Los Angeles 
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Sprained backs, ruptures, mashed 

toes and other industrial accidents 

that cut down man-hours can be prevented 
through the use of Simplex Jacks for those dozens 
of lifting, lowering, pushing, pulling and support- 
ing jobs that come up daily in every plant. 


Simplex Jacks further reduce lost time by pro- 
viding the user with an extra margin of safety. 
Every jack in the line has exclusive safety features 
—Automatic Lowering (Lever) Jacks are guaranteed 
to lift their full rated capacity on cap or toe lift, 
there are no fulcrum pins to shear, no screws to 
come loose. Screw Jacks have safety peephole in 
malleable iron bases to guard against overexten- 
sion of screw. Hydraulic Jacks have non-deteriorat- 
ing Neoprene packing seals, shielded release valve— 
to name only a few. 








There’s profit in prevention — you sell safety when 
you sell Simplex Jacks! Get the complete facts. 


Templeton, Kenly & Co. 
Chicago, II. , 


Better, Safer Jacks Since 1899 


Simplex Jacks 
\ better Jack for every job - 
many jobs for every Jack 
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month ago although the trend is down- 
ward due to the limiting effect of pri- 
ority ratings. The reduction of stocks 
to a “practicable working minimum” 
seems to be the trend at present and 
the general opinion is that shortages 
in certain lines will also cause lower 
inventories. In the Midwest, some buy- 
ers indicate long deliveries and order 
backlogs plus unmatched inventories 
and priorities are tending to slow down 
production and build up dollar inven- 
tory values. But a general feeling exists 
that government checks and “freezing 
orders” will tend to average them down. 

Collections still remain good although 
some bad spots may develop due to 
curtailment of business in consumer 
goods, 

Buying Policy during the past month 
has generally settled around a_ three 
months period although more hand-to- 
mouth buying is indicated than previ- 
ously, Particularly is this true on de- 
fense orders. 

Under present conditions buyers 
are having difficulty in establishing a 
very definite buying policy. Sufficient 
unto the day is the evil thereof, and 
buyers are faced with daily chang- 
ing conditions making any set policy 
practically impossible. | Purchasing 
strictly in line with actual needs is 
advocated as a prime need in our 
war economy. “Playing safe” buying 
which produces overbuying is not 
advocated. It should remembered 
that all forward buying is at the ex- 
pense of buying in the future. Selfish 


be 


buying only aggravates the current 
plague of shortage. 
Scheduling and planning are the 


important objectives of buyers today. 
\ well planned program of what is re- 
quired and when it is needed, is of in- 
valuable assistance to buyers in chart- 
ing their course to meet production 
demands. 


Plomb Tool Adds Plant 
On West Coast 


Now nearing completion, a substan- 
tial addition to the Plomb Tool Co. 
factory at Los Angeles is expected to 
aid the company in meeting increased 
hand tool demands. Production sched- 
uled for 1942 is over four times that of 
1940, according to Plomb officials. 
Increases in scheduled production 
show that in contrast to deliveries of 
2.206.000 tools in 1940, 9,133,000 tools 
(representing over 1,200 kinds) 
be produced in 1942, 

The new expansion consists of a 
multi-story steel and brick addition to 
the main factory building, providing 
additional manufacturing space, and a 
large cafeteria for employees. 

The additional facilities will be com- 
pleted by early spring. 


will 








Precision Ball-Bearing 
Drill Presses 





These versatile tools have a big 











Though we are at 


the present very 
busy keeping up 
with demand, we 
can offer our dis- 
tributors the very 
best in service. To 
get all of the 
facts, write today. 
DURO factory 
representatives lo- 
cated in important 
centers are ready 
to give you sub- 


stantial help. 








| HERE IS THE HELP your 
| CUSTOMERS ARE LOOKING FORMOW 





place in production today. DURO 
Drill Presses give the user the results 
he is looking for, and even with a 
number of units installed, the invest- 
ment is not high. Industry needs 
help today—you as a Distributor are 
in an excellent position to render im- 


mediate assistance. 


Sell DURO DRILL PRESSES—get 
those quick sales in a variety of 
plants—get that turnover that will 
give you volume with profit. DURO 
DRILL PRESSES can be sold with 
full knowledge that your customers 
are getting precision-built machines 
—presses that will deliver quality 
results in the busiest production 
lines — presses that have a very 


definite value. 


Our line of Ball-Bearing DRILL 
PRESSES is wide enough to meet the 
greatest percentage of needs and 
includes Floor and Bench models— 


Speed and Multiple Drill Presses. 











UMI 






2649 N. KILDARE AVE. 


DURO METAL PRODUCTS CO a 


- CHICAGO, TERT To) Ts 
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Have your ears 


the pipe, sheets, bolts and nuts, bars, boiler tubes, 


They should be—because we're talking about you 
—in Republic advertisements directed to your 


customers and prospects. 


We’re trying to explain your position in these war 
times. We’re telling readers what a “spot” you’re 


in because you may not be able to give them a// 
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electrical conduit and other products they need— 
and why. We’re emphasizing the fact that you s#i// 


can help them in many ways—and telling how. 


We’re doing all this because we feel your worries 


are our worries—because we think you’re doing a 
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CALL YouR Republic, ’ 








been burning? 


great job under trying conditions—because we 


want to help you all we can in keeping old friends. 


So, in Republic advertisements appearing in 
fifteen trade publications during 1942, we'll be 
in there plugging for you. To acquaint you with 


this new series, the first one is shown below. 


Watch for this and other Republic ads in this series on Republic steels and steel products, Union cold 

finished steel, Republic pipe and sheets and Upson bolts and nuts, which are running this year in 
Plumbing and Heating Journal—Domestic Engineering— Engineering News-Record— Heating, Piping 
and Air Conditioning — Mill and Factory — Modern Machine Shop — Purchasing — Iron Age — 
Steel — American Artisan — Sheet Metal Worker — Hardware Age — Southern Hardware — 
Daily Metal Trade and American Metal Market. 
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If you want reprints of this and other advertise- 
ments in the series to send to your customers and 
prospects, we'll be glad to supply them. Just write 
and state the quantity needed. 


REPUBLIC STEEL CORPORATION 
General Offices: Cleveland, Ohio 
Berger Manufacturing Division ¢ Culvert Division 
Niles Steel Products Division ¢ Steel and Tubes Division 
Union Drawn Sreel Division « Truscon Steel Company 
a 

























“LEADER” 


CHROME CLAD 
STEEL TAPES 





The quick way to sales and 
profits in steel tapes is to fea- 
ture the Lufkin “Leader.” Jet 
black markings show up 
prominently against a satin 
chrome surface that won't 
rust, crack, chip or peel. It 
looks better, lasts longer and 
has plenty of “buy appeal.” 
So take advantage’ of this 
newest improvement in mea; 
suring tapes by putting the 
“Leader” Chrome Clad Steel 
Tape where your customers 
can see it, 


UF HA/N 


INAW, MICHIGAN 


TAPES . RULES PRECISION TOOLS 
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| their cash awards. 
| Caldwell, 





among Riechman-Crosby's staff in Mem- 
phis by Keystone Lubricating Co. receive 
Bottom row: C. Y. 
J. M. Pentecost, W. O. Adams 
and George Cox. Top row: Jordan Bar- 
ton, C. E. Campbell (high man), V. E. 
Leatherman (second), Winston Hoover, Jr. 


| (third) and V. L. Houston. 


Chicago Buyers Plan 
Quiz Session, Feb. 19 


The second annual purchasing-sales 


meeting in the form of a “quiz” pro- 
gram similar to that of “Information 


Please!” 
Chicago Sales Executive Club and the 
Purchasing Agents’ Association of Chi- 
cago at a dinner meeting on Thursday 
evening, 6:30 P.M., Feb. 19, in the 
grand ballroom of Hotel Sherman. 


The program, in charge of V. C. 


Logan, branch manager of the Systems 
Division, Remington-Rand. Ine., and 
H. L. Brueggemann, director of pur- 


Acme Steel Co., will have able 
representation on both sides of the pur- 
chasing-sales equation. 

Askers: Lee E. Ragsdale. 
Western Union Tele- 
graph Co., and B. B. Countryman, direc- 


chases, 


Question 


sales manager, 


| Winners of the sales contest conducted 


is scheduled by the combined | 





tor of purchases, Minnesota Mining and | 


Mfg. Co., St. Paul. 
Answer Experts: (for sales) Harold 
C. Buell, general sales manager, Ameri- 


can Bank Note Co.; 
eral sales manager. 
Alex G. 
ternational 
Arthur E. 


manager, 


Allied Mills. Inc.; 
Shennan, general manager, in- 
Tag & Salesbook Co.. and 
Blackstone, Chicago district 
Dictaphone Corp. 
Answer Experts: 
R. A. Doyle. 


Co., Soya 


(fer purchasing) 
purchasing agent. Glidden 
Products Division: Carl J. 
assistant manager in charge of 
purchases, Federated Metals Division of 
American Smelting and 
fF. W. Sinsabaugh, purchasing agent. 
Bradner Smith & Co.; E. Van Vechten. 


Gross, 


Refining Co.; 


A. G: Philips. gen- | 


purchasing agent, United Air Lines, In | 


addition, a 
George L. 


plant operating 
Meyer, Jr., 
Stewart-Warner 
manager of its 
Division, will 


expert, 
vice-president, 
and general 
Stewart Die Casting 
answer questions _ per- 
taining to plant operation, 
and priorities. 


Corp.. 
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STEADY 
REPEAT 
ORDERS 


DEVELOP INTO 


VOLUME 


In the Ottemiller line, distributors 
have a practically complete line of 
cap screws, set screws, coupling bolts, 
studs and screw machine parts to meet 
the needs of almost any customer. 
Then, too, the Ottemiller line is a line 
of uniformly high quality — one that 
is given preference where the advan- 
tages of standardization are recognized. 

Ottemiller—in products and in dis- 
tributor service offers everything re- 
quired for a_ steady, repeat order 
business. That’s why the Ottemiller 
franchise is one of recognized desir- 
ability. Why not find 
out more about it at 
once? 


rc WM. H. 


Ottomillord 


YORK, PA. 











COLUMBIAN VISES 
tHE Ad/- Oued ANSWER 


TO BETTER BENCH WORK 


REPLACEABLE 
TOOL STEEL 
Jaw FACES 


MALLEABLE IRON 
CASTINGS 
GUARANTEED UNSPEAKABLE 


TESTED 
% The Columbian Line of Vises is 
complete. Columbian distributors 
are always able to suggest a defi- 
nite type for any work in any in- 
dustry. Columbian Vises are well 
known for quality, performance, 
strength and durability. 


Columbian Vises are sold only 
through distributors and backed by 
a sales policy which makes Colum- 
bian Vises profitable to handle and 
Columban a dependable source. 


The Columbian Vise & Mfg. Co. 
9019 Bessemer Ave., Cleveland, Ohio 
The World's Largest Makers of Vises 














h 


HES aX Oo 














Tool Toter 





Machine Tool Cabinet 






Assembler’s 
Bench Bin 


(Patent Applied For) 


Steel Work Bench with 
3-Shift Inserts 


@ The majority of your customers are building equip- 
ment urgently needed by America’s fighting men. It’s up to you to 
help them deliver the goods... on time and in quantities to assure 
quick and complete victory. 


That is the first of many reasons why you should talk Lyon Products 
every time you call on a producer of war materials. With these items 
you can help break many time-wasting production bottle necks. By 
calling them to the attention of the right executives at the right time 
you can multiply the output of many men and machines. Keep your 
Lyon Catalog busy helping to “keep ‘em winning.” 


i YO he Se LYON METAL PRODUCTS, INCORPORATED 
. ad General Offices. 5302 Madison Avenue, Aurora, -IIlinois 


Branches and Distributors 
in All Principal Cities 


SHOP EQUIPMENT 
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Tell Your Customers to 


RE-ENLIST 
Their Old 
Dart Unions 


In the Service of America 
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Manufacturer Publishes 
New Welding Book 


“Practical Are Welding”: A textbook 
by W. J. Chaffee. 516 pages. 512 illus- 
trations. Flexible, red fabrikoid cover. 
Copyright 1942. Published by Hobart 
Trade School, Inc., Troy, Ohio. Price, 
postpaid, in the United States $2. 

Part I is devoted to general welding 
information. The material includes the 
growth of are welding, where arc weld- 
ing is used, manufacturing applications, 
available metals and alloys. discussion 
of joints and welds, 
filler strength of are welded 
joints, cost of are welding, characteris- 


electrodes and 


re rds, 


tics of the welding arc, welding sym- 
bols and their use, equipment for arc 
welding, and development of welding 
personnel. 

Parts If and IIL of the textbook are 
devoted to the complete series of are 
welding lessons exactly 
offered in the Hobart 
This group of 41 
liminary 


as they are 
Trade School. 
lessons covers pre- 
instructions, starting and 
manipulating the are, common joints 
light 


electrodes, 


vith bare electrodes. welding 


rauge sheets with coated 
welding with coated rods in all posi- 
tions, pipe welding; welding cast iron. 
special tests, welding with the carbon 
are, “long are” method of welding cop- 
per, and specialized applications of are 
welding. 

Parts IV and V contain a dictionary 
of welding terms and twenty pages of 
helpful tabular data for operators and 
designers. The handbook also has an 


eight-page cross reference index for the 


reade r’s convenience, 





Virgil Gaskell takes care of a cash custo- 
mer while Augie Uecker (left) checks 
items on order to be filled. Both boys 
handle counter sales for Fort Wayne Pipe 
& Supply Co., Fort Wayne, Ind., and get 
a kick out of meeting Mr. Buyer face to 
face. 
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SHELDON Precision Varnes 


A full line moderate 
priced 10”, 11” and 
12” Precision Tool 
Room Lathes built to 
industrial quality tool 
standards. (Illus- 
trated with Sheldon 
4-speed lever op 
erated under drive.) 





Production Lathes 
with lever operated 
collets, lever cross 
slides and tailstocks. 
Ideal for second op- 
eration work — stur- 
dily built precision 
tools. 


Machine Shop and 
maintenance depart- 
ment lathes, with a 
wide choice of at- 





tachments, acces- 
sories and drives. 
e 


Better Bench Lathes 
with Bronze, Ultra- 
Precision Pre - loaded 
Ball or Super - Pre- 
cision roller bearings. 





| | 
@ 
If you want to really 
sell lathes sell 
= SHELDON. 
4 
SHELDON MACHINE CO., INC. 


4232 N. Knox Ave., Chicago, U. S. A. 











EASY to SELL 


because every minute counts in 


WAR PRODUCTION 











% The BIG DEMAND for 
these Cesco No. 94 Res- 
pirators by war produc- 
tion industries is match- 
ed with PROMPT DE- 
LIVERIES! 

Approved by U. S 
Bureau of Mines (No. 
BM-2142) for Type ‘A’, 
(Silica) Lead and Nuis- 
ance Dusts. Features in- 
clude 45 sq. in. filter for 
easy breathing, fitted-to- 
the-face comfort, speak- 
ing diaphragm. No in- 
terference with personal 
glasses. 


CESCO NO. 94 
RESPIRATOR 





CESCO NO. 527 WELDERS GOGGLE 


Here is the Cesco Welders Goggle with patented 
baffled vents and air channels beneath each lens 
that induce cool air circulation and prevent fog- 
ging. Protect high-speed war production workers 
from sparks and injurious light rays. Prompt ship- 
ments assured to all defense industries. Order 


today. Write 
2329 Warren Blvd. 


CHICAGO EYE SHIELD CO. *“cnicego, Wi. 
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THE TRAYMORE 
Welcomes you 





Annual Triple Convention, May 3, 4, 5 and 6, 1942 


Members of the Industrial Supply Industry can look forward to 
another constructive and helpful annual meeting that is now being 


planned by the committees and secretaries of the 


NATIONAL SUPPLY & MACHINERY DISTRIBUTORS’ ASSOCIATION, INC. 
SOUTHERN SUPPLY & MACHINERY DISTRIBUTORS’ ASSOCIATION 
AMERICAN SUPPLY & MACHINERY MANUFACTURERS’ ASSOCIATION, INC. 


We, at the TRAYMORE are laying our plans to make certain that 
your stay with us will help you and your associates to enjoy fully the 


business and social activities of this convention. 


The Traymore is unsurpassed for complete convention services and 





facilities and we welcome the opportunity to take care of your 
reservations now. 


THE TRAY MORE 


On the Boardwalk at Illinois Avenue 
ATLANTIC CITY 


COMPLETE CONVENTION FACILITIES e CENTRAL LOCATION 





Leonard G. Rundstrum Kenneth W. Baker Harold E. Baggs 


Resident Manager General Manager 









Sales Manager 
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IF ITS DARNELL 


ITS EASY TO SELL! 


It will pay you te investigate 


DARNELL 
CASTERS 


& E-Z BOLL WHEELS 
Nearly 4000 models 
from which your 
customer can select 
the exact type for 
his particular needs. 


GET THIS FREE BOOK 


192 pages of helpful 
information. Here is a 
book that should be in 


your files. 


ASAVING AT EVERY TURN 


Darnell Corp., Ltd. 


LONG BEACH, CALIFORNIA 
36 N. CLINTON ST., CHICAGO 
60 WALKER ST.. NEW YORK CITY 


| Takes Steps Against 


Sabotage 


A recently erected sign at the John-| 
son Mandeville Co.. Newark, forbids 
loitering. This may be the first of many 
such signs to appear in distributor’s 
places. America is at war and one good 
way to strike at industry would be 
through the distributor of essential sup- 
plies. 

At the present time any casually | 
dressed person who appears to be a 
truck driver or helper is permitted) 
to browze freely in many supply houses. | 
That would be the finest opportunity 
imaginable to leave a time fuse in- 
cendiary bomb, or hide in the place 
himself till after closing hours. 

Orders in some supply houses are on 
desks open to the inspection of anyone. 
It is possible that mere information| 
on the kind of goods ordered in highly 
confidential war plant operations might 
give an expert a clew to military secrets. 

All orders of the Johnson Mandeville 
Co.. are handled in an enclosed room 
and the order desk is purposely built 
above eye level. 

Last year’s protection is no longer 
adequate. Some tips: 1. Keep unau- 
thorized persons in restricted areas. | 
2. Make thorough search of his build-| 
ing each night before closing. 3. Install] 
adequate burglar alarms and sprinkler| 
systems. 4. Use heavy screens at the| 
windows to prevent bombs being thrown| 
through windows. 5. Educate employees | 
to alertness. 


Southeastern Pipeline 
Uses Blackmer Pumps 


Thirty Blackmer 100 GPM Twin 
Pumping Units have been furnished for 
use in various bulk stations of the new 
Southeastern Pipe Line recently com 
pleted and put into operation to carry 
gasoline from Port St. Joe. Fla. to Chat- 
tanooga. Tenn. The exact locations o: 
details of application have not been 
made known. The pumps are standard 
units. powered with 5 HP explosion 
proot motors. 


Officers Elected For 
Ironton Fire Brick 


Officers elected at the annual meet- 
ing of the Ironton Fire Brick Co. 
Ironton, Ohio, on Jan. 22 included 
E. F. Myers. president; C. E. Bales 
vice president: W. P. Lewis. vice presi 
dent. and Wm. D. Lewis. secretary 
During the past year the firm finishe 
a substantial expansion program, in 
cluding a new dry floor. a new machin 
and mold shop, paving of its stock shed. 
and installation of a new Clearfield 
mixer in the dry press department. 
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SELL @e) 
Teche 


FASTENERS 


i — a 


Tecktonius ‘Single Bolt’ Flat Band Fastener 


Tecktonius ‘‘Double Bolt” Fiat Band Fastener 


“THE LUGS THAT 
STAND THE TUGS" 


@ Easy to apply. 

@ Dependable in performance. 
@ Economical to use. 

@ Improved continuously. 

@ Tested rigidly. 


R di hl. 





are our business... 
“Let us help solve yours. 


“Tecktonius” distributors have a running 
start on good business due to increased 
industrial activity. 


Write for Price List 


E.C.TECKTONIUS MFG.CO. 


RACINE Dept. "T" WISCONSIN 











BELTSAVER 
PULLEY 


Saves 

money 

on belts 

on your 
conveyor ana 


ee Sa and you sell ) 
elts. Every us of belt co 
sw hic h carry ore, ashes 
uate ageag of any kind is a li fovea 
1s be e whe erever in 
Tt E L T "SAV E R*’ has made big savings 


The exclusive wing type construction of the 
BELT SAVE it" onveyor tail pulley is such 
that no abrasive iaterial can wedge hetween 
pulley and belt The cause of abrasive belt wear 
and trouble is eliminated. Belts naturally wear 
Lome 


a changeable with solid pulleys, easy to in 

nd a in a wide range of sizes, 

“Th I L’ rT SAVEI is a fast seller for alert dis 
t yute 


INVESTIGATE THE 
SALES POSSIBILITIES 
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SPROUT, WALDRON & CO. 


MUNCY, PA. 
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JHEN customers want a _ how these scientifically designed 
Hoor plate that’s safe under 


all conditions, tell them about 


U-S-§ Distributor Products 
include: 


cleats assure safe footing from 
any angle. Water drains off 
MERCHANT BARS 





U-S-S Multierip. Or if they have 
runways, bridges or loading plat- 
forms subject to heavy trafhe, 
Multigrip provides a surface that 
can take severe punishment. 

A glance at the pattern shows 


quickly. Sweeping is easy. No 
pockets to hold dirt — easily 
cleaned in all directions. 

Write for complete information 


on U-S-S Multigrip including our 


latest descriptive folder. 


COPPER STEEL SHEETS 
GALVANIZED SHEETS 
FENCE for 


PLATES 

FLOOR PLATE 

HOT ROLLED SHEETS property protection 

STAINLESS STEEL STRUCTURAL SHAPES 
OTHER STEEL PRODUCTS 





CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh and Chicago 


COLUMBIA STEEL COMPANY, San Francisco 


TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham 


United States Steel Export Company, New York 


UNITED STATES 
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J. B. Templeton, President 
Templeton, Kenly & 


Company, Inc. 


rreove™® 
> je 
simp . i: 
. e 
oo Field® e sim newer? 
mines <p Puck saver 
Truck ppor™ 
Cent 
912 
quary 23? L 
ja P 


nage- 
factory wast 
ers © pays 
at campaiee- 
a 
A prey qink 
gnaustty sand qmoro 
a 
ris 4° 
of ine 
ea Jacks. 
wo acciden 
e © 
pera” 
sage OP ery 
our meion 4 
ore w 2 goes one 
ef for 
m our e to 
ved ae availerl 
1 ene ek ‘Gur bro 
Cc 
11es 
- mp 
“is Yanacement s 
ry 


na 


gincere>¥” & Co- 
_— Kenly 


templ® 
T emple toms 


Fresicent 


Templeton, Kenly & Company Advertising 


Prepared by Advertising Producers-Associated, Inc. 
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satisfied with the job 


FACTORY is d 


Simplex Jacks are still another product adver- 
tised in FACTORY because “jacks are used in 
all industry” and the manufacturers feel that 
in FACTORY they “reach operating heads 
throughout a cross-section of the production 
industry.” 


Among FACTORY’s 500 advertisers are many 
manufacturers now using large space schedules 
who, at first, like Templeton, Kenly & Co., used 
“only fractional space.” But they, too, found 
that “it plays an important part in our horizon- 
tal promotion” and in time expanded their 
efforts. 


Read the full text of Mr. Templeton’s letter on 
the opposite page, in which he says: 


“While we are only fractional space users in Factory 
Management and Maintenance, we still feel that it plays 
an important part in our horizontal promotional cam- 
paign... 


“In "Factory’ we feel we are reaching with our message 
operating heads throughout a cross-section of production 
industry and we contemplate expanding our effort as 
time goes on. 


“While volume inquiries have been received from our 
effort during the past years, we have no final check 
available to us because most of our inquiries go direct to 
our broad jobber organization. 


“The fact that we are continuing our space this year 
implies our complete satisfaction with the job Factory 
Management and Maintenance is doing for us." 


“1 FACTORY 


MANAGEMENT AND MAINTENANCE 


A McGRAW-HILL PUBLICATION 
330 West 42nd Street, New York, N.Y. 


MANUFACTURERS’ ADVERTISING 
IN FACTORY HELPS YOU 
SELL TO INDUSTRY 


oing for us” 


The urgent job that looms so tremendously 
bars out any bypass or detour on the produc- 
tion line—or the communications line, either. 
Responsible plant officials need instantly every 


scrap of helpful fact and figure they can get. 


FACTORY carries more of today’s sales serv- 
ice advertising to the manufacturing industries 
than any other paper because more plant op- 
erating men buy and rely on it for their vital 


working information. 


Wise manufacturers—and their distributors— 
know that if they help these plant men swing 
their production today, they will never need to 


worry about their own production tomorrow. 


Send for the current FACTORY if you haven't 
seen a recent issue. See for yourself which manu- 


facturers are doing “straight-line’ advertising 


and why so many of them do it in FACTORY. 





















































































































FOR TODAY 
™” TOMORROW 













































































For Safety's Sake put 


WITT Cans 


WITT Cans and Pails for 
those who want the best. 


Witt Oily Waste 
Cans are made 
in two models— 
Hand Operated 
or Foot Oper- 
ated. Approved 
by Underwriters’ 
Laboratories, Inc. 
and Associated 
Factory Mutual 
ire Insurance 
Companies. 


; 
“ 
+, 
: > 
za 
ai 
4? 


on GUARD DUTY 


They'll never let you down. Made 
of special analysis steel to with- 
stand rough handling and give long, 
dependable service. 


That's why many industries every- 
where are demanding—Witt Cans. 
They are their first-line defense 
against fire hazard. 


Here is your opportunity to profita- 
bly serve old customers, and make 
new ones with the Witt Line. A de- 
pendable, time-tested line of Cans 
and Pails, with a reputation for high- 
est quality. 


Concentrate on The Witt Line, write 
for Catalog. 


The WITT CORNICE Co. 


WINCHELL ST. 
CINCINNATI, OHIO 
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| To Discuss War-Time 


| Selling Problems 


A Conference to discuss the war-time 
problems of selling organizations in 
the industrial and consumer fields will 
be held March 4 and 5, it has been 
announced by the American Manage- 
ment Association. The Conference will 
be sponsored by the Marketing Division. 

The Association points out that the 
current difficulties of sales organiza- 
tions are obvious and well known to 
those in the marketing field. Instead, 
therefore, of posing these problems, 


the AMA Conference will seek solu- 
tions to them by presenting “case 


stories” of what companies are doing to 
meet them. 

Topics that will get special emphasis 
will be: How are material changes 
affecting product lines? How are sub- 
stitutions and reduction in varieties of 
lines affecting prices? What are com- 
panies doing to reach changing mar- 
kets? How are sales territories being 
divided up? Can salesmen “double up” 
| with other salesmen in non-competitive 

lines covering the same areas? Is 

“prestige” advertising the right kind 
for all companies? What did the 
British do under the same _ circum- 
stances? 


Priorities Specialist 
At Somers, Fitler 





J. C. MeNally has joined Somers, 
Fitler & Todd. Pittsburgh distributor, 
as a specialist in priorities matters. As 
such he has relieved W. T. Todd, Jr., 
president, and FE, L. Alberter, vice presi- 
dent in charge of sales. of much of 
the detail work in handling priorities. 





“Has the customer got a preference rat- 
ing?” asks R. L. Herod, assistant manager 





Langdon Supply Co., Kansas City, 
bet,” Johnny 
Barker (ief.) as he proceeds to point it out. 


| 


| Missouri. “ou answers 








PEEP E EE EEE EE tet thee 
Why your Red Cross urgently needs 


FIFTY MILLION DOLLARS, NOW 


How the fund is allocated... 


What it does in service 


Every dollar that you give now to your Red Cross marches into the thick 
of things where humanitarian help is needed most—up to the fronts and 
battle stations where the fighting is heaviest. Into the Red Cross hospitals 
and First Aid units where prompt medical attention and supplies may 
save innumerable lives. And throughout our broad land to train and 
equip volunteers to meet any emergency that may strike. 


How the $50,000,000 
War Fund is Used 


SERVICE TO THE ARMED FORCES ¢ © © © © ¢ $25,000,000 


Provides for the care, welfare and morale of the Army and Navy, including services to 
men in hospitals and during convalescence. ¢ Provides an important link between the 
service men and their families; keeps the families from breaking up, supplies food, 
: shelter, medicine, and even jobs where necessary. ¢ Provides essential medical and 
; other supplies outside of standard Government equipment. ¢ Operates Red Cross head- 
4 quarters at camps and naval stations. ¢ Enrolls blood donors and medical technologists 
‘ for Army and Navy needs. ¢ Provides millions of surgical dressings, sweaters, socks, 
etc. through volunteer workers, 


DISASTER AND CIVILIAN EMERGENCY RELIEF ¢« $10,000,000 


Supplies emergency needs for food, clothing, shelter and medical attention for disaster 
victims. ® Assists stricken families in repair of homes and other adjustments; provides 
minimum reserves of essential relief supplies to prevent unnecessary delays. 


CIVILIAN DEFENSE SERVICES « « © © © © «© © $ 5,000,000 


Trains volunteers for home nursing and nurses’ aides. ¢ Trains nurses, men and women, 
for active duty with the Army and Navy. ¢ Trains volunteers in First Aid and accident 
prevention. ® Trains volunteers for work in Motor Corps, Canteen and Production. ¢ 
Instructs men, women and children in preparedness against explosive and incendiary 
bombs. ¢ Organizes for evacuation of children and their families from stricken areas. © 
Assists Red Cross Chapters in establishing effective coordination of emergency relief 
with local and State defense authorities, 


SERVICE AND ASSISTANCE THROUGH CHAPTERS ¢$ 4,000,000 


Gives assistance and service to the 3,740 Red Cross Chapters with their 6,131 Branches 
responsible for local Red Cross activities, particularly welfare work among the service 
men and their families. 


OTHER ACTIVITIES AND CONTINGENCIES « « «© $ 6,000,000 


‘'s 





Provides for unforeseen expansions in program and for new activities made necessary 
by unexpected developments. 


TOTAL © «© «© «© «© © © © © © © © © © © © $50,000,000 


THE AMERICAN RED CROSS $50,000,000 WAR FUND 


Note to Red Cross Canvassers: Use the material on this page to 
better inform contributors how their donations are being expended. 


This space contributed to The American Red Cross by Mut Surriims 
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T-M Mesaba 
Iron Chain for 
working loads 
from 2970 to 
93100 Ibs. 


| . . . 
| Company in the manufacture of aircraft 


| control cords and cables for the arma- 














strength inbuilt by T-M 
materials, design, rug- 
ged construction. T-M 
Mesaba Chain shown 
at left has a reputa- 
tion as highest quality 
among wrought iron 
chains. A MONEY- 
SAVER. One of a 
complete line of 


a Mltitte 
SaAING 


T-M Mesaba has 
unusual tensile | 
strength, shock re- | 
sistance, ductility | 
for hardest use. 
Made from special 
pure checkerboard 
iron, for Slings, 
Cranes, Steam 
Shovels, Steering 
Gear, many other 
uses. 
















There’s a Taylor- 
Made Chain ex- 
actly fitted to 
every use, load or 
pull. Write for full 


‘the presentation of the Navy “E” Pen- | 
| nant to the John A. rege Sons Co., | 
| Trenton, N. J., on Jan. 22, Lieute nent | 
|Commander Warren A. Shaw, U.S.N.. 


| ment program. 
| The ring was made from an unex- 


—you would get some | 
idea of the mighty | the Germans on London. A British fire 


Nazi Metal in Furnace 
As Firm Wins Navy "E” | 


During ceremonies attendant upon 


Bureau of Ordnance, tossed a finger ring | 
| made from a German incendiary bomb | 
into one of the open hearth steel fur- | 
|naces in the Roebling wn | 
Roebling, New Jersey plant, “. . to | 
return it to the Axis powers by pr 

| fastest means of transportation known!’ | 


| The melt of steel into which the ring | 
| was thrown will be used by the Roebling 


ploded incendiary bomb dropped by 


| warden fashioned the rings from a| 
| magnesium bomb case. It was worn for 
|some time by the fire warden, who 
claimed it had brought him a great 
| deal of good luck. He then presented 
|it to the British War Relief Society 
in New York, who in turn presented it 
to Commander Shaw, “to be sent back | 
where it came from.” | 

In throwing the ring into the white 
hot bath of molten steel, Commander 


Shaw expressed the hope that in so 


doing he was expressing the fusion of | — 
the two great nations, the United King- 
dom and the United States, into one 
vast fighting force, whose combined in- 
| dustrial and military efforts will guar- 
antee final victory. 





data on metal, 
alloys, sizes, 
weights, grades, 
slings and fittings. 
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The currently high rate of sales activity 
reported by John W. Horjes, manager of 
the industrial supply department of the 
American Plumbing & Steam Supply Co., 
| Tacoma, is traceabYe to services rendered 
| to nearby Fort Lewis and to Tacoma ship- 
yards. The firm keeps one salesman at 
Fort Lewis, another on the shipyards. 
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PLANGES PARALLEL SQUARE WITH SHANK —— 


The fast-selling line 
WITH EVERY SHOP A PROSPECT 


All busy shops need standardized set-up 
devices to save time and get more pro- 
ductive hours out of every machine tool. 
Alert distributors are making money by 
selling CAD appliances—it's a good vol- 
ume line and gets repeat orders. 





WRITE TODAY FOR DETAILS 
and a COPY OF BULLETIN A-70 





NS Ea, 


STANDARD SHOP EQUIPMENT CO. 
| 8153 Tinicum Ave., Philadelphia, Pa. 














EAGLE OILERS 
CAN TAKE IT TOO! 





Famous Eagle Oilers are typically 
American products — Honest 
workmanship and finest materials 
go into their construction. In De- 
fense Industries before the War 
... and in the pell-mell drive for 
VICTORY now, Eagle Oilers 
have proved that they can stand 
the gaff ...in true American style! 
ASK YOUR JOBBER TODAY 

or write for free descriptive literature 


EAGLE MANUFACTURING CO. 


Dept. 1622 Wellsburg, W. Va. 
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A ‘‘2 in 


tool that 
industry 


WANTS 


RIGHT 


NOW! 


i 


Lever type 


BENCH PUNCH 


50,000 satisfied users—and the number in- 
creases constantly. There's a good reason for 
this — it's because the Whitney Lever Type 
Bench Punch can be used either for punching 


or notching — truly a "2 in I" tool. 


and types. 
by all users. 





WHITNEY 


Ll 






9 sizes 


Whitney Punches are preferred 
Recommend them. 





qs WAND ZZ TER METAL 


oevmy 


ROCKFORD 





ILLINOIS 











EXPAND YOUR SALES 
AND PROFITS WITH 
Safely 


RES U.S PAF OFF 


BELT HOOKS 
AND LACERS 


The Safety Portable Lacer, plus Safety Belt 
Hooks offer you a sound combination of 
quality that appeals to mechanics and makes 
sales and profits easy. In the first place 
Safety Belt Hooks come in numerous sizes 

. . . @ll are guaranteed to hold and do 
the job. 















Second, the Safety Port- 
able Belt Lacer has a full 
6” capacity. The jaws 
are not flat, but ribbed. 
Each rib contacts one hook 
only. Hooks are easily 
sunk below the surface of 
the belt. Sell the Safety 
System. It means more 
profits for you. A letter to 
us will bring complete 
price list and description 
of our distributor sales co- 
operation. 


Safety Belt-Lacer Co. 


Toledo « « « e Ohio 








-the ONLY Shovel 


with 


BACKBONE! 





60% thicker at the cutting 
edge to resist wear, 


60% thicker in the frog and 
socket for great strength, 


tapered to the sides to make it 


light in we 


ight! 


This construction, in a one-piece, heat- 


treated forging with ll-inch long socket 


and deep-hung, tubular shank, makes other 


types obsolete — guarantees most service 


per dollar, lowest cost handling of material. 


Dig in with Razorback 


pial-me') ile), ite):4.@. a. le) moter 


Columbus, Ohio 


Makers of Qua 





ty Tools for 


Over 


40 Years 












WHY THE 








{== 





4 

- A SOCKET HEAD 

\\ Yj CAP SCREW 
The advantages of KNU RLING—famous “Unbrako” 
Cap Screw feature for years—are obvious to your 
customers the minute they see a sample. 
Because dry or oily fingers gear right to dry or 
oily Knurling, annoying, time-wasting slip is elimi- 
nated ... assembly is speeded up! 


It’s being proved throughout industry . 
our plan. 


STANDARD PRESSED STEEL Co. 
sienna beta Poko sac BOX 519 


BOSTON + DETROIT = INDIANAPOLIS - CHICAGO + ST. LOUIS SAN FRANCISCO 


. -write for 





FEBRUARY, 1942 


The KNURL- 
ING of Socket 
Screws origi- 
nated with 
“UNBRAKO” 


years ago. 
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LOWELL 


REVERSIBLE 
RATCHET 


WRENCHES 


"THE OLD RELIABLE” 


... Whether it be 
to fill normal In- 
dustrial and Con- 
struction needs, 
or the special re- 
quirements of In- 
dustrial Mobili- 
zation the only 
lasting basis for 
the popularity of 
any 





REVERSIBLE 
RATCHET 
WRENCH 


is the quality and 
quantity of the 
work it is capable 
of doing. 


We are merely 
reasserting what 
hundreds of your 
customers know 
when we say that 


is) 


LOWELL REVERSIBLE 
RATCHET WRENCHES 


are unequalled for quality and 
service. 


We all know that Government De- 
fense Work must come first, but 
non-Defense orders from our reg- 
ular distributors will get every 
attention. 


If your customer has 
a priority rating, be 
sure and give it. 


REO RATCHET 


CLiniGisy Always tell us about 


them if pos;zible. 





LOWELLWRENCH CO. 


WORCESTER MASS. 
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Goodrich Combines 
Sales Divisions 


The former mechanical goods and | 


sundries sales divisions of The B. F. 
Goodrich Company have been combined 
and given a new name, the Industrial 
Products Sales Division, it is announced 
by W. S. Richardson, division general 
manager. 

The organization 
new policy is as follows: 

B. F. Stauffer, division assistant gen- 
eral manager in charge of Miller plant 
activities; L. H. Chenoweth, manager. 
manufacturers’ sales; C. F. Conner, 
manager, distributor sales; C. O. De- 
long, manager, operations, and the fol- 
lowing department managers: 

P. W. Van Orden, hose and belting; 
J. F. Johnston, molded, extruded, 
sponge, Anode dipped goods; G. K. 
Ryan, rubber and latex thread, golf 
ball products; H. C. Klein, rubber lined 


set-up under the 


| and covered equipment; F. A. Lang, 
shoe products sales; J. M. Failey, print- 
ing rubber. printing rolls, printing 


blankets, platens, packings, floor cover- 


ings, lathe cut goods; H. A. Bauman. | 


bands. drugs. hospital and surgical 


products. 





Sales Meeting In Print 


(Continued from page 78) 





ANSWERS 


1. They cause friction loss, hence 
waste power and also cause excessive 
wear and loading of outer fibers. 

2. No, because this causes excessive 
loading of outer fibers and heavy load 
concentrations. 

3. With gunny sack 
cushion the sharp turn. 

1. Sudden snubbing jerks are caused. 
which may double strain and usually 
shorten life. 

5. No, because its fibers are chafed 
and burned thereby. 

6. No. Hard-laid will last longer. 

7. Hard-laid, for the reason above. 

. Hard-laid again. 

9. Soft-laid this time. 

10. No. Resulting shrinkage may cre- 
ate a permanent strain. 

ll. In a cool, dry place. 

12. No. A transmission splice should 
be used. 


or wood. to 


service 


oo 


13. A long splice will pass through 
blocks—the short splice will jam. 

14. No. A 4-strand is better. 

15. The American. 

16. A drive made up of a number 


of individual ropes. 


17. A drive made by passing one | 
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PROMPT 


DELIVERY 
ON 


) ANCHORING 
DEVICES 





Supply houses everywhere have 





found it pays to stock and 
feature CHICAGO'S complete 
line of expansion bolts, expan- 
Chicago sion nuts, toggle bolts and 
Gelenthe other dependable anchoring 
Original devices. Chicago's wide var- 
iety of types, diameters and 
lengths meet your customers’ 


requirements in every fiela and 
make money for you. And-—we 
can make prompt delivery on 
most items. 

The Chicago line includes ex- 
pansion bolts (cadmium plated 
or hot dipped galvanized), ex- 
pansion nuts for standard ma- 
chine screws and bolts, Chicago- 
Wrigley tumble toggle bolts, 
Chicago Spring-Wing toggle 
bolts, anchoring units for ma- 
chine bolts, expansion conduit 
and pipe hooks, expansion 
bridle rings, malleable lag 
screw and machine bolt shields, 
lead wood screw shields, star 
drills. 

Write for catalog and 
attractive discounts today 


CHICAGO 
EXPANSION BOLT CO. 


pet 2236 West Ogden Avenue, 
Joule Bole Chicago, Illinois 





Chicaro 
Expansion 
Nut (machine 
screw anchor) 


Toggle Bolt 








Industry 
Needs Now 


® tanks 

@ coils and bends 
® expansion joints 
® floats 

@ kettles 

@ harbronz 

© dippers 


HARRIS 


CAN SUPPLY THEM 


American Industry has used Harris 
products for 57 years—and still buys 
them. There is an immediate demand 
for these items made necessary by the 
need for rebuilding, expansion, etc., of 
present facilities to meet added produc- 
tion needs. Distributors are assured of 
good sales volume and good service. 
Send your customers specifications. 


ARTHUR HARRIS & CO. 
210-218 N. ABERDEEN ST. 
CHICAGO, ILLINOIS 




















long rope around and around the 
sheaves. 

18. Of course not. Aside from the 
abrasion, dirt and grit enter and de- 
stroy the fiber. 

19. Yes, if they are inspected regu- 
larly to repair any splits or rough spots. 

20. A wood grating is excellent. 

21. Remove all kinks and knuckles. 

22. Find the inner end, and by twist- 
ing it in the direction of the lay, re- 
lease it and pull it out. 

23. By “seizing”, or wrapping the 
rope on each side with small-diameter 
cord before the cut is made. 

24. Not up to normal permitted load. 

25. Yes—it provides a “shock ab- 
sorber” when the rope is loaded. If 
the lay is allowed to ravel, the rope 
loses its strength. 


The Riddle of The 
Missing Corona Corona 
(Answer to the problem on page 78) 


Start out by assuming every one is 
guilty. Then: 


If the thief is: Lies were told by Total 


Jackson J.G.M.T 4 
Garvin J.B.S.M.T 5 
Buckley J.G.D.F 1 
Sampson J.G.M.F 1 
MacNast J.G.M.K.T.C 6 
Dooley J.G.M.D.K,T.L.C 8 
Killian J.G.M.K.T,C 6 
Thomas G.S.M,.T.F 5 
Flaherty J.G.M.T, 1 
Lucas J.G.M.T. 1 
Carlson J.G.M.T, } 


So it was Dooley who was the rope 
thief! Nobody else even came close 
to him in the lies told about him. 





Lubrication—Vital 
Production Need 


(Continued from page 60) 





down. Because heating or journal 
pressure may cause the cap to un- 
screw, some types have a catch pawl 
or a ratchet stop incorporated. An- 
other variant is the compression cup, 
in which a spring-loaded plunger 
maintains steady pressure on the 
grease. This is suitable only for softer 
greases, of course. For harder greases, 
the crankpin cut is used. A knurled 
plunger is screwed down, increasing 
compression so that grease is forced 
up into a center well against a strong 
spring. This maintains pressure on a 
smaller center plunger, a pin extend- 














ESSEX 


LUBRICATING 
DEVICES 


Help Industry to 
Run at Top Speed 


Top speed is essential to every shop 
you call on because of extra demands 
placed on all industry. These shops 
need the economy and the unfailing 
service that ESSEX products can give. 
There is the right unit from the com- 
plete line to fill a need properly. Equip- 
ment builders place great confidence in 
ESSEX Lubricating Devices because of 
the many years of satisfactory service in 
large industrials the country over. We 











can supply the products—let us serve = pitot” Giass_Body 


Sight Feed Oil 
you. Cup 





ESSEX 


BRASS CORPORATION 
2000-2006 Franklin Street 
DETROIT Established 1901 MICHIGAN 












“Cyclone”’ 
Lubricator 





‘‘Automatic’’ Spring 
Compression Grease 
Cup 
SIGHT FEED 
LUBRICATORS 
PLAIN LUBRICATORS 
HAND OIL PUMPS 
OIL CUP 
PLURAL OILERS 
SIGHT FEEDS 
GREASE CUPS 
OIL GAUGES 
WATER GAUGES 
OILING DEVICES 
AIR COCKS, ETC. 








BOLT CLIPPERS 


In production and construction a Porter 
Clipper will save labor costs. In repairs 
and emergencies a Porter Clipper will re- 
duce shut-down time losses. Be prepared 
by having the right tool ready when 
you need it. Porter Clippers in various 
sizes and models to meet all require 
ments — cutting bolts, rods, stranded 
cable o hain. Capacities up to 34° an 
nealed bits. Special jaws for cutting hard 
steel. Special tools for special operations, 
Every Porter tool precision built 


ae KS PORVae, tac. 
EVERETT, MASS. 


SEND FOR CATA- 
LOG giving valuable 
information about time 
and labor saving in us- 
ing two-hand portable 
metal cutters. 


NOTE: We are using 
every available machine 
and every available 
man, 24 hours a day, fo 
= meet Government re- 
quirements, and especial- 
ly to meet our jobbers’ 
needs with the earliest 
possible shipments. 
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GOOD NEWS 
GETS AROUND .™. 


More and more distributors are finding that GRIFFIN 
BLADES are satisfying, that users are asking for them 


Fy 
: SS = 


and that we can give service now when it is needed. 


° If you want hack saws that do the job the way your 
trade want it done, write us today. 


General Sales Agents 


JOHN H. GRAHAM & CO., INC. 105 duane street, New York, N. Y. 


1880 Manufactured by G. W. GRIFFIN CO., Franklin, N. H. 1942 





Hack Saw (lakes 

















If the P.A. says "Give me Strength" 


us 


PRONOUNCED 
“MACK~ITS* 


... brother, he means 





Mac-it alloy steel screws are strong. 
Sell them where freedom from break- 
downs is important. Mac-its are uni- 
form. Sell them for assembly work 
where time savings show up. 

Your customers get increased pro- 
duction. You get a profitable repeat 
line of 16 standard items. 


* * * 


Mac-it alloy steel screws are sold 
through leading mill supply houses. 
Their knowledge both of your needs 


*» 
»> 
and of our products enables them to 
help you use Mac-its to best advantage. 
Their facilities help you get Mac-its 
ied as quickly as possible. 
wo 
5. 


<A 





THE STRONG, CARLISLE & HAMMOND COMPANY 
1392 West Third St., Cleveland: Ohio 
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| ing up from it through the cap in- 
dicating when the collar must be 
screwed down again. Another variant 


utilizes pressure created by screwing 
down the cap and amplified by ex- 
pansion resulting from bearing heat. 
Where the part carrying the cup 
moves, centrifugal force may be used 
to feed the grease. Still another re- 
quires heat to operate at all—journal 
heat being carried up a center rod to 
soften the grease so it can flow. The 
same principle operates block-grease 
units, in which the grease just rests 
on the journal itself. 

Higher-speed machines have fit- 
tings for pressure guns similar to 
pressure oil fittings, the gun being a 
check-valve unit with screw plunger 
that can be built up to 10,000 lb. per 


| sq.in. This forces out old grease, and 


with it grit and dirt. There are also 
pump systems and mechanical grease 


| lubricators, actuated by some moving 
| part of the machine. 


This is. of course, but a superficial 
survey, but it serves to emphasize the 
wide variety of types of oiling and 
greasing devices you can sell. It 
shows, too, the importance of study- 
ing manufacturers’ literature so you 
know which types to suggest for any 
type of service. 





Two More Solutions For 
Small Orders 


(Continued from page 68) 





have an influence on_ purchasing. 


| thus creating more customers for 


himself in the same plant. Their 
doors can often be opened through 
the use of certain new products with 
some mechanical advantage. | know 
salesmen who make a practice of 
carrying in their pockets one or more 
small items with easily demonstrated 
features to show engineers, produc- 
tion men or maintenance men. Hav- 
ing once gained their interest 
through the novelty of a new item, 
the salesman can use the oppor- 
tunity to bring up other items he 
wants specified. 

Any issue of MiLt Supp.ies con- 
tains advertisements of items that 


| make ideal “door openers”. A sales- 


man with a keen sense of his oppor- 











tunities will keep his eyes open for | 
these products when they are intro- 
duced into his line. MILL SuppLies’ | 
“New Products” section is a good | 
source of ideas for this kind of 
selling. 

This does not mean to say that a 
“door opener” must necessarily be 
small in size. A product as big as a 
house would serve equally as well 
if the salesman were equipped with 
a folder which would help him to 
geb a prospect's interest at a glance. 
The point is—once the salesman has 
the prospect’s interest, through some- 
thing especially “newsworthy,” he , 
can go to work to sell “ther items, 
related or not, which will increase 
the size of a customer's order. 





New Products 


(Continued from page 77) 





%-Inch Drills 


Wide Variety of Applications 


Four new models of the heavy duty 
“Holgun.” especially engineered to the 
production requirements of airplane. 
aircraft accessories and similar fabri- 
cating assembly operations, are now 
available. To meet the demand for a 
powerful 14-in. drill, the heavy duty 
“Holgun” is offered in these four mod- 
els, adapting it to a wide variety of 
drilling operations: end handle heavy 


(ry 





Proven Best By TEST 


The “MOLY”... 

Alloy Grade. The 

finest shovel made. Blade 

of special Molybdenum 

steel . . . precision tempered 

... Brinnel tested. XXX grade se- 

lected, thoroughly seasoned North- 
ern White Ash Handle. 


The “BIG FIST’... Alloy Grade 
The champion of all coal 
scoops. Blade of special 
manganese alloy steel 
precision tem- 
pered .. . Brinnel 
tested. XX grade 
selected, thoroughly 
seasoned Northern White 

Ash Handle 


The “STUART”... . “B" Grade 
High quolity : medium cost 
Blade of high carbon 

steel heat treated 

Brinnel tested 


X grade thoroughly 
seasoned Northern 


White Ash Handle 
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SHELLS for 
VICTORY 





From PRODUCTION LINE 
to FIRING LINE 


They're Protected by 


From the time they leave the production line un- 
til they speed on their way for victory, the shells 
and bombs for our armed forces must be pro- 
tected against corrosion and rust—by painting. 


The PAASCHE AUTOMATIC UNIT for airpaint- 
ing 37 millimeter shells, pictured below. is one of 
many Paasche units of various types in service 
in factories throughout the nation . . . making 
those painting operations easier, doing the job 
faster and producing quality finishes. 


To meet the exacting demands of war time 
Paasche is working day and night to design 
and build these units and the special airpaint- 
ing equipment used in the production of Ord- 
nance and the many items needed for our arms 
program. 


The faith Industry has placed in Paasche has 
always and will continue to be justified by the 
unvarying quality, dependable performance and 
advanced features of Paasche products. 










PAASCHE AUTOMATIC 
UNIT FOR AIRPAINTING 
and DRYING 37 M. M. 
SHELLS, adaptable for shells 
of other sizes, also. Average 
Production 1200 Shells per 
hour—Painted and Dryed. 





Avtometic Aire 
Aipelating Unite — Teratattes — Venhiehag Unity for voper: end dust 


end handle heavy duty “Holgun”—low 
speed model; side handle heavy duty 
“Holgun”—standard speed model; side 
handle heavy duty “Holgun”—low 
speed model. These units have all the 
popular “Holgun” features, plus 50% 
more power than the standard model. 
|All units have 2-pole instant-release 
| switches, suited to either right- or left- 
hand operation. Powered by Black & 
| Decker-built universal motors and ball- 
|bearing equipped throughout, these 
| drills are suited to constant duty \4-in. 
| oreduction drilling —Black & Decker 
| Mfg. Co., Towson, Md.—Mut Surruies, 
| February, 1942. 








Electric Hoist 


Push Button Control 





The “Speedway” is a new light weight 
compact wire rope electric hoist. It is 
obtainable in capacities from 250 up 
to 1,000-Ibs. Portability, flexibility and 
accessibility are outstanding features of 
this hoist. It is ready to go to work 
anywhere, just plug in on a lighting 
| circuit, or use with conductor systems. 
Some of the outstanding features of 
“Speedway” construction are push but- 
ton control, weather-proof, acid-proof, 
dust-proof, preformed hoisting cable on 
drum winding, eliminating slack chain 
fouling loads, safety limit switches, 
safety load blocks. Furnished for lug. 
hook or trolley suspension. 


mounted parallel or crosswise to run- 
way beam when used with trolley. Fur- 
nished for 110 or 220 volt single phase 
60 cycle current; also for 220 or 440 
ivolt 3 phase 60 cycle—Wright Mfg. 
Division, American Chain & Cable Co., 
| Inc., York, Pa-—Miry Suprtuirs, Febru- 
ary. 1942. 


Plastic Gloves 
Withstand Chemicals 


So that serious hand injuries from caus- 


tics, acids, solvents, oils, etc.. can be 


| kept at a minimum, the new “Sureseal” | 
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duty “Holgun”—standard speed model; | 





Can be | 





A NEAT COMPACT KIT 

FOR MECHANICS... 
... EVERY DRILL IN ITS PLACE 
... EVERY DRILL PLAINLY 
MARKED WITH SIZE AND 
DECIMAL EQUIVALENT 








—HUOT DRILL INDEX- 


Every mechanic who uses hand, breast, 
electric, or pertable drills want a 
Huot Drill Index because it saves valu- 
able time in selecting the right drill for 
the job. There’s no heavy investment for 
distributors — profit margins are good 
— every sale makes another. When one 

h sees ther with it he wants 
one too — this business can be yours 
— let us tell you why. 


NO. 60 HUOT DRILL INDEX 
vest pocket size, shown open, 8 sizes 
No. 13 for drills 1/16 
No. 20 for drills 61 


to 
No. 26 for letter drills 
No. 29 for drills 1/16 


to la 

No. 60 for drills No. 1 
oO 

No. 72 for drills No. 1 
to 60 also 12 taps 


No. 16-A for | aaa May 4 
grills oh a 
















No. ‘6- B for _ Taper 
drills 49/64 in. 1 
in. by 64ths 








HUOT MFG. CO. 


128 E. 10th St. St. Paul, Minn. 
Dept. A 








AMERICAN 


BOILER FITTINGS 


Meet All Specifications of 


ASME 

Mass. Boiler Code 
Service of the 
U. S. Dept. 

of Commerce 


American Boiler Fit- 
tings are very im- 
portant equipment for 
the proper function- 
ing of hard working 
machinery. The need 
is universal right 
now for the right 
kind of boiler fittings 
for the job—our Dis- 
tributors can fill this 
need completely from 
the AMERICAN line 
of Boiler Fittings. 
They have been tried 
on a wide variety of 
application and have 
given perfect satis- 
faction. You should 
know more about 
them. Get details also 
on the American line 
of Grease and Oil 
cups. Quick delivery " 
on your _ priority a ante 


orders. FUSIBLE PLUGS 


AMERICAN INJECTOR CO. 


DETROIT, MICH. 











WATER GAUGES 
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industrial glove line has been intro- 
duced. These gloves are produced from 
a synthetic plastic material that has 
sufficient elasticity to give ample flexi- 
bility and comfortable finger freedom. 
The transparent material is also applied 
as a bonded coating to various styles of 





fabric and leather work-gloves in this 
line. The material is inert, non-toxic, 
odorless and tasteless. Aging, sunlight, 
acids, alkalies, alcohols, ketones. esters 
and mineral, animal and vegetable oils 
that usually attack and destroy natural 
rubber and substitute materials have 
little or no effect on “Sureseal” gloves. 
Resistance to abrasion and tearing is 
particularly good.—Surety Rubber Co., 
Carrollton, Ohio.— Mut Supptiers. 
February 1942. 


Shell Coating Unit 
Adaptable For Other Work 


This new automatic aircoating and dry- 
ing unit is designed to air-paint the new 
type armor piercing shells, sizes 20, 37, 
40 and 75 mm. With slight changes it 
can be adapted for use in air-painting 
incendiary bombs, fuse and fire control 
parts as well as many other items now 
used in the new type fighting weapons. 
Is equipped with steel roller chain, 
supporting 140 revolving spindle ass: m- 
blies at 3 in. centers, 140 removable 
holding and shielding fixtures, auto- 
matic off and on control for air-brushes 
and motor-driven spindle rotating unit. 
An explosion-progf electric motor drive 
with vari-speeds pulley and speed _ re- 





‘ThE BLACKMER RECORD” 








for Distinguished Service 











SINCE 1923 


working every day in 
circulation service ..... 


This is NOT unusual service for 
a BLACKMER PUMP. 





pump THAT IS SELF ADJUSTING Fop 


7 Wey 
AMOUSBUCKET DESIGN'S 


THESE FIRMS AND THOUSANDS 
CF OTHERS USE BLACKMER 
PUMPS 

Armour & Company 

Carnegie-Illinois Steel Corp. 

Chicago Tribune 











Chrysler Corporation 
Colgate-Palmolive-Peet Co 
Crown Cork & Seal Company 
Dow Chemical Company 
Dulont Rayon Company 
Durkee Famous Foods, Ine 


Ford M 


wv Company 
Geral ei “ROTARY: 
General Motors Corporation 


crt £* 7 | ~~ 


—Handle these and many other materials: 








Kratt-Vhenix Cheese Co 

Eli Lilly & Company 

New York Shipbuilding Corp 
Sherwin Willams Co 
Southern Cotton & Oi) Co 
Trinidad Asphalt Mfg. Co 
United Fruit Company 


West Virginia Pulp & Paper Company Ac'ds Coal tar Oil—lube 
Western Electric Company Alcohols Dyes *Y Pa'nts 
Westinghouse Electric & Mfg. Co Asphaltum Foods ‘ Soaps 
Wheeling Steel Corp Bleaches Molasses Solvents 
AND FOR DEFENSE Brines Naphtha Syrups 

We furnish pumps for Minesweepers, Caust'cs Oil—crude Tractor fuel 


wor cng afd pone ogg erg patie There is the RIGHT Blackmer unit for most 
others pumping applications. Blackmer DEPEND- 
ABILITY is vital in Defense Plants NOW. 











A DISTRIBUTOR’S LINE OF ROTARY PUMPS 


HAND AND POWER OPERATED 


~ 





HAND PUMPS 
54 Models 


DIRECT- CONNECTED 


REDUCTION GEARED 
PUMPS PUMPS 


GEARHEAD MOTOR 
PUMPS 


Write for complete catalog of the Blackmer Line and the non-technical handbook “‘How 
To Choose A Blackmer Pump”. Free to distributor's salesmen. 


BLACKMER PUMP COMPANY 





1812 Century Avenue, S. W. 


Grand Rapids, Michigan 
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“America’s skilled workers” 


“No job too big for Parker Vises” | 


The Charles Parker Company, Meriden, Conn. 
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Help your customers give production the 
gun with profitable TRIPLEX Cap Screws 


Top speed production calls for fast-working threaded fasteners. 
TRIPLEX Quality Cap Screws help keep work running smoothly— 
save delays and wasteful throw-outs. Here's a cap screw of fine 
steel, strong, uniform, accurately threaded. Complete line—full fin- 
ished and 1035's. It pays you to supply your customers with 
TRIPLEX Products. Write for samples and prices. The Triplex 
Screw Co., 5317 Grant Ave., Cleveland, Ohio. 





*BOLTS-NUTS AND RIVETS | | 


4 
MILLIONS IN USE * EVERYWHERE | | 
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ducer operates chain at speed of from 5 
to 10 lineal ft. per min. Unit is 8 ft. x 
5 ft. 2 in. with electrically heated drying 
oven constructed of sheet steel panels 
and insulated with 2 in. rock wool. 
Thermostatic control provides tempera- 
ture range from 140 to 220 deg. F. 
Production on this type F1000 unit for 
aircoating and drying exteriors of 20 
mm. shells is said to be about 30 pieces 
per min., allowing for a 3 min. force 
dry with conveyor operating at 71% ft. 
per min.—Paasche Airbrush Co., Chi- 
cago, Ill—Mitt Suppwies, February 
1942. 


Electrifugal Pump 
Built As One Unit 


Recently added to the manufacturer's 
line of single-unit pumps is a new 
25-hp. unit. Like the other smaller sizes 
in the line, the new pump is built as 
one unit, with both motor and pump on 
one shaft and in one housing. This de- 
sign offers many advantages, among 
which are a 33 per cent saving in space, 
only three section-fits, more perfect 
shaft alignment, less vibration, less 
wear, easier installation, lower pump- 
ing costs. The addition of the new unit 
to the line now makes available a full 
range of sizes and types from ¥% hp. to 
25 hp.—Allis-Chalmers Mfg. Co., Mil- 
waukee, Wis.—Mitt Suppties, Febru- 
ary, 1942. 


Power Control Valve 
For High Pressure Installation 


A power control valve for high pressure 
installation from 1800 to 2500 Ibs. is 
announced. The new valve is an auto- 
matic relief valve that may be set for 
a 1% or less difference between open- 
ing and closing pressure; which ef- 
fects a large saving over the 4% re- 
quired for the spring loaded safety 
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valves, 
accurately balanced boiler operation at 
peak loads and 
pressure. In addition, its use reduces 
spring-loaded safety valve maintenance 
The regular spring-loaded 
safety valves rarely pop in service when 


more uniform line 


expense, 


in “Asheroft Power Control Valve” is | 


used. The power control valve is set 
to open at a slightly lower pressure 
than any of the safety valves, making it 
possible to continue a more even rate 
of steaming with a more uniform line 
pressure. This power control valve is 
intended to replace the spring- 
loaded safety valve, but rather it is a 


not 


supplementary operating valve, designed | 


to conserve power and increase the 
efficiency of the steam generating plant. 

Consolidated Safety Valve Div., 
ning, Maxwell & Moore, Inc., 
port, Conn.—MILu Supp ties, 
1942. 


Bridge- 
January 


Fuse Unit 
For Quick Changing 





A new convenience 
quarters, 
giving 


for changing fuses 
in close replacing a blown 
and notice on inspection 
that another spare is required, are fea- 
tures embodied in the “Littelfuse Spare 
Fuse Holder & Puller”. These devices 
are applicable to all 4 AG and 5 AG 
fuses. The fuse in circuit goes through 


fuse, 


The immediate results are more | 


Man- | 


one end of the soft rubber rectangular | 


holder, between the clips. Above, and 
at right angle, is an opening in the 
holder for the spare fuse. When in- 
serted, the caps of the spare fuse pro- 
ject beyond the holder affording an easy 
grip for two fingers. When the fuse in 
circuit blows, all the operator has to 
do is pull and reverse the “Littelfuse 
Holder”. This puts the spare fuse in 
circuit and brings the blown fuse 
top in the same position that the spare 
was in before. The change 
a moment. One end of the 


on 


is made in 
holder and 


puller is painted red. Until a fuse 
change is necessary, the red end is 


underneath. out of sight. When a re- 


| 


SALES OPPORTUNITIES 


witt RODER 


BIG 








® Quiet operation 


® Smooth delivery 














16 Standard Sizes 
8 Standard Series 


Whether for general transfer work or 
for use on a hydraulic mechanism, there 
is a Roper for the job. Pumps are 
standard fitted, bronze fitted, or all 
bronze. Capacities from 1 to 1000 gallons per 
minute—pressures up to 1000 lbs. per sq. in.— 
speeds from 1800 r.p.m. down—mountings and 
drives for every practical purpose. 








Easily installed—here's a saving that your customers will appreciate. 
Saves space—another point that appeals to prospective users. 


Always primed—once primed and in operation the Roper will al- 
ways pick up its own prime, instantly. 


Operates in either direction—will deliver same volume at same speed 
against same pressure with same quietness. 


In your territory is a Roper representative—he has had wide experi- 
ence in selling pumps—if you need help he will be glad to cooperate 
with you—contact him and learn all about the sound help he can 
readily give you. 


Check into every factor and you will see that this is the pump to push 
beginning now—show your customers larger capacity with lower 
power consumption and greatly 
reduced operating costs. 





DO YOU KNOW 
WHAT THIS 
SEAL MEANS? 


To get all of the facts, write 
today to Geo. D. Roper Corpora- 
tion, Rockford, Illinois. 





GEO. D. ROPER CORP. 
ROCKFORD, Ill. 


Get our latest catalo 
about the new R 
Balanced’’ PUMPS 


ROPER Ketary DUM MPs 


942 and learn all 
ER ‘'Hydraulically 











CEP ENOABLE 


Since 1657 
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SMOOTH-ON 


a war-time necessit 
for your customer 



































“All-out" production efforts re- 
quire that plant equipment be 
kept in first-class condition and 
that necessary repairs be made 
as quickly as possible. With 
SMOOTH-ON No. |, your cus- 
tomers will be able to seal cracks 
and stop leaks in apparatus and 
piping and to tighten loose parts 
of machinery and fixtures quickly, 
securely, without dismantling, 
and without heat or special tools. 


Be sure to keep SMOOTH-ON 
in mind as a prime necessity for 
your customers, because this 
many-purpose iron repair cement 
will help them avoid many inter- 
ruptions to production and re- 
duce plant repair shut-downs to 
a minimum. 


Forty-five years of successful results in 
use and consistent advertising have 
made SMOOTH-ON a steady sales 
producer for supply houses. Capitalize 
on the demand for SMOOTH-ON by 


keeping your stock complete. 


Smooth-On Mfg. Co., Dept. 25 
570 Communipaw Ave., 
Jersey City, N. J. 


Tell your customers 
Do it with 


SMOOTH-ON 





verse is made, putting the spare fuse in | 


circuit, the red end is brought into full 
| view on top. Fuses are easily removed 


and _ replaced.—Littelfuse, Inc., Chi- 
cago, I[ll—Mitt. Supputes, February 
| 1942, 

| . 

' Cabinet 


Handy Work Bench 


The machinist is 


offered a handy 
work bench-cabinet which features se- 
curity and all around usefulness. Heavy 
| gage working surface is ideal for small 
vises and grinders. Twelve square feet 
of enclosed storage area are protected 
by full swinging triple latch doors 


| 


| 
| 
| 
| 
















equipped with padlock hasp or built-in | 


flat key lock. Center shelf is adjustable 
on 14-inch centers. Finished in dur- 
able green baked enamel.—Lyon Metal 
Products, Inc., Aurora, Ill—Muu Sup- 
pLies, February, 1942, 


Tire Retreading Brush 
No Shedding, Flaring 





To meet 


demands for re- 
treaded tires, a special retreading brush 
has been developed to speed produc- 
tion of rebuilt tires and to insure 
against tread separation. The new 
brush, called the “Osborn 


civilian 


pecially for tire recapping, retreading 
| and vulcanizing work. Special patented 
| construction is designed to prevent mat- 
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Tire Re- | 
treading Brush No. 1412,” is built es- | 


Elizabeth (Hillside) 





W/Z 


= A 
= LUSTRACAST2 
= by COOPER = 


il 


| 


ZY lll 


‘Stainless Steel 


Fittings 
2 Meet the grow- 


ing demand for 
all types of 


CORROSION- 
RESISTING 
FITTINGS 


with the COOPER 
“Lustracast” Line. 
Brighter, cleaner, 
greater corrosion 
resistance. 





















Write for details and samples today. 


THE COOPER ALLOY FOUNDRY CO. 
Bloy St. and Ramsey Ave. 
New Jersey 
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USE-EM-UP TYPE 
STANDARD TYPE 














SLEEVES AND 
SOCKETS BY 


COLLIS 


bring your customers 
back again and again 


You get the original order and then 
you get the replacement business too 
because Collis Sleeves and Sockets are 
all ground true to size and make defi- 
nite production savings in time and 
equipment. They are precisely made 
by skilled mechanics and give long, 
satisfactory service. We are equipped 
to take care of your orders promptly— 
either regular or special. Try us on 
your next order. 





THE COLLIS COMPANY 
CLINTON, IOWA 
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SeeuyM S.A 


RESPIRATOR 


PROVIDES 
““SELF-SELLING’’ 


COMFORT AND 
PROTECTION! 





MADE BY THE WORLD’S 
LARGEST MANUFACTURERS 
OF APPROVED 
SAFETY EQUIPMENT 


Built into M.S.A. Respirators are 
popularity-winning features  origi- 
nated by the largest research facilities 
in the industry; backed by M.S.A.’s 
quarter-century of experience; em- 
ploying the newest materials, proc- 
esses, designs and equipment—fea- 
tures which have won for these prod- 
ucts the outstanding customer accept- 
ance that brings cash benefits to you! 


We invite you to strengthen your line 
with the M.S.A. respiratory equip- 
ment best suited to your territory. 
For approved (U. S. Bureau of 
Mines’) dust protection—sell the lat- 
est DUSTFOE, smallest and lightest 
dust respirator approved for al/ dusts 

. or the famous M.S.A. COMFO 
Dust and Mist Respirator and the old 
reliable twin-cartridge type, which is 
available with cartridges for many 
gases and vapors. In _ supplied-air 
masks stock ‘these money-making 
M.S.A. leaders: the Air-Line Respira- 
tor, Abrasive Mask, and Air Hood. 
The details? We'll gladly send them 


—wriie us today! 


MINE SAFETY APPLIANCES 
COMPANY 


Braddock, Thomas & Meade Streets 
Pittsburgh, Pa. 


District Representatives in Principal Cities 






| ting regardless of how much pressure , 


is used in brushing tires. 
needlepoint wires. Due to the special 


into action, and shedding, flaring. or 
spreading of the brush prevented. Appli- 
cation of the new brushes, which are 


| 

| design, every wire point can be brought 
| 

| 

| 

; : ; 

| available in 4, 6, and 10-in. diameters, 


Strands of | 
| this wire brush are “rope-twisted” with: 





| leave the tire’s surfaces closely fur- | 


rowed thus presenting a more adhesive 
surface. It is also claimed that the 
brush will not scorch the cords or leave 
burned smooth spots on the tire when 
buffing and that the wires cannot come 
out.—Osborn Manufacturing Co., Cleve- 
land, Ohio.—Mu Suppties, February, 
1942. 


| Welding Gun 
For Aluminum 


As the result of demand from the air- 
craft industry for portable resistance 
spot welding equipment for tack weld- 
ing and assembly welding of sections in 
fixtures, Progressive Welder has de- 
veloped a portable welding gun spe- 
cifically designed for resistance spot 
welding of aluminum. The gun, with 
its transformer, may be used in com- 
bination with virtually any control 
equipment 
minum. It is air-operated, employing 
two differential cylinders in tandem, 
designed to produce a maximum point 
pressure of 1200-lb. when using normal 


used for welding of alu- 


factory airline pressure. For structural 
spot welding of aluminum, the gun will 
handle up to two pieces of .040 in. 


thickness. For tack-welding, greater 
thicknesses may be handled. Incorpo- 


rated in the gun head is a manually 
controlled point retracting mechanism, 
which permits retraction of ‘one elec- 


trode to permit clearing of obstructions. 
The gun has a maximum stroke of 4-in. 
The gun, in operation is supported on 
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Save 75% 


OF YOUR SKILLED TIME! 


No More Long, Tiresome 
Chiseling in Concrete! 





@ It’s slick the way Carboloy Masonry 
Drill Points slip through concrete, 
tile, brick, porcelain, etc. Just slide 
one into your rotary drill (or hand 
brace) and save hours of slow, mo- 
notonous hand chiseling every week! 
Saves time, saves energy, for skilled 
work. Stays sharp for long periods of 
use because it’s tipped with Carboloy 
metal—approaching diamond itself in 
hardness. Won’t splinter fragile work. 
Drills clean, accurate holes. Send for 
leaflet. 


CARBOLOY COMPANY, INC. 


11131 E. 8 Mile Bivd., Detroit, Mich. 











for Quick Profit 
Resale proposition 
r 
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CARBOLOY 


MASONRY DRILL-POINTS 
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OUR DOUBLE EFFORT 


Like every other manufacturer of war-time necessities, we 
re are straining every effort to meet the Government's require- 
ments for our product . . . Swiss-Pattern Precision Files. 
Therefore, orders accompanied by priorities must receive 
precedence in accordance with their rank. 


But we give you this assurance . . . that we are further striv- 
ing not to disappoint any of our many loyal distributors . . . 
that we shall serve each of you to the utmost of our ability 
and with the greatest possible promptitude. 


Ls Today, as always, our 100°, distributor sales policy means 
100°/, cooperation with our distributors as well as 100°/, 
protection for them. Today, as always, it will pay you to 
handle “American Swiss” Swiss-Pattern Files. 











Swiss- Made 
Pattern in 
Files coop U. Ss. A. 


trou 


American Swiss File & Tool Co., Elizabeth, N.J. 


American Swiss 
_Hiles of Precision 


Annual TRIPLE MILL 
SUPPLY CONVENTION 


To be held in 


ATLANTIC CITY 
MAY 4, 5, 6 


Are you planning to be there? 

















For information 
write — 


MILL SUPPLIES 
330 W. 42nd St. New York, N. Y. 
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a universal type compensating hanger, 
permitting positioning of the gun at 
any angle desired.—Progressive Welder 
Co., Detroit, Mich.—Mitt Supp.ies, 
January 1942. 


Putty Knife 


Has Plastic Handle 








The “Red Devil” 14-in. putty knife 
features a transparent amber-colored 
handle of cellulose acetate, which 
makes possible a full-tang blade while 
retaining the smoothness of a solid one- 
piece handle. Three large compression 
rivets prevent separation of handle and 
blade. The 114-in. blade is formed from 
high-carbon cutlery tool steel, oil hard- 
ened and tempered. It comes both stiff 
and flexible, the latter being taper 
ground under water. This new knife is 
packed in cartons of one dozen, six 
with stiff blades and six flexible blades. 
—Landon P. Smith, Inc., Irvington, 
V.J.—Mitt Suppties, February 1942. 


Ratchet Lever Hoists 
Safety, Speed, Convertibility 
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Features on the illustrated new mod- 
els of ratchet lever hoists are designed 
to make them safer and easier to oper- 
ate as well as provide a simple method 
of converting a double chain to a single 
chain hoist and vice versa. The Model 
G series ratchet lever hoist has a new 
method of control consisting of a side 
control lever for positive “up” or 
“down”; also a neutral position for 
automatic safety control, making the 
hoist very simple to operate. The 
double chain hoist (above right) can be 
converted to a single chain hoist by 
unsnapping the special snap hook from 
the connecting link at bottom of hoist 
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LANTERNS 





| 
| 
| 
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FOR EVERY NEED 
AND EMERGENCY 






DIETZ LANTERNS are always 
ready to produce precious light 
and safety the moment they are 
needed. Indoors and out, under 
ALL conditions, DIETZ LANTERNS 
di- 
minishment for many continuous 
hours. MOST ECONOMICAL. 


DIETZ LANTERNS do not blow 
They use kerosene—obtain- 


will burn brightly without 


out. 
able everywhere. 


NOTE: For diminishment of light during 





blackout we r d the use of 
regular clear or red globe DIETZ 
LANTERNS. It is questionable whether 


any color has any outstanding advant- 
ages over white light when regulated 
down to low intensity. 


ALSO DIETZ ROAD TORCHES 








tos DIETZ COMPANY 


NEW vorK % 


Output distributed through 
the Jobbing Trade exclusively 








| and allowing this snap hook to act as 
| 
| 
|lift and increases the lifting speed. 


a lug thus preventing end of chain from 
(cen- 
This almost doubles the feet of 


passing through the super block 
ter). 


These improved ratchet lever hoists are 


built in capacities from %4 to 15 tons | 


land still incorporate the many original 


features along with these new improve- 


| ments. 
| Ill, 


| Grinder 


Wide Space Between Wheels 





| 
| 


Coffiing Hoist Co., 
Mitt Suppties, February, 1942. 





This type grinder has the advantage of 
providing large spacing between wheels 
making for appreciable workable clear- 
ance around wheels and thus permitting 
the grinding of large, awkward pieces 
and irregular shaped work such as stove 


land furnace castings. Can be used for 


tool grinding and general foundry work. 
Motor is mounted on rear of pedestal 
and a V-belt drive operates spindle. 
Tool or work rests are unusually heavy 
and can be adjusted or removed. Wheel 


| guards pivot to any angle, have hinged 


covers and standard exhaust pipe con- 


nections. Grinder is also available 


| without guards for buffing and _polish- 


Hisey-W olf Machine 
Mitt Suppvies, 


ing operations. 


Co., Cincinnati, Ohio. 
February 1942. 


Blackout Paint 
Can Be Sprayed Or Brushed On 


A blackout paint for use in darkening 
windows and skylights of industrial and 
commercial properties where it would 


be impractical to extinguish lights, has 


been announced. The paint is being 


| marketed in paste form, and, when cut 


} 


| 
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50 per cent with water, can be sprayed 
or brushed on windows to prevent all 
passage of light. Coverage is 800 square 
feet to the gallon. It dries within 40 
minutes, providing a flat surface that 


| will not flash back or glare when hit 


by artificial light used within the 


room. In interior applications, a single 
! 


coat may be covered with a white paint 
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Is DEMANDING 
FLEXIBLE SHAFT 


» = 


DISTRIBUTORS 


Are Cashing In with 


PROMPT DELIVERIES! 


With industry swinging into full-scale 
Victory production .. . with acceptance of 
the 24-hour day, 7-day week . . . thousands 
of new flexible shaft machines are needed— 
being ordered! 

And a big share of this increased demand 
is going to Stow! Not only because Stow 
machines have a 66 year reputation for 
dependability and performance—not only 
because they've proved so invaluable in 
maintenance and repair work as well as 
on the production line—but because Stow 
promises and gives PROMPT DELIVERY! 








A Few Distributor Territories Still Open— 
Write Today for Full Details! 


Stow distributors are cashing in—making 
deliveries and satisfying customers. Average 
distributor’s sales have tripled over last 
year through an expanded Heavy Duty line 
and the popular Junior Models. . . prices 
beginning at $39.00. 

Why don’t you look into this set-up? 
A few more territories with real sales 
opportunities are still open, and we've got 
a distributor proposition you'll like from 
Start to finish—a liberal franchise arrange- 
ment which includes flexible shafts “ 
power drives and remote control. 
no obligation of any kind, 
inquiry today—right NOW! 


There’s 
so send your 





STOW mre. co., Inc. 


5 Shear St., Binghamton, N. Y. 
Established 1875 Inventors of the Flexible Shaft 











where large glass surfaces make the 
E Q U l r Y O U R s U S u O M E R S | Richer reflection properties of a white 
surface necessary. Removal of the 
product. termed “Valdura Black-Out,” 
W l T H G O O D T O e) L S F oe) R is made without damage to the glass.— 
American Marietta Co., Chicago, Iil.— 


THEIR DEFENSE WORK... |S 


*% Chicago Rawhide Hammers and 
Mallets are needed by the thou- 
sands in the defense work of 
industry. These are the accurate 
long-lasting tools made from 
genuine Java Water Buffalo hide 
that offer no selling problem in 
an ever increasing market, that 


are a necessity in hundreds of 

industries, that have no equal in 

striking safe blows without defac- e 4 
ing or damaging surfaces—even - 


in unskilled hands. 


Hammers with malle- ey the 
able iron heads and re-  - 
placeable faces are 7 > t 
weighted and balanced. 5 . 2 fac wh ?) Ve. 
Mallets available in many ee | 

sizes and weights. ~ 


STAINLESS STEEL VALVES— The 


| 
~ | 
| 


Kise a line of Jenkins stainless steel, corrosion- 

ipl resisting valves is covered efficiently 

CHIC CAGO MFG. ‘4 titi and attractively in the 16-page booklet 
Q “ee * hs ' 


SS.” Diagrams, tables and photographs 


1290 pee AVE., CHICAGO. satis are used in describing the different 


_ types and styles of stainless steel valves 


Look at the ——— Geatures — Jenkins Bros., New York, 
of Lhés NEW Conveniently ELECTRIC HEATERS — Publication 


2S) located handle. “GED-650B” lists the complete line of 
Five foot link \ A G-E 


» foo , 7-E electric heaters, heating devices, 
chain with two , ‘ + ° 
hooks, broadens Double lever sock- and heat control equipment. Each item 


use of jack, per- et permits raising 


mitting the lift- gab ’ or lowering in in the line is pictured, and many are 
ing of objects ' most convenient accompanied by a list of applications 
from below its monner. Cites ° . 
b05e. as well as by installation and operation 
data. Many photographs show interest- 


; : } Reversing lever loca- - ev ih : : 
ALL-PURPOSE Aye\ ted where it con be ing jobs being done by electric heaters 


quickly changed by . ‘ scan ati =e i *¢ 
Rane eatin in industry. Information useful in cal- 


against it with hand, culating power requirements and a 

foot or lever bar. 2 » = . 

Toe lift for low lift. - tabulated list of uses for G-E electric 

ing jobs, MOVIN Gam : . 


LOWERIN machinery, etc. mJ | iii iene furnaces, round out the catalog. ; 
CD, : enables jack te General Electric Co., Schenectady, N.Y. 


be tilted 


for pole 

JA rm - — a pulling. SAWS — A _ new bulletin giving list 
straighten- = os . 
ing, ete. prices and specifications of the Atkins 


line of hack saw and metal saw blades 
is now available. Cooperating with the 
Defense Stamp sales program in a novel 

















@ Buda now offers a new improved Auto- One of its outstanding advantages is the 
matic Lowering Jack to handle all-purpose use of a larger, heavier base to assure , . 
lifting jobs up to 15 ton loads. This complete stability and safety, particularly manner, this manufacturer saw fit to 
sturdy jack, model 2215-S, embodies new when the jack is being operated at an devote the back cover to a reproduction 
design and construction features that mean angle. Write today for complete details of the 


. ; large government poster encour- 
easier, faster, more dependable lifting. about this newest Buda Tested Jack. 


aging the purchase of Defense Stamps. 
Send for the new 32-page illustrated booklet covering the correct he attractive and useful display a = 
solution to all types of lifting problems. Ask for Bulletin 1066. deed worthy of note-—E. C. Atkins & 
Co., Indianapolis, Ind. 


THE BUDA COMPANY r Buda Jacks are all 


ESTABLISHED 188) tested ond guaran- BRONZE BEARINGS— Die List No. 


Harvey (Chicago Suburb) Illinois cating an a 18. of “Compo” oil-retaining porous 


ssoline Enqines—Roailiood and Contractor's Equipme styles and sizes—! to bronze bearings, listing a wide range 
] Engin —Railroad and 7 5 quipment “ a 
100 Tons capacity. | of sizes in sleeve type and flanged bear- 
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=S 
BOLTS 

NOB ES 
SCREWS 
RIVETS 


18s4 


Buy A 
Time-Tested 
deh d=) 0 colettloit 


WE To (ms oh 


CLARK BrosRot (0 




















ings and thrust washers, is just off the 


press. This list, tabulating inside and | 


outside dimensions, emphasizes the 
availability of variable lengths below 


and up to maximum length specified in | 


each instance, without special dies. In 


| this edition of the “Compo” Die List is 


included illustrations of self-aligning 
bearings and special shapes such as 


gears, sprockets and other unusual | 


shapes, to indicate the adaptability af 
“Compo” porous bronze material to 
other than standard shapes. — Bound 
Brook Oil-Less Bearing Co., Bound 
Brook, N. J. 


ELECTRIC HOIST — Just released, 
a 28-page catalog illustrates and de- 
scribes the new “Meteor” heavy duty 
electric hoists. This colorful catalog 
completely describes all the features of 
the new hoist. Illustratiéns are used 
throughout to picture practically every 


advantage. Chisholm-Moore Hoist | 


Corp., Tonawanda, N.Y. 


TURRET LATHE —The new “No. 2- 
H” turret lathe is described in bulletin 
No. 67-T. This 4-page bulletin is a con- 


| densed catalog which may be filed for 
| ready reference. In it the “No. 2-H” is 


fully illustrated and described. Com- 


plete specifications are given and con- | 


struction features are shown. — South 


Bend Lathe Works, South Bend,-Ind. 


BLOW TORCH Pioneer manufac- 


turers of blow torches and fire pots, 


| Clayton & Lambert have recently pub- 


lished a_ pocket-size booklet, “Torch 
Pointers.” Designed primarily for the 


| instruction of trade school students and 


he apprentice, this booklet should prove 
equally helpful to the experienced 
worker. Text and illustrations describe 


| the component parts of a blow torch. 


the principles on which it operates, ete. 


| There are sections on trouble shooting, 


how to disassemble and reassemble the 
burner, on hard and _ soft soldering. 
brazing, sweating, and other typical 


operations. One section is devoted to | 
| safety hints.—Clayton & Lambert Mfg. 
| Co., Detroit, Mich, 


PIPE AND BOLT CUTTING — A 23- 


page general catalog and a 4-page con- 


| densed catalog on Beaver tools, have | 
| just been received. The large catalog 


covers the complete line or portable 
pipe and bolt cutting and threading 


| machines; portable pipe and bolt cut- 


ting and threading power drives and 


| power units; pipe cutting and threading 
tools; pipe reamers; vises; sawing 


vises; grooving and beveling tools and 


| threading oil. The book is completely 


illustrated and detailed information 


concerning each item in the line is | 
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CLOVER Coated Abrasives 


LOVER COATED ABRASIVES are 

the finest that money can buy. 
Made in one of the industry’s most 
modern plants, they give your cus- 
tomers faster, smoother cutting — 
extra long service. 


Clover’s better performance means 
more coated abrasive business for 
you. It promotes your reputation for 
quality merchandise. 


Let us show you how you, too, can bene- 
fit. Clover Mfg. Co., Norwalk, Conn. 


* 


Clover Coated Abrasives include sheets, rolls, 
belts, discs, sleeves and other shapes; in Alu- 
minum O::ide, Siticon Carbide, Flint, Garnet 
and Emery; in paper, cloth and combination 
backings. 


og eka - 


COATED ABRASIVES 
LAPPING COMPQUND 























Your catalog is one salesman who does not have his interviews with buyers con- 


fined to 3 days a week or hours from 10 A. M. to 12 noon. 


He is on the job 24 


hours a day selling, giving engineering information and building prestige for your 


company. 


The modern planograph catalog by WEINBERG & MCKEE, Inc., has all tools of hich 
speed steel priced in RED. This feature avoids errors in pricing and will be very 


much appreciated by your customers. 


“BLUE DEVIL” Products 


* Socket Set Screws, Head Cap Screws, Head Stripper 
Bolts, Screws (dardalet thread), Screw Keys, Pipe 
Plugs (cold drawn or alloy steel) « Safety Alloy 
Steel Dowel Pins « Square Head Set Screws (alloy 
steel) * Studs ‘cold drawn or alloy steel) * Tool 
Post Screws (alloy steel) « 


Headless Set Screws 
(cold drawn) 





For Particulars, Write to: 


CHICAGO, ILLINOIS 





“BLUE DEVIL” 


SCREW PRODUCTS 


THEY FILL THE 
BILL — WELL! 
WE FILL THE 
ORDERS - PROMPTLY! 


A reliable source of supply for de- 
pendable screw products — that's 
what our Distributors can boast 
because "BLUE DEVIL" Screw 
Products have proved themselves 
—by actual test—fast, safe, and 


dependable. We have always 
prided ourselves on our SERVICE. 
We now jealously guard that repu- 
tation and strive to maintain it 
under the pressure of today's in- 
creasing demands. No order is 
too exacting—no specification too 
intricate for us —try us —let us 
quote on your next orders— 





SCY yoke SRCU) COMPUT 


4445 N. KNOX AVE. 


CHICAGO, ILL. | 
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given. The 4-page condensed catalog is 
a handy, quick reference piece of espe- 
cial interest to distributors’ salesmen.— 


Beaver Pipe Tools, Warren, Ohio. 


LAMINATED SHIM —A unique 
booklet covers the history of the de- 
velopment of the industrial and ma- 
chanical applications of laminated since 
the founding of the Laminated Shim 
Co. The use of this type of shim for the 
fitting of machine parts in the original 
assembly as well as for making service 
adjustments is described.—Laminated 
Shim Co., Glenbrook, Conn. 


ARC WELDERS—A_ 38-page cata- 
log describing the complete line of Ho- 
bart “Simplified” arc welders and ac- 
cessories has just come off the press. 
Application photographs, illustrations 
and graphic descriptions add _ interest 
to this attractive booklet—Hobart 
Brothers Co., Troy, Ohio. 


ELECTRICAL MACHINERY — 
Those not familiar with electrical phe- 
nomena or terminology can acquire a 
working knowledge by reading the re- 
cently published 48-page “Catechism of 
Electrical Machinery.” The book be- 
gins by explaining electricity and mag- 
netism as utilized in electric generators 
and motors. and goes on to discuss im- 
portant electrical measurements. Illus- 
trations, including simplified diagrams 
as well as photographs, are generously 
used as aids to clear understanding. 


Fairbanks, Morse & Co., Chicago, Ill. 


PROTECTIVE COATINGS —A book- 
let-catalog describing all of the prod- 
ucts in the “Tocol” line of protective 
coatings for metal, concrete, stucco, 
wood, paper, fabrics, etc., has just been 
released. This booklet is in loose leaf 
form and contains over 40 pages of 
useful and useable information in con- 
nection with the protection of raw ma- 
terials, plant equipment and finished 
products.—Protective Coatings, Inc., 


Detroit, Mich. 


UNIT HEATERS—Because the heavy 
demands of national defense are impos- 
ing a terrific burden on operating equip- 
ment, the quality construction of “Ilg” 
unit heaters is featured in the new 36- 
page catalog No. 141. Features of the 
“Ilg” construction are fully illustrated 
and described, followed by illustrations 
and data on the company’s four lines of 
unit heater models. Helpful engineer- 
ing data, including tables, illustrations 
pointing out the proper location of 
units in various types of buildings. 
piping diagrams, etc., fill the remaining 
pages of this manual.—Ilg Electric 
Ventilating Co., Chicago, Ill. 








